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PROSPECTUS
Dated October 17, 2024

Please read Section 32 of the Companies Act
@ HYUNDAI
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details of changes in the registered office of our Company, see “History and Certain Corporate Matters — Changes in the Registered Office” on page 221.
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OUR PROMOTER: HYUNDAI MOTOR COMPANY
INITIAL PUBLIC OFFER OF 142,194,700" EQUITY SHARES OF FACE VALUE OF % 10 EACH (“EQUITY SHARES”) OF HYUNDAI MOTOR INDIA LIMITED (“OUR COMPANY” OR THE “ISSUER”) FOR CASH AT A
PRICE OF%1,960" PER EQUITY SHARE (INCLUDING A PREMIUM OF % 1,950 PER EQUITY SHARE) (“OFFER PRICE”) AGGREGATING TO % 278,556.83" MILLION THROUGH AN OFFER FOR SALE (“THE OFFER”)
OF 142,194,700" EQUITY SHARES OF FACE VALUE OF % 10 EACH AGGREGATING TO  278,556.83" MILLION BY HYUNDAI MOTOR COMPANY (“PROMOTER SELLING SHAREHOLDER”) (THE “OFFER FOR
SALE” AND SUCH EQUITY SHARES, THE “OFFERED SHARES”).

THE OFFER INCLUDED A RESERVATION OF 778,400" EQUITY SHARES OF FACE VALUE OF % 10 EACH, AGGREGATING TO % 1,380.88 MILLION" (CONSTITUTING 0.10% OF THE POST-OFFER PAID-UP EQUITY
SHARE CAPITAL, FOR SUBSCRIPTION BY ELIGIBLE EMPLOYEES (“EMPLOYEE RESERVATION PORTION”). THE OFFER LESS THE EMPLOYEE RESERVATION PORTION IS HEREINAFTER REFERRED TO
AS THE “NET OFFER”. THE OFFER AND THE NET OFFER SHALL CONSTITUTE 17.50% AND 17.40% OF THE POST-OFFER PAID-UP EQUITY SHARE CAPITAL OF OUR COMPANY.

" Subject to finalization of Basis of Allotment.
* A discount of 186 per Equity Share was offered to Eligible Employees bidding in the Employee Reservation Portion.

The Offer was made in terms of Rule 19(2)(b) of the Securities Contracts (Regulation) Rules, 1957, as amended (the “SCRR™), read with Regulation 31 of the SEBI ICDR Regulations. The Offer was made through the Book Building Process
in accordance with Regulation 6(1) of the SEBI ICDR Regulations wherein not more than 50% of the Net Offer was made available for allocation on a proportionate basis to Qualified Institutional Buyers (“QIBs”) (the “QIB Portion”), provided
that our Company, in consultation with the BRLMs, allocated 60% of the QIB Portion to Anchor Investors and the basis of such allocation was on a discretionary basis by our Company, in consultation with the BRLMs, in accordance with the
SEBI ICDR Regulations (the “Anchor Investor Portion™), of which one-third was reserved for domestic Mutual Funds, subject to valid Bids having been received from the domestic Mutual Funds at or above the price at which allocation was
made to Anchor Investors (“Anchor Investor Allocation Price™). Further, 5% of the Net QIB Portion was made available for allocation on a proportionate basis only to Mutual Funds, subject to valid Bids having been received at or above the
Offer Price, and the remainder of the Net QIB Portion shall be available for allocation on a proportionate basis to all QIBs (other than Anchor Investors), including Mutual Funds, subject to valid Bids being received at or above the Offer Price.
Further, not less than 15% of the Net Offer was made available for allocation to Non-Institutional Investors (“Non-Institutional Category”) of which one-third of the Non-Institutional Category was made available for allocation to Bidders with
an application size of more than ¥ 200,000 and up to Z 1,000,000 and two-thirds of the Non-Institutional Category was made available for allocation to Bidders with an application size of more than Z 1,000,000 and under-subscription in either
of these two sub-categories of Non-Institutional Category may be allocated to Bidders in the other sub-category of Non-Institutional Category in accordance with the SEBI ICDR Regulations, subject to valid Bids having been received at or
above the Offer Price. Further, not less than 35% of the Net Offer was made available for allocation to Retail Individual Investors (“Retail Category”), in accordance with the SEBI ICDR Regulations, subject to valid Bids having been received
from them at or above the Offer Price. Further, Equity Shares were allocated on a proportionate basis to Eligible Employees applying under the Employee Reservation Portion, subject to valid Bids having been received from them at or above
the Offer Price. All Bidders (except Anchor Investors) were required to mandatorily participate in this Offer only through the Application Supported by Blocked Amount (“ASBA”™) process and to provide details of their respective bank account
(including UPI ID (defined hereinafter) in case of UPI Bidders (defined hereinafter)) in which the Bid Amount was blocked by the Self Certified Syndicate Banks (“SCSBs™) or the Sponsor Bank(s), as the case may be. Anchor Investors were
not permitted to participate in the Anchor Investor Portion through the ASBA process. For details, see “Offer Procedure” beginning on page 407.

RISKS IN RELATION TO THE FIRST OFFER
This being the first public issue of our Company, there has been no formal market for the Equity Shares. The face value of the Equity Shares is Z 10. The Offer Price/Floor Price/Cap Price, as determined by our Company, in consultation with
the BRLM s on the basis of the assessment of market demand for the Equity Shares by way of the Book Building Process and in accordance with the SEBI ICDR Regulations and as stated in “Basis for Offer Price” beginning on page 118, should
not be taken to be indicative of the market price of the Equity Shares after such Equity Shares are listed. No assurance can be given regarding an active and/or sustained trading in the Equity Shares nor regarding the price at which the Equity
Shares will be traded after listing.

GENERAL RISK

Investments in equity and equity-related securities involve a degree of risk and investors should not invest any funds in this Offer unless they can afford to take the risk of losing their entire investment. Investors are advised to read the risk
factors carefully before taking an investment decision in this Offer. For taking an investment decision, investors must rely on their own examination of the Issuer and the Offer, including the risks involved. The Equity Shares have not been
recommended or approved by SEBI, nor does SEBI guarantee the accuracy or adequacy of the contents of this Prospectus. Specific attention of the investors is invited to “Risk Factors” beginning on page 34.

UER’S AND SELLING
Our Company, having made all reasonable inquiries, accepts responsibility for and confirms that this Prospectus contains all information with regard to our Company and the Offer, which is material in the context of the Offer, that the information
contained in this Prospectus is true and correct in all material aspects and is not misleading in any material respect, that the opinions and intentions expressed herein are honestly held and that there are no other facts, the omission of which makes
this Prospectus as a whole or any of such information or the expression of any such opinions or intentions, misleading in any material respect. Further, the Promoter Selling Shareholder, accepts responsibility for and confirms only statements
and undertakings expressly made by the Promoter Selling Shareholder in this Prospectus solely in relation to itself and its respective portion of the Offered Shares and confirms that such statements are true and correct in all material respects and
are not misleading in any material respect. However, the Promoter Selling Shareholder, in such capacity, does not assume any responsibility for any other statements and undertakings, including without limitation, any and all of the statements
and undertakings made by or in relation to the Company or its business or any other person, in this Prospectus.

LISTING
The Equity Shares offered through the Red Herring Prospectus and this Prospectus are proposed to be listed on the Stock Exchanges. Our Company has received in-principle approvals from BSE and NSE for listing of the Equity Shares pursuant
to their letters each dated August 16, 2024, respectively. For the purposes of the Offer, NSE shall be the Designated Stock Exchange. A signed copy of the Red Herring Prospectus has been filed and this Prospectus shall be filed with the RoC
in accordance with Section 26(4) of the Companies Act. For details of the material contracts and documents available for inspection from the date of the Red Herring Prospectus up to the Bid/Offer Closing Date, see “Material Contracts and
Documents for Inspection” beginning on page 460.
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SECTION I: GENERAL
DEFINITIONS AND ABBREVIATIONS

This Prospectus uses certain definitions and abbreviations which, unless the context otherwise indicates or
implies, shall have the meaning as provided below. References to any legislation, act, regulation, rule, guideline,
policy, circular, notification or clarification shall be to such legislation, act, regulation, rule, guideline, policy,
circular, natification or clarification as amended and any reference to a statutory provision shall include any
subordinate legislation made from time to time under that provision. Further, the Offer related terms used but not
defined in this Prospectus shall have the meaning ascribed to such terms under the General Information
Document. In case of any inconsistency between the definitions given below and the definitions contained in the
General Information Document (as defined below), the definitions given below shall prevail.

Unless the context otherwise indicates, all references to “the Company” or “our Company” or “lssuer”, are
references to Hyundai Motor India Limited, a public limited company incorporated under the Companies Act,
1956, and having its Registered Office at Plot No. H-1, SIPCOT Industrial Park, Irrungattukottai, Sriperumbudur
Taluk, Kancheepuram District - 602 105, Tamil Nadu, India and Corporate Office at Plot No. C-11 & C-11 A,
City Centre, Urban Estate - 2, Sector 29, Gurugram — 122 001, Haryana, India. Furthermore, unless the context

otherwise indicates, all references to the terms, “we”, “us” and “our” are to our Company and our Subsidiaries
(as defined below) on a consolidated basis, as applicable.

The words and expressions used in this Prospectus but not defined herein, shall have, to the extent applicable, the
meanings ascribed to such terms under the Companies Act the SEBI ICDR Regulations, the SCRA, the
Depositories Act or the respective rules and regulations made thereunder.

Notwithstanding the foregoing, terms in “Statement of Possible Special Tax Benefits”, “Industry Overview”,
“Key Regulations and Policies”, “Restated Consolidated Financial Information”, “Other Financial
Information”, “Outstanding Litigation and Material Developments” and “Main Provisions of Articles of
Association”, beginning on pages 129, 135, 211, 262, 325, 365 and 430, respectively, will have the meaning
ascribed to such terms in those respective sections.

Conventional and General Terms and Abbreviations

Term Description

%/ Rs./ Rupees/ INR Indian Rupees.

AlF(s) Alternative Investment Funds as defined in and registered with SEBI under the SEBI
AIF Regulations.

Air Act Air (Prevention and Control of Pollution) Act, 1981.

Automobile PLI Scheme Government of India’s production-linked incentive scheme relating to the
manufacturing of advanced automotive technology products.

The guidelines laid down by the Government of India for an effective implementation
of Automobile PLI Scheme.

Banking Regulation Act, 1949.

Automobile PLI Guidelines

Banking Regulation Act

BSE BSE Limited.
CAGR Compounded annual growth rate.
CAFC Corporate Average Fuel Consumption.

Category | AIF
Category | FPIs
Category Il AIF
Category Il FPIs
Category Il AIF
CDSL

CIN

CLRA

Companies Act, 1956

Companies Act

AlFs registered as “Category I alternative investment funds” under the SEBI AIF
Regulations.

FPIs registered as “Category I foreign portfolio investors” under the SEBI FPI
Regulations.

AlFs registered as “Category II alternative investment funds” under the SEBI AIF
Regulations.

FPIs registered as “Category II foreign portfolio investors” under the SEBI FPI
Regulations.

AlFs registered as “Category III alternative investment funds” under the SEBI AIF
Regulations.

Central Depository Services (India) Limited.

Corporate Identification Number.

Contract Labour (Regulation and Abolition) Act, 1970.

The erstwhile Companies Act, 1956 read with the rules, regulations, clarifications and
modifications thereunder.

Companies Act, 2013 read with rules, regulations, clarifications and modifications




Term

Description

Competition Act
Consolidated FDI Policy

Consumer Protection Act
CSR

CST

Depositories Act

Depository

DGFT

DIN

DP ID

DP/Depository Participant
DPIT

EPS

EU

Explosives Act
Factories Act
FCNR

FDI

FDI Circular

FEMA

FEMA Rules

Financial Year/Fiscal/Fiscal
Year

FPIs

FTA

FVCI

Gol/Central Government
GST

HUF(s)

ICAI

ICAI Guidance Note

IFRS

Income Tax Act
Ind AS

Ind AS 24

Ind AS 37

Ind AS Rules
Indian GAAP

IST

IT Act

K-IFRS

KPI

KRW

KYC

MCA/Ministry of Corporate
Affairs

thereunder.

The Competition Act, 2020.

The Consolidated FDI Policy, effective from October 15, 2020, issued by the DPIIT,
and any modifications thereto or substitutions thereof, issued from time to time.

The Consumer Protection Act, 2019.

Corporate social responsibility.

Central sales tax.

Depositories Act, 1996, read with the rules, regulations, clarifications and modifications
thereunder.

A depository registered with the SEBI under the Securities and Exchange Board of India
(Depositories and Participants) Regulations, 1996.

Director General of Foreign Trade, Ministry of Commerce.

Director Identification Number.

Depository Participant’s identity number.

A depository participant as defined under the Depositories Act.

Department for Promotion of Industry and Internal Trade, Ministry of Commerce and
Industry (formerly Department of Industrial Policy and Promotion), Government of
India.

Earnings per share.

European Union.

The Explosives Act, 1884.

Factories Act, 1948.

Foreign Currency Non-Resident.

Foreign direct investment.

The Consolidated FDI Policy Circular dated October 15, 2020 issued by the DPIIT
(formerly Department of Industrial Policy & Promotion).

Foreign Exchange Management Act, 1999 read with rules and regulations thereunder.
Foreign Exchange Management (Non-debt Instruments) Rules, 2019.

The period of 12 months commencing on April 1 of the immediately preceding calendar
year and ending on March 31 of that particular calendar year.

Foreign portfolio investor registered with SEBI pursuant to the SEBI FPI Regulations.
Foreign Trade (Development and Regulation) Act, 1992 and the rules framed
thereunder.

Foreign venture capital investors registered with SEBI pursuant to the SEBI FVCI
Regulations.

The Government of India.

The Goods and Services Tax.

Hindu undivided family(ies).

Institute of Chartered Accountants of India.

Guidance Note on Reports in Company Prospectuses (Revised 2019) issued by the
Institute of Chartered Accountants of India, as updated from time to time.

International Financial Reporting Standards issued by the International Accounting
Standard Board.

Income-tax Act, 1961.

The Indian Accounting Standards notified under Section 133 of the Companies Act read
with Companies (Indian Accounting Standards) Rules, 2015 and other relevant
provisions of the Companies Act.

Indian Accounting Standard 24, “Related Party Disclosures”, notified under Section 133
of the Companies Act read with Companies (Indian Accounting Standards) Rules, 2015.
Indian Accounting Standard 37, “Provisions, Contingent Liabilities and Contingent
Assets”, notified under Section 133 of the Companies Act read with Companies (Indian
Accounting Standards) Rules, 2015.

Companies (Indian Accounting Standards) Rules, 2015.

Generally Accepted Accounting Principles in India notified under Section 133 of the
Companies Act and read together with paragraph 7 of the Companies (Accounts) Rules,
2014 and Companies (Accounting Standards) Amendment Rules, 2016.

Indian Standard Time.

Information Technology Act, 2000.

Korean International Financial Reporting Standards.

Key Performance Indicator.

Korean Republic Won.

Know Your Customer.

The Ministry of Corporate Affairs, Government of India.




Term Description
MEIS Merchant Export from India Scheme.

MHI The Ministry of Heavy Industries, Government of India.
MSME Micro, Small or a Medium Enterprise.

NACH National Automated Clearing House.

NBFC-SI/ Systemically
Important NBFCs

NCLT

NRE

NRI

NRO

NSDL

NSE

OCB/Overseas Corporate
Body

P/E Ratio
PAN

Patents Act
PLI

RBI
Regulation S
RoDTEP
RTGS

Rule 144A
SCRA
SCRR
SCORES
SEBI

SEBI Act
SEBI AIF Regulations

SEBI FPI Regulations
SEBI FVCI Regulations

SEBI ICDR Regulations
SEBI Listing Regulations
SEBI Merchant Bankers

Regulations
SEBI RTA Master Circular

SEBI Takeover Regulations

SEBI VCF Regulations
SIPCOT

STT

TAN

TNGST

Trade Marks Act
U.S. GAAP

U.S. QIBs

U.S. Securities Act
US$/USD/US Dollar
USA/U.S./US

VAT

VCF

Water Act

A systemically important non-banking financial company as defined under Regulation
2(1)(iii) of the SEBI ICDR Regulations.

National Company Law Tribunal.

Non-Resident External.

Non-Resident Indian.

Non-Resident Ordinary.

National Securities Depository Limited.

National Stock Exchange of India Limited.

A company, partnership, society or other corporate body owned directly or indirectly to
the extent of at least 60% by NRIs including overseas trusts, in which not less than 60%
of beneficial interest is irrevocably held by NRIs directly or indirectly and which was in
existence on October 3, 2003 and immediately before such date had taken benefits under
the general permission granted to OCBs under FEMA. OCBs are not allowed to invest
in the Offer.

Price/Earnings Ratio.

Permanent account number.

Patents Act, 1970.

Production Linked Incentive

Reserve Bank of India.

Regulation S under the U.S. Securities Act.

Remission of Duties and Taxes on Exported Products.

Real Time Gross Settlement.

Rule 144A under the U.S. Securities Act.

Securities Contracts (Regulation) Act, 1956.

Securities Contracts (Regulation) Rules, 1957.

SEBI complaints redress system.

Securities and Exchange Board of India, constituted under section 3 of the SEBI Act
Securities and Exchange Board of India Act, 1992.

Securities and Exchange Board of India (Alternative Investment Funds) Regulations,
2012.

Securities and Exchange Board of India (Foreign Portfolio Investors) Regulations, 2019.
Securities and Exchange Board of India (Foreign Venture Capital Investor) Regulations,
2000.

Securities and Exchange Board of India (Issue of Capital and Disclosure Requirements)
Regulations, 2018.

Securities and Exchange Board of India (Listing Obligations and Disclosure
Requirements) Regulations, 2015.

Securities and Exchange Board of India (Merchant Bankers) Regulations, 1992.

SEBI master circular bearing humber SEBI/HO/MIRSD/POD-1/P/CIR/2024/37 dated
May 7, 2024.

Securities and Exchange Board of India (Substantial Acquisition of Shares and
Takeovers) Regulations, 2011.

The Securities and Exchange Board of India (Venture Capital Funds) Regulations, 1996.
State Industries Promotion Corporation of Tamil Nadu.

Securities Transaction Tax.

Tax deduction account number.

The Tamil Nadu Goods and Services Tax.

Trade Marks Act, 1999.

Generally Accepted Accounting Principles in the United States of America.

Persons that are “qualified institutional buyers”, as defined in Rule 144A.

U.S. Securities Act of 1933, as amended.

United States Dollar.

United States of America.

Value added tax.

Venture capital funds as defined in and registered with the SEBI under the Securities
and Exchange Board of India (Venture Capital Fund) Regulations, 1996 (now repealed)
or the SEBI AIF Regulations, as the case may be.

Water (Prevention and Control of Pollution) Act, 1974.




Offer Related Terms

Term

Description

Abridged Prospectus
Acknowledgement Slip
Allot/Allotment/Allotted
Allotment Advice

Allottee(s)
Anchor Investor(s)

Anchor Investor Allocation
Price

Anchor Investor Application
Form

Anchor Investor Bidding Date

Anchor Investor Offer Price

Anchor Investor Pay-in Date
Anchor Investor Portion

ASBA/Application Supported
by Blocked Amount

ASBA Account

ASBA Bid

ASBA Bidders
ASBA Form
Banker(s) to the Offer

Basis of Allotment

Bid(s)

Abridged prospectus means a memorandum containing such salient features of a
prospectus as may be specified by the SEBI in this behalf.

The slip or document issued by the relevant Designated Intermediary(ies) to the Bidder
as proof of registration of the Bid cum Application Form.

Unless the context otherwise requires, the allotment of the Equity Shares pursuant to the
transfer of the Offered Shares pursuant to the Offer for Sale to successful Bidders.

The note or advice or intimation of Allotment sent to each successful Bidder who has
been or is to be Allotted the Equity Shares after approval of the Basis of Allotment by
the Designated Stock Exchange.

A successful Bidder to whom the Equity Shares are Allotted.

A Qualified Institutional Buyer, who applied under the Anchor Investor Portion in
accordance with SEBI ICDR Regulations and the Red Herring Prospectus, and who has
Bid for an amount of at least ¥ 100 million.

The final price, in this case being X 1,960 per Equity Share of face value of % 10 each, at
which Equity Shares were allocated to Anchor Investors according to the terms of the
Red Herring Prospectus and this Prospectus, which was decided by our Company, in
consultation with the BRLMs.

The form used by an Anchor Investor to make a Bid in the Anchor Investor Portion and
which will be considered as an application for Allotment in terms of the Red Herring
Prospectus and this Prospectus.

The date, one Working Day prior to the Bid/Offer Opening Date, being Monday, October
14, 2024, on which Bids by Anchor Investors were submitted, prior to and after which
BRLMs did not accept any Bids from Anchor Investors, and allocation to Anchor
Investors was completed.

The final price, in this case being % 1,960 per Equity Share of face value of X 10 each, at
which the Equity Shares will be Allotted to Anchor Investors in terms of the Red Herring
Prospectus and this Prospectus, which is a price equal to the Offer Price and not higher
than the Cap Price.

The Anchor Investor Offer Price was decided by our Company, in consultation with the
BRLMs.

With respect to Anchor Investor(s), it was the Anchor Investor Bidding Date.

The portion of the Offer of 60% of the QIB Portion, consisting of 42,424,890 Equity
Shares of face value of ¥ 10 each which has been allocated by our Company, in
consultation with the BRLMSs, to Anchor Investors and the basis of such allocation was
on a discretionary basis by our Company, in consultation with the BRLMSs, in accordance
with the SEBI ICDR Regulations. One-third of the Anchor Investor Portion was reserved
for domestic Mutual Funds, subject to valid Bids having been received from domestic
Mutual Funds at or above the Anchor Investor Allocation Price.

An application, whether physical or electronic, used by ASBA Bidders, to make a Bid
and authorizing an SCSB to block the Bid Amount in the relevant ASBA Account and
includes applications made by UPI Bidders using the UPI Mechanism where the Bid
Amount was blocked upon acceptance of UPI Mandate Request by the UPI Bidders using
the UPI Mechanism.

A bank account maintained with an SCSB by an ASBA Bidder, as specified in the ASBA
Form submitted by ASBA Bidders for blocking the Bid Amount mentioned in the
relevant ASBA Form and includes the account of a UPI Bidder which was blocked upon
acceptance of a UPlI Mandate Request made by the UPI Bidder using the UPI
Mechanism.

A Bid made by an ASBA Bidder.

All Bidders except Anchor Investors.

An application form, whether physical or electronic, used by ASBA Bidders to submit
Bids, which was considered as the application for Allotment in terms of the Red Herring
Prospectus and this Prospectus.

Collectively, the Escrow Collection Bank(s), the Refund Bank, the Public Offer Account
Bank and the Sponsor Bank(s), as the case may be.

Basis on which the Equity Shares will be Allotted to successful Bidders under the Offer,
described in “Offer Procedure” beginning on page 407.

An indication by an ASBA Bidder to make an offer during the Bid/Offer Period pursuant
to submission of the ASBA Form, or on the Anchor Investor Bidding Date by an Anchor
Investor, pursuant to the submission of the Anchor Investor Application Form, to
subscribe to or purchase Equity Shares at a price within the Price Band, including all



Term

Description

Bid Amount

Bid cum Application Form
Bid Lot

Bid/Offer Closing Date
Bid/Offer Opening Date
Bid/Offer Period

Bidder/Applicant

Bidding Centres

Book Building Process

Book Running Lead
Managers/BRLMs
Broker Centres

CAN/Confirmation of
Allocation Note
Cap Price

Cash Escrow and Sponsor
Bank Agreement

CDP(s)/Collecting Depository
Participant(s)

Citi
Client ID

Collecting Registrar and Share
Transfer Agents

revisions and modifications thereto, to the extent permissible under the SEBI ICDR
Regulations, in terms of the Red Herring Prospectus and the Bid cum Application Form.
The term ‘Bidding’ shall be construed accordingly.

The highest value of optional Bids indicated in the Bid cum Application Form, and paid
by the Bidder or blocked in the ASBA Account of the ASBA Bidder, as the case may be,
upon submission of the Bid in the Offer, as applicable. In the case of Retail Individual
Investors Bidding at the Cut off Price, the Cap Price multiplied by the number of Equity
Shares Bid for by such Retail Individual Investors and mentioned in the Bid cum
Application Form.

Eligible Employees applying in the Employee Reservation Portion could apply at the
Cut-Off Price (net of Employee Discount) and the Bid Amount was Cap Price, multiplied
by the number of Equity Shares Bid by such Eligible Employee and mentioned in the
Bid cum Application Form. The maximum Bid Amount under the Employee Reservation
Portion by an Eligible Employee did not exceed 500,000 (net of Employee Discount).
However, the initial Allotment to an Eligible Employee in the Employee Reservation
Portion did not exceed 2200,000 (net of Employee Discount). Only in the event of under-
subscription in the Employee Reservation Portion, the unsubscribed portion shall be
made available for allocation and Allotment, proportionately to all Eligible Employees
who have Bid in excess of 3200,000 (net of Employee Discount), subject to the
maximum value of Allotment made to such Eligible Employee not exceeding 500,000
(net of Employee Discount).

The Anchor Investor Application Form or the ASBA Form, as the context requires.

7 Equity Shares and in multiples of 7 Equity Shares thereafter.

Except in relation to any Bids received from the Anchor Investors, the date after which
the Designated Intermediaries did not accept any Bids, being Thursday, October 17,
2024.

Except in relation to any Bids received from the Anchor Investors, the date on which the
Designated Intermediaries started accepting Bids, being Tuesday, October 15, 2024.
Except in relation to Anchor Investors, the period between Tuesday, October 15, 2024
and Thursday, October 17, 2024, inclusive of both days.

Any investor who made a Bid pursuant to the terms of the Red Herring Prospectus and
the Bid cum Application Form and unless otherwise stated or implied, includes an ASBA
Bidder and an Anchor Investor.

Centres at which the Designated Intermediaries accepted the Bid cum Application
Forms, i.e., Designated SCSB Branches for SCSBs, Specified Locations for Members of
the Syndicate, Broker Centres for Registered Brokers, Designated RTA Locations for
RTAs and Designated CDP Locations for CDPs.

Book building process, as provided in Part A of Schedule XlIl of the SEBI ICDR
Regulations, in terms of which the Offer was made.

The book running lead managers to the Offer, being Kotak, Citi, HSBC, JPM and
Morgan Stanley.

Broker centres notified by the Stock Exchanges where ASBA Bidders submitted the
ASBA Forms to a Registered Broker. The details of such Broker Centres, along with the
names and contact details of the Registered Brokers are available on the respective
websites of the Stock Exchanges at www.bseindia.com and www.nseindia.com.

Notice or intimation of allocation of the Equity Shares sent to Anchor Investors, were
allocated the Equity Shares, on or after the Anchor Investor Bidding Date.

The higher end of the Price Band, being % 1,960 per Equity Share of face value of ¥ 10
each.

The agreement dated October 8, 2024 entered into amongst our Company, the Promoter
Selling Shareholder, the Syndicate Member, the Registrar to the Offer, the BRLMs, and
the Banker(s) to the Offer for, among other things, collection of the Bid Amounts from
the Anchor Investors, transfer of funds to the Public Offer Account(s), and where
applicable, remitting refunds, if any, to such Bidders, on the terms and conditions thereof.
A depository participant as defined under the Depositories Act, 1996, registered with
SEBI and who is eligible to procure Bids at the Designated CDP Locations in terms of
circular no. CIR/CFD/POLICYCELL/11/2015 dated November 10, 2015 and other
applicable circulars issued by SEBI as per the lists available on the websites of the Stock
Exchanges at www.bseindia.com and www.nseindia.com, as updated from time to time.
Citigroup Global Markets India Private Limited.

Client identification number maintained with one of the Depositories in relation to the
demat account.

Registrar and share transfer agents registered with SEBI and eligible to procure Bids at
the Designated RTA Locations in terms of SEBI circular no.




Term

Description

CRISIL
CRISIL Report

Cut-Off Price

Cut-Off Time

Demographic Details

Designated CDP Locations

Designated Date

Designated Intermediary(ies)

Designated RTA Locations

Designated SCSB Branches

Designated Stock Exchange
Draft Red Herring
Prospectus/DRHP

Eligible Employees

CIR/CFD/POLICYCELL/11/2015 dated November 10, 2015 issued by SEBI as per the
lists available on the websites of the Stock Exchanges at www.bseindia.com and
www.nseindia.com, as updated from time to time

CRISIL Market Intelligence & Analytics, a division of CRISIL Limited.

Report titled “Industry Report on the Passenger Vehicle Industry in India”, dated
September, 2024 prepared and issued by CRISIL, commissioned by and paid for by our
Company, pursuant to an engagement letter with CRISIL dated April 8, 2024,
exclusively for the purposes of the Offer.

Offer Price, i.e. ¥ 1,960 per Equity Share of % 10 each, finalized by our Company, in
consultation with the BRLMs.

Only Retail Individual Investors and Eligible Employees were entitled to Bid at the Cut-
off Price. QIBs (including Anchor Investors) and Non-Institutional Investors were not
entitled to Bid at the Cut-off Price.

For all pending UPI Mandate Requests, the Sponsor Bank(s) shall initiate requests for
blocking of funds in the ASBA Accounts of relevant Bidders with a confirmation cut-off
time of 5:00 pm on after the Bid/Offer Closing Date

The details of the Bidders including the Bidder’s address, name of the Bidder’s
father/husband, investor status, occupation, bank account details and UPI ID, as
applicable.

Such locations of the CDPs where Bidders submitted the ASBA Forms.

The details of such Designated CDP Locations, along with names and contact details of
the Collecting Depository Participants eligible to accept ASBA Forms are available on
the websites of the Stock Exchanges at www.bseindia.com and www.nseindia.com as
updated from time to time.

The date on which the funds from the Escrow Account are transferred to the Public Offer
Account(s) or the Refund Account, as appropriate, and the relevant amounts blocked in
the ASBA Accounts are transferred to the Public Offer Account(s) and/or are unblocked,
as applicable, in terms of the Red Herring Prospectus and this Prospectus, after
finalization of the Basis of Allotment in consultation with the Designated Stock
Exchange, following which the Equity Shares will be Allotted in the Offer.

SCSBs, Syndicate, sub-Syndicate, Registered Brokers, CDPs and RTAs who are
authorized to collect ASBA Forms from the ASBA Bidders, in relation to the Offer.
Such locations of the RTAs where ASBA Bidders submitted the ASBA Forms to RTASs.
The details of such Designated RTA Locations, along with names and contact details of
the RTAs eligible to accept ASBA Forms are available on the respective websites of the
Stock Exchanges (www.bseindia.com and www.nseindia.com, respectively) as updated
from time to time.

Such branches of the SCSBs which collected the ASBA Forms used by the Bidders, a
list of  which is available on the website of SEBI at
www.sebi.gov.in/sebiweb/other/OtherAction.do?doRecognised=yes, updated from time
to time, or at such other website as may be prescribed by SEBI from time to time.

NSE.

The draft red herring prospectus dated June 14, 2024 issued in accordance with the SEBI
ICDR Regulations, which did not contain complete particulars of the price at which the
Equity Shares will be Allotted and the size of the Offer.

Permanent employees of our Company or of our Subsidiaries (excluding such employees
not eligible to invest in the Offer under applicable laws, rules, regulations and
guidelines), as on the date of filing the Red Herring Prospectus with the RoC and who
continued to be a permanent employee of our Company or our Subsidiaries until the
submission of the ASBA Form and is a citizen of India and is a person resident in India
(under the FEMA) as on the date of submission of the ASBA Form; or

Directors of our Company who are citizens of India and persons resident in India (under
the FEMA), whether whole-time or otherwise, not holding either himself/herself or
through their relatives or through any body corporate, directly or indirectly, more than
10% of the outstanding Equity Shares (excluding Directors not eligible to invest in the
Offer under applicable laws, rules, regulations and guidelines) as of the date of filing of
the Red Herring Prospectus with the RoC and who continues to be a Director of our
Company until submission of the ASBA Form as on the date of submission of the ASBA
Form

The maximum Bid Amount under the Employee Reservation Portion by an Eligible
Employee did not exceed 500,000 (net of Employee Discount). However, the initial
Allotment to an Eligible Employee in the Employee Reservation Portion did not exceed
%200,000 (net of Employee Discount). Only in the event of an under-subscription in the
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Term

Description

Eligible NRI

Employee Discount

Employee Reservation Portion

Escrow Account(s)

Escrow Collection Bank(s)

First or sole Bidder

Floor Price
Fraudulent Borrower
Fugitive Economic Offender

General Information
Document/GID

HSBC

JPM

Kotak

Morgan Stanley
Mutual Funds

Mutual Fund Portion

Net Proceeds
Net QIB Portion

Net Offer
Non-Institutional Category/
Non-Institutional Portion

Non-Institutional Investors/NIls

Employee Reservation Portion post initial Allotment, such unsubscribed portion will be
Allotted on a proportionate basis to Eligible Employees Bidding in the Employee
Reservation Portion, for a value in excess of ¥200,000 (net of Employee Discount),
subject to the total Allotment to an Eligible Employee not exceeding 3500,000 (net of
Employee Discount).

NRI(s) from jurisdictions outside India where it is not unlawful to make an offer or
invitation under the Offer and in relation to whom the Bid Cum Application Form and
the Red Herring Prospectus constituted an invitation to purchase the Equity Shares.

Our Company, in consultation with the BRLMs, offered a discount of X 186 per Equity
Share to Eligible Employee(s) Bidding in the Employee Reservation Portion.

The portion of the Offer being 778,400" Equity Shares aggregating to ¥ 1,380.88 million”
which does not exceed 5% of the post Offer Equity Share capital of our Company, was
made available for allocation to Eligible Employees, on a proportionate basis.

"Subject to finalisation of the Basis of Allotment.

" A discount of ¥ 186 per Equity Share was offered to Eligible Employees bidding in the Employee
Reservation Portion.

Account(s) opened with the Escrow Collection Bank and in whose favour Anchor
Investors transferred the money through direct credit/NEFT/RTGS/NACH in respect of
the Bid Amount while submitting a Bid.

Bank which is a clearing member and registered with SEBI as a banker to an issue under
the Securities and Exchange Board of India (Bankers to an Issue) Regulations, 1994, and
with whom the Escrow Accounts in relation to the Offer for Bids by Anchor Investors
will be opened, in this case being HDFC Bank Limited and ICICI Bank Limited.

The Bidder whose name appears in the Bid cum Application Form or the Revision Form
and in case of joint Bids, whose name appears as the first holder of the beneficiary
account held in joint names.

The lower end of the Price Band, being % 1,865 per Equity Share of face value of X 10
each.

Fraudulent borrower as defined under Regulation 2(1)(lll) of the SEBI ICDR
Regulations.

An individual who is declared a fugitive economic offender under section 12 of the
Fugitive Economic Offenders Act, 2018.

The General Information Document for investing in public offers, prepared and issued
in accordance with the circular (SEBI/HO/CFD/DIL1/CIR/P/2020/37) dated March 17,
2020 issued by SEBI and the UPI Circulars, as amended from time to time. The General
Information Document is available on the websites of the Stock Exchanges and the
BRLMs.

HSBC Securities and Capital Markets (India) Private Limited.

J.P. Morgan India Private Limited.

Kotak Mahindra Capital Company Limited.

Morgan Stanley India Company Private Limited.

Mutual funds registered with SEBI under the Securities and Exchange Board of India
(Mutual Funds) Regulations, 1996.

The portion of the Offer being 5% of the Net QIB Portion consisting of 1,414,163" Equity
Shares of face value of X 10 each which shall be available for allocation to Mutual Funds
only on a proportionate basis, subject to valid Bids being received at or above the Offer
Price.

" Subject to finalisation of the Basis of Allotment.

Proceeds of the Offer less Offer expenses.

The portion of the QIB Portion less the number of Equity Shares Allotted to the Anchor
Investors.

The Offer, less the Employee Reservation Portion

The portion of the Offer being not less than 15% of the Net Offer consisting of
21,212,445" Equity Shares of face value of % 10 each, available for allocation to Non-
Institutional Investors, of which one-third was made available for allocation to Bidders
with an application size of more than X 200,000 and up to % 1,000,000 and two-thirds
was made available for allocation to Bidders with an application size of more than
1,000,000, provided that the unsubscribed portion in either of such sub-categories may
be allocated to applicants in the other sub-category of Non-Institutional Investors subject
to valid Bids having been received at or above the Offer Price.

"Subject to finalisation of the Basis of Allotment.
Bidders that were not QIBs or RIls or the Eligible Employees Bidding in the Employee




Term

Description

/Non-Institutional
Bidders/NIBs
NPCI
NR/Non-Resident

Offer

Offer Agreement

Offer for Sale

Offer Price

Offered Shares

Price Band
Pricing Date

Prospectus

Public Offer Account

Public Offer Account Bank

QIB Portion

QIBs/Qualified Institutional
Buyers

Red Herring Prospectus/RHP

Reservation Portion and who Bid for Equity Shares for an amount more than ¥ 200,000
(but not including NRIs other than Eligible NRIs).

National Payments Corporation of India.

Person resident outside India, as defined under FEMA and includes non-resident Indians,
FVCls and FPlIs.

Initial public offering of to 142,194,700" Equity Shares of face value of ¥ 10 each for
cash at a price of ¥ 1,960 per Equity Share aggregating to ¥ 278,556.83 million”
comprising the Offer for Sale.

778,400" Equity Shares of face value of % 10 each aggregating to ¥ 1,380.88 million*
which does not exceed 5% of the post Offer Equity Share capital of our Company, and
was made available for allocation to Eligible Employees, on a proportionate basis.

"Subject to finalisation of the Basis of Allotment.
" A discount of T 186 per Equity Share was offered to Eligible Employees bidding in the Employee
Reservation Portion.

The agreement dated June 14, 2024 among our Company, the Promoter Selling
Shareholder and the BRLMSs, pursuant to which certain arrangements are agreed to in
relation to the Offer.

The offer for sale of 142,194,700" Offered Shares aggregating to ¥ 278,556.83 million*
by Hyundai Motor Company, being the Promoter Selling Shareholder, in the Offer. For
further information, see “The Offer” beginning on page 90.

"Subject to finalisation of the Basis of Allotment.

" A discount of T 186 per Equity Share was offered to Eligible Employees bidding in the Employee
Reservation Portion.

% 1,960 per Equity Share, as decided by our Company, in consultation with the BRLMs,
on the Pricing Date, in accordance with the Book-Building Process and in terms of the
Red Herring Prospectus. Equity Shares will be Allotted to Anchor Investors at the
Anchor Investor Offer Price, which was decided by our Company, in consultation with
the BRLMs, on the Pricing Date, in accordance with the Book-Building Process and in
terms of the Red Herring Prospectus.

A discount of X 186 per Equity Share offered to Eligible Employees Bidding in the
Employee Reservation Portion. The Employee Discount was decided by our Company,
in consultation with the BRLMs.

142,194,700" Equity Shares of face value of ¥ 10 each aggregating to ¥ 278,556.83"
million being offered for sale by the Promoter Selling Shareholder in the Offer.

"Subject to finalisation of the Basis of Allotment.
" A discount of T 186 per Equity Share was offered to Eligible Employees bidding in the Employee
Reservation Portion.

The price band ranging from the Floor Price of X 1,865 per Equity Share of face value of
% 10 each to the Cap Price of T 1,960 per Equity Share of face value of 10 each.

The date on which our Company, in consultation with the BRLMs, finalized the Offer
Price.

This prospectus dated October 17, 2024 filed with the RoC in accordance with Section
26 of the Companies Act, and the SEBI ICDR Regulations containing, inter alia, the
Offer Price, the size of the Offer and certain other information.

The bank account(s) opened with the Public Offer Account Bank under Section 40(3) of
the Companies Act, to receive monies from the Escrow Account and from the ASBA
Accounts on the Designated Date.

Bank(s) which is a clearing member and registered with SEBI as a banker to an issue,
and with whom the Public Offer Account(s) was opened, in this case being Kotak
Mahindra Bank Limited.

The portion of the Offer being not more than 50% of the Net Offer or 70,708,150" Equity
Shares of face value of 10 each, which were available for allocation to QIBs (including
Anchor Investors) on a proportionate basis (in which allocation to Anchor Investors was
on a discretionary basis, as determined by our Company, in consultation with the
BRLMs).

"Subject to finalisation of the Basis of Allotment.

A qualified institutional buyer as defined under Regulation 2(1)(ss) of the SEBI ICDR
Regulations.

The Red Herring Prospectus dated October 8, 2024 issued in accordance with Section 32
of the Companies Act, and the provisions of the SEBI ICDR Regulations, which did not




Term

Description

Refund Account(s)
Refund Bank

Registered Brokers

Registrar Agreement

Registrar to the Offer/Registrar
Retail Individual
Investor(s)/RII(s)/Retail
Individual Bidder(s)/RIB(s)

Retail Portion/Retail Category

Revision Form

RTAs/Registrar and Share
Transfer Agents

Self Certified Syndicate
Bank(s)/SCSB(s)

Share Escrow Agent

Share Escrow Agreement

Specified Locations

Sponsor Bank(s)

Stock Exchanges
Sub-Syndicate Members

have complete particulars of the Offer Price and the size of the Offer.

The account opened with the Refund Bank, from which refunds, if any, of the whole or
part of the Bid Amount to Anchor Investors shall be made.

The Banker to the Offer with whom the Refund Account(s) was opened, in this case
being ICICI Bank Limited.

Stock brokers registered with SEBI under the Securities and Exchange Board of India
(Stock Brokers) Regulations, 1992 and the stock exchanges having nationwide terminals,
other than the Members of the Syndicate and eligible to procure Bids in terms of Circular
No. CIR/CFD/14/2012 dated October 4, 2012, and other applicable circulars issued by
SEBI.

The agreement dated June 14, 2024 entered into between our Company, the Promoter
Selling Shareholder and the Registrar to the Offer, in relation to the responsibilities and
obligations of the Registrar to the Offer pertaining to the Offer.

KFin Technologies Limited.

Individual Bidders, who have Bid for the Equity Shares for an amount which is not more
than X 200,000 in any of the bidding options in the Offer (including HUFs applying
through their karta and Eligible NRI Bidders) and does not include NRIs (other than
Eligible NRIs).

The portion of the Offer being not less than 35% of the Net Offer consisting of
49,495,705" Equity Shares of face value of ¥ 10 each, available for allocation to Retail
Individual Investors as per the SEBI ICDR Regulations, subject to valid Bids having
been received at or above the Offer Price.

"Subject to finalisation of the Basis of Allotment.

Form used by the Bidders to modify the quantity of the Equity Shares or the Bid Amount
in any of their Bid cum Application Forms or any previous Revision Form(s), as
applicable.

QIB Bidders and Non-Institutional Investors were not allowed to withdraw or lower their
Bids (in terms of quantity of Equity Shares or the Bid Amount) at any stage. Retail
Individual Investors and Eligible Employees could revise their Bids during the Bid/Offer
Period and withdraw their Bids until the Bid/Offer Closing Date.

The registrar and share transfer agents registered with SEBI and eligible to procure Bids
at the Designated RTA Locations as per the list available on the websites of BSE and
NSE, and the UPI Circulars.

The banks registered with SEBI, offering services in relation to ASBA (other than
through UPI Mechanism), a list of which is available on the website of SEBI at
www.sebi.gov.in/sebiweb/other/OtherAction.do?doRecognisedFpi=yes&intmld=34 or
www.sebi.gov.in/sebiweb/other/OtherAction.do?doRecognisedFpi=yes&intmld=35 or
such other website as updated from time to time, and (ii) The banks registered with SEBI,
enabled for UPI Mechanism, a list of which is available on the website of SEBI at
www.sebi.gov.in/sebiweb/other/OtherAction.do?doRecognisedFpi=yes&intmld=40 or
such other website as updated from time to time.

Applications through UPI in the Offer could be made only through the SCSBs mobile
applications (apps) whose name appears on SEBI website. A list of SCSBs and mobile
application, which, are live for applying in public issues using UPI Mechanism is
appearing in the “list of mobile applications for using UPI in Public Issues” displayed on
SEBI website at
www.sebi.gov.in/sebiweb/other/OtherAction.do?doRecognisedFpi=yes&intmld=43.
The said list shall be updated on SEBI website from time to time.

The share escrow agent to be appointed pursuant to the Share Escrow Agreement,
namely, KFin Technologies Limited.

The agreement dated October 1, 2024 entered into between our Company, the Promoter
Selling Shareholder and the Share Escrow Agent in connection with the transfer of the
Offered Shares by the Promoter Selling Shareholder and credit of such Equity Shares to
the demat account of the Allottees in accordance with the Basis of Allotment.

Bidding centres where the Syndicate accepted ASBA Forms from Bidders, a list of which
was available on the website of SEBI (www.sebi.gov.in) and updated from time to time.
HDFC Bank Limited, ICICI Bank Limited, Kotak Mahindra Bank Limited and Axis
Bank Limited, being Banker(s) to the Offer, appointed by our Company to act as a
conduit between the Stock Exchanges and the NPCI in order to push the mandate collect
requests and/or payment instructions of UPI Bidders using the UPI Mechanism and carry
out other responsibilities, in terms of the UPI Circulars.

Together, BSE and NSE.

The sub-syndicate members, if any, appointed by the BRLMs and the Syndicate Member,
to collect ASBA Forms and Revision Forms.




Term

Description

Syndicate Agreement

Syndicate Member
Syndicate/Members of the
Syndicate

Underwriters
Underwriting Agreement

UPI

UPI Bidders

UPI Circulars

UPI ID
UPI Mandate Request

UPI Mechanism

UPI PIN
Wilful Defaulter
Working Day(s)

The agreement dated October 8, 2024 entered into between our Company, the Registrar
to the Offer, the Promoter Selling Shareholder, the BRLMs and the Syndicate Member
in relation to the procurement of Bids by the Syndicate.

Kotak Securities Limited.

Together, the BRLMs and the Syndicate Member.

Collectively, Kotak, Citi, HSBC, JPM, Morgan Stanley and Kotak Securities Limited.
The agreement dated October 17, 2024 entered into between the Underwriters, our
Company and the Promoter Selling Shareholder.

Unified Payments Interface, which is an instant payment mechanism, developed by the
NPCI.

Collectively, individual investors who applied as Retail Individual Investors in the Retail
Portion, Eligible Employees in the Employee Reservation Portion and individuals
applying as Non-Institutional Investors with a Bid Amount of up to ¥ 500,000 in the
Non-Institutional Portion, and Bidding under the UPI Mechanism.

Pursuant to SEBI circular no. SEBI/HO/CFD/DIL2/P/CIR/P/2022/45 dated April 5,
2022, all individual investors applying in public issues where the application amount is
up to X 500,000 shall use UPI and shall provide their UPI ID in the bid-cum-application
form submitted with: (i) a syndicate member, (ii) a stock broker registered with a
recognized stock exchange (whose name is mentioned on the website of the stock
exchange as eligible for such activity), (iii) a depository participant (whose name is
mentioned on the website of the stock exchange as eligible for such activity), and (iv) a
registrar to an issue and share transfer agent (whose name is mentioned on the website
of the stock exchange as eligible for such activity).

SEBI circular number SEBI/HO/CFD/DIL2/CIR/P/2018/138 dated November 1, 2018,
SEBI circular number SEBI/HO/CFD/DIL2/CIR/P/2019/50 dated April 3, 2019, SEBI
circular number SEBI/HO/CFD/DIL2/CIR/P/2019/76 dated June 28, 2019, SEBI
circular number SEBI/HO/CFD/DIL2/CIR/P/2019/85 dated July 26, 2019, SEBI circular
number SEBI/HO/CFD/DCR2/CIR/P/2019/133 dated November 8, 2019, SEBI circular
number SEBI/HO/CFD/DIL2/CIR/P/2020 dated March 30, 2020, SEBI circular number
SEBI/HO/CFD/DIL2/CIR/P/2021/2480/1/M dated March 16, 2021, SEBI circular
number SEBI/HO/CFD/DILL/CIR/P/2021/47 dated March 31, 2021, SEBI circular
number SEBI/HO/CFD/DIL2/P/CIR/2021/570 dated June 2, 2021, SEBI circular no.
SEBI/HO/CFD/DIL2/P/CIR/P/2022/45 dated April 5, 2022, SEBI circular no.
SEBI/HO/CFD/DIL2/CIR/P/2022/51 dated April 20, 2022, SEBI circular no.
SEBI/HO/CFD/DIL2/P/CIR/2022/75 dated May 30, 2022 (to the extent these circulars
are not rescinded by the SEBI RTA Master Circular), SEBI master circular with circular
number SEBI/HO/CFD/PoD-2/P/CIR/2023/00094 dated June 21, 2023, SEBI circular
number SEBI/HO/CFD/TPD1/CIR/P/2023/140 dated August 9, 2023, SEBI RTA Master
Circular (to the extent it pertains to UPI) and any subsequent circulars or notifications
issued by SEBI in this regard, along with the circulars issued by the Stock Exchanges in
this regard, including the circular issued by the NSE having reference number 25/2022
dated August 3, 2022 and the circular issued by BSE Limited having reference no.
20220803-40 dated August 3, 2022 and any subsequent circulars or notifications issued
by SEBI or Stock Exchanges in this regard.

ID created on UPI for single-window mobile payment system developed by the NPCI.
A request (intimating the UPI Bidder by way of a notification on the UPI application, by
way of a SMS directing the UPI Bidder to such UPI application) to the UPI Bidder
initiated by the Sponsor Bank(s) to authorize blocking of funds on the UPI application
equivalent to Bid Amount and subsequent debit of funds in case of Allotment.

The bidding mechanism used by a UPI Bidder to make an ASBA Bid in the Offer in
accordance with the UPI Circulars.

Password to authenticate UPI transaction.

Wilful defaulter as defined under Regulation 2(1)(lll) of the SEBI ICDR Regulations.
All days on which commercial banks in Mumbai, Maharashtra, India are open for
business; provided, however, with reference to (a) announcement of Price Band; and (b)
Bid/Offer Period, the expression “Working Day” shall mean all days on which
commercial banks in Mumbai, Maharashtra, India are open for business, excluding all
Saturdays, Sundays or public holidays; and (c) with reference to the time period between
the Bid/Offer Closing Date and the listing of the Equity Shares on the Stock Exchanges,
the expression “Working Day’ shall mean all trading days of Stock Exchanges, excluding
Sundays and bank holidays, in terms of the circulars issued by SEBI, including the UPI
Circulars.
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Company Related Terms

Term

Description

Atrticles of
Association/AoA/Articles
Audit Committee
Statutory Auditors
Board/Board of Directors
Chairman

Chennai Manufacturing Plant

Chief Financial Officer

Chief Manufacturing Officer

Chief Operating Officer

Committee(s)
Company Secretary and
Compliance Officer

Corporate Office
Director(s)

Equity Shares
Framework Agreement

Group Companies

HIIBPL

HMC

HMIF

HMIEPL

Hyundai Motor Group

Glovis
Independent Director(s)

Key Managerial Personnel/KMP

Kia
Managing Director

Materiality Policy

The articles of association of our Company, as amended from time to time.

The audit committee of our Board, as described in “Our Management — Corporate
Governance — Committees of the Board” on page 237.

The current independent statutory auditors of our Company, namely, B S R & Co. LLP,
Chartered Accountants.

The board of directors of our Company. For further details, please see “Our Management
— Board of Directors” on page 230.

Managing director of our Company, being Unsoo Kim. For further details, please see
“Our Management — Board of Directors” on page 230.

Our manufacturing plant located in Irrungattukottai, Sriperumbudur in Chennai, Tamil
Nadu. For further details, see “Our Business - Manufacturing Plants” on page 199.
Whole-time Director and chief financial officer of our Company, being Wangdo Hur. For
further details, please see “Our Management — Key Managerial Personnel of our
Company” on page 245.

The chief manufacturing officer of our Company, being Gopalakrishnan Chathapuram
Sivaramakrishnan, who is also our Whole time Director. For further details, please see
“Our Management — Board of Directors” on page 230.

The chief operating officer of our Company, being Tarun Garg, who is also our Whole
time Director. For further details, please see “Our Management — Board of Directors”
on page 230.

Duly constituted committee(s) of our Board of Directors.

Company secretary and compliance officer of our Company, being Divya Venkat. For
further details, see “Our Management — Key Managerial Personnel of our Company”
on page 245.

The corporate office of our Company situated at Plot No. C-11 & C-11 A, City Centre,
Urban Estate - 2, Sector 29, Gurugram — 122 001, Haryana, India.

Director(s) on our Board, as appointed from time to time. For further details, see “Our
Management — Board of Directors” on page 230.

Equity shares of our Company of face value of X 10 each, unless otherwise stated.

The framework agreement dated June 13, 2024 between our Company and our Promoter
and as disclosed in “History and Certain Corporate Matters — Key terms of other
subsisting material agreements” on page 225.

The companies identified as ‘group companies’ in accordance with Regulation 2(1)(t) of
the SEBI ICDR Regulations including the Materiality Policy, as disclosed in section
“Group Companies” beginning on page 257.

Hyundai India Insurance Broking Private Limited.

Hyundai Motor Company.

Hyundai Motor India Foundation.

Hyundai Motor India Engineering Private Limited.

Any company (individually or in the aggregate, as the context may require) that is (i)
directly or indirectly owned or controlled by HMC, (ii) directly or indirectly owns or
controls HMC or (iii) is under the same direct or indirect ownership or control of HMC.
Ownership or control shall exist through the direct or indirect ownership of more than
20% of the shares of a company or through the direct or indirect right by any other means
entitling to elect the majority of the directors of a company or persons performing similar
functions or for which HMC is deemed to exercise a dominant influence upon the
management of the relevant company.

Glovis India Private Limited.

Non-executive independent director(s) of our Company. For further details of our
Independent Directors, see “Our Management —Board of Directors” on page 230.

Key managerial personnel of our Company in terms of Regulation 2(1)(bb) of the SEBI
ICDR Regulations, and as disclosed in “Our Management — Key Managerial Personnel
of our Company” on page 245.

Kia Corporation.

Managing director of our Company, Unsoo Kim. For further details, please see “Our
Management — Board of Directors” on page 230.

The policy adopted by our Board in its meeting held on June 12, 2024 for identification
of companies, considered material by our Company, for the purposes of disclosure as
group companies in this Prospectus, material outstanding litigation and outstanding dues
to material creditors, in accordance with the disclosure requirements under the SEBI
ICDR Regulations.
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Term

Description

Memorandum of
Association/MoA

Mobis

Nomination and Remuneration
Committee

Promoter

Promoter Group
Promoter Selling

Shareholder/HMC
Registered Office

Registrar of Companies/RoC
Restated Consolidated Financial
Information

Risk Management Committee

Royalty Agreement

Senior Management

Shareholder(s)
Stakeholders’ Relationship
Committee

Subsidiary/ Subsidiaries

Talegaon Manufacturing Plant

Whole-time Director(s)

Memorandum of association of our Company, as amended.

Hyundai Mobis India Limited.

The nomination and remuneration committee of our Board, as described in “Our
Management — Corporate Governance — Committees of the Board” on page 237.

The promoter of our Company, being Hyundai Motor Company. For further details, see
“Our Promoter and Promoter Group — Our Promoter” on page 251.

The entities constituting the promoter group of our Company in terms of Regulation
2(1)(pp) of the SEBI ICDR Regulations, as disclosed in “Our Promoter and Promoter
Group — Promoter Group” on page 254.

Hyundai Motor Company.

The registered office of our Company located at Plot No. H-1, SIPCOT Industrial Park
Irrungattukottai, Sriperumbudur Taluk, Kancheepuram District - 602 105, Tamil Nadu,
India.

Registrar of Companies, Tamil Nadu at Chennai.

Restated consolidated financial information of our Company and our subsidiaries,
comprising the restated consolidated statement of assets and liabilities as at June 30, 2024,
June 30, 2023 and March 31, 2024, March 31, 2023 and March 31, 2022, the restated
consolidated statement of profit and loss (including other comprehensive income), the
restated consolidated statement of changes in equity, the restated consolidated statement
of cash flows for the three months ended June 30, 2024 and June 30, 2023 and for the
years ended March 31, 2024, March 31, 2023 and March 31, 2022, the summary statement
of material accounting policies, and other explanatory notes, prepared in terms of the
requirements of Section 26 of Part | of Chapter 111 of the Companies Act, the SEBI ICDR
Regulations and the Guidance Note on Reports in Company Prospectuses (Revised 2019)
issued by the ICAI, as amended from time to time.

The Restated Consolidated Financial Statements of our Company and our subsidiaries
have been prepared to comply in all material respects with the Indian Accounting
Standards as prescribed under Section 133 of the Act read with the Companies (Indian
Accounting Standards) Rules, 2015 (as amended from time to time), presentation
requirements of Division Il of Schedule I1I to the Companies Act, as applicable, to the
consolidated financial statements and other relevant provisions of the Companies Act.
The risk management committee of our Board, as described in “Our Management —
Corporate Governance — Committees of the Board” on page 237.

The royalty agreement dated June 10, 2024 between our Company and our Promoter and
as disclosed in “History and Certain Corporate Matters — Key terms of other subsisting
material agreements” on page 225.

Senior management of our Company in terms of Regulation 2(1)(bbbb) of the SEBI ICDR
Regulations, and as disclosed in “Our Management — Senior Management of our
Company” on page 245.

The holders of Equity Shares of our Company, from time to time.

The stakeholders’ relationship committee of our Board, as described in “Our
Management — Corporate Governance — Committees of the Board” on page 237.

The subsidiaries of our Company namely Hyundai Motor India Engineering Private
Limited and Hyundai India Insurance Broking Private Limited, as described in “History
and Certain Corporate Matters — Subsidiaries” on page 227.

Our manufacturing plant located in Talegaon, Pune, Maharashtra. For further details, see
“Our Business - Manufacturing Plants” on page 199.

The whole-time director(s) of our Company. For further details of our Whole-Time
Directors, see “Our Management — Board of Directors” on page 230.

Industry Related Terms

Term
1.2 Kappa engine
1.0 Turbo Gasoline engine

1.5 Turbo Gasoline engine

ADAS
AMT

Description
1.2 kappa engine is a 1,197 cc four-cylinder, in-line aluminium block petrol engine.
1.0 turbo gasoline engine is a 998 cc four-cylinder petrol engine that has a
turbocharger attached to it.
1.5 turbo gasoline engine is a 1,482 cc four-cylinder petrol engine that has a
turbocharger attached to it.
advanced driver assistance system.
automated manual transmission.
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Term
ASP

AT

Auto OEM
BEV
Bluelink™

BNCAP
Body-on-frame

BS

BS-1V

BS-VI

Capital Employed
CBU

CEPA

CEV

CIF

CKD

CNG

Compact Hatchbacks
Compact Sedans
Compact SUVs
CPI

CRDi

CRDi engine

DCT
E-SUV
EBIT

EBIT (Excluding Other Income)

EBIT Margin (Excluding Other

Income)

EBITDA (Excluding Other Income)

EBITDA Margin (Excluding Other

Income)

EPS
ESC

EV
FADA
FAME
FCEV
FTA
GDi
GDP
GDMS
GNCAP
HEV
HVAC
Home to Car

Description
average selling price; ASP is calculated as total sales value divided by total number
of vehicles sold in the year/ period indicated.
automatic transmission.
automobile original equipment manufacturer.
battery electric vehicle.
A connected car technology through which customers can retrieve information about
their passenger vehicles using their smartphones; some of the features and services
on Bluelink™ include 24/7 access to the call centre, remote operations, live tracking,
vehicle status, trip history, real time traffic information, hands free calling assistance
and voice commands. For further details, see “Our Business - Key Vehicles
Features - Connected Car” on page 198.
Bharat New Car Assessment Program.
A vehicle body construction type where the body of the car is mounted on a chassis
that carries the powertrain.
Bharat Stage.
Bharat Stage-1V.
Bharat Stage-VI.
Capital Employed is calculated as Total equity plus Total non-current liabilities.
completely built up.
comprehensive economic partnership agreement.
clean energy vehicle.
cost, insurance and freight.
completely- knocked down.
compressed natural gas.
hatchbacks with a length of less than 3.9 metres.
sedans with a length of less than 4 metres.
SUVs with a length of less than 4 metres.
consumer price index.
common rail direct injection.
Common rail direct injection engine, is diesel engine that uses a fuel injection system
that injects fuel directly into the engine cylinders at high pressure.
dual clutch transmission.
electric sports utility vehicle.
earnings before interest and tax is calculated as profit for the period / year plus total
Tax expense plus Finance costs.
earnings before interest and tax (excluding other income) is calculated as profit for
the period / year plus total tax expense plus finance costs less other income.
earnings before interest and tax margin (excluding other income) is calculated as
EBIT (Excluding Other Income) as a percentage of revenue from operations.
earnings before interest, tax, depreciation and amortisation (excluding other income)
is calculated as Profit for the period / year plus Total tax expense plus Finance Costs
plus Depreciation and amortisation expense less other income.
earnings before interest, tax, depreciation and amortisation margin (excluding other
income) is calculated as EBITDA (Excluding Other Income) as a percentage of
revenue from operations.
earnings per share.
electronic stability control.
electronic vehicle.
federation of automobile dealers association.
faster adoption and manufacturing of (hybrid &) electric vehicles in India.
fuel cell electric vehicles.
free trade agreement.
gasoline direct injection.
gross domestic product.
global dealer management system.
Global New Car Assessment Programme.
hybrid electric vehicle.
Heating Ventilation and Air Conditioning.
A connected car technology through which customers can remotely lock and unlock
the door of their passenger vehicles, check the status or condition of their passenger
vehicles, locate their passenger vehicles using the “find my car” feature, obtain fuel
level information and tyre pressure information, among others.
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Term
Hyundai Premium Assurance

ICE
ICOTY
IMF

ivT

Just in time

Large SUVs
LFP
Luxury Sedans

Mahindra & Mahindra/Mahindra &

Mahindra Limited

Mass market

Mid-size SUVs

MoU

MPV

MT

N Line

Net Asset Value Per Equity Share

Net Worth

NPS

NSO

OEM

OPEC

P/E

PAT

PFCE

PF

PHEV

Premium Hatchbacks
Premium Sedans
Products

Profit For The Period/ Year Margin

PV

R&D

REESS

Return On Capital Employed
Return On Net Worth

SIAM

Description
A programme offered to Tucson passenger vehicle models under which customers
can enjoy an exclusive set of complimentary services such as a three year/30,000 km
maintenance package, three years of roadside assistance three map care update and a
home visit by a premium service advisor on the 15™ day from date of delivery.
internal combustion engine.
Indian car of the year.
international monetary fund.
intelligent variable transmission.
A process we follow for manufacturing where parts and materials are available to us
in a short time frame, minimising the need for and cost of holding inventory of such
parts and materials.
SUVs with a length between 4.4 metres and 4.7 metres.
lithium iron phosphate.
sedans with a length of more than 4.7 metres.
Operational metrics of Mahindra & Mahindra/Mahindra & Mahindra Limited, in the
purview of this Prospectus, refers to the passenger vehicles business within the
automotive segment. Other subsidiaries and business segments that fall under the
Mahindra & Mahindra group, have no bearing on this Prospectus, unless specified
otherwise. For further details, see “Basis for Offer Price - Comparison of its KPIs
with Listed Industry Peers” on page 123.
mass market refers to OEMs whose domestic sales, exports and production data is
captured monthly and annually by SIAM.
SUVs with a length between 4 metres and 4.4 metres.
memorandum of understanding.
multipurpose vehicle.
manual transmission.
Our passenger vehicle models that feature sporty performance features.
Net Asset Value Per Equity Share is defined as total equity divided by number of
equity used in calculating earnings per share.
Net Worth is defined as total equity, which is equity share capital plus general reserve
and retained earnings.
Our net promoter score. NPS indicates recommendation level of passenger vehicle
sales or services amongst our customers. NPS is calculated as the percentage of
“Promoters” minus the percentage of “Detractors”;

Customers are asked to rate on a scale of 0 to 10 where 0 means 'Not at all likely to
recommend' and 10 means 'Extremely likely to recommend’,

Customers who chose a rating from 0 to 6 are defined as “Detractors”, 7 to 8 are
defined as “Passives” and 9 to 10 are defined as “Promoters”. Promoter shall not
mean promoter as per Companies Act or SEBI ICDR Regulations.

national statistical office.

original equipment manufacturer.

Organization of the Petroleum Exporting Countries.

profit to earning.

profit after tax.

private final consumption expenditure.

provident fund.

plug-in hybrid electric vehicle.

hatchbacks with a length of more than 3.9 metres.

sedans with a length between 4 metres and 4.7 metres.

vehicles and parts manufactured by our Company.

Profit For The Period/Year Margin is defined as Profit for the period/year as a
percentage of total income.

passenger vehicle.

research and development.

rechargeable electrical energy storage systems.

Return On Capital Employed is calculated as EBIT as a percentage of Capital
Employed.

Return On Net Worth is calculated as Profit for the period / year as a percentage of
Net Worth.

society of Indian automobile manufacturers.
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Term
Shield of Trust

Shield of Trust Super
SKD

SUv
Tata Motors/Tata Motors Limited

Vehicle-to-load or V2L

YTD

Description
Our passenger vehicle maintenance programme that offers coverage for the
replacement of 14 wear and tear parts ranging from two years/40,000 km to five
years/60,000 km.
Our passenger vehicle maintenance programme that covers the periodic maintenance
of parts ranging from two years/20,000 km to five years/50,000 km.
semi- knocked down.
sports utility vehicle.
Operational metrics of Tata Motors/Tata Motors Limited, in the purview of this
Prospectus, refers to the Tata passenger vehicles automotive business that is
inclusive of subsidiaries, Tata Motors passenger vehicles Limited (“TMPV”) for ICE
passenger vehicles and Tata Passenger Electric Mobility Limited (“TPEM”) for
electric passenger vehicles, unless mentioned otherwise. Other subsidiaries and
business segments that fall under the Tata Motors group, have no bearing on this
Prospectus, unless specified otherwise. For further details, see “Basis for Offer Price
- Comparison of its KPIs with Listed Industry Peers” on page 123.
A feature available in our Company’s IONIQ 5 passenger vehicle model which
provides charging sockets inside and outside the passenger vehicle allowing
customers to charge or use their electric devices even while on the move.
year to date.
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SUMMARY OF THE OFFER DOCUMENT

This section is a general summary of certain disclosures included in this Prospectus and is not exhaustive, nor
does it purport to contain a summary of all the disclosures in this Prospectus or all details relevant to prospective
investors. This summary should be read in conjunction with, and is qualified in its entirety by, the more detailed
information appearing elsewhere in this Prospectus, including in “Risk Factors”, “The Offer”, “Capital
Structure”, “Objects of the Offer”, “Industry Overview”, “Our Business”, “Our Promoter and Promoter
Group”, “Restated Consolidated Financial Information”, “Outstanding Litigation and Material

Developments”, “Offer Procedure” and “Main Provisions of Articles of Association” beginning on pages 34,
90, 107, 115, 135, 178, , 251, 262, 365, 407 and 430, respectively.

Summary of our primary business

We primarily manufacture and sell four-wheeler passenger vehicles and parts, such as transmissions and engines
in India and outside India. Currently our vehicle portfolio includes 13 passenger vehicle models across sedans,
hatchbacks, SUVs and battery EVs. We have been the second largest auto OEM in the Indian passenger vehicles
market in Fiscals 2022, 2023 and 2024 and the three months ended June 30, 2024, and also since Fiscal 2009 (in
terms of domestic sales volumes), according to the CRISIL Report. We are a part of the Hyundai Motor Group,
the third largest auto OEM in the world based on passenger vehicle sales in CY2023, according to the CRISIL
Report. We have been India’s second largest exporter of passenger vehicles since Fiscal 2022 through June 30,
2024, according to the CRISIL Report. Our revenue from sale of products - vehicles as a percentage of revenue
from operations was 85.77%, 87.36%, 85.98%, 86.67% and 86.30%, and our revenue from sale of products —
parts as a percentage of revenue from operations was 5.94%, 6.24%, 6.18%, 6.05% and 7.12%, in the three months
ended June 30, 2024 and June 30, 2023 and in Fiscals 2024, 2023 and 2022, respectively.

See “Our Business” beginning on page 178.

Summary of industry in which we operate

The Indian PV industry witnessed growth reaching a high of 3.3 million vehicle sales in Fiscal 2019 (Source:
CRISIL Report). This growth until Fiscal 2019 was led by continuous improvement in GDP, increase in disposable
incomes and new model launches, stable cost of vehicle ownership, as well as rising traction for SUVs (Source:
CRISIL Report). Between Fiscals 2019 and 2024, India’s domestic PV sales volume rose at 5% CAGR (Source:
CRISIL Report). This growth was despite the sales contraction (at 10% CAGR) witnessed during Fiscals 2019 to
2021 (Source: CRISIL Report). From the low base of Fiscal 2021, passenger vehicle sales bounced back and grew
at a healthy pace to reach the historic high of 4.2 million units in Fiscal 2024 (Source: CRISIL Report). In Fiscal
2024, the Company had a market share across select OEMs in India in terms of volume of 12% (hatchbacks), 22%
(sedans) and 18% (SUVs) (Source: CRISIL Report).

See “Industry Overview” beginning on page 135.

Promoter

Our Promoter is Hyundai Motor Company.

For further details, see “Our Promoter and Promoter Group — Our Promoter” on page 251.

Offer size

The Offer comprises an Offer for Sale of 142,194,700" Equity Shares of face value of 2 10 each aggregating to ¥
278,556.83 million™ by the Promoter Selling Shareholder. For details, see “Other Regulatory and Statutory
Disclosures” on page 377.

The Offer consists of an Employee Reservation of 778,400" Equity Shares of face value of % 10 each aggregating

to ¥ 1,380.88 million™. The Offer and the Net Offer shall constitute 17.50% and 17.40%, respectively, of the post-
Offer paid-up Equity Share capital of our Company. For further details, see “The Offer” beginning on page 90.

" Subject to finalisation of the Basis of Allotment.
" A discount of ¥ 186 per Equity Share was offered to Eligible Employees bidding in the Employee Reservation Portion.

Objects of the Offer

16



The Promoter Selling Shareholder will be entitled to the entire proceeds of the Offer after deducting its portion of
the Offer expenses and relevant taxes thereon. Our Company will not receive any proceeds from the Offer. The
objects of the Offer are to (i) carry out the Offer for Sale of 142,194,700 Equity Shares of face value of ¥ 10 each
by the Promoter Selling Shareholder aggregating to X 278,556.83 million™; and (ii) achieve the benefits of listing
the Equity Shares on the Stock Exchanges. For further details, see “Objects of the Offer” beginning on page 115.

"Subject to finalisation of the Basis of Allotment.
" A discount of ¥ 186 per Equity Share was offered to Eligible Employees bidding in the Employee Reservation Portion.

Aggregate pre-Offer and post-Offer Shareholding of our Promoter, members of our Promoter Group and
Selling Shareholder

The aggregate pre-Offer and post -Offer shareholding of our Promoter, which is also the Selling Shareholder is
set forth below:

Name of shareholder Pre-Offer Post-Offer
No. of Equity % of Pre- No. of % of Post-
Shares of Offer Equity Equity Offer Equity
face value of Share Shares of Share capital
%10 each capital face value of
% 10 each
Hyundai Motor Company 812,541,100% 100.00 670,346,400 82.50
Total 812,541,100% 100.00 670,346,400 82.50

# Includes 100 Equity Shares of face value of ¥ 10 each, each held by Wangdo Hur, Kuen Han YI, Unsoo Kim, Jae Wan Ryu, Daeick Kim and
Jong Hoon Lee on behalf of and as nominees of Hyundai Motor Company, our Promoter.

The members of our Promoter Group do not hold Equity Shares. For further details of the Offer, see “Capital
Structure” beginning on page 107.

Summary of selected financial information derived from the Restated Consolidated Financial Information

The details of certain financial information as at and for the three months ended June 30, 2024 and June 30, 2023
and for the Financial Years ended March 31, 2024, March 31, 2023, and March 31, 2022, as derived from the
Restated Consolidated Financial Information are set forth below:

(in % million, except per share data)
As at and for three As at and for three Asatand for Asatand for Asat and for
months ended June months ended June the Financial the Financial the Financial

Particulars 30, 2024* 30, 2023* Year ended Year ended Year ended
March 31, 2024 March 31, 2023 March 31, 2022

Equity share capital 8,125.41 8,125.41 8,125.41 8,125.41 8,125.41
Revenue from operations 173,442.34 166,235.11 698,290.57 603,075.80 473,784.32
Profit for the period/year 14,896.52 13,291.86 60,600.44 47,092.50 29,015.91
Restated  earnings  per

equity share

- Basic earnings per share 18.33 16.36 74.58 57.96 35.71
WE)

- Diluted earnings per share 18.33 16.36 74.58 57.96 35.71
LA

Net Asset VValue Per Equity 149.52 263.14 131.26 246.82 207.45
Share®

Total borrowings® 7,581.44 12,830.99 7,679.15 11,586.00 11,400.33
Net Worth®) 121,487.10 213,808.29 106,656.57 200,548.18 168,562.55
#Not annualised

Notes:

(1) Basic and diluted earnings per equity share are computed in accordance with Ind AS 33 notified under the Companies (Indian Accounting
Standards) Rules, 2015 (as amended). Basic EPS and Diluted EPS for the three months ended June 30, 2024 and June 30, 2023 are not
annualized.

(2) The Board of Directors of our Company, at its meeting held on May 17, 2024 had approved the sub division of the existing paid up shares
of our Company from 8,125,411 equity shares of ¥ 1,000 each into 812,541,100 equity shares of T 10 each, which was approved by the
shareholders in extra-ordinary general meeting held on May 17, 2024. The record date for the share split is May 17, 2024. In compliance
with IND AS - 33, earnings per share, the disclosure of basic and diluted earnings per share for all the period / years presented has been
arrived at after giving effect to the above sub-division.

(3) Net Asset Value Per Equity Share is defined as total equity divided by number of equity used in calculating earnings per share.

(4) Total borrowings includes current and non-current borrowings.

(5) Net Worth is defined as total equity, which is equity share capital plus general reserve and retained earnings.

17



For a reconciliation of non-GAAP measures, see “Management’s Discussion and Analysis of our Results of
Operations — Non-GAAP Financial Measures” on page 345. For further details, see “Restated Consolidated
Financial Information” beginning on page 262.

Qualifications by the Statutory Auditors which have not been given effect to in the Restated Consolidated
Financial Information

There are no qualifications of the Statutory Auditors in their examination report which have not been given effect
to in the Restated Consolidated Financial Information.

Summary of outstanding litigation
A summary of outstanding litigation proceedings involving our Company, our Subsidiaries, Group Companies

and Directors as disclosed in this Prospectus in accordance with the SEBI ICDR Regulations and as per the
Materiality Policy in “Outstanding Litigation and Material Developments” is provided below:

Disciplinary
Statutory SIS 217 Material Agdgregate
— the SEBI or - amount
Criminal . or pending .
Name . Tax claims Stock I involved
proceedings regulatory civil . o
- Exchanges L (in % million)
actions . litigation i
against the
Promoter

Company
By our Company 5 - - NA - 2.50
Against our Company 4 134@ 2 NA 1,052n 62,418.13
Subsidiaries
By our Subsidiaries - - - NA - -
Against our Subsidiaries - 2 - NA - 10.05
Directors
By our Directors - - - NA - -
Against our Directors - - - NA - -
Group Companies
Outstanding litigation
which may have a Nil

material impact on our
Company
“To the extent quantifiable.
# Includes ¥4,063.34 million and ¥858.36 million paid by our Company to the direct and indirect tax authorities, respectively, in protest.
A Given the nature of business of our Company, majority of the legal proceedings initiated against our Company are complaints filed under
the Consumer Protection Act, 1982 which are in connection with (i) service related issues, such as defects in certain parts of our products
including airbags, engine and other parts or (ii) sales related issues such as delay in delivery or registration. As of the date of this Prospectus,
there are 1,046 consumer proceedings involving our Company and the aggregate amount involved in such proceedings is ¥1,031.84 million.
@ Details of outstanding tax claims involving our Company as of the date of this Prospectus are disclosed below:

Nature of the claim Number of claims Amount involved (¥
million)*»

Direct Tax\¥ 21 14,880.17

Indirect Tax® 113 39,817.72

* To the extent quantifiable

Nncludes ¥4,063.34 million and ¥858.36 million paid by our Company to the direct and indirect tax authorities, respectively, in protest.
(1) Includes claims involving income tax matters.
(2) Includes claims related to central excise tax, GST, VAT, service tax and customs tax duties.

Further, a summary of the outstanding litigation proceedings involving our Promoter as disclosed in this

Prospectus in accordance with the SEBI ICDR Regulations and as per the Materiality Policy in “Outstanding
Litigation and Material Developments,” is provided below:
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Disciplinary

actions by . Aggregate
Criminal Stat(;l:ory e A2 @7 Mear;[g{r:al amount
Name : Tax claims Stock pending involved
proceedings regulatory Exchanaes civil (in KRW
actions hang litigation Ao
against the million)
Promoter
By our Promoter 3 10 - NA NA 105,748.31"
Against our Promoter 2 - 1 NA NA 5.00"

“To the extent quantifiable.
"Equivalent to ¥6,387.20 million using exchange rates as of June 30, 2024.
M Equivalent to 0.30 million using exchange rates as of June 30, 2024.

For further details of the outstanding litigation proceedings, see “Outstanding Litigation and Material
Developments” beginning on page 365.

Risk factors

Specific attention of the investors is invited to “Risk Factors” beginning on page 34. Investors are advised to read
the risk factors carefully before taking an investment decision in the Offer.

Summary of contingent liabilities

The details of our contingent liabilities as on June 30, 2024, as derived from the Restated Consolidated Financial
Information are set forth below:

(in X million)

Particulars As at June 30, 2024
Claims against the group not acknowledged as debt® 31,461.02
Decided in favour of the group against which department has gone on appeal @ 7,083.78
Guarantees® -

® Group includes our Company and our subsidiaries, i.e., HMIEPL and HIIBPL.

@ Involves amount under dispute in relation to certain direct tax, customs and competition cases initiated against us. While we have obtained
favourable orders in these cases, the relevant departments have filed appeals against these decisions. Accordingly, these cases are pending
at different stages of adjudication before various fora. For further details of the outstanding litigation proceedings, see “‘Outstanding
Litigation and Material Developments ” beginning on page 365.

4 We had executed a deed of corporate guarantee of ¥ 6,000.00 million in favour of SIPCOT for CST soft loan.

For further details, see “Restated Consolidated Financial Information — Note 35.1 - Contingent liabilities” on
page 300.

Summary of related party transactions

Group Shareholding Structure (as of June 30, 2024)

................ '
Hyundai KEFICO 1 100%™
corporation |

-
. H I Hyundai Motor !
piyundai Motor De H Mobis India Limited 100%  Business Service |
H |

31.4% Hyundai Wia

KIA India Pvt Ltd Automotive
99.9% Engine(Shandong)

Hyundai Motor group

(China) I Corporation

---------------- '
| Hyundai Motor Brasil!
I~ Montadora Dé

10031 Automovies

41.1% g5.osgn |Hyundai Transys Lear

Hyundai Transys Automotive 100% | middle east & Afr
India Pvt Ltd LLC

Hyundai Motor India
Limited

i ndai Autoever 100%" | Hyundai AutoEver
Lutoever yu!
Corp India

Hyundai Motor India 25.4% . 100%" -
ineeri - Hyundai Wia Hyundai Wia Parent
S C%l:pnraﬁnn India Put Ltd -
T -71 Subsidiary
. dai Engineeri 38.6% R 1005 A N
P 21.0% HY“&"C‘T;“S;‘PJ;%:"‘J Hyundai El:)glneermg HY“E‘ELEPFEIHZHW @ significant Influence over parent
insurance Broking 100% ("E&C™) Co Ltd
Associates
100% | L EC India LLP "7} Fellow Subsidiaries

[ subsidiary of Associates
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Note: The above chart excludes entities that we do not have material or recent related party transactions with. For details of our related party
transactions, see “Restated Consolidated Financial Information — Note 37 — Related Party Disclosures” on page 305.

The summary of related party transactions entered into by us in the three months ended June 30, 2024, June 30,
2023 and Financial Years ended March 31, 2024, March 31, 2023 and March 31, 2022, as derived from the

Restated Consolidated Financial Information are as set out in the table below:

(in % million)

Nature of the Name of the related Three Three Financial Financial Financial
transaction party months months Year ended Year ended Year ended
ended June ended June March 31, March 31, March 31,
30, 2024 30, 2023 2024 2023 2022
Sale of motor Hyundai Motor De 3,969.45 3,016.51 14,847.13 20,493.55 13,879.66
vehicles, parts Mexico S DE RL DE CV
and raw Hyundai Motor Company, 17.58 21.53 65.95 92.62 104.99
materials South Korea
Kia India Private Limited 6,039.70 7,188.16 30,077.74 20,228.75 18,593.35
Mobis India Limited 608.97 559.85 2,285.20 2,072.89 1,614.26
Hyundai Transys Lear 281.15 279.62 1,219.71 1,216.82 1,110.09
Automotive India Private
Limited
Hyundai Assan Otomotiv 878.96 1,226.56 3,965.06 4,180.07 2,854.34
Sanayi Ve Ticaret A.S.
Hyundai Transys India 1.56 0.00 1.06 0.61 0.00
Private Limited
Sale of services Hyundai Motor Company, 694.70 582.89 2,683.22 2,295.37 1,896.92
South Korea
Kia Corporation 521.94 41351 1,929.22 1,674.92 1,312.40
Kia India Private Limited 33.49 27.13 115.85 94.06 95.98
Interest income Hyundai Motor De 105.62 91.09 469.64 447.16 160.44
Mexico S DE RL DE CV
Hyundai Assan Otomotiv 0.00 0.00 0.00 0.06 7.61
Sanayi Ve Ticaret A.S.
Transportation Hyundai Motor De 434.63 226.81 1,327.21 1,629.11 1,025.50
income Mexico S DE RL DE CV
Hyundai Assan Otomotiv 0.00 0.15 0.15 0.00 0.00
Sanayi Ve Ticaret A.S.
Rental income Hyundai Capital India 1.33 1.33 5.30 5.30 5.18
Private Limited
Mobis India Ltd. 20.15 0.00 5.86 0.00 0.00
Hyundai Autoever India 9.41 5.77 24.61 16.63 0.00
Private Limited
Other income Hyundai Motor Company, 0.00 0.00 18.45 7.73 3.35
South Korea
Kia India Private Limited 20.87 15.69 73.81 64.24 133.79
Hyundai Autoever India 0.27 0.00 0.00 0.00 0.00
Private Limited
Hyundai Engineering 0.00 0.00 0.04 0.00 3.78
India Private Limited
Scrap sales Hyundai Wia India Pvt 1.61 0.35 2.79 3.08 3.77
Private Limited
Hyundai Engineering 0.00 0.00 0.00 2,119.10 2,096.29
India Private Limited
Purchase of raw  Hyundai Motor Company, 8,259.40 15,251.04 45,163.83 42,368.33 33,354.79
materials, South Korea
componentsand  Hyundai Motor Group 0.00 1,741.68 3,276.64 925.35 3,443.85
spare parts (China) Ltd.
Hyundai KEFICO 502.34 248.84 1,276.26 884.37 825.73
Corporation
Hyundai Transys Lear 4,801.95 4,560.15 20,145.63 17,589.62 10,333.14
Automotive India Private
Limited
Hyundai Transys India 777.36 977.03 3,684.50 2,692.89 1,792.99

Private Limited
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Nature of the Name of the related Three Three Financial Financial Financial
transaction party months months Year ended Year ended Year ended
ended June ended June March 31, March 31, March 31,
30, 2024 30, 2023 2024 2023 2022
Hyundai Wia India Private 75.64 72.80 315.44 345.40 305.12
Limited
Hyundai Wia Automotive 473.81 554.63 1,865.68 2,091.70 2,023.38
Engine (shandong)
Company
Kia India Private Limited 5,446.37 5,958.98 21,384.37 14,905.44 13,206.04
Mobis India Limited 22,048.28 19,823.80 90,627.51 79,334.02 63,154.03
Mobis  India  Module 0.00 0.00 0.72 0.00 0.03
Private Limited
Kia Motors Slovakia s.r.o. 0.00 0.00 0.00 14.47 8.19
Hyundai Rotem Company 0.00 0.36 0.36 0.00 0.00
PT  Hyundai Motor 2,188.83 1,001.83 9,432.23 440.35 0.00
Manufacturing Indonesia
Royalty Hyundai Motor Company, 4,769.70 3,886.77 15,668.48 14,358.19 10,973.36
South Korea
Technical Hyundai Motor Company, 0.00 0.00 669.96 48.71 77.35
assistance fee South Korea
Advertisement Hyundai Capital India 26.28 16.18 80.79 85.50 95.02
and sales Private Limited
promotion Hyundai Autoever India 13.21 17.39 83.98 207.19 98.68
Expenses Private Limited
Hyundai Motor Business 18.34 0.00 32.43 0.00 0.00
Service Company
Hyundai Autoever Corp 2.29 0.25 8.00 0.00 0.00
Hyundai Motor Middle 106.10 0.00 0.00 0.00 0.00
East and Africa L.L.C
Hyundai Motor Brasil 0.00 0.00 160.39 185.83 205.91
Montadora de Automoveis
LTDA
PT HYUNDAI MOTORS 0.00 0.00 6.04 0.00 0.00
INDONESIA
PT. Hyundai  Motor 0.00 0.00 0.00 0.03 0.00
Manufacturing Indonesia
Warranty Hyundai Motor 0.22 0.25 0.96 5.35 8.53
expenses Deutschland GmbH
Hyundai Motor Company 0.04 0.09 0.25 3.05 5.55
Italy S.R.L
Hyundai Motor Poland Sp. 0.00 0.02 0.05 0.01 0.03
Z.0.0
Hyundai Motor Czech 0.00 0.00 0.00 0.03 0.02
S.r.0.
Hyundai  Motor UK 0.24 0.17 0.86 1.84 2.64
Limited
Hyundai Assan Otomotiv 0.00 0.00 0.08 2.03 6.64
Sanayi Ve Ticaret A.S.
Hyundai Motor France 0.04 0.00 0.12 0.09 0.10
SAS
Hyundai Motor Espana 0.31 0.03 0.12 0.37 0.22
S.L.U
Hyundai Motor Company 0.55 0.00 0.04 12.62 0.32
Australia Pty Limited
Hyundai Motor 0.03 0.05 0.22 0.22 0.46
Netherlands B.V.
Hyundai Motor  De 47.80 46.32 165.23 145.86 110.34
Mexico S DE RL DE CV
Hyundai Thanh Cong Viet 0.00 0.00 0.00 0.00 0.09
Nam Auto Manufacturing
Corporation
Hyundai Motor CIS LLC 0.00 0.00 0.00 0.00 0.00
Russia
Kia India Private Limited 0.00 0.00 0.00 0.00 1.91
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Nature of the Name of the related Three Three Financial Financial Financial
transaction party months months Year ended Year ended Year ended
ended June ended June March 31, March 31, March 31,
30, 2024 30, 2023 2024 2023 2022
PT Hyundai  Motors 0.00 0.00 0.00 0.01 0.06
Indonesia
Testing expenses  Hyundai Transys India 0.00 0.00 0.00 0.11 0.00
Private Limited
Hyundai Transys Lear 0.00 0.00 0.21 1.45 0.00
Automotive India Private
Limited
Haevichi Hotels & Resorts 4.80 8.47 33.38 39.15 0.17
Co., Ltd
Mobis India Limited 0.00 0.00 10.17 0.00 0.00
Hyundai Motor Company, 0.00 0.00 0.06 0.00 0.00
South Korea
Hyundai Autoever Corp 8.95 0.00 15.11 0.00 0.00
Hyundai Autoever India 0.00 0.00 9.18 0.00 0.00
Private Limited
Hyundai Wia India Pvt Itd. 0.00 0.00 0.33 0.62 0.22
Rent Hyundai Autoever Corp 0.36 6.45 64.74 87.43 67.54
Hyundai Autoever India 7.50 5.03 56.61 180.73 136.07
Private Limited
KIA India Private Limited 0.00 0.00 3.07 0.00 0.00
Maintenance Hyundai Autoever India 126.08 125.03 798.22 382.20 311.94
charges Private Limited
Hyundai Autoever Corp 1.15 3.69 18.31 0.00 0.00
Hyundai Engineering 134.36 127.94 610.21 405.19 516.08
India Private Limited
Mobis India Limited 0.85 0.21 2.46 2.66 1.80
Other expenses Hyundai Motor Company, 12.65 0.00 70.45 72.77 68.25
South Korea
Hyundai Rotem Company 0.00 0.00 0.00 1.29 1.67
Hyundai Engineering 12.29 8.77 42.27 137.09 5.05
India Private Limited
Mobis India Limited 3.71 34.04 134.27 267.76 178.41
Hyundai Transys Lear 2.01 3.60 5.37 6.09 9.04
Automotive India Private
Limited
Hyundai Autoever India 2.57 0.35 94.75 125.22 61.83
Private Limited
Haevichi Hotels & Resorts 0.00 0.00 8.46 5.24 0.00
Co., Ltd
Hyundai Autoever Corp 78.23 65.47 96.17 80.63 61.17
PT  Hyundai  Motors 0.00 0.00 0.00 0.00 0.00
Indonesia
Hyundai Motor France 0.00 0.00 5.57 0.00 0.00
SAS
Salaries, bonus, Unsoo Kim 13.80 14.90 74.88 68.95 9.42
perquisites and Seonseob Kim 0.00 0.00 0.00 0.00 41.05
contribution to Choon Hang Park 0.00 0.00 0.00 24.72 32.35
funds Dosik Kim 0.00 8.57 28.96 43.88 20.80
Jong Hoon Lee 7.04 9.63 44.21 44.31 37.29
Woong Sik Oh 0.00 0.00 0.00 0.00 11.05
Young Min Jung 0.00 0.00 0.00 0.00 0.00
Wangdo Hur 8.91 9.39 43.72 5.33 0.00
Dae Han Choi 0.00 10.56 18.91 21.82 0.00
Jae Wan Ryu 9.54 0.00 12.95 0.00 0.00
S Ganesh Mani 0.00 0.00 0.00 10.88 24.33
Tarun Garg 12.76 8.60 46.12 38.30 33.33
Gopalakrishnan 10.65 4.50 26.20 12.00 0.00
Chathapuram
Sivaramakrishnan
Divya Venkat 0.58 0.00 0.75 0.00 0.00
Yi Kuen Han 8.58 8.45 45.03 37.46 31.92
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Nature of the Name of the related Three Three Financial Financial Financial
transaction party months months Year ended Year ended Year ended
ended June ended June March 31, March 31, March 31,
30, 2024 30, 2023 2024 2023 2022
Sanghyun Jang 3.92 2.93 13.35 2.61 0.00
Vidhya M V 0.00 1.41 5.89 5.76 4.89
Jihong Baek 0.00 0.00 0.00 0.00 0.00
Junghwan Lee 0.00 0.00 0.00 13.94 14.04
Sameer Samdani 3.29 5.37 13.17 5.27 0.00
Remunerationto  Shalini Puchapalli 0.50 0.00 0.00 0.00 0.00
Independent Sree Kirat Patel 0.50 0.00 0.00 0.00 0.00
Directors Ajay Tyagi 0.50 0.00 0.00 0.00 0.00
Sitting Fees Shalini Puchapalli 0.22 0.00 0.00 0.00 0.00
Sree Kirat Patel 0.28 0.00 0.00 0.00 0.00
Ajay Tyagi 0.22 0.00 0.00 0.00 0.00
Purchase of Hyundai Motor Company, 552.66 238.89 761.19 4,980.76 1,022.17
capital goods South Korea
Hyundai Rotem Company 0.00 0.00 18.14 22.06 3.61
Hyundai Transys Lear 5.68 435.78 764.09 193.34 550.94
Automotive India Private
Limited
Hyundai Autoever Corp 69.56 5.84 82.95 22.81 45.36
Mobis India Limited 2.70 1,236.80 2,243.74 319.34 100.40
Hyundai Wia Corporation 0.00 351.85 351.85 6.64 264.75
Hyundai Autoever India 89.61 49.72 488.08 416.81 289.16
Private Limited
HEC India LLP 1,886.91 538.86 2,918.81 1,619.46 1,751.45
Hyundai Transys India 0.00 0.00 0.00 11.46 0.03
Private Limited
Kia India Private Limited 0.00 0.00 0.00 0.00 9.85
Hyundai Engineering 21.22 57.93 284.78 603.92 149.83
India Private Limited
Hyundai Kefico 0.00 0.00 0.37 0.16 0.00
Corporation
Haevichi Hotels & Resorts 0.00 0.00 0.34 0.00 0.00
Co., Ltd
Technical Hyundai Motor Company, 0.00 0.00 549.56 893.71 0.00
knowhow South Korea
Insurance Hyundai Motor De 13.10 9.65 48.10 65.79 44.32
reimbursement Mexico S DE RL DE CV
Other Hyundai Motor Company, 0.00 0.00 6.70 0.84 4.34
reimbursement South Korea
Warranty claim Hyundai Motor Company, 421 10.23 17.88 137.73 174.35
Recovered South Korea
Hyundai Wia India Private 0.00 0.00 0.00 0.00 0.00
Limited
Mobis India Limited 19.18 15.33 81.90 78.93 84.48
Kia India Private Limited 0.19 0.00 1.23 1.45 3.14
Hyundai Kefico 0.71 0.00 0.00 0.00 0.00
Corporation
Hyundai Transys Lear 0.26 0.32 1.18 1.03 0.83
Automotive India Private
Limited
Pt Hyundai Motor 0.00 0.00 0.97 0.00 0.00
Manufacturing Indonesia
Hyundai Transys India 0.13 0.22 0.43 0.52 0.00
Private Limited
Dealer Hyundai Autoever India 2.13 0.00 3.85 1.18 3.91
reimbursement Private Limited
Maintenance Hyundai Transys Lear 0.61 0.40 1.60 22.77 14.22
charges Automotive India Private
recovered Limited
Mobis India Limited 30.61 20.08 72.83 106.84 90.43
Discount Mobis India Limited 0.00 0.01 0.47 1.62 1.32
received
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Nature of the Name of the related Three Three Financial Financial Financial

transaction party months months Year ended Year ended Year ended
ended June ended June March 31, March 31, March 31,
30, 2024 30, 2023 2024 2023 2022
Dividend paid Hyundai Motor Company, 0.00 0.00 1,54,358.43 14,934.51 13,593.81

South Korea

See “Restated Consolidated Financial Information — Note 37 — Related Party Disclosures” on page 305.
Financing Arrangements

There have been no financing arrangements whereby our Promoter, members of our Promoter Group, directors of
our Promoter, our Directors and their relatives (as defined under Companies Act) have financed the purchase by
any other person of securities of our Company, other than in the normal course of the business of the financing
activity during a period of six months immediately preceding the date of the Draft Red Herring Prospectus, the
Red Herring Prospectus and this Prospectus.

Details of price at which specified securities were acquired by our Promoter (which is also the Selling
Shareholder), members of the Promoter Group and Shareholders with the right to nominate Directors or
any other special rights in the three years preceding the date of this Prospectus

Our Promoter, which is also the Selling Shareholder, and members of our Promoter Group have not acquired any
specified securities of our Company in the three years immediately preceding the date of this Prospectus.

No shareholders have any special rights in our Company, including the right to nominate Directors on our Board.

Weighted average price at which Equity Shares were acquired by our Promoter (which is also the Promoter
Selling Shareholder) in the one year preceding the date of this Prospectus

Our Promoter, which is also the Selling Shareholder, has not acquired any Equity Shares in the one year
immediately preceding the date of this Prospectus.

Average cost of acquisition for our Promoter (which is also the Selling Shareholder)

The average cost of acquisition per equity share acquired by our Promoter, which is also the Selling Shareholder,
as on the date of this Prospectus is as set forth below:

SH Name of Promoter Number of Equity Shares of  Average cost of acquisition per Equity
No. face value of 10 each Share (in %)"
1. Hyundai Motor Company 812,541,100% 10

" As certified by Manian & Rao, Chartered Accountants, by way of their certificate dated October 8, 2024.
# Includes 100 Equity Shares of face value of ¥ 10 each, each held by Wangdo Hur, Kuen Han YI, Unsoo Kim, Jae Wan Ryu, Daeick Kim and
Jong Hoon Lee on behalf of and as nominees of Hyundai Motor Company, our Promoter.

For further details, see “Capital Structure - History of build-up of Promoter shareholding in our Company” on
page 109.

Weighted average cost of acquisition of all shares transacted in the one year, 18 months and three years
preceding the date of this Prospectus

The weighted average price for all equity shares acquired in one year, 18 months and three years preceding the
date of this Prospectus is mentioned below.

Period Weighted average cost of Cap Price is ‘X’ times the Range of acquisition price:
acquisition weighted average cost of lowest price - highest price
(in %) acquisition (in %)
Last one year Nil* Nil* Nil*
Last 18 months Nil* Nil* Nil*
Last three years Nil* Nil® Nil”*

* Share transfers have taken place among the shareholders holding equity shares on behalf of and as nominees of our Promoter.
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Details of Pre-1PO Placement
Our Company has not undertaken a pre-1PO placement.
Issue of Equity Shares for consideration other than cash in the last one year

Our Company has not issued any equity shares for consideration other than cash in the one year preceding the
date of this Prospectus.

Split/consolidation of Equity Shares in the last one year

Pursuant to resolutions passed by our Board and our Shareholders in their respective meetings held on May 17,
2024, the face value of the equity shares of our Company was sub-divided from 1,000 each to I10 each.
Accordingly, the authorized equity share capital of our Company comprising 14,000,000 equity shares of 1,000
each were subdivided into 1,400,000,000 Equity Shares of face value of 10 each and the aggregate issued,
subscribed and paid-up equity share capital of our Company comprising 8,125,411 equity shares of 1,000 each
was sub-divided into 812,541,100 Equity Shares of face value of 210 cach. See “Capital Structure — Notes to
Capital Structure — Equity share capital history of our Company” on page 107.

Except for as mentioned above, our Company has not undertaken a split or consolidation of the Equity Shares in
the one year preceding the date of this Prospectus.

Exemption from complying with any provisions of securities laws, if any, granted by SEBI

Our Company has not sought for any exemptions from complying with any provisions of securities laws including
the SEBI ICDR Regulations, as on the date of this Prospectus.
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CERTAIN CONVENTIONS, PRESENTATION OF FINANCIAL, INDUSTRY AND MARKET DATA
Certain Conventions

All references in this Prospectus to “India” are to the Republic of India and its territories and possessions and all
references herein to the “Government”, “Indian Government”, “Gol”, “Central Government” or the ‘State
Government’ are to the Government of India, central or state, as applicable. All references in this Prospectus to
the “U.S.”, “USA” or “United States” are to the United States of America. All references in this Prospectus to
“Korea” are to the Republic of Korea.

Unless otherwise specified, any time mentioned in this Prospectus is in Indian Standard Time (“IST”). Unless
indicated otherwise, all references to a year in this Prospectus are to a calendar year.

Unless stated otherwise, all references to page numbers in this Prospectus are to the corresponding page numbers
of this Prospectus.

Currency and Units of Presentation

All references to “Rupee(s)”, “Rs.” or “X” or “INR” are to Indian Rupees, the official currency of the Republic of
India. All references to “US$” or “U.S. Dollars” or “USD” are to United States Dollars, the official currency of
the United States of America. All references to “KRW” are to Korean Won, the official currency of the Republic
of Korea.

Our Company has presented certain numerical information in this Prospectus in ‘million’ units or in whole
numbers where the numbers have been too small to represent in such units. One million represents 1,000,000, one
billion represents 1,000,000,000 and one trillion represents 1,000,000,000,000.

Figures sourced from third-party industry sources may be expressed in denominations other than millions or may
be rounded off other than to two decimal points in the respective sources, and such figures have been expressed
in this Prospectus in such denominations or rounded-off to such number of decimal points as provided in such
respective sources.

Exchange Rates

This Prospectus contains conversion of certain other currency amounts into Indian Rupees that have been
presented solely to comply with the SEBI ICDR Regulations. These conversions should not be construed as a
representation that these currency amounts could have been, or can be converted into Indian Rupees, at any
particular rate or at all.

Unless otherwise stated, the exchange rates referred to for the purpose of conversion of foreign currency amounts
into Rupee amounts, are as follows:

(in3)
Currency Exchange rate as on*
June 30, 2024 June 30, 2023 March 31, 2024 March 31, 2023 March 31, 2022
usD®W 83.45 82.04 83.37 82.22 75.81
KRW® 0.06 0.06 0.06 0.06 0.06

@ Source: www.fbil.org.in

@ Source: www.xe.com

* In the event that any of the aforementioned date is a public holiday, the previous calendar day not being a public holiday has been considered.
The exchange rate is rounded off to two decimal places.

Financial and Other Data

Our Company’s Financial Year commences on April 1 and ends on March 31 of the next year. Accordingly, all
references in this Prospectus to a particular Financial Year or FY or Fiscal, unless stated otherwise, are to the 12-
month period ended on March 31 of that particular calendar year.

Unless stated otherwise or the context otherwise requires, the financial data and financial ratios in this Prospectus
are derived from the Restated Consolidated Financial Information of our Company.

The Restated Consolidated Financial Information included in this Prospectus under “Financial Information”
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beginning on page 262 have been prepared basis the restated consolidated financial information of our Company
and our subsidiaries, comprising the restated consolidated statement of assets and liabilities as at June 30, 2024
and June 30, 2023 and as at March 31, 2024, March 31, 2023 and March 31, 2022, the restated consolidated
statement of profit and loss (including other comprehensive income), the restated consolidated statement of
changes in equity, the restated consolidated statement of cash flows for the three months ended June 30, 2024 and
June 30, 2023 and for the years ended March 31, 2024, March 31, 2023 and March 31, 2022, the summary
statement of material accounting policies, and other explanatory notes, prepared in terms of the requirements of
Section 26 of Part | of Chapter 111 of the Companies Act, the SEBI ICDR Regulations and the Guidance Note on
Reports in Company Prospectuses (Revised 2019) issued by the ICAI, as amended from time to time. The Restated
Consolidated Financial Information has been prepared to comply in all material respects with the Indian
Accounting Standards (“Ind AS”) as prescribed under Section 133 of the Act read with the Companies (Indian
Accounting Standards) Rules, 2015 (as amended from time to time), presentation requirements of Division Il of
Schedule 111 to the Companies Act, as applicable to the consolidated financial statements and other relevant
provisions of the Companies Act. For further information, see “Restated Consolidated Financial Information”
beginning on page 262.

Further, the financial information for the three months ended June 30, 2024 and June 30, 2023 may not be
indicative of the financial results for the full year and are not comparable with financial information for the
Financial Years ended March 31, 2024, March 31, 2023, and March 31, 2022.

There are significant differences between Ind AS, U.S. GAAP and IFRS. Our Company does not provide
reconciliation of its financial information to IFRS or U.S. GAAP. Our Company has not attempted to explain
those differences or quantify their impact on the financial data included in this Prospectus and it is urged that you
consult your own advisors regarding such differences and their impact on our Company’s financial data. Further,
HMC, our Promoter, prepares its financial statements in accordance with Korean International Financial
Reporting Standards (“K-1FRS”) and such statements include our financial statements prepared in accordance
with Ind AS for the limited purpose of inclusion in our Promoter’s consolidated financial statements. Since Ind
AS differs from K-IFRS, our Ind AS financial statements prepared for the limited purpose of inclusion in our
Promoter’s consolidated financial statements are not comparable to our Restated Consolidated Financial
Information. For details in connection with risks involving differences between Ind AS, U.S. GAAP and IFRS see
“Risk Factors — Significant differences exist between Ind AS and other accounting principles, such as IFRS
and U.S. GAAP, which may be material to investors’ assessments of our financial condition” on page 82.

Prospective investors should consult their own professional advisers for an understanding of the differences
between these accounting principles and those with which they may be more familiar, and the impact on our
financial data. The degree to which the financial information included in this Prospectus will provide meaningful
information is entirely dependent on the reader’s level of familiarity with Indian accounting policies and practices,
Ind AS, the Companies Act and the SEBI ICDR Regulations. Any reliance by persons not familiar with these
accounting principles and regulations on our financial disclosures presented in this Prospectus should accordingly
be limited.

All figures, including financial information, in decimals (including percentages) have been rounded off to two
decimals. However, where any figures may have been sourced from third-party industry sources, such figures
may be rounded-off to such number of decimal points as provided in such respective sources. In this Prospectus,
(i) the sum or percentage change of certain numbers may not conform exactly to the total figure given; and (ii)
the sum of the numbers in a column or row in certain tables may not conform exactly to the total figure given for
that column or row. Any such discrepancies are due to rounding off.

Unless the context otherwise requires, any percentage, amounts, as set in “Summary of the Offer Document”,
“Risk Factors”, “Basis for Offer Price”, “Our Business” and “Management’s Discussion and Analysis of
Financial Conditions and Results of Operations” on pages 16, 34, 118, 178 and 326, respectively and elsewhere
in this Prospectus have been calculated on the basis of our Restated Consolidated Financial Information unless
otherwise stated.

Non-Generally Accepted Accounting Principles Financial Measures
Certain measures included in this Prospectus, for instance EBIT, EBIT (Excluding Other Income), EBITDA
(Excluding Other Income), EBIT Margin (Excluding Other Income), EBITDA Margin (Excluding Other Income),

Profit For The Period/ Year Margin, Net Worth, Return On Net Worth, Capital Employed, Return On Capital
Employed and Net Asset Value Per Equity Share (the “Non-GAAP Measures’’), presented in this Prospectus are
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supplemental measures of our performance and liquidity that are not required by, or presented in accordance with
Ind AS, IFRS or U.S. GAAP. These Non-GAAP Measures and other statistical and other information relating to
operations and financial performance should not be considered in isolation or construed as an alternative to cash
flows, profit for the years/ period or any other measure of financial performance or as an indicator of our operating
performance, liquidity, profitability or cash flows generated by operating, investing or financing activities derived
in accordance with Ind AS, Indian GAAP, IFRS or U.S. GAAP. In addition, these Non-GAAP Measures and other
statistical and other information relating to operations and financial performance, are not standardised terms and
may not be computed on the basis of any standard methodology that is applicable across the industry and therefore,
may not be comparable to financial measures of similar nomenclature that may be computed and presented by
other companies and are not measures of operating performance or liquidity defined by Ind AS and may not be
comparable to similarly titled measures presented by other companies. Further, they may have limited utility as a
comparative measure. For further details, see “Management’s Discussion and Analysis of Financial Position
and Results of Operations — Non-GAAP Financial Measures” and “Risk Factors — We track certain operational
metrics and non-GAAP measures for our operations. Certain of our operational metrics are subject to inherent
challenges in measurement and any real or perceived inaccuracies in such metrics may adversely affect our
business and reputation.” on pages 345 and 78.

Industry and Market Data

Industry publications generally state that the information contained in such publications has been obtained from
publicly available documents from various sources. The data used in these sources may have been re-classified
by us for the purposes of presentation. Data from these sources may also not be comparable. Accordingly, no
investment decision should be made solely on the basis of such information. The extent to which industry and
market data set forth in this Prospectus is meaningful depends on the reader’s familiarity with and understanding
of the methodologies used in compiling such data. There are no standard data gathering methodologies in the
industry in which we conduct our business, and methodologies and assumptions may vary widely among different
industry sources. Such data involves risks, uncertainties and numerous assumptions and is subject to change based
on various factors, including those disclosed in “Risk Factors — We have used information from the CRISIL
Report which has been commissioned and paid for by our Company for industry related data in this Prospectus
and any reliance on such information is subject to inherent risks.” on page 75.

Only to the extent explicitly indicated, industry and market data used in this Prospectus is derived from the report
titled, “Industry Report on the Passenger Vehicle Industry in India” dated September, 2024 (“CRISIL Report™)
commissioned by and paid for by our Company, pursuant to an engagement letter dated April 8, 2024. The CRISIL
Report has been prepared and issued by CRISIL for the purpose of understanding the industry exclusively in
connection with the Offer. Further, CRISIL, vide their consent letter dated October 4, 2024 (“Letter”) has
accorded their no objection and consent to use the CRISIL Report. CRISIL, vide their Letter has also confirmed
that they are an independent agency, and confirmed that it is not related to our Company, our Directors, our
Promoter, our Key Managerial Personnel, our Senior Management or the BRLMs. The CRISIL Report was
available on the website of our Company at https://www.hyundai.com/in/en/investor-relations/investor-
information/material-documents from the date of the Red Herring Prospectus until the Bid/ Offer Closing Date.

CRISIL has required us to include the following disclaimer in connection with the CRISIL Report:

“CRISIL Market Intelligence & Analytics (“CRISIL MI&A”), a division of CRISIL Limited (CRISIL ") has taken
due care and caution in preparing this report (“CRISIL Report”) based on the information obtained by CRISIL
from sources which it considers reliable (“Data”). Forecasts, estimates and other forward-looking statements
contained in this CRISIL Report are inherently uncertain and could fluctuate due to changes in factors underlying
their assumptions, or events or combinations of events that cannot be reasonably foreseen. Actual results and
future events could differ materially from such forecasts, estimates, predictions, or such statements. This CRISIL
Report is not a recommendation to invest/disinvest in any entity covered in the CRISIL Report and no part of this
CRISIL Report should be construed as an expert advice or investment advice or any form of investment banking
within the meaning of any law or regulation. Without limiting the generality of the foregoing, nothing in the
CRISIL Report is to be construed as CRISIL providing or intending to provide any services in jurisdictions where
CRISIL does not have the necessary permission and/or registration to carry out its business activities in this
regard. The Company will be responsible for ensuring compliance and consequences of non-compliance for the
use of the CRISIL Report or part thereof outside India. CRISIL MI&A operates independently of and does not
have access to information obtained by CRISIL Ratings Limited, which may, in its regular operations, obtain
information of a confidential nature. The views expressed in this CRISIL Report are those of CRISIL MI&A and
not of CRISIL Ratings Limited. No part of this CRISIL Report may be published/reproduced/extracted in any form
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without CRISIL MI&A'’s prior written approval.”

In accordance with the SEBI ICDR Regulations, the section “Basis for Offer Price” beginning on page 118
includes information relating to our peer group companies, which has been derived from publicly available
sources, and accordingly, no investment decision should be made solely on the basis of such information.

Notice to Prospective Investors in the United States

The Equity Shares have not been recommended by any U.S. federal or state securities commission or regulatory
authority. Furthermore, the foregoing authorities have not confirmed the accuracy or determined the adequacy of
this Prospectus or approved or disapproved the Equity Shares. Any representation to the contrary is a criminal
offence in the United States. In making an investment decision, investors must rely on their own examination of
our Company and the terms of the Offer, including the merits and risks involved. The Equity Shares have not been
and will not be registered under the U.S. Securities Act or any state securities laws of the United States, and,
unless so registered, may not be offered or sold within the United States except pursuant to an exemption from,
or in a transaction not subject to, the registration requirements of the U.S. Securities Act and applicable U.S. state
securities laws. Accordingly, the Equity Shares are being offered and sold only (a) to persons in the United States
that are “qualified institutional buyers” (as defined in Rule 144A) and referred to in this Prospectus as “U.S. QIBs”
and, for the avoidance of doubt, the term U.S. QIBs does not refer to a category of institutional investor defined
under applicable Indian regulations and referred to in the Red Herring Prospectus as “QIBs”) in transactions
exempt from or not subject to the registration requirements of the U.S. Securities Act and in reliance on Rule
144A, and (b) outside the United States in “offshore transactions” (as defined in Regulation S) in reliance on
Regulation S and the applicable laws of the jurisdiction where those offers and sales occur. For further details, see
“Other Regulatory and Statutory Disclosures — Eligibility and Transfer Restrictions” on page 381.

The Equity Shares have not been and will not be registered, listed or otherwise qualified in any other jurisdiction
outside India and may not be offered or sold, and Bids may not be made by persons in any such jurisdiction,
except in compliance with the applicable laws of such jurisdiction. Prospective purchasers are hereby notified that
the sellers of the Offered Shares may be relying on the exemption from the provisions of Section 5 of the U.S.
Securities Act.

Notice to Prospective Investors in The European Economic Area

In relation to each Member State of the European Economic Area (each a “Relevant State”), no Equity Shares
have been offered or will be offered pursuant to the Offer to the public in that Relevant State, except that the
Shares may be offered to the public in that Relevant State at any time:

a. toany legal entity which is a qualified investor as defined under Article 2 of the Prospectus Regulation;

b. to fewer than 150 natural or legal persons (other than qualified investors as defined under Article 2 of
the Prospectus Regulation), subject to obtaining the prior consent of Book Running Lead Managers for
any such offer; or

c. inany other circumstances falling within Article 1(4) of the Prospectus Regulation,

provided that no such offer of the Equity Shares shall require the Company or any Book Running Lead Manager
to publish a prospectus pursuant to Article 3 of the Prospectus Regulation.

For the purposes of this provision, the expression an “offer to the public” in relation to the Shares in any Relevant
State means the communication in any form and by any means of sufficient information on the terms of the offer
and any Shares to be offered so as to enable an investor to decide to purchase or subscribe for any Equity Shares,
and the expression “Prospectus Regulation” means Regulation (EU) 2017/1129.

Information to EEA Distributors (As Defined Below)

Solely for the purposes of the product governance requirements contained within: (a) EU Directive 2014/65/EU
on markets in financial instruments, as amended (“MiFID 11”); (b) Articles 9 and 10 of Commission Delegated
Directive (EU) 2017/593 supplementing MiFID II; and (c) local implementing measures (together, the “MiFID
11 Product Governance Requirements”), and disclaiming all and any liability, whether arising in tort, contract
or otherwise, which any “manufacturer” (for the purposes of the MiFID II Product Governance Requirements)
may otherwise have with respect thereto, the Equity Shares have been subject to a product approval process, which

29



has determined that such Equity Shares are: (i) compatible with an end target market of retail investors and
investors who meet the criteria of professional clients and eligible counterparties, each as defined in MiFID II;
and (ii) eligible for distribution through all distribution channels as are permitted by MiFID II (the “Target
Market Assessment”). Notwithstanding the Target Market Assessment, “distributors” (for the purposes of the
MIFID 1I Product Governance Requirements) (“EEA Distributors”) should note that: the price of the Equity
Shares may decline and investors could lose all or part of their investment; the Equity Shares offer no guaranteed
income and no capital protection; and an investment in the Equity Shares is compatible only with investors who
do not need a guaranteed income or capital protection, who (either alone or in conjunction with an appropriate
financial or other adviser) are capable of evaluating the merits and risks of such an investment and who have
sufficient resources to be able to bear any losses that may result therefrom. The Target Market Assessment is
without prejudice to the requirements of any contractual, legal or regulatory selling restrictions in relation to the
Offer.

Furthermore, it is noted that, notwithstanding the Target Market Assessment, the Book Running Lead Managers
will only procure investors who meet the criteria of professional clients and eligible counterparties.

For the avoidance of doubt, the Target Market Assessment does not constitute: (a) an assessment of suitability or
appropriateness for the purposes of MiFID II; or (b) a recommendation to any investor or group of investors to
invest in, or purchase, or take any other action whatsoever with respect to the Equity Shares. Each EEA Distributor
is responsible for undertaking its own target market assessment in respect of the Equity Shares and determining
appropriate distribution channels.

Notice to Prospective Investors in the United Kingdom

No Equity Shares have been offered or will be offered pursuant to the Offer to the public in the United Kingdom
prior to the publication of a prospectus in relation to the Equity Shares which has been approved by the Financial
Conduct Authority, except that the Equity Shares may be offered to the public in the United Kingdom at any time:

a) to any legal entity which is a qualified investor as defined under Article 2 of the UK Prospectus
Regulation;

b) to fewer than 150 natural or legal persons (other than qualified investors as defined under Article 2 of
the UK Prospectus Regulation), subject to obtaining the prior consent of Book Running Lead Managers
for any such offer; or

c) inany other circumstances falling within Section 86 of the FSMA,

provided that no such offer of the Equity Shares shall require the Company or any Book Running Lead Manager
to publish a prospectus pursuant to Section 85 of the FSMA or supplement a prospectus pursuant to Article 23 of
the UK Prospectus Regulation. For the purposes of this provision, the expression an “offer to the public” in relation
to the Equity Shares in the United Kingdom means the communication in any form and by any means of sufficient
information on the terms of the offer and any Equity Shares to be offered so as to enable an investor to decide to
purchase or subscribe for any Equity Shares and the expression “UK Prospectus Regulation” means Regulation
(EU) 2017/1129 as it forms part of domestic law by virtue of the European Union (Withdrawal) Act 2018 and the
expression “FSMA” means the Financial Services and Markets Act 2000.

This Prospectus does not constitute an offer of Equity Shares to the public in the United Kingdom. No prospectus
has been or will be approved in the United Kingdom in respect of the Equity Shares. Consequently this Prospectus
is being distributed only to, and is directed only at (a) persons who are outside the United Kingdom, (b) persons
who have professional experience in matters relating to investments falling within Article 19(5) of the Financial
Services and Markets Act 2000 (Financial Promotion) Order 2005 (the “Order”™), (¢) high net worth entities
falling within article 49(2)(a) to (d) of the Order, and (d) other persons to whom it may be lawfully communicated
(all such persons together being referred to as “relevant persons”). In addition, this communication is in any event
only directed at persons who are “qualified investors” (within the meaning of Article 2(e) of Regulation (EU)
2017/1129 as it forms part of domestic law by virtue of the European Union (Withdrawal) Act 2018). Any person
who is not a relevant person should not act or rely on this Prospectus or any of its contents. Persons into whose
possession this Prospectus may come are required by the Company and the Book Running Lead Managers to
inform themselves about and to observe such restrictions. Further information with regard to restrictions on offers,
sales and deliveries of the Equity Shares and the distribution of this Prospectus and other offering material relating
to the Equity Shares is set out under “Other Regulatory and Statutory Disclosures — Eligibility and Transfer
Restrictions” on page 381 of this Prospectus.
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Information to UK Distributors

Solely for the purposes of the product governance requirements of Chapter 3 of the FCA Handbook Product
Intervention and Product Governance Sourcebook (“PROD”) (the “UK MiFIR Product Governance Rules”),
and disclaiming all and any liability, whether arising in tort, contract or otherwise, which any “manufacturer” (for
the purposes of the UK MiFIR Product Governance Rules) may otherwise have with respect thereto, the Equity
Shares have been subject to a product approval process, which has determined that such Equity Shares are: (i)
compatible with an end target market of: (a) investors who meet the criteria of professional clients as defined in
Chapter 3 of the FCA Handbook Conduct of Business Sourcebook (“COBS”); (b) eligible counterparties, as
defined in the COBS; and (c) retail clients who do not meet the definition of professional client under (a) or
eligible counterparty per (b); and (ii) eligible for distribution through all permitted distribution channels (the
“Target Market Assessment”). Notwithstanding the Target Market Assessment, distributors (for the purposes of
the UK MiFIR Product Governance Rules) (“UK Distributors”) should note that: the price of the Equity Shares
may decline and investors could lose all or part of their investment; the Equity Shares offer no guaranteed income
and no capital protection; and an investment in the Equity Shares is compatible only with investors who do not
need a guaranteed income or capital protection, who (either alone or in conjunction with an appropriate financial
or other adviser) are capable of evaluating the merits and risks of such an investment and who have sufficient
resources to be able to bear any losses that may result therefrom. The Target Market Assessment is without
prejudice to the requirements of any contractual, legal or regulatory selling restrictions in relation to the Offer.

Furthermore, it is noted that, notwithstanding the Target Market Assessment, the Book Running Lead Managers
will only procure investors who meet the criteria of professional clients and eligible counterparties.

For the avoidance of doubt, the Target Market Assessment does not constitute: (a) an assessment of suitability or
appropriateness for the purposes of Chapters 9A and 10A, respectively, of the COBS; or (b) a recommendation to
any investor or group of investors to invest in, or purchase or take any other action whatsoever with respect to the
Equity Shares. Each UK Distributor is responsible for undertaking its own target market assessment in respect of
the Equity Shares and determining appropriate distribution channels.

Available Information

Our Company is not currently required to file periodic reports under Section 13 or 15 of the Securities Exchange
Act of 1934, as amended (the “U.S. Exchange Act”). In order to permit compliance with Rule 144A under the
U.S. Securities Act in connection with the resales of the Equity Shares, we agree to furnish upon the request of a
shareholder or a prospective purchaser the information required to be delivered under Rule 144A(d)(4) of the U.S.
Securities Act if at the time of such request we are not a reporting company under Section 13 or Section 15(d) of
the U.S. Exchange Act, or are not exempt from reporting pursuant to Rule 12g3-2(b) thereunder.

The information on and any information about the Company available on any websites of SEBI, the Selling
Shareholders, the Stock Exchanges, the Company or the members of the Book Running Lead Managers or
any affiliates of the aforementioned persons shall not constitute a part of this Prospectus.
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FORWARD-LOOKING STATEMENTS

This Prospectus contains certain “forward-looking statements”. These forward-looking statements generally can
be identified by words or phrases such as “aim”, “believe”, “expect”, “intend”, “plan”, “project”, “will”, “seek
to”, “strive t0”, “continue”, “achieve”, or other words or phrases of similar import. Similarly, statements that
describe our strategies, objectives, plans or goals are also forward-looking statements. All forward-looking
statements are subject to risks, uncertainties, expectations and assumptions about us that could cause actual results
to differ materially from those contemplated by the relevant forward-looking statement. All statements in this
Prospectus that are not statements of historical fact are ‘forward-looking statements’.

These forward-looking statements are based on our current plans, estimates and expectations and actual results
may differ materially from those suggested by such forward-looking statements. This could be due to risks or
uncertainties associated with expectations relating to, and including, regulatory changes pertaining to the industry
in India in which we operate and our ability to respond to them, our ability to successfully implement our strategy,
growth and expansion plans, technological changes, our exposure to market risks, general economic and political
conditions in India which have an impact on its business activities or investments, the monetary and fiscal policies
of India, inflation, deflation, unanticipated turbulence in interest rates, foreign exchange rates, equity prices or
other rates or prices, the performance of the financial markets in India and globally, changes in domestic laws,
changes in the incidence of any natural calamities and/or violence, regulations and taxes and changes in
competition in the industry in which we operate. Certain important factors that could cause actual results to differ
materially from our expectations include, but are not limited to, the following:

e increase in the prices of parts and materials required for our operations;

e two of our Group Companies are in a similar line of business as us which may involve conflict of
interests;

e dependence on our Group Company, Mobis India Limited, to supply spare parts for after sale services to
us and our dealers;

e dependence on a limited number of suppliers for parts and materials, and any interruption in the
availability of parts and materials;

e dependence on HMC and impact of any adverse change in our relationship with HMC and the companies
in the Hyundai Motor Group;

o the risks of termination of the Royalty Agreement with HMC;

e increase in the royalty fee payable by our Company to HMC, our Promoter, under the Royalty
Agreement;

e involvement of our Company, one of our Subsidiaries and our Promoter in outstanding legal proceedings;

e existing and future related party transactions with HMC and companies within the Hyundai Motor Group
that may involve conflicts of interest; and

o dependence on our dealership and distributorship network for the sale of our passenger vehicles and the
provision of services, and any disruption in such network.

For a further discussion of factors that could cause our actual results to differ, see “Risk Factors”, “Our Business”
and “Management’s Discussion and Analysis of Financial Condition and Results of Operations” beginning on
pages 34, 178 and 326, respectively. By their nature, certain market risk disclosures are only estimates and could
be materially different from what actually occurs in the future. As a result, actual gains or losses could materially
differ from those that have been estimated.

There can be no assurance to Bidders that the expectations reflected in these forward-looking statements will
prove to be correct. Given these uncertainties, Bidders are cautioned not to place undue reliance on such forward-
looking statements and not to regard such statements to be a guarantee of our future performance.

Forward-looking statements reflect current views as on the date of this Prospectus and are not a guarantee of future
performance. These statements are based on our management’s beliefs and assumptions, which in turn are based
on currently available information. Although we believe the assumptions upon which these forward-looking
statements are based are reasonable, any of these assumptions could prove to be inaccurate and the forward-
looking statements based on these assumptions could be incorrect. Neither our Company, our Directors, the
Promoter Selling Shareholder, the BRLMSs nor any of their respective affiliates have any obligation to update or
otherwise revise any statements reflecting circumstances arising after the date hereof or to reflect the occurrence
of underlying events, even if the underlying assumptions do not come to fruition.
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In accordance with requirements of SEBI and as prescribed under applicable law, our Company will ensure that
investors in India are informed of material developments pertaining to our Company and the Equity Shares
forming part of the Offer from the date of this Prospectus until the date of Allotment. In accordance with the
requirements of SEBI and as prescribed under the applicable law, our Promoter Selling Shareholder, in respect of
statements made by them in this Prospectus, shall ensure (through our Company and the BRLMSs) that the investors
are informed of material developments in relation to statements specifically confirmed or undertaken by them in
this Prospectus until the date of Allotment, with respect to their Offered Shares pursuant to the Offer.
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SECTION II: RISK FACTORS

An investment in our Equity Shares involves a high degree of risk. You should carefully consider all the
information in this Prospectus, including the risks and uncertainties described below before making an investment
in our Equity Shares.

We have described the risks and uncertainties that we believe are material, but these risks and uncertainties may
not be the only risks relevant to us, our Equity Shares, or the industry in which we currently operate or propose
to operate. Unless specified or quantified in the relevant risk factors below, we are not in a position to quantify
the financial or other implications of any of the risks mentioned in this section. If any or a combination of the
following risks actually occur, or if any of the risks that are currently not known or deemed to be not relevant or
material now actually occur or become material in the future, our business, cash flows, prospects, financial
condition and results of operations could suffer, the trading price of our Equity Shares could decline, and you
may lose all or part of your investment. For more details on our business and operations, see “Our Business”,
“Industry Overview”, “Key Regulations and Policies”, “Restated Consolidated Financial Information” and
“Management’s Discussion and Analysis of Financial Condition and Results of Operations” on pages 178,
135, 211, 262 and 326, respectively, as well as other financial information included elsewhere in this Prospectus.
In making an investment decision, you must rely on your own examination of our Company and the terms of the
Offer, including the merits and risks involved, and you should consult your tax, financial and legal advisors about
the consequences of investing in the Offer. Prospective investors should pay particular attention to the fact that
our Company is incorporated under the laws of India and is subject to a legal and regulatory environment which
may differ in certain respects from that of other countries.

This Prospectus also contains forward-looking statements that involve risks, assumptions, estimates and
uncertainties. Our actual results could differ materially from those anticipated in these forward-looking
statements as a result of certain factors, including but not limited to the considerations described below and
elsewhere in this Prospectus. For details, see “Forward-Looking Statements” on page 32.

Only to the extent explicitly indicated, industry and market data used in this section has been derived from the
report titled ‘Industry Report on the Passenger Vehicle Industry in India’ dated September, 2024, prepared and
issued by CRISIL (the “CRISIL Report”), commissioned by and paid for by our Company. The CRISIL Report
has been prepared and issued by CRISIL for the purpose of understanding the industry exclusively in connection
with the Offer. Unless otherwise indicated, all financial, operational, industry and other related information
derived from the CRISIL Report and included herein with respect to any particular fiscal or calendar year, refers
to such information for the relevant fiscal or calendar year.

All references to “Hyundai Motor Group” refer to any company (individually or in the aggregate, as the context
may require) that is (i) directly or indirectly owned or controlled by Hyundai Motor Company (“HMC” or the
“Promoter”), (ii) directly or indirectly owns or controls HMC, or (iii) is under the same direct or indirect
ownership or control of HMC.

INTERNAL RISKS

1. Increases in the prices of parts and materials required for our operations could adversely affect our
business and results of operations.

We source parts such as trims, engines and transmissions, and materials such as steel for our manufacturing
operations from a combination of domestic and foreign suppliers. Our suppliers in turn depend on third parties for
materials such as steel, aluminium, plastic, rubber, and for the parts they manufacture for us. The table below
shows the cost of materials consumed as a percentage of our total income and the percentage of parts and materials
sourced from India and outside India for the periods indicated:

. Three months ended June
Particulars

30, Fiscal
2024 2023 2024 2023 2022
Total cost of materials consumed (¥ 117,638.35 118,640.95 512,979.91 445,086.35 352,308.08
millions)
Total cost of materials consumed as a % 66.96% 69.74% 71.94% 72.45% 73.45%
of total income
Purchase of parts and materials sourced 80.97% 74.35% 78.04% 80.11% 82.45%

from India as % of total purchase of parts
and materials
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Three months ended June

Particulars 30, Fiscal
2024 2023 2024 2023 2022
Purchase of parts and materials sourced 19.03% 25.65% 21.96% 19.89% 17.55%

from outside India as % of total
purchase of parts and materials

The following table provides a broad overview of the types of materials we use for our manufacturing operations:

Parts and materials Details of the parts and materials

Engines At our manufacturing plants, we manufacture 1.2 Kappa, 1.0 and 1.5 Turbo Gasoline
engines and CRDI Diesel engines, which we use in our passenger vehicles. If we require
engines in addition to those manufactured by our Company, we import engines from the
Hyundai Motor Group and also from other third-party suppliers. To manufacture engines,
we primarily source parts of an engine, such as catalytic converters assembly, turbo
charger assembly, high pressure fuel pump and cylinder blocks, among others, primarily
from our suppliers and Hyundai Motor Group entities.

We source engines such as 1.5 Gamma & 2.0 Diesel form members of the Hyundai Motor
Group.

Transmissions Currently, we manufacture and use in our passenger vehicles manual transmission. If we
require transmissions in addition to those manufactured by our Company, we import
transmissions from the Hyundai Motor Group. To manufacture these transmission, we
primarily source parts of a transmission, such as input-output shaft, speed gears,
transmission case, clutch housing, among others, primarily from our suppliers in India.

For passenger vehicles that require automatic and other type of transmissions, we
primarily import these from within the Hyundai Motor Group and also from other third-
party suppliers.

Trims Trims refers to various internal or external features of the cars.

We primarily source trims from members of the Hyundai Motor Group in India and
outside India. Based on our requirements, we source certain trims from third-party
suppliers located in India and outside India.

Other parts and materials Other parts and materials include modular and other parts such as seats, doors, chassis,
airbags, entertainment systems, motor, battery, steel and other materials. Depending on
the type of part or material, we source these from members of the Hyundai Motor Group
in India and outside India. We may also source certain parts and materials from third-
party suppliers located in India and outside India.

For further risks related to our suppliers, see “ - We depend on a limited number of suppliers for parts and
materials. Any interruption in the availability of parts and materials could adversely impact our operations.
Further, any failure by our suppliers to provide parts and materials to us on time or at all, or as per our
specifications and quality standards could have an adverse impact on our ability to meet our manufacturing
and delivery schedules” on page 37. For definitions of the terms mentioned above, see “Definitions and
Abbreviations — Industry Related Terms” on page 12.

Our ability to manufacture passenger vehicles depends on the continued availability of parts and materials
including precious metals such as palladium, platinum, rhodium required for our manufacturing operations and
for our suppliers’ part’s manufacturing process. Our operations and our suppliers’ ability to provide parts and
materials to us at competitive prices is affected by global commodity prices, inflation and our ability to negotiate
with our suppliers effectively. For example, pricing and availability of commodities like steel and aluminium can
be volatile due to numerous factors beyond our control, including general domestic and international economic
conditions, geopolitical tensions, extreme weather changes, import duties and tariffs and foreign currency
exchange rates, according to the CRISIL Report. Other factors such as tariffs and economic or political conditions
of the countries where we procure supplies from may also result in increases in costs of parts and materials, which
could increase our production and delivery costs and reduce our margins. For example, we benefit from a
concessional rate on customs duties for imports under the Comprehensive Economic Partnership Agreements
between the governments of Korea and India, and the India-ASEAN Free Trade Agreements between the
governments of Vietnam and India. The concessional rates or duties for imports from Korea and Vietnam range
from 0% to 15% depending on the classification of the imported goods and the amount of goods sourced from
these countries. The terms of such agreements between India, Korea and Vietnam are subject to periodic review
and negotiations among the governments of these respective countries. Any withdrawal or reduction in the trade
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concessions availed under such arrangements between India and other nations, or our inability to be eligible for
such benefits could adversely affect us in terms of the applicable customs duties, which could significantly
increase our costs for sourcing parts and materials. As another example, because of the conflicts between Russia
and Ukraine and the Red Sea crisis, our costs to transport parts and materials to our manufacturing plant in Fiscals
2022 and 2023 increased due to an increase in fuel rates, insufficient container availability and increased container
turnaround time. While this did not have a material impact on our operations, continued fluctuations in the cost
of commodities, supply interruptions or shortages could cause our suppliers to increase their costs, which in turn
may have an adverse impact on our ability to manufacture our passenger vehicles on time and in line with our
targeted costs.

2. Two of our Group Companies, Kia Corporation and Kia India Private Limited, are in a similar line of
business as us which may involve conflict of interests, which could adversely impact our business.

While exercising their rights as our shareholder, HMC may consider the interest of all their subsidiaries and
affiliates, which may not align with our interests. This in turn could give rise to various conflicts of interest
between us and HMC and its affiliates, which could impact our operations. Further, HMC, including certain
companies in the Hyundai Motor Group, are engaged in businesses which may be similar to ours. For example,
as of June 30, 2024, HMC holds a 34.34% stake in Kia Corporation (“Kia”), which operates in the automobile
industry in India through its subsidiary, Kia India Private Limited. We also supply engines to Kia for their vehicles.
Given the potential product overlaps between our offerings and those of Kia in India, there is no assurance that
conflicts of interest will not arise between the two businesses which could negatively impact our business and
prospects. For details of risks related to related party transactions, see “ - We have entered into and may continue
to enter into related party transactions with HMC and companies within the Hyundai Motor Group that may
involve conflicts of interest, which could adversely impact our business ” on page 48 below. For further details
of the arrangement with Mobis India Limited (“Mobis”), see “Group Companies - Related business transactions
within our Group Companies and significance on the financial performance of our Company” on page 259.

3. We depend primarily on our Group Company, Mobis India Limited (being a subsidiary of Hyundai
Mobis Co., Ltd. which is specialised in after-sale parts business for HMC Group Companies), to supply
spare parts for after sale services to us and our dealers. Further, we also depend on Mobis to supply
modular parts to us that we use in the manufacturing process of passenger vehicles and parts and
constituted 17.91% of our total parts and materials supplied in the three months ended June 30, 2024.
Any failure by Mobis to supply these parts could adversely impact our business. Further, Mobis may
engage in transactions with us and other HMC Group Companies that may give rise to conflict
situations.

In order to focus on our vehicle manufacturing business, in Fiscal 2008, our Company transferred its after sales
services business to Mobis, which focuses on parts manufacturing. Mobis, also one of our Group Companies, is
the exclusive supplier and distributor of parts and accessories for the after sales services of our passenger vehicles,
and as a result we depend on them to provide parts for after-sale services. Mobis engages and transacts directly
with our dealers for the supply of these parts for after-sale services. If there is any failure, delay or shortfall by
Mobis to fulfil supply requirements to our dealers, it could cause disruptions in the after-sale services provided
by dealers to customers and in our manufacturing process, and in turn adversely impact our reputation and
operations. For risks related to after sale services, see “ - We are exposed to risks in connection with the provision
of services. Further, after sales service by the dealers is an important aspect for our success. Any failure by us
or our dealers to provide satisfactory after-sale services could adversely impact our operations and financial
condition” on page 58.

Separately, we source modular parts from Mobis such as chassis, powertrains, motor, battery, audio entertainment
system, among others, for manufacturing our passenger vehicles. The following table provides a breakdown of
payments made to Mobis for purchase of raw materials, components and spare part from Mobis India Ltd. for the
periods indicated. Further, we have not made any payments to Mobis for the after-sale services that they provide
directly to our dealers.

Particulars Three months ended June 30, Fiscal
2024 2023 2024 2023 2022
(Z millions unless otherwise indicated)
Purchase of raw materials, 22,048.28 19,823.80 90,627.51 79,334.02 63,154.03

components and spare part from
Mobis India Ltd.
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Particulars Three months ended June 30, Fiscal

2024 2023 2024 2023 2022
(Z millions unless otherwise indicated)
Purchase of raw materials, 17.24% 14.68% 16.57% 16.33% 16.46%

components and spare part from
Mobis India Ltd. as a % of total
purchase of parts and materials
(%)

Any failure, delay or shortfall by Mobis to fulfil the supply of after sale services and modular parts, respectively,
to us for our manufacturing operations could adversely impact our manufacturing operations. For further risks
related to supplies, see “- We depend on a limited number of suppliers for parts and materials. Any interruption
in the availability of parts and materials could adversely impact our operations. Further, any failure by our
suppliers to provide parts and materials to us on time or at all, or as per our specifications and quality standards
could have an adverse impact on our ability to meet our manufacturing and delivery schedules” on page 37.

Further, we supply certain spare parts to Mobis as part of our parts business. A parcel of land located within the
premises of the Chennai Manufacturing Plant has been leased by us to Mobis for assembling battery systems for
EVs to be supplied to our Company and Kia India Private Limited, pursuant to which Mobis is required to pay
the rent for using such leased land with effect from December 1, 2024. The following table provides an overview
of the income received from Mobis for the sale of parts and raw materials to Mobis for the periods indicated:

Particulars Three months ended June 30, Fiscal
2024 2023 2024 2023 2022
(Z millions unless otherwise indicated)
Sale of Motor Vehicles, Parts 608.97 559.85 2,285.20 2,072.89 1,614.26

and Raw Materials

There can be no assurance that Mobis will continue to purchase our parts or that we will be prioritised by Mobis
for supply of goods and that such conflict situations, that may arise in the future, will be addressed in our favour.
Set forth below are the details of certain financial information of Mobis for the periods indicated:

(in % million)
As at and for the As at and for the As at and for the

Particulars Financial Year  Financial Year Financial Year
ended March 31, ended March 31, ended March 31,
2024" 20237 20227

Equity share capital 2,561.04 2,561.04 2,561.04
Revenue from operations 162,905.12 142,022.61 110,939.66
Profit for the period/year 14,264.59 11,090.66 9,226.33
Total borrowings - - -
Net worth® 45,990.32 41,535.86 38,602.83

" Based on audited financial statements of Mobis for the years ended March 31, 2024, 2023 and March 31, 2022, respectively.
@ Net Worth is defined as total equity, which is equity share capital plus general reserve and retained earnings.

4, We depend on a limited number of suppliers for parts and materials. Any interruption in the availability
of parts and materials could adversely impact our operations. Further, any failure by our suppliers to
provide parts and materials to us on time or at all, or as per our specifications and quality standards
could have an adverse impact on our ability to meet our manufacturing and delivery schedules.

We depend on a limited number of suppliers for the procurement of parts and materials required for our
manufacturing operations. The table below highlights the percentage of supplies sourced from our top-five
suppliers, top-10 suppliers, related parties and suppliers in India and Korea for the periods indicated:

Particulars Three months ended June 30, Fiscal
2024 2023 2024 2023 2022
(in Z millions unless otherwise indicated)

Total costs to purchase of parts and 127,867.61 135,034.26 546,915.90 485,827.32 383,794.53
materials
Top-five suppliers as a % of total 42.61% 46.58% 43.73% 44.01% 41.05%
costs to purchase of parts and
materials
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Particulars Three months ended June 30, Fiscal

2024 2023 2024 2023 2022
(in Z millions unless otherwise indicated)

Top-10 suppliers as a % of total 57.98% 61.08% 58.37% 58.81% 55.05%
costs to purchase of parts and
materials®
% of parts and materials sourced 37.14% 39.51% 38.28% 33.98% 34.60%
from related parties
% of parts and materials sourced 80.97% 74.35% 78.04% 80.11% 82.45%
from India
% of parts and materials sourced 14.20% 21.18% 16.60% 16.81% 14.06%

from South Korea
@ Three of our top-five suppliers during the three months ended June 30, 2024 and 2023 and Fiscals 2024 and 2023 and two of our top-
five suppliers during Fiscal 2022 are from related parties.
@ Five of our top-10 suppliers during the three months ended June 30, 2024 and Fiscal 2024 and four of our top-10 suppliers during the
three months ended June 30, 2023 and Fiscals 2023 and 2022 are from related parties.

In Fiscal 2024 and in the three months ended June 30, 2024, we sourced approximately 93% and 93% of our parts
and materials in terms of purchase value in India from the four adjoining districts close to our manufacturing plant

located in Irrungattukottai, Sriperumbudur in Chennai, Tamil Nadu, (“Chennai Manufacturing Plant”)l
respectively. Although there may be many suppliers that provide certain parts and materials that we need for our
operations, as part of our localisation strategy and in order to maintain consistency in quality and quantity of
supplies, we strategically onboard single source suppliers that are located close to the Chennai Manufacturing
Plant or those that provide parts and materials exclusively to us. In situations where parts and materials are not
available in India, we import from global suppliers, including from HMC in Korea and other companies from
within the Hyundai Motor Group. Any failure by our suppliers to provide parts and materials to us on time or at
all, or as per our specifications and quality standards for reasons such as capacity limitations, breakdowns, mould
or machine failures, industrial relations and safety issues, could have an adverse impact on our ability to meet our
manufacturing and delivery schedules, which may have an adverse impact on our operations, reputation, ability
to appropriately price our passenger vehicles and margins. We have had instances where we returned or rejected
some of the parts and materials supplied to us due to quality issues at the time of production, which we call as line
rejection. We typically deduct the cost of rejected products from the payments that are due to vendors. The
rejection could be for various reasons including defects, quality concerns, incorrect specifications, among others.
The following data provides an overview of the value of such parts and materials rejected and/or returned for the
periods indicated:

Particulars Three months ended June 30, Fiscal
2024 2023 2024 2023 2022
(in Z millions)
Line rejections of parts and 60.38 118.41 354.36 326.89 273.15

materials

Further, our contracts with our third-party suppliers typically have a term of one year to 10 years which may be
renewed on mutually agreed terms. Our failure to renew our arrangements with our third-party suppliers could
have a material adverse impact on our operations. Our supply arrangement with HMC is for perpetuity. Further,
if we are unable to retain our key suppliers on commercially favourable terms, we may have to seek alternative
suppliers as replacements which may result in increased costs, impact quality and cause delays in our
manufacturing and sale schedules, which in turn could adversely affect our business, results of operations and
reputation.

We source certain key supplies such as engine components, engine and transmission assembly, moulds and dies
primarily from HMC or other companies from within the Hyundai Motor Group. The following table provides an
overview of some of our suppliers from within the Hyundai Motor Group and the value of supplies sourced from
them for the periods indicated:

1 Chennai, Kancheepuram, Tiruvallur, Chengalpattu districts in the state of Tamil Nadu.
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Purchase of Raw Materials, VR TSRS B3 17

30, Fiscal
Components and Spare Parts 2024 2023 2024 2023 2022
(Z millions)

Hyundai Motor Company® 8,259.40 15,251.04 45,163.83 42,368.33 33,354.79
Mobis India Ltd.® 22,048.28 19,823.80 90,627.51 79,334.02 63,154.03
Kia India Private Limited® 5,446.37 5,958.98 21,384.37 14,905.44 13,206.04
Hyundai Transys Lear Automotive 4,801.95 4,560.15 20,145.63 17,589.62 10,333.14
India Private Limited®

PT Hyundai Motor Manufacturing 2,188.83 1,001.83 9,432.23 440.35 -
Indonesia®

@ We typically source engines, transmission parts and trims.

@ We typically source front end module, front chassis module, rear chassis module, cockpit module, among others.
@ We typically source engines.

@ We typically source seat assembly.

®  We typically source engines and certain ionic parts.

Amongst other parts and materials, we procure semiconductor chips and certain types of engines (which varies
based on the variant of the passenger vehicle) only from HMC. Specifically with respect to semi-conductor chips,
HMC sources these chips for the entire Hyundai Motor Group from a limited number of suppliers outside India.
The inability of HMC or other companies from within the Hyundai Motor Group to provide parts and materials
to us in a timely manner could adversely impact our operations. According to the CRISIL Report, Fiscal 2022
began with a much severe second wave of COVID-19. State-imposed lockdowns, economic uncertainty, and a
global shortage of semiconductor supply caused extended waiting periods that impacted sales, especially in the
first half of the year, according to the CRISIL Report. As a result of this shortage, we experienced disruptions and
delays in the production of certain passenger vehicle models. We had to source these chips from alternate suppliers
on a short-term basis by paying a higher price to secure capacity and priority allocation of resources. While there
was no material financial impact of these alternate arrangements on us, there is no assurance that we will be able
to effectively manage similar shortages of semiconductors or other parts and materials in a timely manner or at
all. This in turn could have a material impact on our operations. Similarly, we source certain types of engines only
from HMC. Any failure by HMC to provide these parts to us on time, on commercially viable terms or at all,
could adversely impact our manufacturing operations and our financial condition.

The operations of our suppliers could be affected by external factors such as adverse weather conditions, labour
strikes, facility or machine malfunctions and shortages of materials, among others, which could have material
adverse effect on supplies to us and our production timelines. In addition, we provide detailed specifications for
our parts to our suppliers, which may include drawings, documents, and samples. While we have not had material
instances of breaches from our suppliers, we are subject to risks that our suppliers may disclose our proprietary
information to third parties without our consent, which may cause our competitors to gain access to our processes
and technologies, leading to a material adverse impact on our sales and results of operations. See also “— We may
be unable to adequately protect our intellectual property rights and may be subject to intellectual property
infringement claims, either of which may substantially harm its business” on page 72. In addition, the majority
of our supplies are sourced from within India and imported from Korea and other countries. We therefore depend
on the economic and political conditions of these countries. Negative incidents involving these regions may
materially impede our supply chain and operations.

5. We depend on HMC, our Promoter, for our operations, including for parts and materials (such as
engines and transmission assembly) and research and development. Any adverse change in our
relationship with HMC and the companies in the Hyundai Motor Group could have an adverse impact
on our business, reputation, financial condition, and results of operations.

As of the date of this Prospectus, HMC, our Promoter (along with its six nominees) owns 100% of the Equity
Share capital of our Company. We have entered into various arrangements with HMC for (i) the purchase of parts
and materials from HMC for our manufacturing operations, (ii) secondment of employees and executives through
a global exchange programme; (iii) technical training of our personnel; (iv) research and development (“R&D")
and technological support for R&D, manufacturing and our operations; (v) provision of resources relating to
matters including but not limited to the administrative, marketing and other matters as many be required for the
conduct of business operations of both, HMC and our Company; and (vi) recording the principal terms of
providing and availing services to/ from our Company, our Promoter and the companies within the Hyundai Motor
Group, i.e., Framework Agreement, among others.
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As of the three months ended June 30, 2024 and June 30, 2023 and for the Financial Years ended March 31, 2024,
2023 and 2022, one personnel was seconded from HMC to our Company and a compensation of 34.76 million,
%3.54 million, X18.23 million and X12.35 million was paid to him over three months ended June 30, 2024 and
June 30, 2023 and for Fiscals 2024 and 2023, respectively, which was reimbursed to us by HMC. The following
table provides the employees that have been seconded to our Company to perform some of the aforementioned
functions.

As of June 30, As of March 31,
2024 2023 2024 2023 2022
HMC employees seconded to 1 1 1 1 -
our Company

In the three months ended June 30, 2024 and 2023, and in Fiscals 2024, 2023 and 2022, we did not send any of
our employees to HMC on secondment.

Further for the technical assistance that we get from HMC, which includes providing technical training services
to our Company’s personnel in relation to the manufacture and assembly of the motor vehicles, we pay a technical
assistance fee. The table below provides the technical assistance fees paid to HMC for the periods indicated:

Particulars Three months ended June 30, Fiscal
2024 2023 2024 2023 2022
(Z millions)
Technical Assistance Fee - - 669.96 48.71 77.35

We have also entered into the Royalty Agreement with HMC for certain technical information with respect to the
manufacturing and assembly of passenger vehicles or parts (as licensed) pursuant to which our Company has a
non-exclusive, non-transferable right and license to manufacture and sell passenger vehicles and / or parts as
specified in the Royalty Agreement in India and to use HMC’s trademarks in connection with such manufacturing
and selling activities for which we are required to pay an amount to HMC equal to 3.5% of our sales revenue
(which is to be determined as set forth the Royalty Agreement), arising from the sale of passenger vehicles or
parts. Pursuant to the Royalty Agreement, we require HMC’s prior written consent to engage in export sales,
directly or indirectly. Further, the Royalty Agreement may be terminated upon the occurrence of certain events,
such as deterioration of quality of products or our inability to make the royalty payments to HMC. Any such
termination could prevent us from being able to manufacture and sell passenger vehicles under this arrangement,
which in turn will adversely impact our business and operations. The following table provides the royalty expenses
paid to HMC, pursuant to the Royalty Agreement and erstwhile royalty arrangements, for the periods indicated:

Three months ended June 30, Fiscal
2024 2023 2024 2023 2022
Royalty expense (< millions) 4,769.70 3,802.71 15,584.42 14,386.98 11,008.13
Royalty expense as a percentage 2.75 2.29 2.23 2.39 2.32

of revenue from operations (%)

Although, under the Royalty Agreement, we are licensed to use HMC’s trademarks in connection with our
manufacturing and selling activities, we currently do not have a separate arrangement with HMC to cover the use
of the ‘Hyundai’ trademark, name, logo solely for our corporate purposes such as on our letterhead, etc., and such
use is on account of our parent-subsidiary relationship with HMC. Any impact on the subsistence of our
relationship with HMC in the future could have an adverse impact on our right to use the ‘Hyundai’ trademark,
name and logo which may in turn also impact our operations and overall brand recognition amongst our customers.
If any material adverse change occurs in HMC’s business or if HMC ceases to provide its inputs for our business
operations, our business and results of operations may be adversely affected. Our arrangements with HMC in
relation to the matters covered the Framework Agreement can be terminated by either party by giving 30 days
prior written notice. Under the Framework Agreement, our Company and HMC, each, have the right to terminate
the agreement in the event any of the approvals (whether contractual, statutory or otherwise), as may be required
to conduct the services/ activities agreed upon, which may be prevalent at the time for the purpose of conducting
such services/ activities are cancelled, expired or otherwise no longer valid. We cannot assure you that such
approvals will be renewed in time or that such approvals may not be otherwise rendered invalid. Consequently,
HMC may terminate the arrangements entered into with our Company under the Framework Agreement. Such
termination will in turn adversely impact our manufacturing, supply and other operations enabled by the
Framework Agreement.
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One of our Group Companies, Mobis, is the exclusive supplier of parts and accessories to our dealers for the after
sales services of our passenger vehicles. Separately, Mobis supplies certain parts for our manufacturing
operations. Any termination of such arrangement with Mobis or failure, delay or shortfall by Mobis to fulfil these
supply requirements could cause disruptions in the after-sale services provided to customers, and in turn adversely
impact our reputation and operations. See also “We depend primarily on our Group Company, Mobis India
Limited (being a subsidiary of Hyundai Mobis Co., Ltd. which is specialised in after-sale parts business for
HMC Group Companies), to supply spare parts for after sale services to us and our dealers. Further, we also
depend on Mobis to supply modular parts to us that we use in the manufacturing process of passenger vehicles
and parts and constituted 17.91% of our total parts and materials supplied in the three months ended June 30,
2024. Any failure by Mobis to supply these parts could adversely impact our business. Further, Mobis may
engage in transactions with us and other HMC Group Companies that may give rise to conflict situations” on
page 36. We also depend on HMC for majority of our exports business, and we aim to become an export hub for
HMC for exports to emerging markets. Any changes in HMC’s strategy with respect to assignment of export
orders to us may have an adverse impact on our results from operations. See also “~ Our global operations involve
challenges and risks that could increase our costs, adversely affect our results of operations and require
increased time and attention from our management. Further, we primarily depend on HMC for our exports
business and revenue generated from our exports sales constitutes 22.34% and 23.70% of our revenue from
operations in Fiscal 2024 and in the three months ended June 30, 2024, and also need their prior permission
for exports, including regarding the model and jurisdiction of our exports. Any failure or delay by HMC or us
in accessing the export markets could have a material adverse effect on our results of operations and
prospects.” on page 43. For further details on our arrangements with HMC, see “Our Promoter and Promoter
Group - Interests of our Promoter” on page 253, and see “History and Certain Corporate Matters — Key terms
of other subsisting material agreements” on page 225.

6. We have entered into the Royalty Agreement with HMC, our Promoter, and termination of the Royalty
Agreement could adversely impact our business and results of operations.

We have entered into the Royalty Agreement with HMC for certain technical information with respect to the
manufacturing and assembly of passenger vehicles or parts (as licensed) pursuant to which our Company has a
non-exclusive, non-transferable right and license to manufacture and sell passenger vehicles and / or parts as
specified in the Royalty Agreement in India. Under the Royalty Agreement, to use HMC’s trademarks in
connection with such manufacturing and selling activities, we are required to pay an amount to HMC equal to
3.5% of our sales revenue (which is to be determined as set forth the Royalty Agreement), arising from the sale
of passenger vehicles or parts. Although, under the Royalty Agreement, we are licensed to use HMC’s trademarks
in connection with our manufacturing and selling activities, we do not currently have a separate arrangement with
HMC to cover the use of the ‘Hyundai’ trademark, name, logo solely for our corporate purposes such as on our
letterhead, etc. and use the same on account of our parent-subsidiary relationship with HMC. Any impact on the
subsistence of our relationship with HMC in the future could have an adverse impact on our right to use the
‘Hyundai’ trademark, name and logo which may in turn also impact our operations and overall brand recognition
amongst our customers. Further, the Royalty Agreement may be terminated upon the occurrence of certain events,
such as deterioration of quality of products or our inability to make the royalty payments to HMC. For further
details of the Royalty Agreement, see “History and Certain Corporate Matters — Key terms of other subsisting
material agreements” on page 225. Any such termination could prevent us from being able to manufacture and
sell passenger vehicles under this arrangement, and any subsequent amendments to the Royalty Agreement may
not be favourable to us, both of which in turn will adversely impact our business and results of operations. For
further details, see “- We depend on HMC, our Promoter, for our operations, including for parts and materials
(such as engines and transmission assembly) and research and development. Any adverse change in our
relationship with HMC and the companies in the Hyundai Motor Group could have an adverse impact on our
business, reputation, financial condition, and results of operations.” on page 39.

7. Any increase in the royalty fee payable by our Company to HMC, our Promoter, under the Royalty
Agreement, including up to and exceeding the limits of 5% of the annual consolidated turnover of our
Company as prescribed under the SEBI Listing Regulations, could adversely impact our profitability
metrics, including our earnings per share.

As per the Royalty Agreement, our Company is required to pay an amount to HMC equivalent to 3.5% of our
sales revenue (which is to be determined as set forth under the Royalty Agreement), derived from the sale of
passenger vehicles or parts. Further, under the SEBI Listing Regulations, any transaction involving payments to
a related party for brand usage or royalty, taken individually or together with previous transactions during a
Financial Year, exceeding 5% of the annual consolidated turnover of the listed entity (as per the last audited
financial statements of the listed entity) is considered material and requires prior approval of our Shareholders
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(i.e. shareholders not related to such transaction). Any increase in the royalty fee by our Promoter, in the future,
not exceeding 5% of the annual consolidated turnover of our Company does not require the prior approval of the
Shareholders under the SEBI Listing Regulations. If the royalty fee payable to HMC is increased to or exceeds
the limits prescribed under the SEBI Listing Regulations (subject to receipt of requisite approvals as may be
prescribed under law), it could result in a decline in our profits upon payment of such enhanced royalty fee and
adversely impact our profitability metrics, including our earnings per share. For further details in relation to the
Royalty Agreement, sce “We have entered into the Royalty Agreement with HMC, our Promoter, and
termination of the Royalty Agreement could adversely impact our business and results of operations.” and “Our
Business - Royalty Agreement between HMC and HMI” on pages 41 and 193, respectively.

8. Our success depends on our and HMC’s ability to identify market trends, including technological trends,
and meet evolving customer demands, while maintaining or improving our profitability. If we are unable
to do so, our sales volumes, business and results of operations would be adversely affected.

Our success depends on our and HMC’s ability to identify market trends, including technological trends, and
develop, introduce, manufacture and upgrade passenger vehicles in line with customer demands, at a certain scale
and profitably. Although HMC is not contractually obligated to us for the forgoing, as our Promoter, they provide
us necessary support for our manufacturing, operations and research and development, from time to time, and we
pay a royalty fee to HMC under the Royalty Agreement (an amount equal to 3.5% of our sales revenue) for the
licensed passenger vehicles and/ or parts manufactured and sold by us in line with the specifications and know-
how shared by HMC. Our ability to innovate and provide high-quality passenger vehicles and parts is also affected
by our ability to, among others, identify customer needs, new technological trends (such as advanced connectivity
features or autonomous driving, among others) and keep track of legal requirements in the passenger vehicle
industry in India and in our export markets; have access to the latest technology; secure necessary parts and
materials on time; upgrade our plants to accommodate these new trends; maintain effective and efficient quality
and safety controls; hire qualified personnel and train our existing employees; and design and manufacture
passenger vehicles without defects that require us to undertake repairs or recalls. We or HMC may also need to
incur additional R&D expenses to innovate based on new trends or legal requirements that may not generate
commensurate return on investment. For example, we have taken steps to ensure that all our passenger vehicles
follow the Bharat Stage VI norms, anti-emissions guidelines, among others. While these initiatives have not had
a material impact on us, such legal requirements may require us to incur additional expenses in the future and we
may not be able to pass such increased costs on in the prices we charge. Our failure to do so could adversely affect
our brand, reputation and results of operations will be negatively impacted. For example, in line with the market
shift towards premiumisation in India (which means, increased focus on passenger vehicles with additional
features that have a higher selling price), we have strengthened our SUV leadership by offering eight SUV models
including one EV model, across compact, mid-size and large SUV sub-segments. While with premiumisation, we
are focussing on selling passenger vehicles with a higher selling price, our customer base may decrease as they
could be price sensitive and as a result our passenger vehicle sales volumes may decrease as these customers may
not prefer to purchase passenger vehicles at a higher selling price. Further, there is no assurance that these efforts
towards premiumisation and continued focus on the SUV segment will yield commercially viable results, or that
we will be able to alter our passenger vehicle mix in time or at all if there are any changes in market trends or
customer demands. Further, our success also depends on our ability to consistently release new features and model
upgrades in line with customer expectations and market demands. For example, within a span of 21 months from
January 2023 to March 2024, we launched an aggregate of nine upgrades and model changes. However, our failure
or delay to release such changes, and on a consistent basis could make us less competitive in the market and
adversely impact our sales volumes and market share.

Our ability to innovate and manufacture high-quality passenger vehicles and parts is also affected by our ability
to (i) negotiate with our suppliers, including HMC; (ii) manage a large work force in different divisions and
geographies and implement and enhance administrative infrastructure, safety, systems and processes; (iii) secure
the necessary parts, services or licenses on acceptable terms and in a timely manner; (iv) maintain effective and
efficient quality and safety controls; (v) design and manufacture passenger vehicles without defects that require
us to undertake repairs or take field actions, such as issuing product recalls or changing passenger vehicle designs;
and (vi) obtain the required regulatory approvals and certifications, among others. If we are unable to manage or
prevent the above risks, our brand, reputation, and results of operations will be negatively impacted. Further, our
failure to accurately estimate the supply and demand for our passenger vehicles and parts may lead to a shortage
or excess in inventory, which in turn could prevent us from effectively managing our manufacturing requirements,
causing production delays. Low demand for our passenger vehicles and parts and low-capacity utilisation of our
manufacturing facilities may limit our ability to leverage economies of scale. See also “- Our manufacturing
plants currently operate at high capacity utilisation levels and we may not be able to meet additional demand
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for our products until we are able to increase our capacity by operationalising Talegaon Manufacturing Plant
on time or at all. Further, if we overestimate or underestimate the demand for our products, the capacity
utilisation of our manufacturing plants may be under-utilised or over-utilised, respectively, which could
adversely affect our manufacturing schedules and related costs” on page 45.

9. A significant portion of our sales volumes are derived from the sale of non-EV passenger vehicles, and
there is no assurance that we will be able to adopt our EV strategy successfully and cost-efficiently or at
all.

We currently derive a significant portion of our sales volumes from the sale of non-EV passenger vehicles. The
following table provides a breakdown of our sales volumes by powertrain for the periods indicated:

Three months ended June 30,

Particulars Fiscal
2024 2023 2024 2023 2022
% of total % of total % of total % of total % of total
domestic domestic domestic domestic domestic
Units  Passenger ...~ passenger . .. passenger ., ..~ passenger .. passenger
vehicle vehicle vehicle vehicle vehicle
sales sales sales sales sales
volumes volumes volumes volumes volumes
Domestic sales 149,455 100.00% 148,303 100.00% 614,721 100.00% 567,546 100.00% 481,500 100.00%
volume by
powertrain
ICE (without 132,338 88.55% 132,634 89.43% 542,234 88.21% 506,249 89.20% 437,637 90.89%
CNG)
CNG 17,000 11.37% 15,061 10.16% 70,367 11.45% 60,322 10.63% 43,732 9.08%
EV 117 0.08% 608 0.41% 2,120 0.34% 975 0.17% 131 0.03%
Eco-friendly 17,117 11.45% 15,669 10.57% 72,487 11.79% 61,297 10.80% 43,863 9.11%
passenger
vehicle (CNG
passenger
vehicles and
EVs) sales
volume

contribution (%)

Our EV strategy is focused on increasing EV market share by introducing new EV models supported by
localisation and promoting EV adoption through a charging infrastructure. We seek to calibrate our EV strategy
and plan our EV timelines in line with market demands in India, by launching the right EV at the right price point.
There is no assurance that we will be able to implement our strategies successfully. For additional risks related to
our EV strategies, see “— Our EV strategy may require us and HMC to expend significant financial and other
resources. Any failure to execute our EV strategy may adversely affect our financial condition” on page 70.

The EV market in India may not take off as expected. According to the CRISIL Report, the challenges faced by
the EV industry in India include (i) the EV industry continues to rely on imports of critical parts including
permanent magnets for motors, Lithium-ion cells and semiconductor chips; (ii) despite the direct and in-direct
incentives offered by the government, the acquisition cost for an EV is 10-20% higher than the ICE equivalent;
(iii) unavailability and slow development of public charging infrastructure in India; (iv) EVs are yet to receive the
consumer trust in terms of range and hassle-free operation in India; (v) Indian climatic conditions, terrain and
driving patterns of consumers impact the range of a vehicle; (vi) metals like lithium, magnesium, cobalt, nickel
among others are key materials for manufacturing EV batteries and currently, India is highly dependent on imports
for lithium or lithium-ion cells and the dependency on imports along with the lack of robust supply chain network
threatens the current supply of lithium; and (vii) the resale market for EVs is still developing, and there is limited
data and history to guide buyers and sellers. Further, according to the CRISIL Report, the competition within the
EV space has been intensifying, illustrated by the fluctuating market shares and positions of automobile companies
in India that offer EVs in the passenger vehicle space. Developing our EV product portfolio including the latest
technologies may also involve significant technical risks and upfront capital investments that may not generate
commensurate return on investment, and our EVs may not be successful.

10.  Our global operations involve challenges and risks that could increase our costs, adversely affect our
results of operations and require increased time and attention from our management. Further, we
primarily depend on HMC for our exports business and revenue generated from our exports sales
constitutes 22.34% and 23.70% of our revenue from operations in Fiscal 2024 and in the three months
ended June 30, 2024, and also need their prior permission for exports, including regarding the model
and jurisdiction of our exports. Any failure or delay by HMC or us in accessing the export markets could

43



have a material adverse effect on our results of operations and prospects.

We sell our passenger vehicles and parts in India and export them to various regions outside India, including
countries in Latin America, Africa and the Middle East. We also export parts to Europe. The following table
provides a geographic breakdown of our revenue from operations for the periods indicated:

Three months ended June 30, Fiscal
2024 2023 2024 2023 2022
% of % of % of % of % of
Amount (¥ revenue Amount (¥ revenue Amount (¥ revenue Amount (¥ revenue Amount (¥ revenue
millions) from millions) from millions) from millions) from millions) from
operations operations operations operations operations
India 132,340.18 76.30 132,533.67 79.73  542,274.99 77.66  461,866.65 76.59  373,320.21 78.80
Africa® 5,624.87 3.24 6,497.60 3.91 24,675.70 3.53 37,336.33 6.19 29,736.27 6.28
k?rt:gricam 12,957.89 7.47 10,588.81 6.37 46,496.28 6.66 55,675.22 9.23 36,886.42 7.79
Middle
East and 20,949.21 12.08 15,102.76 9.09 78,268.25 11.21 38,716.34 6.42 26,740.16 5.64
Europe @
Others ¥ 1,570.20 0.91 1,512.27 0.91 6,575.35 0.94 9,481.26 157 7,101.25 1.50
Revenue 173,442.34 100.00 166,235.11 100.00  698,290.57 100.00 603,075.80 100.00  473,784.32 100.00
from
operations
Note: We depend on HMC for our exports business. The supply price of passenger vehicles and parts is determined separately for each
purchase order as agreed with us, HVC and the distributor. Pursuant to the Royalty Agreement, we require HMC'’s prior written consent to
engage in export sales, directly or indirectly.
® Includes countries in African continent and Madagascar, Mauritius, Seychelles
@ Includes countries in Central and South American Continent and the Caribbeans
@ Includes countries in Middle East Asia region such as Saudi Arabia, UAE, Bahrain, Qatar and Turkey being part of Europe. The
following table sets out the breakdown of revenue from operations from Middle East and Europe.
Three months ended June 30, Fiscal
2024 2023 2024 2023 2022
% of % of % of % of % of
Amount & revenue Amount revenue Amount revenue Amount revenue Amount revenue
o from 64 from 64 from 64 from 64 from
millions) A Th . - . L . L .
operation  millions)  operatio millions)  operation  millions)  operatio millions) operatio
S ns s ns ns
Middle East
and Europe 20,949.21 12.08 15,102.76 9.09  78,268.25 11.21 38,716.34 6.42  26,740.16 5.64
®
Middle East ~ 20,070.25 1157 13,876.05 8.35  74,303.03 10.64 34,536.27 573  23,885.82 5.04
Turkey 878.96 0.51 1,226.71 0.74 3,965.22 0.57 4,180.07 0.69 2,854.34 0.60

@ Includes countries as part of South Asia and Southeast Asia along with Fiji, New Caledonia, among others.

Our global operations subject us to risks inherent in doing business in such geographies. Some of these risks
include, (i) the unexpected deterioration of the relationship between India and countries to which we export our
passenger vehicles to or from which we source parts and materials, including the imposition of trade and economic
sanctions and the revocation of free trade agreements; (ii) the failure to comply with a variety of international,
national and local legal and regulatory requirements, including consumer protection, data protection, labour,
intellectual property, tax and trade law, as well as transfer pricing norms, tariffs, export quotas, customs duties or
other trade restrictions; (iii) the potential for unexpected changes in legal, political, regulatory, social and
economic conditions or policies in the countries in which our passenger vehicles are sold and in countries from
which we source supplies from third-party suppliers; (iv) exposure to liabilities under various anti-corruption and
anti-money laundering laws; (v) the need to adjust our business approach effectively to target customers in the
various countries in which we operate, and adapt our product offering and our logistics, payment, fulfilment and
customer care practices to take account of local preferences, customs and practices; and (vi) increasing rates of
inflation and foreign exchange fluctuations, which would affect our profitability. The occurrence of any of the
risks described above could have a material adverse effect on our business, financial condition, cash flows, results
of operations and prospects.

Specifically with respect to the Middle East, we export passenger vehicles primarily to Saudi Arabia. Risks
inherent to export to Saudi Arabia include: (i) complying with, and managing changes to, and developments in,
Saudi Arabian laws and regulations; (ii) geopolitical and economic instability in the region ; (iii) fluctuations in
oil prices; and (iv) changes in tax or trade policies, tariffs or trade relations between Saudi Arabia and India or
any changes in their export and import policies, among others. All of these could restrict our access to the Middle
East market and may have an adverse effect on our exports business.
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Specifically with respect to South America, we primarily export passenger vehicles to Peru. Our operations may
be adversely affected in varying degrees by political and economic instability, government regulations relating to
foreign investment therein, and the policies of other nations in respect of Peru. Our exports to Peru may also be
affected in varying degrees by government regulations, including those with respect to restrictions on production,
price controls, export and import controls, income taxes, expropriation of property, employment, land use, water
use, and environmental legislation.

For the three months ended June 30, 2024 and 2023 and Fiscal 2024, 2023 and 2022, the international transactions
entered into by our Company with associated enterprises were at arm’s length and our Company has made the
requisite filings with income tax authorities in relation to compliance with the applicable provisions of the Income
Tax Act, 1961.

We depend on HMC for our exports business. HMC enters into dealership agreements with international
distributors pursuant to which these distributors agree to purchase passenger vehicles and parts from us (as an
affiliate of HMC) for sale directly to retail customers or to their authorised dealers in the assigned territory. The
supply price of passenger vehicles and parts is determined separately for each purchase order as agreed with us,
HMC and the distributor. Pursuant to the Royalty Agreement, we require HMC’s prior written consent to engage
in export sales, directly or indirectly. We cannot assure you that we will be able to obtain such approval from
HMC on a timely basis, or at all. Any failure or delay by HMC or us in accessing the export markets at the optimal
time could have a material adverse effect on our results of operations and prospects. See “- We depend on HMC,
our Promoter, for our operations, including for parts and materials (such as engines and transmission
assembly) and research and development. Any adverse change in our relationship with HMC and the
companies in the Hyundai Motor Group could have an adverse impact on our business, reputation, financial
condition, and results of operations.” on page 39.

11.  Our manufacturing plants currently operate at high capacity utilisation levels and we may not be able
to meet additional demand for our products until we are able to increase our capacity by operationalising
Talegaon Manufacturing Plant on time or at all. Further, if we underestimate or overestimate the
demand for our products, the capacity utilisation of our manufacturing plants may be under-utilised or
over-utilised, respectively, which could adversely affect our manufacturing schedules and related costs.

The following table sets forth our aggregate installed capacity and capacity utilisation across our Chennai
Manufacturing Plant for the periods indicated:

Three months ended June 30, Fiscal
2024 2023 2024 2023 2022
Plant Capacity Capacity Capacity Capacity Capacity
|nSta_.:|?1C)j(3) utilisation Insta!leg) utilisation Insta!![eg) utilisation Insta!:eg) utilisation Insta!:egjl) utilisation
capacity (%)@ capacity (%)@ capacity (%)@ capacity (%)@ capacity (%)@
Chennai 97,000 101.29%“ 85,000 107.32%® 396,000 103.07%® 354,000 98.97% 342,000 84.59%
Plant #1
Chennai 98,000 86.89% 99,000 90.38% 415,000 91.41% 416,000 90.61% 416,000 76.15%
Plant #2
Total 195,000 94.05% 184,000 98.21% 811,000 97.10% 770,000 94.45% 758,000  79.96%
installed
capacity

Source: Independent Chartered Engineer

@ calculations assume 293 working days at 21.92 working hours per day for Fiscals 2022, 2023 and 2024, and calculations assume 69
and 70 working days at 21.92 working hours per day for the three months ended June 30, 2024 and 2023, respectively; The increase in
total installed capacity from 758,000 units in Fiscal 2022, to 770,000 units in Fiscal 2023 and to 811,000 units in Fiscal 2024, and the
increase in installed capacity from 184,000 units in the three months ended June 30, 2023 to 195,000 units in the three months ended
June 30, 2024 was a result of certain efficiency enhancement measures including equipment upgrades, increased deployment of robotics
and process optimisation undertaken by the Company. This, in turn, has led to an increased capacity in the Body shop, Paint shop, and
subsequently the Assembly shop;

@ production volume divided by installed capacity;

®  the annual installed capacity is 824,000 units as of June 30, 2024;

@ in order to compute capacity utilisation, the Company assumes an efficiency rate of 98% which is in line with industry standards —which
equates to approximately 85,000 and 97,000 passenger vehicles for the three months ended June 30, 2023 and the three months ended
June 30, 2024, respectively. Due to shortages in certain electronic components in Fiscal 2022 which was resolved during the course of
Fiscal 2023, a few passenger vehicles could not be cleared for sale during Fiscal 2023. Those passenger vehicles were cleared for sale
in the three months ended June 30, 2023 and the three months ended June 30, 2024. As a result of this and other efficiency initiatives
undertaken by the Company, 98,250, 91,225 and 408,150 passenger vehicles were manufactured in Chennai Plant #1 in the three months
ended June 30, 2024 and 2023, and Fiscal 2024, leading to a capacity utilisation of 101.29%, 107.32% and 103.07%, respectively. For
risks related to shortages of electronic components, see “—We depend on a limited number of suppliers for parts and materials. Any
interruption in the availability of parts and materials could adversely impact our operations. Further, any failure by our suppliers to
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provide parts and materials to us on time or at all, or as per our specifications and quality standards could have an adverse impact
on our ability to meet our manufacturing and delivery schedules” on page 37.

® installed capacity for the three months ended June 30, 2024 is for the period from April 1, 2024 to June 30, 2024. The Capacity utilization
is calculated based on the proportion of the installed capacity that is being used.

If we overestimate the demand for any passenger vehicle model and parts due to changes in market trends and
customer demands, we may have an excess unutilised inventory and may incur costs of manufacturing additional
passenger vehicles, capital cost, costs of storage and supplies. Any reduction in our capacity utilisation could limit
our ability to leverage our economies of scale, thereby adversely affecting our margins and results of operations.
Further, if we underestimate demand for our products, we may fail to order sufficient quantities of parts and
materials in a timely manner and the manufacturing schedule and delivery of passenger vehicles to our customers
could be delayed, which could adversely impact our business, reputation, prospects, financial condition, results
of operations and cash flows. Further, while we are expanding our manufacturing capacity by redeveloping the
Talegaon Manufacturing Plant, and we have measures in place to address additional demand such us holiday
production and increasing shifts, we may not be able to meet additional demand in a timely manner or increase
our production if required as per market conditions if we continue to operate our plants at high utilisation levels,
which may lead to market share loss and adverse impact on our business, reputation, prospects, growth in revenue,
financial condition, results of operations and cash flows. For timelines on the operationalisation of the Talegaon
Manufacturing Plant, see “Our Business — Our Operations” on page 193 and see “ - We currently manufacture
our passenger vehicles and parts only at the Chennai Manufacturing Plant. Any disruptions or stoppages at
our manufacturing plants, including at the Talegaon Manufacturing Plant once it is operational, could
adversely impact our operations, financial condition and results of operations” on page 50.

12.  We substantially depend on the sales of our SUV models in India. Sale of SUVs may be affected by
changes in government regulations, taxation and emission horms and any decrease in the demand for
or disruption in the manufacture of SUVs, or any other passenger vehicle models we rely on in the

future, could adversely impact our operations.

A substantial portion of our sales volumes is derived from the sales of SUVs in India, as indicated in the table
below. The below table sets forth the domestic sales volumes of SUVs and the percentage of our total domestic
sales volumes for the periods indicated:

Three months ended June 30, Fiscal
2024 2023 2024 2023 2022
Domestic Sales Volume of 100,745 83,642 388,725 301,681 250,430
SUVs (units)
% of Total Domestic Sales 67.41% 56.40% 63.24% 53.16% 52.01%

Volume (%)

The table below provides a breakdown of our sales volumes across our top-five passenger vehicles for the periods
indicated:

Three months ended June 30, Fiscal
2024 2023 2024 2023 2022
Model Volum % of Model Volum % of Model Volume % of Model Volume % of Model Volume % of
es total es total S total S total S total
(Units)  domesti (Units)  domest (Units) domestic (Units) domesti (Units) domesti
c sales ic sales sales c sales c sales
volumes volume volumes volumes volumes
S
Creta 46,402 31.05% Creta 43,082 29.05%  Creta 162,773 26.48%  Creta 150,372 26.50%  Creta 118,092 24.53%
Venue 28,337 18.96%  Venue 32,161 21.69%  Venue 128,897 20.97%  Venue 120,653 21.26%  Venue 105,091 21.83%
Exter 22,361 1496%  Grand 19,545 13.18% Exter 71,299 11.60%  Grand 108,841 19.18%  Grand 88,440 18.37%
i10 i10 i10
NIOS NIOS NIOS
i20 15,683 10.49% 20 18,728 12.63% Grand 70,764 11.51% 20 82,612 14.56% 20 62,769 13.04%
i10
NIOS
Grand 15,393 10.30%  Aura 14,699 9.91% i20 69,988 11.39%  Aura 49,832 8.78%  Aura 33,646 6.99%
i10
NIOS

In line with our premiumisation strategy, we expect the SUVs to continue to form a substantial portion of our
passenger vehicle portfolio and sales. Consequently, our future success will, to a large extent, depend on continued
demand for and market acceptance of our SUVs, and our ability to enhance, develop and manufacture SUVs that
meet the evolving needs of our customers. The SUV segment in India is expected to grow at a CAGR of 7.0% to
9.0% from Fiscals 2024 to 2029, according to the CRISIL Report. While changes in government regulations,
including those related to taxation and emissions, consumer preferences, technological change or other factors
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that could reduce demand for SUVs have not adversely impacted us in the past, these instances or any disruption
in the manufacture of SUVs, could lead to a material adverse effect on our business and results of operations, in
the future. While the SUV segment currently constitutes a significant part of our portfolio, this segment may
experience a slowdown in the future. In addition, if we become substantially dependent on any other passenger
vehicle models in the future, we will remain vulnerable to risks of manufacturing disruptions, as well as the
evolving preferences of our customers, technological advancements as well as changing law and regulations,
including tax laws. Even if we seek to diversify our passenger vehicle portfolio or pivot to other passenger vehicle
segments in response to market trends, there is no guarantee that such efforts will be successful. See “— Our
success depends on our and HMC’s ability to identify market trends, including technological trends, and meet
evolving customer demands, while maintaining or improving our profitability. If we are unable to do so, our
sales volumes, business and results of operations would be adversely affected” on page 42.

13.  Our Company, one of our Subsidiaries and our Promoter are involved in outstanding legal proceedings
and any adverse outcome in any of these proceedings may adversely impact our business, reputation,
financial condition and results of operations.

In the ordinary course of business, our Company, one of our Subsidiaries and our Promoter are involved in certain
legal proceedings pending at different levels of adjudication before various courts and tribunals. A summary of
outstanding litigation proceedings involving our Company, one of our Subsidiaries and our Promoter, is disclosed
in “Outstanding Litigation and Material Developments™ on page 365 in terms of the SEBI ICDR Regulations is
provided below:

Disciplinary
actions by .
. SRy the SEBI or 'V'ate.”a' Aggregate amount
Criminal Tax or pending .
Name . : Stock - involved
proceedings claims regulatory E civil . e
- xchanges L (in % million)
actions . litigation
against the
Promoter

Company
By our Company 5 - NA - 2.50
Against our Company 4 134@ 2 NA 1,052 62,418.13
Subsidiaries
By our Subsidiaries - - - NA - -
Against our - 2 - NA - 10.05
Subsidiaries
Directors
By our Directors - - - NA - -
Against our Directors - - - NA - -
Group Companies
Outstanding litigation
which may have a Nil

material impact on our
Company
“To the extent quantifiable.
# Includes ¥4,063.34 million and ¥858.36 million paid by our Company to the direct and indirect tax authorities, respectively, in protest.
@ Details of outstanding tax claims involving our Company as of the date of this Prospectus are disclosed below:

Nature of the claim Number of claims Amount involved (¥
million)*”

Direct Tax¥ 21 14,880.17

Indirect Tax® 113 39,817.72

*To the extent quantifiable

Nncludes 34,063.34 million and ¥858.36 million paid by our Company to the direct and indirect tax authorities, respectively, in protest.
@ Includes claims involving income tax matters.

@ Includes claims related to central excise tax, GST, VAT, service tax and customs tax duties.

Further, a summary of the outstanding litigation proceedings involving our Promoter as disclosed in this

Prospectus in accordance with the SEBI ICDR Regulations and as per the Materiality Policy in “Outstanding
Litigation and Material Developments,” is provided below:
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Disciplinary

actions by . Aggregate
Criminal Stat:l:COFy e A2 @7 Mea::g{r:al amount
Name roceedings Tax claims requlato Stock P ol g involved
P 9 guratory Exchanges P (in KRW
actions . litigation TR &
against the million)
Promoter
By our Promoter 3 10 - NA NA 105,748.31"
Against our Promoter 2 - 1 NA NA 5.00"

“To the extent quantifiable.
"Equivalent to ¥6,387.20 million using exchange rates as of June 30, 2024.
MEquivalent to ¥0.30 million using exchange rates as of June 30, 2024.

Given the nature of our business, we are subject to certain lawsuits initiated by our customers alleging
manufacturing defects in our passenger vehicles arising out of parts which have not been replaced with genuine
parts as required under the warranty policy of our Company. As of the date of this Prospectus, there are 1,046
consumer proceedings involving our Company and the aggregate amount involved in such proceedings is
%1,031.84 million. For further details of the proceedings initiated by consumers which are pending against us,
please see “Outstanding Litigation and Material Developments — Litigation involving our Company — Material
civil litigation against our Company” on page 368.

Involvement in such proceedings could divert our management’s time and attention and consume financial
resources. Furthermore, unfavourable orders could have an adverse impact on our business, results of operations
and financial condition. We cannot assure you that these legal proceedings will be decided in our favour and that
no further liability will arise out of these proceedings or would not have a material adverse effect on the business,
operations and financial condition of our Company. Even if we are successful in defending such cases, we may
be subject to legal and other costs incurred pursuant to defending such litigation, and such costs may be substantial
and not recoverable. Our Company is in the process of litigating these matters and based on the assessment in
accordance with applicable accounting standards, our Company has presently not made provisions of the specific
pending legal proceedings. While our Company has made provision for disputed matters in general, in the event
of any adverse rulings in these proceedings or consequent levy of penalties including for amounts beyond the
provisions currently made by us, we may need to make payments or make further provisions for future payments,
which may increase expenses and current or contingent liabilities. For details of our contingent liabilities, see
“Summary of the Offer Document — Summary of contingent liabilities” on page 19, and “— We have certain
contingent liabilities, which if materialise, may adversely affect our financial condition.” on page 68.

Additionally, there may be proceedings/ matters involving our Company before various legal/ judicial bodies
including those that may be criminal, civil or tax matters in nature in relation to which our Company has not
received any notice or summons or any other form of communication, or such proceedings may not have been
admitted before the respective courts or adjudicating authority and accordingly such matters have not been
disclosed in this Prospectus.

Furthermore, there may be certain outstanding matters, in the future, for which the aforementioned parties may
not have been served with summons or relevant case documents, which may result in adverse findings against us.
An adverse outcome in any of these proceedings, either individually or in aggregate, may affect our reputation,
business operations, cash flows, financial condition, results of operations and prospects.

14.  We have entered into and may continue to enter into related party transactions with HMC and companies
within the Hyundai Motor Group that may involve conflicts of interest, which could adversely impact
our business.

We enter into transactions with our related parties including, among others, for purchases of goods and services;
purchase of parts, materials, spare parts and capital goods; sale of parts such as engines and transmissions that we
manufacture; sale of services; and royalty and technical assistance. The following table provides a brief overview
of our related party transactions for the periods indicated. For further details, see “Summary of the Offer
Document - Summary of related party transactions” and “Restated Consolidated Financial Information — Note
37 - Related Party Disclosures” on pages 19 and 305, respectively.
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Three months ended

June 30, Fiscal
2024 2023 2024 2023 2022
(in T millions unless otherwise indicated)

Total income 175,679.84 170,116.11 713,023.25 614,366.42 479,660.48
Total income from related parties 13,641.37 13,656.95 59,117.99 56,642.07 44,901.71
Income from related parties as a % of total income 7.76% 8.03% 8.29% 9.22% 9.36%
Total expenses 155,646.01  152,231.32 630,624.51550,910.67 441,938.42
Expenses incurred in transactions with related parties  50,035.92 54,632.00 216,504.69 178,779.74 141,714.21
Expenses incurred in transactions with related parties 32.15% 35.89% 34.33% 32.45% 32.07%

as a % of total expenses

While our related party transactions, as set forth in the Restated Consolidated Financial Information, have been
conducted on an arm’s length basis and are in compliance with the provisions of the Companies Act, 2013 and
other applicable laws, we cannot assure you that we could not have achieved more favourable terms had such
transactions not been entered into with related parties. It is likely that we may enter into related party transactions
in the future. We have entered into the Framework Agreement with HMC which sets forth a framework for the
activities including services and supply of parts that we, our Promoter or other companies within the Hyundai
Motor Group provide and avail from each other. For further details on the Framework Agreement, see “History
and Certain Corporate Matters - Key terms of other subsisting material agreements” on page 225. Further, all
related party transactions that we may enter post-listing will be subject to the approval of our Audit Committee,
Board or Shareholder, as necessary under the Companies Act, 2013 and the SEBI Listing Regulations and there
can be no assurance that such approvals will be issued to us in a timely manner, or at all. Any existing or future
transactions with our related parties could potentially involve conflicts of interest which may be detrimental to
our Company, and we cannot assure you that such conflicts of interest will be resolved in our favour. Furthermore,
we cannot assure you that our existing agreements and any such future transactions, will be in the interest of our
Company and minority shareholders or will perform as expected. For example, a portion of land located within
the premises of the Chennai Manufacturing Plant has been leased by us to Mobis for assembling battery systems
for EVs to be supplied to our Company and Kia India Private Limited, pursuant to which Mobis is required to pay
the rent for using such leased land with effect from December 1, 2024. There can be no assurance that we will be
prioritised by Mobis for supply of goods and that we will be able to address any conflicts of interest, that may
arise in the future, in our favour.

15.  We depend on our dealership and distributorship network for the sale of our passenger vehicles and the
provision of services, including after-sale services. Any disruption in this network could adversely affect
our business and results of operations.

In India, we sell most of our passenger vehicles and provide after-sale services through sales and service outlets
that are operated by our dealers. The following table sets forth the count of our sales outlets and service outlets in
India for the periods indicated:

Particulars As of June 30, As of March 31,
2024 2023 2024 2023 2022
Units
Sales outlets 1,377 1,351 1,363 1,336 1,282
Service outlets 1,561 1,520 1,549 1,498 1,422

Note: Some sales outsets also offer after-sale services and the numbers above may accordingly overlap.

For exports, we depend on the demand received by HMC or its regional headquarters from distributors in the
countries we export to. We rely on HMC for our marketing and sales in the export markets and may not be able
to control decisions taken to select our Company or the passenger vehicle for export which could give rise to
conflicts of interest. If we or HMC are unable to maintain the network of distributors, it could impact our ability
to maintain or grow our export market share and expand into new geographies, which in turn could have an adverse
impact on our operations, financial condition, and results of operations. However for the dealership network in
India and related distribution, HMC does not have any relationship with our dealer network which could give rise
of conflicts of interest issues, however there is no assurance that such concerns may not arise in the future if HMC
elects to set up a separate distribution and dealership network in India separate from ours. For more risks related
to conflicts of interest, see “ - We depend on HMC, our Promoter, for our operations, including for parts and
materials (such as engines and transmission assembly) and research and development. Any adverse change in
our relationship with HMC and the companies in the Hyundai Motor Group could have an adverse impact on
our business, reputation, financial condition, and results of operations” on page 39.
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If we are unable to provide adequate passenger vehicles to meet our dealers and distributors’ demand due to
insufficient manufacturing capacity, miscommunications, inaccurate demand forecast or otherwise, or if Mobis
is unable to provide parts to dealers and distributors for after-sale services, our sales and after-sale services could
be negatively affected. While our dealers and distributors are required to stock adequate quantity and variety of
our passenger vehicles based on projected purchase orders for the upcoming months and parts under the
dealership agreements or distributorship agreements, there can be no assurance that they will do so consistently.
Since dealers and distributors have direct contact with the retail customers before they purchase our passenger
vehicles and during the after-sale services, their conduct has a significant impact on the customers’ perception
of our passenger vehicles and our brand. Therefore, if our dealers or distributors fail to adhere to the quality
standards that we set for them it may negatively affect market perception of our passenger vehicles. Further, if
our relationship with a dealer or distributor is terminated or if a dealer or distributor reduces purchases of our
passenger vehicles or parts, we may not be able to replace such relationship with a new dealer or distributor in a
timely manner or at all. In addition, any such new relationship may take time to develop and may not be as
favourable to us as the relationship it is replacing.

Some of our dealers and distributors may prefer providing dealership services to our competitors. In addition,
issues affecting dealers and distributors such as bankruptcy, non-compliance of legal requirements, failure of their
information systems or any security breach or any labour unrest and slowdowns, and the adverse effects of the
seasonality of sales, could lead to fluctuations in our revenue and could also negatively affect our revenue and our
reputation in the industry and amongst customers. We may also be subject to claims by our dealers or distributors
and therefore could incur substantial costs defending such claims. Certain of our former dealers have filed claims
for compensation against us for wrongful termination of the dealership agreement entered into with such dealers
by our Company. For more details of the cases filed by our former dealers against our Company, please see
“Qutstanding Litigation and Material Developments — Litigation involving our Company — Material civil
litigation against our Company” on page 368. Management resources could be diverted from our business
towards defending such claims. As a result, our business, results of operations and financial condition could suffer.

16.  We currently manufacture our passenger vehicles and parts only at the Chennai Manufacturing Plant.
Any disruptions or stoppages at our manufacturing plants, including at the Talegaon Manufacturing
Plant once it is operational, could adversely impact our operations, financial condition and results of
operations.

We currently manufacture all our passenger vehicles and parts including engines and transmissions only at the
Chennai Manufacturing Plant. While we have acquired a manufacturing plant located in Talegaon, Pune,
Mabharashtra (“Talegaon Manufacturing Plant”), it is under redevelopment and is expected to commence
commercial operations partly in the second half of Fiscal 2026. Our manufacturing plants are and may continue
to be subject to operating risks, including but not limited to:

o forced or voluntary closure, including as a result of regulatory inspections or natural or man-made
disasters at our facilities or our suppliers’ facilities;

manufacturing shutdowns or equipment breakdown or failure and industrial accidents;

labour disputes, strikes or lock-outs;

local community, political or other opposition;

shortage of personnel;

interruptions in supply of water and electricity or other resources;

changes in applicable laws and regulations impacting our operations;

failure or bottlenecks in production processes, especially due to inadequate supply of utilities such as
power and water or plant outages, wastage, yield losses; and

e other malicious acts, technical issues, terrorism, catastrophic events.

We have had instances where we have suspended our manufacturing operations. For example, we suspended our
operations at the Chennai Manufacturing Plant for safety reasons during the COVID-19 related lockdown, in
Fiscals 2022, and as a result, we were not manufacturing any passenger vehicles and parts during that period. This
caused our production capacity at the Chennai Manufacturing Plant to be underutilised in Fiscals 2022. As another
example, in December 2023, we suspended operations at our Chennai Manufacturing Plant for two days due to
Cyclone Michaung. We have also faced instances of strikes by our employees resulting in partial suspension of
operations for a day in September 2023. As another example, in 2021, the Chennai Manufacturing Plant was shut
for a few days due to a strike by employees of another automobile manufacturer because COVID-19 related social
distancing norms were not being adhered to by such manufacturer. Additionally, we regularly conduct planned
shutdowns of our plants for repairs and maintenance works. While these stoppages did not have a material impact
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on our operations, any prolonged disruptions at our manufacturing plants could result in a lower capacity
utilisation, which in turn could have an adverse impact on our operations, our ability to meet our production
schedules, our reputation, and our results of operations. For risks related to strikes, see “~ We may be subject to
unionisation, work stoppages or increased labour costs, which could adversely affect our business and results
of operations” on page 76. For risks related to machinery and equipment used at our manufacturing plants, see “—
We use heavy machinery at our manufacturing plants which could cause bodily harm and accidents, which in
turn could adversely impact our operations” on page 64. For risks related to underutilisation of our production
capacity, see “— Our manufacturing plants currently operate at high capacity utilisation levels and we may not
be able to meet additional demand for our products until we are able to increase our capacity by
operationalising Talegaon Manufacturing Plant on time or at all. Further, if we overestimate or underestimate
the demand for our products, the capacity utilisation of our manufacturing plants may be under-utilised or
over-utilised, respectively, which could adversely affect our manufacturing schedules and related costs” on
page 45.

17. We may not be successful in implementing our business strategies including those relating to product
launches, sales and marketing, which could adversely affect our business, results of operations and
future prospects. Further, our business strategies may change over time and we may not be able to
execute our strategies as planned.

Our business strategies, including those relating to product launches, investment, supply chain, distribution, sales
and marketing, are subject to change over time. For example, we launched the Kona EV model in 2019, which
was India’s first long range EV with an Automotive Research Association of India (ARAI) range of 452 km
introduced by a mass market player in the less than %3,000,000 price bracket, according to the CRISIL Report.
The launch and eventual performance of the Kona EV model in the Indian market gave us an insight into the
dynamics of the EV market and customer preferences for EVs in India, based on which we decided to pursue a
strategy focusing on the localisation of components such as battery packs. As we intended to launch the Creta EV
model in Fiscal 2025, as disclosed in “Our Business - Our Strategies - Focus on increasing EV market share”
on page 191 of this Prospectus, we discontinued the Kona EV model in 2023. However, there is no assurance that
the Creta EV model will achieve commercial success.

Further, although we currently undertake a direct-to-customer distribution approach for the IONIQ 5 passenger
vehicle model, we may choose to open the distribution of the IONIQ 5 passenger vehicles through our dealer
network at a later stage, which may require capital investment and coordination with dealers, and such dealer
distribution approach may not prove to be successful. Any changes in our strategies may adversely impact our
existing relationships with dealers, customers and suppliers, leading to business loss. Further, our business
strategies may change over time and we may not be able to execute our current strategies as planned or within the
timeframe we currently expect. Such strategy changes can also cause uncertainty in our business operations, key
personnel turnover and decreased productivity, negatively affecting our financial condition, operational results,
and future prospects.

18.  Any actual or perceived defects in our passenger vehicles and parts or the sales and after-sale services
provided through dealers or third parties may require our passenger vehicles to be recalled, and
adversely impact our brand, reputation, and ability to sell our vehicles, which could have an adverse
impact on our operations.

Our passenger vehicles and parts may have actual defects that are apparent from using the passenger vehicle or
part, and perceived defects are defects that may come to light over time based on the current performance of the
passenger vehicle or part. Defects may require us to remedy these defects through recalls, replacements, repairs
or repurchases. In addition, we could be subject to civil or criminal penalties or may incur costs for recall,
replacement, repairs or repurchases. Concerns about the quality and safety of our passenger vehicles and parts,
whether raised internally or by regulators or consumer advocates, could result in production delays, recalls, lost
sales, governmental investigations, regulatory action, claims, lawsuits and settlements and reputational damage.
This in turn could result in substantial damage to brand and consumer trust in our passenger vehicles and parts.

We have had instances in Fiscals 2022 and 2024, and the three months ended June 30, 2024, where we voluntarily
recalled certain batches of our passenger vehicles to replace parts or correct defects as presented in the table below:
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Production range of Number of
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were recalled Numfbe vehicles of e of
pags()eng the relevant passenger
S. No Month/Ye Model  Recall details or model sold vehicles
’ ar of recall . (wholesale)  recalled as
vehicles
From To recalled " produced  of June 30,
[A] (as 2024 [A/B]
applicable) (%)
B
Hydraulic and 4,914 7,602 64.64
1 August Tucson electronic September  November
2021 control units 3,2016 24,2020
malfunction
2 Creta Electronic oil 5,044 553,6984) 0.91
Februar um Februar 2,654 33,7720 7.86
3 2024 g Verna coFr)ltrOIF:er 2023 Y June 2023
issue
Issues related 1,744 1,7440) 100.00
to integrated
charging
4 June 2024 IOIgIIQ control unit July 2022 April 2024
causing
batteries to
discharge
Total recall
expense (X 520.91
millions)

Notes:

@ We discontinued Kona EV in March 2024

@ Sales from Kona EV'’s launch in June 2019 to March 2024

® Sales from Tucson’s launch in October 2016 to August 2022

@ Sales firom Creta’s launch in March 2020 to March 2024

® Sales from Verna’s launch in March 2023 to March 2024

® The number of IONIQ 5 passenger vehicles produced from IONIQ 5’s start of production in July 2022 to April 2024

While these product recalls did not have a material impact on our operations, if such recalls continue or we are
unable to address a defect in a timely manner, customers’ confidence in us and in our passenger vehicles and parts
could be negatively impacted. This in turn may subject us to negative publicity and could adversely impact our
results of operations, financial condition and cash flows.

Further, any perceived or actual defect in our passenger vehicles, parts or after-sale services provided by our
dealers or third parties could also result in customer claims for damages. In defending such a claim, we could
incur substantial costs and be subject to negative publicity. For example, we are subject to lawsuits initiated by
our customers alleging manufacturing defects in our passenger vehicles including in the air conditioners, windows
and seat belts and defects resulting in wobbling in our passenger vehicles, among others. Additionally, we are
subject to various ongoing proceedings under the Motor Vehicles Act, 1988 with respect to compensation claims
from customers or their relatives for injury or death in accidents. We are also subject to claims under the Motor
Vehicles Act, 1988 initiated by some of our former employees or their relatives for injury or death in accidents
occurred while availing our transportation facilities. Management resources could be diverted from our business
towards defending such claims. As a result, our business, results of operations and financial condition could suffer.
For further details, please see “Outstanding Litigation and Material Developments — Material civil litigation
against our Company” on page 368. Further, our insurance does not cover product liability costs and losses related
to the recall of passenger vehicles for design defects or replacement of parts. While the majority of our contracts
with suppliers include indemnification provisions for liabilities arising from product defects, such recourses are
subject to limitations set for the contracts, and there is no assurance that we will be able to claim losses from
suppliers due to product liability claims or recalls resulting for defective supplies.

19.  The technology platform and software deployed in our passenger vehicles is critical for our success. Our
failure to maintain, upgrade or adapt these platforms and software could adversely impact our
operations and our competitive position.

We deploy technology in our passenger vehicles to enhance customer experience. For example, our passenger
vehicles are embedded with software, such as Bluelink™ (a connected car technology through which customers
can retrieve information about their passenger vehicles using their smartphones; some of the features and services
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on BluelinkTM include 24/7 access to the call centre, remote operations, live tracking, vehicle status, trip history,
real time traffic information, hands free calling assistance and voice commands), Hyundai SmartSense, Home to
Car (a connected car technology through which customers can remotely lock and unlock the door of their
passenger vehicles, check the status or condition of their passenger vehicles, locate their passenger vehicles using
the “find my car” feature, obtain fuel level information and tyre pressure information, among others) and Vehicle-
to-Load (a feature available in our Company’s IONIQ 5 passenger vehicle model which provides charging sockets
inside and outside the passenger vehicle allowing customers to charge or use their electric devices even while on
the move), among others. For more details on these technologies, see “Our Business — Key Vehicle Features” on
page 198. The marketability of our passenger vehicles may be adversely impacted if we are unable to maintain
and improve the responsiveness, functionality and features of such software and programmes. Any disruption or
failure of such technology or software could impair our relationships with our customers, suppliers, dealers or
distributors, affect our production scheduling, and adversely impact our business operations and outcomes. We
may have to recall some of our passenger vehicles to fix issues that arise in relation to software deployed in our
passenger vehicles. For example, we recalled Tucson in CY2021 and IONIQ 5 in CY2024 due to a technology
system failure. For more details, see “— Any actual or perceived defects in our passenger vehicles and parts or
the sales and after-sale services provided through dealers or third parties may require our passenger vehicles
to be recalled, and adversely impact our brand, reputation, and ability to sell our vehicles, which could have
an adverse impact on our operations” on page 51. We also use third-party licensed software in our technology
offerings. Any disruption in these third-party services, either due to license withdrawal, termination of relationship
or cessation of services or a decline in quality or reliability, our business, financial condition, cash flows, results
of operations and prospects could be materially and adversely affected. Further, we depend on HMC to provide
us technology for our manufacturing operations and product innovations. Any failure by HMC to provide these
technologies to us on time could adversely impact our operations and may require us to delay production. This in
turn could have an adverse impact on the marketability of our products, financial condition and results of
operations.

Some of the software we deploy in our passenger vehicles are based on open-source software. As a result, we
could be subject to suits by parties claiming ownership of what we believe to be open-source software or claiming
non-compliance with open-source licensing terms. Some open-source software licenses may require users who
distribute proprietary software containing or linked to open-source software to publicly disclose all or part of the
source code to such proprietary software and/or make available any derivative works of the open-source code
under the same open-source license, which could include proprietary source code. In such cases, the open-source
software license may also restrict us from charging fees to licensees for their use of our software. While we
monitor the use of open-source software and try to ensure that open-source software is not used in a manner that
would subject our proprietary source code to these requirements and restrictions, such use could inadvertently
occur, in part because open-source license terms are often ambiguous and have generally not been interpreted by
Indian or foreign courts. Additionally, we may also be subject to legal action on account of unauthorised use of
intellectual property rights owned by third parties. For instance, a suit for damages and injunction has been
initiated against us in December 2018 by a label manufacturer, alleging that the use of certain laser beam
technology by us for engraving/ marking our automotive parts infringe upon such entity’s registered patent. This
matter is currently pending. We cannot assure you that we will not be subject to such legal actions in the future or
that such matters will be resolved in our favour. Further, the technologies that we use may be vulnerable to damage
or interruption from power loss, telecommunications failures, errors, glitches, bugs, vulnerabilities, or design
defects, among others, which could result in service interruptions or system failures. See also “~ Any actual or
perceived cybersecurity or privacy breach could interrupt our operations, harm our brand and adversely affect
our reputation, brand, business, financial condition and results of operations” on page 74.

20.  We are subject to impact of foreign exchange fluctuation. Any significant movement in foreign exchange
rates, could adversely impact our costs of sourcing parts and materials through imports, and also affect
our export related expenses, which in turn could adversely impact our operations.

Our Restated Consolidated Financial Information are reported in the Indian Rupee. Accordingly, our consolidated
financial results and assets and liabilities may be materially affected by changes in the exchange rates of foreign
currencies, which have fluctuated significantly in recent years. A proportion of our consolidated financial results,
assets and liabilities are accounted for in currencies other than the Indian Rupee before being converted into and
reported in the Indian Rupees. In addition, the policies of the Reserve Bank of India (“RBI”) may change from
time to time, which may limit our ability to effectively hedge our foreign currency exposures and may have an
adverse effect on our business, financial condition, cash flows and results of operations. To the extent that we
incur costs in one currency and make sales in another, our profit margins may be affected by changes in the
exchange rates between the two currencies. Since the currency in which sales are recorded may not be the same
as the currency in which expenses are incurred, foreign exchange rate fluctuations may materially affect our results
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of operations. In the past, our exposure to foreign exchange rate fluctuation risks was mainly derived from import
of parts and materials, royalty payments and export of passenger vehicles, and we may continue to experience
such fluctuations due to ongoing imports and exports. The following table provides a breakdown of our revenue
from operations in India and exports for the periods indicated:

Three months ended June 30, Fiscal
2024 2023 2024 2023 2022
% of % of % of % of % of
revenue revenue revenue revenue revenue
from from from from from
operatio operatio operatio operatio operatio
ns ns ns ns ns
(Z millions except percentages)
India 132,340.18 76.30 132,533.67 79.73  542,274.99 77.66 461,866.65 76.59 373,320.21 78.80
Exports 41,102.16 23.70 33,701.44 20.27 156,015.58 22.34  141,209.15 23.41 100,464.11 21.20

Revenue 173,442.34 100.00 166,235.11 100.00  698,290.57 100.00  603,075.80 100.00 473,784.32 100.00
from
operations
Note: We depend on HMC for our exports business. The supply price of passenger vehicles and parts is determined separately for each
purchase order as agreed with us, HVC and the distributor. Pursuant to the Royalty Agreement, we require HMC'’s prior written consent to
engage in export sales, directly or indirectly.

The following table provides a breakdown of materials and stock-in-trade sourced from domestic suppliers and
through imports for the periods indicated:

Particulars Three months ended June 30, Eiscal
2024 2023 2024 2023 2022
% of % of % of % of % of
purchases purchases purchases purchases purchases
Amount of parts Amount of parts Amount of parts Amount of parts Amount of parts
4 and 64 and 64 and 64 and 64 and
millions) materials millions) materials millions) materials millions) materials millions) materials
Parts and 103,532.31 80.97% 100,396.11 74.35% 426,795.98 78.04% 389,179.10 80.11% 316,445.59 82.45%
materials
sourced from
domestic
suppliers
Parts and 24,335.30 19.03%  34,638.15 25.65% 120,119.92 21.96%  96,648.22 19.89%  67,348.94 17.55%
materials
sourced
through
imports
Total 127,867.61 100.00% 135,034.26 100.00% 546,915.90 100.00% 485,827.32 100.00% 383,794.53  100.00%

We benefit from a natural hedge against foreign currency risk by virtue of our export sales offsetting our imports
to an extent. We also enter into derivative transactions such as forward contracts and discounting of export bills
to hedge our foreign currency exposure. Although the impact of exchange rate fluctuations has in the past been
partially mitigated by such strategies, our results of operations have historically been affected by exchange rate
fluctuations and there can be no assurance that such strategies will be effective in reducing or eliminating the
adverse impact of such fluctuations in the future. Exchange rate fluctuations can also affect the Indian Rupee
value of our monetary assets and liabilities denominated in foreign currencies irrespective of operating results,
which could have an adverse impact on the value of our Equity Shares. See “Management’s Discussion and
Analysis of our Results of Operations” on page 326 for more details.

21.  There have been certain instances of delays in payment of statutory dues by our Company in the past.
Any delay in payment of statutory dues by our Company in future, may result in the imposition of
penalties and in turn may have an adverse effect on our Company’s business, financial condition, results
of operation and cash flows.

Our Company is required to pay certain statutory dues including provident fund contributions and employee state
insurance contributions under the Employees’ Provident Funds and Miscellaneous Provisions Act, 1952 and the
Employees’ State Insurance Act, 1948, respectively, and professional taxes. The table below sets forth the details
of the statutory dues paid by our Company in relation to its employees for the periods indicated below:
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Three months ended June 30, Fiscal

Nature of Payment 2024 2023 2024 2023 2022
(Z millions)

Employee state insurance 0.08 0.05 0.18 0.43 21.81
Gratuity 55.65 51.35 206.23 195.93 155.20
Provident fund 309.78 289.90 1,156.95 1,110.74 884.91
Superannuation 68.37 64.80 252.60 231.71 201.02
Professional tax 0.19 0.14 17.43 15.71 17.57
Tax deducted at source on salary 469.73 424.41 2,265.34 2,007.10 1,476.84

The table below sets out details of the number of employees of our Company:

Three months ended June 30, Fiscal
2024 2023 2024 2023 2022
Total employees 5,672 5,343 5,484 5,327 5,307

In May of Fiscal 2022, there was a delay in the remittance towards the employee provident fund (“PF’’) on account
of a server issue on the PF portal, and although we were not required to pay any penalty for such delay, we cannot
assure you that there will be no such delays in the future or that we will not be subject to action by the authorities.

22.  We are undertaking research to develop a cost-effective green hydrogen energy ecosystem in India.
However, there is no assurance that technology for green hydrogen will be commercially viable.

The Government of India introduced a comprehensive action plan for establishing a Green Hydrogen ecosystem
in India, the National Green Hydrogen Mission, which offers incentives for manufacturing of electrolysers and
production of green hydrogen, according to the CRISIL Report. We are undertaking research to develop a cost-
effective green hydrogen energy ecosystem in India in collaboration with the nodal agency for investment
promotion of the Government of Tamil Nadu and Indian Institute of Technology Madras. In January 2024, we
entered into an arrangement with the Government of Tamil Nadu for the development of EV manufacturing
infrastructure in the state pursuant to which we may receive incentives and subsidies from the Government of
Tamil Nadu upon entering into a separate memorandum of understanding in this regard. As this is a research
initiative, there are no committed timelines. Further, there is no assurance that hydrogen based fuels will prove to
be a viable alternative fuel; that we will be able to develop or implement hydrogen fuel as an alternative fuel to
use in our passenger vehicles; that we will be able to do so before our competitors; or that hydrogen fuel will be
commercially viable. We may be required to expend significant financial and other resources in developing and
implementing green hydrogen and related infrastructure in India, hire and train personnel, and incur additional
procurement costs. Currently, we do not have hydrogen powered passenger vehicles in India. Further, there is no
assurance green hydrogen will be a successful alternative fuel and a viable alternative fuel for the passenger
vehicle industry and our research efforts may not be successful.

23.  The unavailability, reduction or elimination of government incentives could have a material adverse
effect on our business, prospects, financial condition, results of operations and cash flows.

We benefit from several incentives offered by the Government of India and state governments in India. For
example, under the four memoranda of understanding entered into with the Government of Tamil Nadu in relation
to the Chennai Manufacturing Plant, dated July 18, 1996, January 22, 2008, November 5, 2012 and January 24,
2019, we benefit from fiscal incentives including but not limited to (i) electricity tax exemptions; (ii) state GST
reimbursements; (iii) central sales tax (“CST”) soft loan at a concessional rate of interest; (iv) clean energy vehicle
(“CEV”) subsidy; (V) interest free deferred sales tax and (vi) capital subsidy. While we have complied with all
the conditions under the memorandum of understanding dated July 18, 1996 with the Government of Tamil Nadu
to avail such incentives, under the memorandum of understanding dated January 22, 2008 and November 5, 2012
with the Government of Tamil Nadu, our Company is eligible to receive a refund of state goods and services tax
collected by state of Tamil Nadu on the sales of cars manufactured and sold within state of Tamil Nadu only,
subject to achieving the fixed base volumes of sales. Further, under the memorandum of understanding dated
January 24, 2019 with the Government of Tamil Nadu (“2019 MoU”), our Company may receive a capital subsidy
of ¥ 750 million per annum for 20 years, subject to fulfilment of two conditions, i.e. (i) fixed capital investment
of ¥70,000 million in our Chennai Manufacturing Facility; and (ii) providing direct employment to 500
individuals, within a period of seven years starting from April 1, 2018. However, any failure to maintain the
committed employment figures in any subsequent year will result in ineligibility for claiming the capital subsidy
in that particular year and the ineligible capital subsidy of a particular year cannot be carried forward in the
following year and would lapse thereof. Further, under the 2019 MoU, receipt of the CEV subsidy is subject to
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fulfilment of producing the stipulated number of four-wheeler passenger vehicles powered by clean energy
technology for each block of five years, where the stipulated number of such passenger vehicles to be produced
increases every five years.

Additionally, pursuant to an arrangement with the Government of Tamil Nadu dated January 7, 2024 for the
development of EV manufacturing infrastructure within the state of Tamil Nadu, we may receive incentives and
subsidies from the Government of Tamil Nadu upon entering into a separate memorandum of understanding in
this regard.

Similarly, for the Talegaon Manufacturing Plant, which is yet to commence operations, we received offer letters
from the Government of Maharashtra dated November 17, 2023 and March 28, 2024, under which we are required
to make a fixed capital investment of 360,000 million in fixed assets for availing incentives such as (a) industrial
promotion subsidy equivalent to 100% of the fixed capital investment in the Talegaon Manufacturing Plant made
within a period of seven years from April 1, 2023 by way of refund of 100% amount of SGST payable in the state
of Maharashtra on sales of cars and parts manufactured and sold within Maharashtra only, within a period of 20
years; (b) electricity duty exemption for a period of 15 years from the date of commencement of commercial
production; and (c) 50% exemption from payment of stamp duty on the assignment of land lease.

For further details in relation to the incentives received by our Company from the Government of Tamil Nadu and
receivable from the Government of Maharashtra, see “Statement of Possible Special Tax Benefits — Annexure
Il - Special tax benefits available to the Company — Other Incentives (Based on 4 Memorandum of
Understanding (MoU) with Government of Tamil Nadu and 1 MoU with the Government of Maharashtra)” on
page 133.

We also benefit from customs duty drawback, incentives under Merchandise Exports from India Scheme
(“MEIS”) and Remission of Duties and Taxes on Exported Products (“RoDTEP”). Further, we also benefit from
a concessional rate on customs duties for imports under the CEPAs between Korea and India, and the India-
ASEAN Trade in Goods Agreement between Vietnam and India. For more details, see “Management’s
Discussion and Analysis of Financial Condition and Results of Operations — Environmental and fiscal
regulations — Fiscal regulation” on page 334. The following table provides income earned from our incentives
for the periods indicated:

Three months ended

Particulars June 30, Fiscal
2024 2023 2024 2023 2022
(Z millions)
Sale of scrap 557.04 659.87 2,651.82 2,848.69 2,188.61
Duty drawback 1,237.48 1,062.96 4,906.34 4,347.31 3,474.36
Remissions of Duties and Taxes on Exported Products 335.37 249.31 1,568.36  1,163.50 970.69
(RoDTEP) / Merchandise Exports from India Scheme

income
Other incentives from government - - 3,266.19 3,688.42 2,542.06
Other operating revenues 2,129.89 1,972.14 12,392.71 12,047.92 9,175.72

Any failure on the part of our Company to meet the requirements or delay in receiving incentives from government
bodies, or a reduction in, elimination of or unfavourable application of government incentives because of policy
changes, including in relation to foreign trade, may adversely affect our financial condition and results of
operations. For instance, we are subject to certain tax proceedings initiated by the Income Tax Department in
India in connection with the disallowance of certain of the incentives availed by us, from the taxable income of
our Company in the respective financial year. For further details of such proceedings, please see “Outstanding
Litigation and Material Developments — Tax claims involving our Company, Subsidiaries and Directors” on
page 371. There may be opportunities for us to apply for other incentives from the Indian government and foreign
governments in the future. Our ability to obtain subsidies or incentives from governments is subject to the
availability of funds and total funds allocated under applicable government programmes and the approval of our
bids and applications to participate in such programmes which are highly competitive. For example, for EVs, we
are eligible to benefit from the production linked incentive (“PLI”) scheme for the automobile and automobile
component industry in India aimed at promoting the sale and use of advanced automotive technology products
(“Automobile PLI Scheme”), for a period of five years starting from the first year of commencement of the
scheme, subject to (i) meeting the required overall investment 220,000 million within the financial years ended
2024 and 2028, (ii) minimum 50% domestic value addition in our passenger vehicles (as certified by a testing
agency) and (iii) meeting minimum sales equivalent to 31,250 million in the financial year ended 2024, while
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maintaining a year-on-year increase of 10% on sales for the subsequent years. Any failure to maintain such
requirements would result in ineligibility for claiming incentive in that particular year. If such incentives are not
rolled out or if we do not benefit from such subsidies, we cannot assure you that consumers will continue to
purchase EVs and in such an event, our EV expansion strategy may be rendered unviable and as a result, our
business, prospects, financial condition, results of operations and cash flows may be materially adversely affected.

24.  We may not be able to compete successfully in the highly competitive and fast evolving automotive
market which could have an adverse impact on our operations.

In India, we face competition from domestic and multinational automobile manufacturers. According to the
CRISIL report, India’s domestic passenger vehicle industry is an oligopolistic market with few players dominating
the entire industry - where Maruti Suzuki leads the passenger vehicle industry in terms of domestic sales volumes,
followed by us, Tata Motors and Mahindra & Mahindra. These four players together contribute approximately
80% of the market, according to the CRISIL report. However, in the last five years, the competition in the Indian
domestic passenger vehicle market has intensified amidst competitively priced feature-rich passenger vehicle
launches by all players as well as recent entrants, according to the CRISIL Report. In addition, some of our
competitors in exports passenger vehicle market include Maruti Suzuki India, Kia Motors, VVolkswagen, Nissan
Motor, and Honda Cars India, based on the CRISIL Report.

According to the CRISIL Report, the automotive industry today faces the challenge of adapting newer
technologies by either upgrading the older technologies or introducing new ones, thereby posing a risk in terms
of capability development, investments, skill development, technology development and product development,
which also applies to us. Our existing and future competitors may have significantly greater financial resources
that can be devoted to design, development, manufacturing, marketing, sales, and support of their passenger
vehicles. They may also have technical and manufacturing capabilities and/or marketing, distribution and service
network and brand recognition that is comparable to, or more developed than, our own. If passenger vehicles of
our competitors surpass ours in terms of quality or performance or are offered at more competitive prices, our
market share, profitability and results of operations may be materially and adversely affected. In addition, if our
competitors consolidate or enter into other strategic partnerships or joint ventures, they may be able to achieve
greater economies of scale. Further, any failure by us to develop new or enhanced technologies or processes, or
to react to changes in existing technologies, could materially delay our development of new and enhanced
passenger vehicle models, which could result in the loss of competitiveness of our passenger vehicle models,
decreased revenue and a loss of market share to competitors. Additionally, an increase in competition could lower
passenger vehicle unit sales which may result in further downward pricing pressure and adversely affect our
financial condition and results of operations. Since our business focuses on the passenger vehicle market, a rise
in the popularity of alternative transportation modes like public transit if supported by Government policies and
two wheelers in India or our export markets may lead to a decline in our passenger vehicle demand, which may
have a material adverse effect on our business and results of operations.

25.  The redevelopment of the Talegaon Manufacturing Plant or other plants we may expand or acquire in
the future may be subject to delays, disruptions and cost overruns, or may not produce the expected
benefits, which could adversely affect our production capacity, financial condition, and results of
operation.

We recently acquired the Talegaon Manufacturing Plant from General Motors India on December 28, 2023, which
is under redevelopment and is expected to be operational in phases — with the first phase to be operational by the
second half of Fiscal 2026. In doing so, we could experience delays or other difficulties, such as supply delays,
sub optimal construction quality, among others, and may be required to expend significant resources, including
financial resources. We may also face interruptions in the supply of electricity and water required for our
construction efforts and operations. Further, there might be price fluctuations and the currently estimated project
cost may increase on account of factors beyond our control, including increase in cost of machinery and associated
transportation or other charges or taxes. Failure to complete the redevelopment on time and within budget could
adversely affect our financial condition and results of operations. Under Indian laws, manufacturing plants such
as ours are subject to government approvals and permits, including but not limited to, registration and licenses
under the Factories Act, environment protection approvals, pollution discharge permits, drainage licenses, work
safety approvals, labour related approvals, fire protection approvals, among others. See “Government and Other
Approvals” on page 374. There is no assurance that we will be able to comply with the requirements of such
government supervision or procure the approvals in a timely manner or at all. As a result, we may be subject to
administrative uncertainty, fines, or the delays of use of such projects. Any of the foregoing could materially and
adversely affect our business operations. See also “— We require certain approvals and licences in the ordinary
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course of business, and the failure to obtain or retain them in a timely manner may adversely affect our
operations” on page 58.

26.  We are exposed to risks in connection with the provision of services. Further, after sales service by the
dealers is an important aspect for our success. Any failure by us or our dealers to provide satisfactory
after-sale services could adversely impact our operations and financial condition.

We provide various service offerings to our customers and dealers, including warranty, insurance policy
purchasing and claim assistance service, financing, transportation service and certified pre-owned programme. In
certain instances, we depend on our dealership network to provide after-sale services to customers. If we or our
dealers fail to provide high quality services in a consistent manner, customer perception of our brand will be
adversely impacted. Further, customers in the first instance reach out to our dealers for after-sale services. While
we require our dealers to adhere to our quality standards, there is no assurance that dealers will perform to those
standards and resolve customers concerns. This in turn could lead to decreased sales and increase in customer
related disputes resulting from customer dissatisfaction. All this, in turn, could adversely impact our reputation,
financial condition and results of operations.

In addition, our subsidiary, Hyundai Motor India Engineering Private Limited, provides consulting services
related to engineering support to other companies within the Hyundai Motor Group. Our financial condition and
results of operations could be adversely impacted if any of these companies reduce or cease purchasing such
engineering services from our subsidiary.

27.  We or HMC may not succeed in continuing to establish, maintain and strengthen the “Hyundai” brand
and the “Hyundai” brand could be harmed by complaints and negative publicity, in India and globally,
which could have an adverse impact on our reputation, business, results of operations and financial
condition.

We depend on HMC for the use of the “Hyundai” brand, and we share the brand name with other companies
within the Hyundai Motor Group. The success of our business depends on our and HMC’s ability to develop,
maintain and strengthen the “Hyundai” brand. To promote the “Hyundai” brand further, we may be required to
evolve our marketing practices, which could result in an increase in our costs. If we or HMC fail to preserve the
value of the “Hyundai” brand, maintain our reputation, or attract consumers to our brand through, for example,
quality after-sale services to our customers, our business could be adversely impacted.

Furthermore, our and HMC’s reputation and the “Hyundai” brand is vulnerable to threats that can be difficult to
predict or control, and costly or unfeasible to remediate. Since “Hyundai” is a consumer facing brand, any negative
publicity about us, HMC or the “Hyundai” brand, whether as a result of our own or our third-party service
providers’ actual or alleged conduct, complaints or negative reviews by customers, alleged misconduct, unethical
business practices, safety breaches or other improper activities, or rumours relating to our or HMC’s business,
directors, officers, employees or shareholders, could harm our reputation, business, and results of operations.
These allegations, even if not proved, may lead to inquiries, investigations, or other legal actions against us which
could cause us to incur significant costs to defend ourselves. We have faced instances of negative publicity in the
past. For example, in CY2022 we were a target of a boycott campaign triggered by the social media posts by
HMC’s distributors in Pakistan regarding Kashmir. We issued a clarificatory statement disclaiming our
Company’s association with the dealer. In another instance, a third-party battery manufacturer fraudulently
represented itself as a “Hyundai” associated company in a government PLI scheme and was granted the mandate.
We subsequently filed a trademark infringement case before the Delhi High Court and obtained favourable order
which resulted in a rebidding process under the PLI scheme. In these instances, while we were able to manage
these situations, such instances could create a negative perception of our brand and impact our reputation and
operations. Any negative publicity regarding our or HMC’s suppliers or other business partners that we closely
cooperate with, or any regulatory inquiries or investigations and lawsuits initiated against them, may also have an
impact on the “Hyundai” brand and our or HMC’s reputation, or subject us to regulatory inquiries or investigations
or lawsuits. Our brand image may also be affected negatively if customers believe we are no longer able to
innovate and/or offer high-quality passenger vehicles and parts and related services that meet evolving customer
demands which, in turn, would affect our sales volumes, business and results of operations. For more details, see
“— Our success depends on our and HMC’s ability to identify market trends, including technological trends,
and meet evolving customer demands, while maintaining or improving our profitability. If we are unable to do
S0, our sales volumes, business and results of operations would be adversely affected” on page 42.

28.  We require certain approvals and licences in the ordinary course of business, and the failure to obtain
or retain them in a timely manner may adversely affect our operations.
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Our operations are subject to extensive government regulations, and we are required to obtain and maintain several
statutory and regulatory permits, approvals, registrations and licenses under central, state and local government
rules in India. While we have obtained a number of approvals required for our operations, certain approvals that
we have submitted applications for are currently pending. There is no assurance that we will receive these
approvals on time or at all. In addition, to operate our manufacturing plants, we require land use and environmental
permits and other operating permits from central, state, and local government entities. While we currently have
the necessary approvals to carry out and perform our current plans and operations at our manufacturing plants,
our approvals may expire in the ordinary course, and we may be required to make applications for such renewals.
If we fail to obtain or retain any of these approvals or licences, or renewals thereof, in a timely manner, it may
disrupt our operations, result in the imposition of penalties and may adversely affect our operations, business and
financial condition. See “Government and Other Approvals — Pending Material Approvals” on page 375.

Some of our approvals are valid for a limited duration or are subject to certain conditions. We cannot assure you
that these approvals would not be suspended or revoked in the event of, an alleged, non-compliance with any
terms or conditions thereof, or pursuant to any regulatory action. If there is any failure by us to comply with the
applicable regulations, or if the regulations governing our business are amended, we may incur increased costs,
be subject to penalties, have our approvals and permits revoked or suffer a disruption in our operations. See also
“— Changing regulations in India could lead to new compliance requirements that are uncertain” on page 81.
In the future we will be required to apply for fresh approvals and permits for any new manufacturing plants,
including the Talegaon Manufacturing Plant. For more details, please see “— The redevelopment of the Talegaon
Manufacturing Plant or other plants we may expand or acquire in the future may be subject to delays,
disruptions and cost overruns, or may not produce the expected benefits, which could adversely affect our
production capacity, financial condition, and results of operation” on page 57.

29.  Our long-term competitiveness depends on the evolution of the EV market including any impact from a
global shift in consumer preferences and government policies in different jurisdictions. Our failure to
recognise these market trends and meet customer demands for EVs, could adversely impact our
operations.

We entered into the India EV market in 2019 through the launch of KONA EV and launched the IONIQ 5 EV
passenger vehicle model in 2023. According to the CRISIL Report, our market share in EVs was 1.1%, 2.0%,
1.7%, 0.7% in the three months ended June 30, 2024, Fiscals 2024, 2023 and 2022, respectively. The following
table sets for the EV market shares of our Company and our peers for the periods indicated:

Three months ended

Particulars June 30, Fiscal
2024 2024 2023 2022
Tata Motors 65.3% 70.6% 81.5% 84.6%
MG 18.4% 12.8% 9.6% 11.2%
Mahindra 7.5% 6.7% 1.0% 0.8%
Hyundai 1.1% 2.0% 1.7% 0.7%
BYD 2.5% 2.0% 2.3% 0.2%
Others 5.2% 5.9% 3.9% 2.5%

Source: CRISIL Report

For details related to market share of other players in the market, see “Industry Overview — Electrification in the
Indian PV Industry — Player wise share in EV retails” on page 164. According to the CRISIL Report, amid rising
environmental concerns, EVs are gaining traction globally through policy changes and incentives, including in
India. India is offering several incentives to promote the adoption of EVs. Despite this push, we currently offer
only one EV passenger vehicle and intend to further grow our EV product in the future. See “— A significant
portion of our sales volumes are derived from the sale of non-EV passenger vehicles, and there is no assurance
that we will be able to adopt our EV strategy successfully and cost-efficiently or at all” on page 43 for risks
related to our dependence on non-EV passenger vehicles. To the extent we are unable to meet customer
expectations or experience difficulties in selling our EVs or expanding our EV portfolio, our reputation and
business, prospects, financial condition, results of operations and cash flows may be materially and adversely
affected.

Further, depending on future EV demand, we may also consider the development of a charging network across
India similar to those in other countries with a more developed EV charging infrastructure. Our failure to identify
such trends and introduce EVs cost-effectively could have a material adverse effect on our operations. Further,
we may face delays in the expansion of EV charging infrastructure or fail to find prime locations to situate our
EV charger stations. In addition, given our limited experience in providing charging solutions, there could be
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unanticipated challenges, which may hinder our ability to provide our charging solutions or make the provision
of our charging solutions costlier than anticipated. We may also face competition from other battery alternatives
such as lithium iron phosphate and nickel manganese cobalt oxide cathode and battery alternatives that are not
dependent on a charging infrastructure, being developed by other manufacturers and used globally, which may
emerge as customers’ preferred alternative to our cell technology. On the other hand, the charging infrastructure
being established may not be utilised sufficiently to recover our setup costs, or the recovery may be delayed due
to a slower-than-anticipated adoption of EVs. For risks associated with development of alternative fuels, see “—
We are undertaking research to develop a cost-effective green hydrogen energy ecosystem in India. However,
there is no assurance that technology for green hydrogen will be commercially viable” on page 55.

30.  Our business depends substantially on the continued efforts of our management including members of
our Senior Management and other qualified personnel, and our operations may be disrupted if we lose
their services.

Our success depends substantially on the continued efforts of our management including members of our Senior
Management and other qualified personnel with expertise in various areas. Our Managing Director, Whole-time
Director and Chief Financial Officer as well as certain members of our Senior Management are employed at our
Company, typically for a period of four years, pursuant to the policy on Human Resources Regulation for Overseas
Expatriates at HMC, our Promoter. For details of our Managing Director, Whole-time Director and Chief
Financial Officer and Senior Management, see “Our Management — Board of Directors” and “Our Management
—Key Managerial Personnel of our Company” on pages 230 and 245, respectively. If one or more of our members
of the Senior Management or Managing Director or Whole-time Director and Chief Financial Officer or other
qualified personnel are unable or unwilling to continue their services with us or our Promoter discontinues to
provide us such experienced personnel, we might not be able to replace them easily, in a timely manner, or at all,
or have access to the experienced personnel including from HMC. This in turn could have a material adverse
impact on our business, results of operations, financial position and cash flows.

Our industry is characterised by high demand and intense competition for talent, and therefore we cannot assure
you that we will be able to attract or retain engineers, qualified staff, or other highly skilled employees. As we
build our brand and become more well-known across our existing markets and target markets, the risk that our
competitors or other companies may poach our talent increases. The table below provides employee attrition rates
of our Company for the periods indicated:

Three months ended June

30, Fiscal
Particulars 2024 2023 2024 2023 2022
(%)
Employee - Voluntary Attrition Rate 0.66 1.18 3.96 4.85 2.77
Key Managerial Personnel and Senior Managerial - - - 8.51 4.26

Personnel - Voluntary Attrition Rate ®

@ Employees resigned voluntarily during the period/ fiscal divided by the average number of employees during the period/ fiscal. The
average number of employees is computed as average of number of employees at the beginning and end of the period/ year.

@ Key Managerial Personnel and Senior Managerial Personnel resigned voluntarily during the period/ fiscal divided by the average
number of Key Managerial Personnel and Senior Managerial Personnel during the period/ fiscal. The average number of Key
Managerial Personnel and Senior Managerial Personnel is computed as average of number of Key Managerial Personnel and Senior
Managerial Personnel at the beginning and end of the period/ year.

For example, our employee attrition rate increased in Fiscal 2023 primarily due to the market recovery post-
COVID-19 when employees preferred to move back to their native places following the COVID-19 pandemic. If
our Managing Director or any of the members of our Senior Management or other qualified personnel terminates
their services with us due to disability or any other reason, or if their reputation is adversely impacted by personal
actions or omissions or other events within or outside their control, our business may be disrupted, our financial
condition and results of operations may be materially and adversely affected and we may incur additional expenses
to recruit, train, and retain qualified personnel. If any of our Senior Management other qualified personnel joins
a competitor or forms a competing company, we may lose customers, know-how and key professionals and staff
members. If we are unable to effectively manage our hiring needs or successfully integrate and retain new hires,
our efficiency, ability to meet forecasts and productivity levels could suffer, which could adversely affect our
business, financial condition, cash flows and results of operations.

31.  We source some of the equipment, spare parts and software for our Chennai Manufacturing Plant from
third parties. Any failure to source equipment, spare parts and software on time or at terms reasonable
to us could have a material adverse impact on our operations.
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In addition to the parts and materials sourced for our passenger vehicles, we source some of the equipment such
as robots, machining centre and assembly shop filling machines, spare parts such as pneumatic, hydraulic and
belts, and software for our operations from third parties. Our agreements with these third-parties are on a non-
exclusive basis. While we may be able to make a claim against the applicable warranty to cover all or a portion
of the expenses or losses associated with defective equipment, spare parts or software, such claims may not be
sufficient to cover all our expenses and losses as they are often subject to caps and our ability to recover is
necessarily limited by the suppliers’ ability to pay. As we expand our operations, we cannot assure You that we
will be able to obtain equipment, spare parts and software on commercially acceptable terms, or at all. The
following table provides a breakdown of our total purchase of certain property plant and equipment / intangibles
for the periods indicated:

Particulars Three months ended June 30, Fiscal
2024 2023 2024 2023 2022
% of % of % of % of % of
cost of cost of cost of cost of cost of
material materia materia materi materia
S Is Is als Is
consume consum consum consu consum
d ed ed med ed
(Z millions unless otherwise specified)
Moulds and dies 672.17 0.57%  6,740.11 5.68% 14,995.90 292% 9447025 2.13%  6,465.79 1.84%
Other plant and 565.64 048% 474484  4.00% 9,257.98  1.80% 528159 1.19% 671860  191%
equipment
Computer 69.93  0.06% 5476 0.05% 14738 0.03% 12326 0.03% 13457 0.04%
software
Repairs and
maintenance — 285.91 0.24% 284.84 0.24% 1,096.95 0.21% 99591  0.22% 87342  025%
machineries
Total 1,593.65 1.35% 11,82455  9.97% 25,498.21 4.97% 15871.01 3.57% 14,192.38  4.03%

Any failure to obtain equipment, spare parts and software or continued downtime of our equipment, spare parts
and software, could impact our ability to meet our production requirements which could have a material adverse
effect on our business, prospects, financial condition and results of operation.

32.  Aform filing relating to an allotment of our equity shares in the past, is not traceable. We cannot assure
you that any action will not be initiated against us in the future or that we will not be subject to any
penalty imposed by the competent authority in this regard.

The Form 2 required to be filed with the RoC in connection with the allotment of equity shares to our Promoter
on December 27, 1996 is not traceable. We have conducted an extensive search of our records with the RoC, both
physically and on the MCA portal, and in this regard have obtained a certificate dated June 3, 2024 from BP &
Associates, independent practicing company secretaries. However, we have not been able to retrieve the form
filing, and accordingly, have relied on documents such as the board resolution passed by our Company in
connection with the allotment. Further, we have also intimated the RoC with respect to the untraceable Form 2 by
way of our letter dated June 7, 2024. Although no actions have been initiated or pending against us in relation to
such untraceable record, as on the date of this Prospectus, if we are subject to any such liability, it may have an
adverse effect on our reputation, and results of operations. Further, there can be no assurance that there will be no
non-compliances in the future and our Company will not be subject to adverse actions by the authorities.

33.  We and our Promoter are potentially subject to laws related to anti-corruption, anti-bribery, anti-money
laundering, financial and applicable primary and secondary economic sanctions and similar laws of the
US and EU or other jurisdictions, and non-compliance with such laws can subject us to administrative,
civil and criminal fines and penalties, all of which could adversely affect our business, prospects,
financial condition, results of operations, and cash flows.

Our Promoter and us are potentially subject to anti-corruption, anti-bribery, anti-money laundering, and similar
laws and regulations in various jurisdictions in which we conduct or in the future may conduct activities, including
the Prevention of Money Laundering Act, 2002, Prevention of Corruption Act, 1988, U.S. Foreign Corrupt
Practices Act (“FCPA”), and other appliable anti-corruption laws and regulations. Such laws prohibit us and our
officers, directors, employees and business partners acting on our behalf, including agents, from corruptly
offering, promising, authorising or providing anything of value to a “foreign official” for the purposes of
influencing official decisions or obtaining or retaining business or otherwise obtaining favourable treatment. Such
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laws also require companies to make and keep books, records and accounts that accurately reflect transactions
and dispositions of assets and to maintain a system of adequate internal accounting controls. A violation of these
laws or regulations could lead to administrative, civil and criminal fines and penalties, collateral consequences or
remedial measures which may adversely affect our business, results of operations, financial condition and
reputation. Our policies and procedures designed to ensure compliance with these regulations may not be
sufficient and our directors, officers, employees, representatives, consultants, agents and business partners could
engage in improper conduct for which we may be held responsible.

Further, our Promoter and us are also subject to laws related to economic and financial sanctions. For example,
the U.S. government, including the U.S. Department of the Treasury’s Office of Foreign Assets Control
(“OFAC”) and the U.S. Department of State, administers and enforces certain laws and regulations (“U.S.
primary sanctions”) that impose restrictions upon activities or transactions within U.S. jurisdiction with certain
countries or territories, governments, or persons, including entities and individuals, that are the target of U.S.
primary sanctions (“U.S. Sanctions Targets”). Non-U.S. persons generally are not automatically bound by U.S.
primary sanctions, but to the extent they engage in transactions involving a U.S. jurisdictional nexus such as
involving U.S. persons or goods or services obtained from the United States (such as, for example, a U.S. dollar
payment that clears through a correspondent account in the United States), they are required to comply with OFAC
sanctions. Violations of U.S. primary sanctions can result in substantial civil or criminal penalties. In addition to
primary sanctions, the United States also maintains “secondary sanctions”, which expose non-U.S. parties to a
range of U.S. sanctions for engaging in specified activities with certain U.S. sanctions targets, including, for
instance, as related to Iran, North Korea, and Russia. U.S. secondary sanctions are maintained under a wide and
growing range of statutes and executive orders. For example, non-U.S. persons can be sanctioned for engaging in
significant transactions with certain persons designated on OFAC’s Specially Designated Nationals and Blocked
Persons List (the “OFAC SDN List”). Secondary sanctions apply to the conduct of non-U.S. parties, even if those
non-U.S. parties engage in such conduct without U.S. person support or participation, and even if those non-U.S.
parties have no connections to or operations in the United States. Non-U.S. parties that engage in sanctionable
activities are potentially subject to a number of secondary sanctions, including, among other things, designation
on the OFAC SDN List, which would prohibit U.S. persons from dealing in all property in which the sanctioned
party has an interest, including a prohibition on transactions or dealings within U.S. jurisdiction involving
securities of the sanctioned company. The EU also enforces certain laws and regulations that impose restrictions
upon nationals and entities of, and business conducted in, EU member states with respect to certain activities or
transactions with certain countries and governments, and also with respect to wider ranges of activities involving
so-called “designated” entities and individuals (such designated persons being “EU Sanctions Targets” and,
together with U.S. Sanctions Targets, “Sanctions Targets”). Other supra-national and governmental entities also
administer and enforce similar sanctions, including United Nations Security Council resolutions and independent
sanctions regimes as implemented and administered by countries such as the United Kingdom, Canada and
Australia. Violations of these or EU sanctions may also involve civil and criminal penalties.

Our Promoter engages in limited business activities in Sanctions Targets including Cuba, Iran and Syria, which
are subject to comprehensive U.S. sanctions. The Promoter does not believe that such activities involve any U.S.
or EU jurisdictional nexus, such as U.S.-origin goods or services. For each of CY2021, CY2022 and CY2023, the
Promoter’s vehicle sales (including sales of CKDs and automotive vehicle parts) relating to Sanctions Targets in
aggregate for each year accounted for less than 1% of its total sales, respectively. Both the Promoter and we have
implemented policies and procedures designed to ensure compliance with sanctions laws, and both the Promoter
and we do not believe that the Promoter or we have engaged or are currently engaged in any transactions with
Sanctions Targets that violate or have any material likelihood of being sanctionable under applicable U.S. or EU
sanctions. However, given the broad discretion sanctions authorities have in interpreting and enforcing sanctions,
while no past actions have been taken against our Promoter in the three months ended June 30, 2024 and the
Financial Years ended March 31, 2024, 2023 and 2022, there can be no assurances that they will not bring
enforcement actions against the Promoter or impose secondary sanctions on the Promoter for its ongoing activities.
Any such actions could have a material impact on the Promoter and the Company’s business and harm its
reputation. It is also possible that the U.S. or EU, or other jurisdictions, could impose broader sanctions in the
future and that such sanctions could have a material impact on the Promoter’s or our business activities.

34.  Our business is subject to costs, risks and uncertainties, including those associated with laws and
regulations in domestic and foreign jurisdictions in which we operate. Breach of applicable laws and
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regulations could adversely affect our business, operations and reputation.

The markets we serve are subject to substantial government regulations, which often differ by state, region and
country. We can be impacted by expected and unexpected changes in the legal and regulatory environments in
India and the countries where we export our vehicles and parts. Our business, operations and manufacturing
processes are subject to various domestic, regional, and foreign laws and regulations governing, among other
things, corporate actions, environmental issues (including global climate change and greenhouse gas emissions),
fuel economy standards, seat belts, air bags, health and safety of employees and import and export. We have
incurred, and will continue to incur, substantial ongoing capital and operating expenditures to ensure compliance
with current and future regulatory framework. Violations of such laws and regulations could result in the
imposition of significant fines and penalties, the suspension, revocation or non-renewal of our permits, production
delays or limitations, imposition of terms of imprisonment or the closure of our plants.

From time to the time, the Government of India and certain state governments introduce various news laws and
regulations (some of which could be applied retrospectively) that impact the costs of our vehicles, our sales, profit
margins and results of operations. For instance: the Bharat Stage Emission Standards — V1, effective since April
2020, among other things, mandates a reduction in allowable pollutant emission rates for ICE vehicles and set a
limit on the particle number emission; the Bharat New Car Assessment Programme, an Indian adaptation of the
Global New Car Assessment Program, is a safety rating system for passenger cars; and the Corporate Average
Fuel Consumption (“CAFC”) standards, applicable to manufacturers of passenger vehicles and importers of
passenger vehicles for sale in India, regulate the corporate average fuel consumption, i.e., the average of the
standards fuel consumption of all vehicles sold by the manufacturers in a fiscal year. Any regulatory changes in
CAFC norms might have an impact on the demand of passenger vehicles that may lead to an impact on our sales
of passenger vehicles. For details regarding laws applicable to our Company, please see “Key Regulations and
Policies” on page 211.

We are also subject to anti-dumping regulations. In Fiscal 2015, we paid anti-dumping duty amounting to 3165.66
million under protest against the anti-dumping duty payable of ¥320.40 million, on account of a provisional order
passed by the authorities imposing provisional anti-dumping duty on our Company, payable for a period of six
months from April 11, 2014, on import of cast and aluminium alloy wheels exported from China, Korea and
Thailand. Thereafter, the Ministry of Finance issued notifications subjecting all automobile manufacturers,
including our Company, to anti-dumping duty for a period of five years commencing from the date of the
provisional order (i.e., April 11, 2014) which was subsequently extended. As on the date of this Prospectus, while
we have paid an amount aggregating to 26,978.14 million as antidumping duty in protest and filed a petition
challenging the validity of the provisional order, there is no assurance that the matter will be resolved in our
favour. Further, while we have currently stopped importing such goods, we may import these goods from such
countries in the future and there is no assurance that we will not subject to such anti-dumping duty payments in
the future. For further details on the anti-dumping matter, please see “Financial Information”, “Management’s
Discussion and Analysis of Financial Condition and Results of Operations — Contingent Liabilities” and
“Outstanding Litigation and Material Developments — Tax claims involving our Company, Subsidiaries, and
Directors” on pages 262, 351 and 371, respectively.

Further, the Ministry of Road Transport and Highways recently amended the Automotive Industry Standards
(AIS) 156 and AIS 038 (Revision 2) norms in relation to electric powertrain in vehicles, and introduced a stringent
testing and certification standard, to ensure better safety following reports of several fire related incidents
involving EVs, in the summer of 2023. The amended AIS156 norms requires certification of certain EVs.
Additionally, central, state and local laws may result in additional barriers to EV adoption, including additional
costs. For example, many states have enacted laws imposing additional registration fees for certain hybrid vehicles
and EVs to support transportation infrastructure, such as highway repairs and improvements, which have
traditionally been funded through federal and state gasoline taxes. Any of the foregoing could materially and
adversely affect the growth of the alternative fuel automobile markets and our business, prospects, financial
condition, results of operations and cash flows.

If we are unable to comply with any applicable laws, our business, results of operations and financial condition
could be adversely affected. Further, changes in domestic and foreign laws, regulations and policies, as well as
changes in policies relating to foreign trade and investment, may affect our ability to operate and the manner in
which we manage our business in the countries in which we operate.

35.  Our domestic market share in passenger vehicles decreased from 17.6% in Fiscal 2020 to 14.6% in the

three months ended June 30,2024, according to the CRISIL Report. Further, our market share of
hatchbacks Indian passenger vehicle market decreased from 20.2% in Fiscal 2020 to 12.3% in the three

63



months ended June 30, 2024, according to the CRISIL Report. If such downward trend continues in the
future, our business, financial condition and future prospects may be adversely affected.

In Fiscal 2019, we had a domestic market share of 16.3% which increased to 17.6% in Fiscal 2020, according to
the CRISIL Report, due to the introduction of new variants of SUVs and the upgrade of our passenger vehicles in
compliance with the Bharat Stage Emission Standards, after such requirements came into effect. However, our
domestic market share decreased to 14.6% in the three months ended June 30, 2024, according to the CRISIL
Report, as a result of our strategic exit from the low-hatchback segment (i.e. Santro passenger vehicle) owing to
changes in consumer preferences and a consequent slowdown in the hatchback segment in the Indian passenger
vehicle market, based on the CRISIL Report. Further, the market contribution of hatchbacks in India decreased
from 46.9% in Fiscal 2019 to 24.8% in the three months ended June 30, 2024, according to the CRISIL Report.
Our exit from the low-hatchback segment also led to a decrease in our market share of hatchbacks from 20.2% in
Fiscal 2020 to 12.3% in the three months ended June 30,2024, similar to the decline in the overall hatchback
market in India, according to the CRISIL Report. The hatchbacks segment, which was once the leading segment,
has seen a loss in market share in recent years owing to the lack of new model launches, frequent hikes in vehicle
prices, increase in operating costs amid fuel price hikes, and an unfavourable macroeconomic environment that
has impacted the price sensitive entry-level customer base, according to the CRISIL Report. For details on our
market share in the domestic passenger vehicle market, please see “Industry Overview — Competitive Landscape
— PV domestic market share across OEMSs” on page 151 of this Prospectus. If we fail to increase or maintain our
market share in the domestic or export passenger vehicle market or the individual passenger vehicle sub-segment,
it could adversely affect our financial condition, results of operations and prospects.

36.  We depend on contractors and sub-contractors for the timely and successful completion of construction
works, and their failure to complete the project on time or at all may adversely affect our business and
profitability.

We engage contractors to perform some of our construction works, such as constructing the Talegaon
Manufacturing Plant. Any delays by our contractors to complete the construction of a project could result in our
inability to meet project timelines. Our contractors may not be able to replace sub-contractors without any
disruptions or adverse consequences to our operations and in certain situations, may be compelled to engage
certain sub-contractors over multiple projects to derive cost efficiencies. There can be no assurance that the sub-
contractors will continue to perform their obligations to the same standards as those required by us or that our
contractors will be able to enter into new or continue our existing arrangements with sub-contractors on acceptable
terms, which could have an adverse effect on our manufacturing costs and schedules, which may impact our
business and profitability. Further, our sub-contractors may fail to comply with applicable laws including labour
laws, regulations and governance requirements. In such an event, we may be held accountable for the
consequences of such non-compliance which may result in fines, penalties or other regulatory actions, leading to
disruption of operations and impact on financial performance.

37. We use heavy machinery at our manufacturing plants which could cause bodily harm and accidents,
which in turn could adversely impact our operations.

The use of heavy equipment and machinery, which are an integral part of our production process, carries risks
such as industrial accidents, bodily harm arising from loud noise, handling heavy machinery and hazardous
chemicals, fires, explosions, environmental hazards (such as the accidental release of pollutants or hazardous
substances) and other unanticipated incidents, each of which may result in disruptions to our business, damage
our manufacturing plants, cause environmental pollution or result in injury and death of our employees. For
example, in CY2021, one of our employees while conducting maintenance work of a machinery at the Chennai
Manufacturing Plant suffered injuries which lead to his death. A claim for compensation was filed by the relatives
of the deceased employee before the Joint Commissioner of Labour, Chennai alleging that the management of the
Chennai Manufacturing Plant directed the employee not to wear the necessary safety gear while performing this
task which resulted in his death. Pursuant to the order passed by the Joint Labour Commissioner, Chennai and in
compliance with the Employee Compensation Act, we settled the compensation with the legal heirs of the
deceased employee. Although we were able to settle the dispute, there is no assurance that such instances will not
occur again or we will be able to settle the disputes on time or at all, which will negatively affect our reputation
and results of operations.

38. We may be affected by competition law in India and any adverse application or interpretation of
competition law in India could adversely affect our business and activities.

The Competition Act, 2002, as amended (“Competition Act”), regulates and was enacted for the purpose of
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preventing practices that have or are likely to have an appreciable adverse effect on competition (“AAEC”) in the
relevant market in India and mandates the Competition Commission of India (the “CCI”) to address such
practices. The Competition Act prohibits any anti-competition agreement or arrangement, understanding or action
in concert between enterprises, whether formal or informal, which causes or is likely to cause an AAEC in India.
Any agreement among competitors which directly or indirectly involves the determination of purchase or sale
prices, limits or controls production, supply, markets, technical development, investment or provision of services,
or shares the market, source of production or provision of services in any manner by way of allocation of
geographical area, type of goods or services or consumers in the relevant market or in any other similar way or
directly or indirectly results in bid-rigging or collusive bidding is presumed to have AAEC.

The Competition Act also prohibits abuse of a dominant position by any enterprise. The combination regulation
(merger control) provisions under the Competition Act require acquisitions of shares, voting rights, assets or
control or mergers or amalgamations that cross the prescribed asset and turnover based thresholds to be
mandatorily notified to, and pre-approved by, the CCIl. Any breach of the provisions of Competition Act, may
result in substantial monetary penalties. The Competition Act aims to, among other things, prohibit all agreements
and transactions, which may have an AAEC in India. Consequently, all agreements entered into by us could be
within the purview of the Competition Act. Further, the CCI has extra-territorial powers and can investigate any
agreements, abusive conduct or combination occurring outside of India if such agreement, conduct or combination
has an AAEC in India. We are currently a party to two outstanding proceedings under the Competition Act wherein
certain anti-competitive practices have been alleged against us in relation to (a) restrictive arrangements entered
into by our Company and other automobile manufacturers with the suppliers of spare parts of the vehicles
produced by our Company for exclusive supply to its authorised dealers, allegedly resulting in excessive pricing
of such spare parts in the market; and (b) exclusive supply agreements and arrangements for after-sales services
and spare parts with its dealers which are allegedly in contravention of the Competition Act. For further details of
such proceedings, please see “Outstanding Litigation and Material Developments — Litigation involving our
Company — Actions by statutory and regulatory authorities involving our Company” on page 367. The
applicability of the Competition Act or any future law or amendments to the regulations involving competition,
to any merger, amalgamation or acquisition proposed by us, or any enforcement proceedings initiated by the CCI
in future, or any adverse publicity that may be generated due to scrutiny or prosecution by the CCI may affect our
business, financial condition and results of operations.

39.  Our warranty reserves may be insufficient to cover future warranty claims, which could adversely affect
our financial condition and results of operations.

We offer warranties to customers when they purchase the passenger vehicles, such as new passenger vehicle
warranty, replacement party warranty, emission warranty, powertrain extended warranty and passenger vehicle
extended warranty options. Our warranty programmes are intended to cover all parts and labour costs to repair
defects in material and workmanship. For more details on our warranties, see “Our Business — Warranty” on
page 205. The following table shows the warranty provision created for the period/year for the periods indicated:

Three months ended

June 30, Fiscal
Warranty provision created for the period / year 2024 2023 2024 2023 2022
(Z millions unless otherwise stated)

Provisions for warranty (net) 854.11 585.92 2,753.93 2,144.58 1,917.63
Number of warranty claims 310,774 296,932 1,022,891 7,18,766 5,56,196
Aggregate amount claimed/paid by our Company 117.59 188.56 806.29 2,666.48 2,661.17
resulting from the warranty claims

Aggregate amount claimed/paid by our Company 13.77 32.18 29.28 124.34 138.77

resulting from the warranty claims as a percentage of
provision of warranty (%)

We are subject to warranty claims under warranty agreements. Although we have provision for warranties, we
may receive warranty claims that are more than our provisions and incur significant expenses. In addition, if there
is an increase in our sales volumes in line with our business strategy, we could experience an increase in the
number of warranty claims and be required to increase our warranty provisions. These factors in turn could affect
our financial condition, results of operations and prospects.

40.  The locations of our dealers and distributors’ showrooms are critical to our success and any failure by
our dealers to strategically open showrooms could adversely impact our operations and sales volumes.

65



The locations of our dealers and distributors’ showrooms are also critical to our success. The following table
provides an overview of our dealer network across our top 10 states in India based on revenue contribution for the
periods indicated:

Three months ended

June 30, Fiscal
State 2024 2023 2024 2023 2022
(Count of dealers)

Maharashtra 62 61 65 60 59
Gujarat 50 50 51 49 46
Uttar Pradesh 62 59 61 57 56
Karnataka 27 27 27 26 29
Haryana 44 42 44 43 39
Tamil Nadu 31 31 31 30 31
Rajasthan 40 40 41 39 39
Delhi 25 24 25 24 22
Punjab 30 29 30 30 30
Telangana 22 22 22 21 20

We cannot assure you that the current locations of the showrooms of our dealers and distributors will continue to
be attractive as demographic patterns change, and the leases and relevant licenses can be renewed or extended on
terms less favourable to our dealers or distributors. If our dealers or distributors are not able to maintain or open
showrooms in new locations for our customers, it could have a material impact on our ability to sell our passenger
vehicles.

41.  We do not have any explicit non-compete agreement with our Promoter. Our Promoter may be involved
in ventures which are engaged in the same line of activity or business as that of our Company and this
may result in conflicts of interest with us. Our Directors, Key Managerial Personnel and Senior
Management may have interests in our Company in addition to their remuneration and reimbursement
of expenses.

We do not have any explicit non-compete agreement with our Promoter. Our Promoter may be involved in other
ventures which are engaged in the same line of activity or business as that of our Company and may be interested
to the extent of any transaction entered into by our Company with any other company, firm or entity in which they
are interested, including as a director, promoter or partner. We cannot assure you that our Promoter will not
provide competing services or otherwise compete in business lines in which we are already present or will enter
into in the future. This may give rise to conflicts of interest, which may adversely affect our business, financial
condition and results of operations. For further details see, “- We depend on HMC, our Promoter, for our
operations, including for parts and materials (such as engines and transmission assembly) and research and
development. Any adverse change in our relationship with HMC and the companies in the Hyundai Motor
Group could have an adverse impact on our business, reputation, financial condition, and results of
operations.” on page 39. Further, our Managing Director, Unsoo Kim, on account of the position held by him in
our Company, also serves as the head of the India, Middle-East & Africa Strategic Region of HMC, our Promoter,
and to the extent of this role, reports directly to our Promoter. The involvement in such role by our Managing
Director may divert his time and attention and this may adversely affect our business.

Certain of our Directors, Key Managerial Personnel and Senior Management may be regarded as having an interest
in our Company other than the reimbursement of expenses incurred and normal remuneration or benefits. For
further details, see “Our Management - Interest of Directors” and “Our Management — Interest of Key
Managerial Personnel and Senior Management” on page 236 and 249. Further, while none of our Directors,
Key Managerial Personnel or Senior Management hold any Equity Shares as on date, except for our Managing
Director, our Whole-time Director and Chief Financial Officer and three members of our Senior Management
(namely Daeick Kim, Jong Hoon Lee and Jae Wan Ryu who hold 100 Equity Shares each as nominees of our
Promoter), they may hold such Equity Shares through public trade or any dividends, bonuses or other distributions
on such Equity Shares in the future. Our Promoter is also interested to the extent of Equity Shares held by it and
the transactions entered into by our Promoter and the companies within the Hyundai Motor Group with our
Company. For further details see, “- We have entered into and may continue to enter into related party
transactions with HMC and companies within the Hyundai Motor Group that may involve conflicts of interest
which could adversely impact our business.” on page 48. We cannot assure you that our Promoter, Directors, our
Key Managerial Personnel and Senior Management will exercise their rights as shareholders to the benefit and
best interest of our Company under all circumstances. For further details, see “Capital Structure” and “Our
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Promoter and Promoter Group — Interests of our Promoter” on pages 107 and 253 respectively.

42. Disruptions of transportation network and transportation infrastructure or deficiencies in service
provided by our logistic service providers may have an adverse effect on our business and results of
operations. Further, we significantly depend on Glovis to provide logistics services. Any failure by Glovis
to provide such logistics services could adversely impact our business and raise conflicts of interest.

We depend on our logistic service providers, the transportation and logistics networks, and the connectivity and
conditions of the road, rail, sea and general transportation infrastructure in India and outside India. The following
table provides the number of logistics and transportation providers we engaged with for the periods indicated:

Three months ended
June 30, Fiscal
Particulars 2024 2023 2024 2023 2022
Number of transportation and logistics providers 5 5 5 5 5
Note: Two of the total transportation and logistics provides we engage with assist us with exports.

We significantly depends on Glovis for our export and domestic transportation and logistics requirements. Any
failure, delay, or deficiency by Glovis in fulfilling their transportation and logistics obligations could adversely
impact our ability to meet our delivery schedule, which in turn could adversely impact our business, financial
condition and results of operations. Additionally, there is no assurance that Glovis will continue to provide
transportation and logistics services to us, and that we will be prioritised by Glovis over their other clients,
particularly other companies within the Hyundai Motor Group, or that any conflict situations that may arise in the
future will be resolved in our favour.

We also rely on third parties for transportation services for both domestic sales and exports. Any failure by these
service providers to transport our passenger vehicles to dealers or distributors on time and in marketable condition
or any service deficiency caused by these service providers could have a material impact on our operations.

Delays in supply and transportation of passenger vehicles to dealers, distributors or customers due to inadequacies
of the transportation infrastructure in India, disruptions in railway, road or sea transportation networks due to
weather related events, labour strikes, wars or otherwise, could impact our operations. The ongoing conflict in the
Red Sea caused by delays in our exports to certain regions, such as to North Africa for a few days, and as a result
we had to follow alternative shipping routes and advanced production schedules to meet our delivery timelines.
Distributors may have to receive deliveries in alternative ports which are congested and more distant, increasing
the risk of late delivery and complicating supply and inventory planning for both us and our distributors. While
these instances did not have a significant impact on our operations, there is no assurance that such delays will not
occur in the future. Further, our transit insurance does not cover delays in parts and materials supply, or
transportation of passenger vehicles and any claims brought against us by dealers or distributors or customers,
which could require us to expend significant resources to defend such claims, which would have a material impact
on our financial condition.

While the Government of India has announced and implemented several initiatives such as National Infrastructure
Pipeline, Gati Shakti Scheme and National Logistics Policy to improve the transportation infrastructure in the
country, as per the CRISIL Report, improvement in such infrastructure will involve major capital expenditure and
policy and administrative focus. We cannot assure you that the road, rail and general transportation infrastructure
will improve to a level or be maintained at such level that would result in improvement in our business or that the
planned improvements to such infrastructure will be completed in a timely manner, or at all. In addition, according
to the CRISIL Report, increasing traffic congestion on roads especially in urban centres owing to rapid
urbanisation could result in customers deferring personal vehicle purchases. Any disruption of or failure of the
transportation network in and outside India, could have an adverse impact on demand for our vehicles and parts,
our supplies and production schedule as well as delivery of passenger vehicles and parts to our dealers,
distributors, and customers, and in turn have an adverse impact on our operations.

43.  Our business is seasonal in nature and a decrease in our sales during some quarters could have an
adverse impact on our financial performance.

The sales volumes and prices of our passenger vehicles are influenced by the cyclicality and seasonality of demand
for passenger vehicles in the countries in which we operate. Typically demand for passenger vehicles peaks
between January and March, is lean from April to July, and picks up again in the festival season from September
onwards, with a decline in December due to year-end. The demand for our exported passenger vehicles also
depends on the cyclicality and seasonality of passenger vehicle demand in each country. For example, monsoon
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has a direct impact on agriculture related factors like crop yields and food prices, which in turn impact auto
demand by shaping consumer spending behaviours and economic stability, according to the CRISIL Report. This
could impact customers’ ability to purchase passenger vehicles. Any significant and/or unexpected shortfall in
rainfall could have an unanticipated impact on the demand for our passenger vehicle models which may impact
our business and results from operations. We also expect our period-to-period results of operations to vary based
on our operating costs, which we anticipate will increase significantly in future periods as we, among other things,
design, develop, and manufacture newer models of our passenger vehicles, expand and further equip our
manufacturing plant to manufacture such passenger vehicles, open new manufacturing plants, increase our sales
and marketing activities, and increase our general and administrative functions to support our growing operations.
Any increases in our operating costs may also lead to a commensurate increase in the price of our passenger
vehicles which may lead to a resultant decrease in demand for our passenger vehicles. As a result of these factors,
we believe that period-to-period comparisons of our results of operations are not necessarily meaningful and that
these comparisons cannot be relied upon as indicators of future performance. Moreover, our results of operations
may not meet the expectations of equity research analysts or investors. If this occurs, the trading price of our
shares could fall substantially either suddenly or over time.

44,  Changes in tax laws may materially and adversely affect our business, prospects, financial condition,
results of operations and cash flows.

New income, sales, use or other tax laws, statutes, rules, regulation or ordinances could be enacted at any time, or
interpreted, changed, modified or applied adversely to us, any of which could adversely affect our business
operations and financial performance. The Government of India announced the union budget for Fiscal 2024 and
the finance bill in the Lok Sabha on February 1, 2023. The bill received assent from the President of India on
March 30, 2023, and was enacted as the Finance Act, 2023. Further, the Finance (No. 2) Bill, 2024 was considered
and passed by Lok Sabha on August 7, 2024 and the Government of India notified the Finance Act (No.2), 2024
on August 16, 2024, to give effect to the financial proposals of the Central Government for the Financial Year
2024-2025.

In particular, with the objective to address climate issues, the Government of India proposes to reduce the goods
and services tax (“GST”) on hybrid passenger vehicles to 5% and 12% on flex engines, while the GST on diesel
and petrol vehicles is proposed to remain at 28%. At present, GST on passenger vehicles in India is applicable
across multiple slab rates of 5%, 12%, 18% and 28%. The most relevant GST rate on cars is 28% that applies to
motor vehicles, including those for personal as well as commercial use. However, GST is not the only tax
applicable to motor vehicle sales, as a compensation cess of up to 25% could be levied on cars in addition to the
28% GST that is applicable. In the event such amendment become effective, it could have an adverse impact on
the sales volumes of our diesel and petrol vehicles which could affect our margins, business, and results of
operations. Further, to attract major global players, the Government of India approved the Scheme to Promote
Manufacturing of Electric Passenger Cars in India (“SPMEPCI”) on March 15, 2024. In accordance with
SPMEPCI, a lower customs duty or import duty of 15% would be applicable for a total period of five years (from
the date of issuance of approval letter by Ministry of Heavy Industries) subject to setting up of manufacturing
facility(ies) in India within a period of three years involving a minimum investment of 41,500 million. This may
impact our sales due to increase in competition which could affect our margins, business and results of operations.
Further, in the union budget for the Fiscal 2025, the Government of India announced that it will expand and
strengthen the EV ecosystem by supporting manufacturing and charging infrastructure, by increasing budgetary
allocation of production linked incentive schemes pertaining to auto components and batteries and provided
exemption on custom duties payable on critical minerals used in battery manufacturing. The Government of India
also highlighted that greater adoption of e-buses for public transport networks will be encouraged through a
payment security mechanism.

In light of this, we are currently unable to predict whether such changes will occur and, if so, the ultimate impact
on our business. To the extent that such changes have a negative impact on us, our suppliers or our customers,
including as a result of related uncertainty, these changes may materially and adversely affect our business,
prospects, financial condition, results of operations and cash flows.

45.  We have certain contingent liabilities, which if materialise, may adversely affect our financial condition.

We have disclosed certain contingent liabilities in our Restated Consolidated Financial Information. The following
table sets forth details of our contingent liabilities, capital commitments and guarantees as of June 30, 2024 and
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March 31, 2024, 2023 and 2022:

Particulars As of June 30, As of March 31,
2024 2023 2024 2023 2022
(% millions)
(@  Claims against the us not acknowledged as

debt
(i) Customs duty 6,374.39 6,374.39 6,374.39 6,374.39 6,656.70
(ii) Anti-dumping duty 154.74 154.74 154.74 154.74 154.74
(iii) Excise duty and service tax 7,370.20 7,370.20 7,370.20 7,607.85 7,613.48
(iv) Maharashtra Value Added Tax - - - 0.85 0.21
(v) Tamil Nadu VAT 6.88 287.09 6.88 287.09 280.21
(vi) Goods and Service Tax 8,770.28 8,711.19 8,711.19 903.08 27.01
(vii) Income tax 4,516.19 4,516.19 4,516.19 4,938.43 5,269.33
(viii) Penalty levied by Competition 4,202.61 4,202.61 4,202.61 4,202.61 4,202.61
Commission of India
(ix) Others 65.73 65.73 65.73 68.07 2,308.53

(b) Decided in favour of our Company against
which department has gone on appeal
(i) Income Tax 5,341.08 5,341.08 5,341.08 5,035.84 4,070.40
(ii) Competition Commission of India 870.00 870.00 870.00 870.00 870.00
(iii) Duty under Export Promotion Capital 872.70 872.70 872.70 872.70 872.70
Goods Scheme

(c) Guarantees 6,000.00 6,000.00 6,000.00 6,000.00 6,000.00

Our contingent liabilities related to GST increased from March 31, 2022 to June 30, 2024, primarily due to claims
against our Company by the relevant authorities under the Goods and Services Tax Act, 2017, in connection with
matters such as (i) dispute with respect to applicability of higher GST compensation cess rate on sale of certain
SUV models (i.e, Creta 1.6 cc and Tucson 2.00 cc), (ii) dispute with respect to transfer of input tax credit on
certain items available to the Company under laws prevailing prior to applicability of GST laws, and (iii) demand
on account of applicability of GST on amounts paid for employment of expatriates at our Company. If we are not
successful in defending against the levy of such taxes, we have to pay the outstanding dues to the governmental
authorities, which could impact our cash flows.

There can be no assurance that we will not have similar or increased levels of contingent liabilities in the current
Fiscal. Our future contingent liabilities may crystallise and become actual liabilities. If any of our future contingent
liabilities become actual liabilities, our business, financial condition, cash flows and results of operations may be
adversely affected. For details regarding our contingent liabilities, see Note 35.1 to the Restated Consolidated
Financial Information. See “Restated Consolidated Financial Information — Note 35.1 —Contingent liabilities”
on page 300, and “Management’s Discussion and Analysis of Financial Condition and Results of Operations
— Contingent Liabilities” on page 351.

46.  Our ability to pay dividends in the future will depend on our earnings, financial condition, working
capital requirements, capital expenditures and restrictive covenants of our financing arrangements.
Failure to pay dividends in the future may lead to a negative perception of our business among investors,
which may have a material adverse effect on our business, results of operations, financial condition and
the price of the Equity Shares.

Our ability to pay dividends in the future will depend on a number of factors including our earnings, financial
condition, cash flow, working capital requirements, capital expenditure and restrictive covenants of our financing
arrangements. Any future determination as to the declaration and payment of dividends will be at the discretion
of our Board and will depend on factors that our Board deems relevant, including, among others, our future
earnings, financial condition, cash requirements, business prospects and our financing arrangements. We may
retain all future earnings, if any, for use in the operations and expansion of the business. As a result, we may not
declare dividends in the foreseeable future. Further, we cannot assure you that we will be able to pay any dividends
in the future. Accordingly, the realisation of a gain on your investments may depend on the appreciation of the
price of our Equity Shares. There is no guarantee that our Equity Shares will appreciate in value. In addition, our
Subsidiaries are separate and distinct legal entities, having no obligation to pay dividends and may be restricted
from doing so by law or contract, including applicable laws, charter provisions and the terms of their financing
arrangements. We cannot assure you that our Subsidiaries will generate sufficient profits and cash flows, or
otherwise be able to pay dividends to us in the future. Failure to pay dividends in the future may lead to a negative
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perception of our business among investors, which may have a material adverse effect on our business, results of
operations, financial condition and the price of the Equity Shares. Please see “Dividend Policy” on page 261.

47.  Our ability to utilise our internal accruals and cash and bank balances to invest in the business has been
reduced and have been adversely impacted on account of the special dividend aggregating to ¥
107,824.20 million paid to HMC, our Promoter, in March 2024. As a result, we may need to borrow and
incur borrowing costs which could impact our profitability, key financial ratios and results of operations.

We had cash and cash equivalents of ¥177,411.47 million as of March 31, 2023. However, we paid a special
dividend of 13,270 per Equity Share to HMC, our Promoter, in March 2024 of which related taxes were paid in
the three months ended June 30, 2024 (the special dividend aggregating to X 107,824.20 million). This contributed
to the reduction of the cash and cash equivalents and bank balances other than cash and cash equivalents to
%90,173.45 million as of March 31, 2024. As a result, our ability to utilise our internal accruals and cash and bank
balances has been reduced. Any resultant insufficiency in our internal accruals and cash and bank balance may
require us to borrow money to meet our growth requirements and incur borrowing costs, which may adversely
impact our profitability, financial ratios and results of operations.

48.  The level of our cash and cash equivalents as well as bank balances other than cash and cash equivalents
may continue to remain high. Maintaining a high level of cash, cash equivalents and bank balances
other than cash and cash equivalents exposes us to risks in relation to increased inflation and potential
tax inefficiencies, as we may realise lower after-tax returns on cash compared to other investments.

We have high cash and cash equivalents of 345,042.88 million, 9,732.15 million, 2177,411.47 million and
%141,388.42 million, as of June 30, 2024, March 31, 2024, 2023, and 2022, respectively, and bank balances other
than cash and cash equivalents of ¥40,084.95 million as of June 30, 2024. Maintaining a high level of cash, cash
equivalents and bank balances other than cash and cash equivalents exposes us to risks in relation to increased
inflation and potential tax inefficiencies, as we may realise lower after-tax returns on cash compared to other
investments. Furthermore, cash typically yields lower returns compared to investments in business expansion or
strategic acquisitions, which could result in missed opportunities for enhanced returns.

49. Our EV strategy may require us and HMC to expend significant financial and other resources. Any
failure to execute our EV strategy may adversely affect our financial condition.

Currently, we primarily manufacture and sell ICE passenger vehicles in India and one EV passenger vehicle. We
seek to calibrate our EV strategy and plan our EV timelines in line with market demands in India and in export
markets, by launching the right EV at the right price point and there is no assurance that we will be able to do so
successfully and cost-efficiently. Our EV strategy may require us and HMC to expend significant financial and
other resources including towards research and development, hire and train personnel, incur additional
procurement costs to transition towards developing EVs in India, among others. If such investments do not yield
sufficient or timely returns, our business, prospects, financial condition, results of operations and cash flows may
be materially and adversely affected. For other risks related to our EV strategy, see “- Our long-term
competitiveness depends on the evolution of the EV market including any impact from a global shift in
consumer preferences and government policies in different jurisdictions. Our failure to recognise these market
trends and meet customer demands for EVs, could adversely impact our operations”; and “- A significant
portion of our sales volumes are derived from the sale of non-EV passenger vehicles, and there is no assurance
that we will be able to adopt our EV strategy successfully and cost-efficiently” on pages 59 and 43, respectively.

50. We may not realise the anticipated benefits of existing or future strategic alliances, joint ventures,
acquisitions, divestitures, or business strategies.

We may in the future enter into strategic alliances, including joint ventures or minority equity investments, with
various third parties to further our business purpose from time to time. For example, we acquired the Talegaon
Manufacturing Plant in December 2023. These investments could subject us to a number of risks, including risks
associated with sharing proprietary information with and non-performance by third parties, and increases in
expenses in establishing new strategic alliances, any of which may materially and adversely affect our business.
We may have limited ability to monitor or control the actions of these third parties and, to the extent any of these
third parties suffers negative publicity or harm to their reputation from events relating to their businesses, we may
also suffer negative publicity or harm to our reputation by virtue of our association with any such third party.

In addition, if appropriate opportunities arise, we may acquire additional assets, products, technologies, or
businesses that are complementary to our existing business. For future acquisitions, we may have to obtain
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approvals and licenses from relevant government authorities for the acquisitions and comply with any applicable
Indian laws and regulations, which could result in increasing delay and costs, and may derail our business strategy
if we fail to do so. Moreover, the costs of identifying and consummating acquisitions may be significant.
Furthermore, past and future acquisitions and the subsequent integration of new assets and businesses into our
own require significant attention from our management and could result in a diversion of resources from our
existing business, which in turn could have an adverse effect on our operations. Acquired assets, including our
newly-acquired Talegaon Manufacturing Plant, or acquired businesses, may not generate the financial results we
expect. Acquisitions could result in the use of substantial amounts of cash, potentially dilutive issuances of equity
securities, the occurrence of significant goodwill impairment charges, amortisation expenses for other intangible
assets, and exposure to potential unknown defects of the acquired assets or liabilities of the acquired business.
Any acquired business may be involved in legal proceedings originating from historical periods prior to the
acquisition, and we may not be fully indemnified, or at all, for any damage to us resulting from such legal
proceedings, which could materially and adversely affect our financial condition and results of operations.

51.  Our business depends on adequate and uninterrupted availability of electrical power and water, and any
failure to do so may have an adverse impact on our operations.

Adequate and uninterrupted supply of electrical power and water is critical to our operations. There may be
disruptions in power supply due to natural calamities or scarcity of fuel supply at our manufacturing plants from
time to time. Prolonged disruptions in the availability of power and fuel could require us to suspend our operations.
We may also be affected by an increase in power and fuel costs that we may not be able to adequately pass on to
our customers. For instance, our Company, along with the natural gas supplier for our Chennai Manufacturing
Plant, is currently involved in an ongoing litigation with another natural gas supply entity in connection with the
supply of natural gas by our supplier to the Chennai Manufacturing Plant, allegedly in contravention of a license
granted to other natural gas supply entity for supply of natural gas on an exclusive basis in the area. In case of any
unfavourable decision in the matter, we may be required to enter into an arrangement with another entity for
supply of natural gas to the Chennai Manufacturing Plant, which may not be on terms favourable to our Company
and could increase costs. Any significant increase in the cost of electricity and fuel could adversely affect our
profitability and operating margins. Operations at our plants also depend on a steady supply of water. If there is
an insufficient supply of water for our operations, we may need to limit or delay or suspend our operations, which
could adversely affect our business, financial condition and results of operations.

52.  We depend on building relationships with insurance companies for our insurance brokering business,
and any failure to do so could adversely impact our insurance brokering business.

Through our Subsidiary, Hyundai India Insurance and Broking Private Limited, incorporated in Fiscal 2022, we
facilitate customers to avail third-party passenger vehicle insurance products through our website, the
“myHyundai” app and our dealers. The success of our insurance brokering business depends on our ability to
develop strategic business relationships with insurance companies. Our subsidiary, Hyundai India Insurance and
Broking Private Limited, collects brokerage fees from insurance companies when customers purchase passenger
vehicle insurance products through our dealers. Any failure to maintain these relationships and facilitate the
availability of these insurance products to our customers, could adversely impact our insurance brokering
business.

53. If passenger vehicle owners customise our passenger vehicles with aftermarket products or use
counterfeit parts, the passenger vehicles may not operate properly, affecting their performance, which
could result in complaints and negative publicity, which may harm our brand and business.

Customers may seek to alter our passenger vehicles with aftermarket parts to modify their performance, or use
counterfeit parts, intentionally or accidentally, for repair and maintenance, which could compromise safety and
security systems. We do not test, nor do we endorse or provide warranties for, such changes or products. Such
unauthorised modifications could reduce the performance, safety and security of our passenger vehicles, which
could result in adverse publicity or lawsuits against us. For example, we are subject to certain lawsuits initiated
by our customers alleging manufacturing defects in our passenger vehicles arising out of parts which have not
been replaced with genuine parts as required under the warranty policy of our Company. For further details of the
proceedings initiated by consumers which are pending against us, please see “Outstanding Litigation and
Material Developments — Litigation involving our Company — Material civil litigation against our Company”
on page 368.
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54.  We are subject to risk associated with the availability of automobile financing. Our dealers’ inability to
source adequate finances to maintain their inventories of our passenger vehicles could adversely impact
our operations.

We facilitate the access to financing arrangements for our dealers by working with banking institutions to provide
cash credit to dealers identified by us to support their purchase of our passenger vehicles. In the event, such dealer
defaults in repayment to the banking institution, we may stop supplying our vehicles to such dealer until the
overdue amount is paid to the banking institution. Any reduction in the supply of available automobile financing
for purchase of new passenger vehicles could create additional pressures to decrease prices and increase marketing
incentives to maintain demand for our passenger vehicles. Further, sales of passenger vehicles also vary based on
interest rate changes for passenger vehicle loans. Any increase in interest rates for passenger vehicle loans could
increase the costs of purchasing a passenger vehicle which may adversely affect the demand for passenger
vehicles, and in turn our sales revenue and business operations. In November 2023, the Reserve Bank of India
raised the risk weight on banks’ exposure to certain categories like consumer credit, credit card receivables, and
non-bank financial companies (“NBFCs”). Consequently, loans from NBFCs are likely to become more
expensive for borrowers. Over time, and particularly in the event of any credit rating downgrade, market volatility,
interest rates hikes, market disruption, regulatory changes or otherwise, automobile financing providers may
reduce the amount of financing they provide to our customers, which could severely reduce the sale of our
passenger vehicles.

55.  We may be unable to adequately protect our intellectual property rights and may be subject to intellectual
property infringement claims, either of which may substantially harm its business.

We regard our trademarks, patents and other similar intellectual property rights as critical to our success and have
obtained or applied for trademarks and patents for various passenger vehicles, parts and technologies. We have
invested significant resources to develop our own intellectual property. See “Our Business — Intellectual
Property” on page 208. We have also granted an exclusive right to Mobis, one of our Group Companies, to use
our trademarks, logos and/ or designs, without payment of any license fee, in connection with its after sales
services business (which was transferred by our Company to Mobis in Fiscal 2008). For details of the arrangement
with Mobis, see “Group Companies — Related business transactions within our Group Companies and
significance on the financial performance of our Company” on page 259. While we seek to protect our
intellectual property rights, policing unauthorised use of intellectual property rights is difficult and sometimes
practically infeasible, there is no assurance that the steps we have currently taken will prevent misappropriation
or infringement of our intellectual property rights. For example, a third-party battery manufacturer fraudulently
represented itself as a “Hyundai” associated company in a government PLI scheme and was granted the mandate.
We subsequently filed a trademark infringement case before the Delhi High Court and obtained a favourable order
which resulted in a rebidding process under the PLI scheme. While we were able to take legal action against such
manufacturer and avail damages, such instances could create negative perception of our brand and impact our
reputation and operations. Any misappropriation or infringement could materially and adversely affect our results
of operations and financial condition.

As of the June 30, 2024, we had 77 registered trademarks under the Trade Marks Act, 1999 and two registered
patents under the Patents Act, 1970 in India that are ultimately owned by HMC, our Promoter while applications
in relation to five trademarks and one patent are pending in India. We cannot assure you that all our pending patent
applications will result in issued patents. There can be no assurance that we will be able to renew the registration
in a timely manner or at all. As a result, we may not be able to prevent infringement of our trademarks and a
passing off action may not provide sufficient protection until such time that this registration is granted. We may
also be harmed by the actions of or negative press relating to entities which have similar names to us. Any
unauthorised or inappropriate use of our brand, trademarks and other related intellectual property rights by others
in their corporate names, product brands or otherwise could harm our brand image, competitive advantages and
business, and dilute or harm our reputation and brand recognition.

Despite our efforts to protect our proprietary rights, third parties may attempt to copy or otherwise obtain and use
our intellectual property or seek court declarations that they do not infringe upon our intellectual property rights.
Monitoring unauthorised use of our intellectual property is difficult and costly, and we cannot assure you that the
steps we have taken or will take will prevent misappropriation of our intellectual property. From time to time, we
may have to resort to litigation to enforce our intellectual property rights, which could result in substantial costs
and diversion of our resources.
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56.  We have experienced negative cash flows in the past, and if we continue to experience negative cash
flows from operations our financial condition may be adversely impacted.

We have reported negative cash flows in the past. The table below provides our cash flows for the periods
indicated:

Three months ended June

30, Fiscal
2024 2023 2024 2023 2022
(Z millions)
Net cash (used in) / generated from operating (574.92) 16,339.62 92,519.55 65,642.56 51,384.09

activities

Net cash (used in) / generated from investing 36,238.41  (130,169.50) (100,904.68)  (14,116.24) (9,052.93)
activities

Net cash flows (used in) / generated from (316.68) 1,037.23 (159,300.74)  (15,792.34)  (16,620.39)
financing activities

Cash and cash equivalents at the end of the 45,042.88 64,630.48 9,732.15 177,411.47 141,388.42
period / year

In March 2024, we paid a special dividend to our Promoter, HMC. The tax related to this special dividend was
reported as current liabilities in our balance sheet as of March 31, 2024. The tax was paid in the three months
ended June 30, 2024 which led to a decrease in cash flows from operating activities. Further, our trade payables
also decreased in the three months ended June 30, 2024 primarily due to payment of outstanding royalty that were
payable to HMC in Fiscal 2024. As a result of these events, we had negative cash flows from operations in the
three months ended June 30, 2024.

Any such significant cash outflows in the short term from operating, investing and financing activities, could have
an adverse impact on our cash flow requirements, business operations and growth plans. As a result, our cash
flows, business, future financial performance and results of operations could be adversely affected. For further
details, see “Management’s Discussion and Analysis of Financial Condition and Results of Operations —
Liquidity and Capital Resources — Cash Flows” on page 348.

57. We rely primarily on third-party policies to insure our operations-related risks. If our insurance
coverage is inadequate, it may have an adverse effect on our business, financial condition, and results
of operations.

We maintain insurance which we believe is typical in our industry in India and in amounts which we believe to
be commercially appropriate for a variety of risks, including insurance policies related to protection from fire,
earthquake, burglary and special perils, group medical and accident insurance, commercial crime insurance, public
liability insurance, commercial package insurance and marine cargo insurance. The table below sets forth our
insurance cover as a percentage of total assets for the periods indicated:

(in % million, unless specified otherwise)

As of June 30, As of March 31,
2024 2024 2023 2022

Tangible assets comprising of property, plant and
equipment (excluding freehold land, test vehicles,
other vehicles & leasehold improvements), Capital
Work in Progress and inventories................. 95,490.14 99,987.10 98,797.30 90,145.35
Amount of insurance coverage.................. 154,029.31 163,079.75 150,875.67 117,788.34
Insurance coverage as a percentage to Tangible
assets comprising of property, plant and equipment
(excluding freehold land, test vehicles, other
vehicles & leasehold improvements), Capital
Work in Progress and inventories................. 161.30% 163.10% 152.71% 130.66%

However, such insurance may not be adequate to cover all losses or liabilities that may arise from our operations,
particularly when the loss suffered is not easily quantifiable. For example, our insurance does not cover product
liability costs and losses related to the recall of passenger vehicles for design defects or replacement of parts.
While the majority of our contracts with suppliers include indemnification provisions for liabilities arising from
product defects, such recourses are subject to limitations set for the contracts, and there is no assurance that we
will be able to claim losses from suppliers due to product liability claims or recalls resulting for defective supplies.
Our insurance policies also contain exclusions and limitations on coverage, and, accordingly, we may not be able
to assert claims for the full amount of any liability or losses. Additionally, there may be various other risks and
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losses for which we are not insured because such risks are either uninsurable or not insurable on commercially
acceptable terms.

Even if our insurance coverage is adequate to cover our direct losses, we may not be able to take remedial actions
or other appropriate measures in a timely manner or at all. Furthermore, our claim records may affect the premiums
which insurance companies may charge us in the future. Furthermore, there can be no assurance that in the future
we will be able to maintain insurance of the types or at levels which we deem necessary or adequate or at premiums
which we deem to be commercially acceptable. If we are unable to pass the effects of increased insurance costs
on to our customers, the costs of higher insurance premiums could have a material adverse effect on our costs and
profitability. Additionally, some of our insurance claims may be rejected by the insurance companies in the future
and there can be no assurance that any claim under the insurance policies maintained by us will be honoured fully,
in part, or on time. The occurrence of an event for which we are not insured, where the loss is more than the
insured limits or where we are unable to successfully assert insurance claims from losses, it could result in
uninsured liabilities. Any uninsured losses or liabilities could result in an adverse effect on our business
operations, financial conditions and results of operations.

58.  Any actual or perceived cybersecurity or privacy breach could interrupt our operations, harm our brand
and adversely affect our reputation, brand, business, financial condition and results of operations.

Our digital platforms and those of our dealers or suppliers as well as the network that we are connected to may be
vulnerable to cyberattacks and security breaches including, social engineering, denial of service, credential
stuffing, ransomware and other malware, employee error and malfeasance and other sources of disruption, and
third parties may be able to access data. Employee error, malfeasance, or other errors in the storage, use or
transmission of any of these types of data could result in an actual or perceived privacy or security breach or other
security incident. While we have implemented security measures intended to prevent unauthorised access to our
information technology networks and have instituted policies, system controls and checks restricting the access
to the data we store, there is a risk that these procedures may not be effective in all cases. For example, we
experienced two customer data leak incidents in December 2022 and February 2023 where data of our customers
was posted on the dark web. For the leak in CY2022, we performed penetration testing and successfully removed
the data of our customers from the dark web. In response to the second leak in CY2023, we identified and disabled
the vulnerable application programming interfaces exploited by the hackers to access customer data. Although we
took steps to address these vulnerabilities, there is no assurance that such measures will prevent all incidents in
the future. Hackers may attempt to gain unauthorised access to, modify, alter, and use our networks, passenger
vehicles, and systems to gain control of, or to change, our passenger vehicles’ functionality, customer interface,
and performance characteristics, carry out computer denial of service attacks, or gain access to data stored in or
generated by the cars. Vulnerabilities could be identified in the future and our remediation efforts may not be
successful. Any unauthorised access to or control of our cars or their systems or any loss of data could result in
legal claims or proceedings against us.

Further, we and our suppliers also face risks relating to compliance with applicable laws, rules and regulations
relating to the collection, storage, use, sharing, disclosure, protection and security of personal information, as well
as requests from regulatory and government authorities relating to such data. Many laws and regulations relating
to privacy and the collection, storage, sharing, use, disclosure, and protection of certain types of data are subject
to varying degrees of enforcement and new and changing interpretations by courts or regulators. For instance, we
are required to comply with the Information Technology Act, 2000 (“IT Act”) and the rules notified thereunder.
The Parliament passed the Digital Personal Data Protection Act, 2023 (“DPDP Act”) on August 9, 2023. The
DPDP Act, once notified, will replace the existing data protection provision, as contained in Section 43A of the
IT Act. The DPDP Act provides for the processing of digital personal data in a manner that recognises both the
rights of individuals to protect their personal data and the need to process personal data for lawful purposes and
matters incidental thereto. As the relevant rules are yet to be notified, the impact on the DPDP Act on our business
and operations remains uncertain.

In addition, we are required to comply with laws or regulations relating to privacy, data protection, and
information security, particularly any new or modified laws or regulations. For example, to the extent we process
personal data of EU residents, we are required to comply with the General Data Protection Regulation (“GDPR”)
adopted by the European Union (“EU”). Any changes to the interpretation or enforcement of such laws or
regulations that require enhanced protection of certain types of data or new obligations with regard to data
retention, transfer, or disclosure could require us to modify our existing systems or invest in new technologies to
ensure compliance with such applicable laws, which may lead to additional expenses.
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In addition, we may incur significant financial and operational costs to investigate, remediate and implement
additional tools, devices and systems designed to prevent actual or perceived privacy breaches and other privacy
incidents, as well as costs to comply with any notification obligations resulting from any such incidents. Any
actual, alleged or perceived failure to prevent a security breach or to comply with our privacy policies or privacy-
related legal obligations, failure in our systems or networks, or any other actual, alleged or perceived data security
incident we or our suppliers suffer, could result in heavy penalty, damage to our reputation, negative publicity,
loss of customers and sales, loss of competitive advantages over our competitors, increased costs to remedy any
problems and provide any required natifications, including to regulators and/or individuals, and otherwise respond
to any incident, regulatory investigations and enforcement actions, costly litigation such as civil claims including
representative actions and other class action type litigation, and other liabilities. For more details related to the
privacy and data protection laws applicable to us, see “Key Regulations and Polices” on page 211.

59. We may be negatively impacted by any early obsolescence of our manufacturing equipment and the
spare parts or software used in such equipment.

We depreciate the cost of our manufacturing equipment and the spare parts or software used in such equipment
over their expected useful lives. However, product cycles or manufacturing technology may change periodically,
and we may decide to update our passenger vehicles, parts or manufacturing processes more quickly than
expected. Our parts, software and/or other technology may become outdated or obsolete soon, including within
a year or two of launch, due to various reasons, including, availability of more recent technology, updates made
to the existing technology, errors or bugs in the technology, and competitors introducing competitive technologies,
among others. As a result, we may not be able to fully recover the costs of developing the technology due to its
early discontinuation or withdrawal. Further, improvements in engineering and manufacturing expertise and
efficiency may result in our ability to manufacture our passenger vehicles or parts using less of our currently
installed equipment and the spare parts or software used in such equipment. Alternatively, as we ramp and mature
the production of our passenger vehicles and parts to higher levels, we may discontinue the use of already installed
equipment and the spare parts or software used in such equipment in favour of different or additional equipment,
spare part or software. The useful life of any equipment, spare parts or software that would be retired early as a
result would be shortened, causing the depreciation on such equipment, spare parts or software to be accelerated,
and our results of operations may be harmed.

The following table provides an overview of our depreciation and amortisation expenses for the periods indicated:

Three months ended June 30, Fiscal
2024 2023 2024 2023 2022
% of % of % of 7 % of % of
4 total 4 total 4 total million total 4 total
millions  expense millions expens  millions  expense s expense millions  expense
s es s s s

Depreciation of property, plant
and equipment 4,975.23 3.20% 5,314.06 3.49% 20,840.08 3.30% 20,312.12 3.69% 20,112.52 4.55%
Amortisation of intangible
assets 282.28 0.18% 265.99 0.17% 1,142.01 0.18% 1,501.34 0.27% 1,490.24 0.34%
Depreciation of right-of-use
assets 32.30 0.02% 16.85 0.01% 97.22 0.02% 85.20 0.02% 93.10 0.02%
Depreciation and
amortisation expenses 5,289.81 3.40% 5,596.90 3.67% 22,079.31 3.50% 21,898.66 3.98% 21,695.86 4.91%

We derecognise an item of property when no future economic benefit is expected from an item of property, plant
and equipment, even if its early. Any gain or loss on disposal or retirement of an item of property, plant and
equipment is determined as the difference between the sale proceeds and the carrying amount of the asset, and is
recognised in the statement of profit and loss. We, similarly, derecognise an intangible asset when no future
economic benefits are expected arises from it, even when its early. Gains or losses arising from derecognition of
an intangible asset, measured as the difference between the net proceeds from disposal and the carrying amount
of the asset, is recognised in the statement of profit and loss when the asset is derecognised. For more details, see
“Restated Consolidated Financial Information — Note 2.9 — Property, plant and equipment (*PPE")” and
“Restated Consolidated Financial Information — Note 2.10 — Intangible assets” on pages 273 and 274,
respectively.

60. We have used information from the CRISIL Report which has been commissioned and paid for by our
Company for industry related data in this Prospectus and any reliance on such information is subject to
inherent risks.
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For industry related data in this Prospectus, we have used the information from the CRISIL Report, which we
commissioned and paid for by our Company, pursuant to an engagement letter dated April 8, 2024. The CRISIL
Report has been prepared and issued by CRISIL for the purpose of understanding the industry, exclusively for the
purpose of this Offer. The information is subject to various limitations, highlights certain industry and market data
relating to us and our competitors which may not be based on any standard methodology and is based upon certain
assumptions that are subjective in nature. Neither our Company, nor the BRLMs are related to CRISIL.
Accordingly, investors should read the industry related disclosures in this Prospectus in this context. The CRISIL
Report may use certain methodologies for market sizing and forecasting and may include numbers relating to our
Company that differ from those we record internally. Industry sources and publications are also prepared based
on information as of specific dates and may no longer be current or reflect current trends. Industry sources and
publications may also base their information on estimates, projections, forecasts and assumptions that may prove
to be incorrect. Statements from third parties that involve estimates are subject to change, and actual amounts may
differ materially from those included in this Prospectus. Accordingly, investors should not place undue reliance
on, or base their investment decision solely on this information. For further details, see “Certain Conventions,
Presentation of Financial, Industry and Market Data — Industry and Market Data” on page 228.

61. Internal or external fraud or misconduct by our employees could adversely affect our reputation and
our results of operations.

We may be subject to instances of fraud, misappropriation, unauthorised acts and misconduct by our
representatives and employees which may go unnoticed for certain periods of time before corrective action is
taken. Fraudulent and unauthorised conduct by our employees could also bind us to transactions that exceed the
scope of authorisation and present significant risks to us. As a result, we may be subject to regulatory sanctions,
brand and reputational damage or financial harm. It is not always possible to deter fraud or misconduct by
employees and the precautions we take and the systems we have put in place to prevent and deter such activities
may not be effective in all cases. Further, we employ third parties for certain operations and accordingly, we are
exposed to the risk of theft and embezzlement. In addition, we may be subject to regulatory or other proceedings
in connection with such acts by our employees, which could adversely affect our goodwill. For instance, the
employment of two of our former workmen was terminated by us for theft, and therefore, in addition to forfeiting the
statutory gratuity payable to such workmen, we have also initiated legal proceedings against them. For details of such
matters, see “Outstanding Litigation and Material Developments” on page 365. Such instances could also
adversely affect our reputation, brand, business, results of operations and financial condition. Even when we
identify such instances and pursue legal recourse or file claims with our insurance carriers, we cannot assure you
that we will recover any amounts lost through such instances of fraud, misappropriation, unauthorised acts and
misconduct by our representatives and employees.

62. We may be subject to unionisation, work stoppages or increased labour costs, which could adversely
affect our business and results of operations.

The success of our operations depends on availability of labour and our ability to maintain a good relationship
with our workforce. For instance, we have decided to offer a cash reward of ¥50,000/- each to the employees of
our Company in recognition of their continued support and commitment to our Company and upon reaching a
milestone of the successful listing of our Company on the Stock Exchanges. Additionally, our success also
depends on our ability to attract, hire, train and retain skilled workers who are experienced in passenger vehicle
manufacturing operations. Certain of our employees are unionised into two labour unions. For details, see “Our
Business — Employees” on page 208. There can be no assurance that we will not experience any disruption in the
future as a result of disputes or disagreements with our work force, which may adversely affect our ability to
continue our business operations. For example, in September 2023, one of the labour unions initiated a strike
demanding additional compensation for a deceased employee. The strike led to a production loss of 157 passenger
vehicles. While at the time we had obtained favourable order from the Madras High Court ordering the police to
take necessary action against the relevant employees in the event of any further illegal strikes until our Company
reaches a conciliation settlement with the union in relation to the deceased employee, there is no assurance that such
strikes and related work stoppages will not occur in the future.

We have filed a criminal complaint against one of the labour unions, of which some of our employees are members
of, alleging offence of giving false evidence in contravention of the provisions of the IPC. Additionally, we are
subject to various ongoing proceedings under the Industrial Disputes Act, 1947 initiated by certain of our former
employees due to alleged wrongful termination of employment and cannot assure you that such proceedings will
be resolved in our favour. For further details of such matters, please see “Qutstanding Litigation and Material
Developments” on page 365. We are also subject to a number of stringent labour laws that protect the interests of
workers, including the Industrial Disputes Act, 1947 that imposes financial obligations on employers upon
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retrenchment. Any labour unrest including labour disputes, strikes, lockouts or industrial accidents experienced
by us or delays in resolving such labour unrest, could directly or indirectly prevent or hinder our normal operating
activities. Any such prolonged disruptions to our business could materially and adversely affect our results of
operations and financial condition. Furthermore, historically, wage costs in the Indian automotive components
industry have been significantly lower than wage costs in developed countries for comparable skilled technical
personnel. However, in the long term, wage increases in India may make us less competitive unless we are able
to increase our efficiency and productivity proportionately and we can pass on such costs in the prices that we
charge our customers. Any significant increase in our wage costs could have a material adverse effect on our
business, results of operations and financial condition.

63. Complaints by third parties may adversely affect our reputation and business.

Post the filing of the DRHP, we received four complaints against us from third parties, alleging misrepresentation
of financial figures of one of our listed peers and inadequate disclosures in relation to certain litigations of our
Company and also in connection with the safety measures in the cars manufactured by our Company. Although,
we have responded to the respective complaints, addressing the complainant’s allegations and have not received
any further communication from any of the complainants, we cannot assure you that other third-parties will not
file similar complaints with SEBI or other statutory authorities, and such complaints may adversely affect our
reputation and business.

64.  Some of our financial ratios, such as Net Asset Value Per Equity Share, have decreased in Fiscal 2024.
Continued decrease in such ratios could adversely impact our financial condition and results of
operations.

Our financial ratios such as Net Asset Value Per Equity Share have reduced in recent years. For example, our Net
Asset Value Per Equity Share decreased from X 246.82 as of March 31, 2023 to ¥131.26 as of March 31, 2024,
primarily due to the special dividend that we paid to our Promoter, HMC. Please see “ - Our ability to utilise our
internal accruals and cash and bank balances to invest in the business has been reduced and have been
adversely impacted on account of the special dividend aggregating to Z 107,824.20 million paid to HMC, our
Promoter, in March 2024. As a result, we may need to borrow and incur borrowing costs which could impact
our profitability, key financial ratios and results of operations” on page 69. For a reconciliation of non-GAAP
measures, see “Management’s Discussion and Analysis of our Results of Operations — Non-GAAP Financial
Measures” on page 345.

65. We may be unable to renew our existing leases or secure new leases for our existing offices.

Some of our regional offices and workshops in India are located on leased properties. Certain of the lease deeds
for the properties in which our offices and workshops are located may not be adequately stamped or registered.
While we renew these lease agreements and deeds periodically in the ordinary course of business, in the event
that these existing leases are terminated or they are not renewed on commercially acceptable terms, we may suffer
a disruption in our operations. If alternative premises are not available at the same or similar costs, sizes or
locations, our business, financial condition, cash flows and results of operations may be adversely affected. For
example, the leased premises for our Talegaon Manufacturing Plant is located within an industrial development
corporation premises and one of our regional training centres and workshop adjacent to our Chennai
Manufacturing Plant is located within premises of State Industries Promotion Corporation of Tamil Nadu. If we
are unable to comply with the conditions of the lease arrangements, we may not be able to maintain use of such
premises or renew our lease in the industrial development corporation premises and have to relocate our operations
which may not be cost-effective. In addition, any regulatory non-compliance by the landlords or adverse
development relating to the landlords’ title or ownership rights to such properties, including as a result of any non-
compliance by the landlords, may entail significant disruptions to our operations and expose us to reputational
risks, especially if we are forced to vacate leased spaces following any such developments. If our sales do not
increase in line with our rent and costs, including setup and interior design costs, our profitability, cash flows and
results of operations could be adversely affected.

66. If we are unable to comply with repayment and other covenants in our financing agreements, our
business, financial condition, cash flows and credit rating could be adversely affected.

We have entered into short-term credit and long-term loan agreements with certain banks and a government
institution. The table below sets forth our total borrowings for the periods indicated:

Particulars As of June 30, As of March 31,
2024 2024 2023 2022
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Particulars As of June 30, As of March 31,
(% millions)
Total borrowings 7,581.44 7,679.15 11,586.00 11,400.33

Certain of our borrowings contain restrictive covenants, including, but not limited to, requirements that we obtain
consent from and/or provide notice to the lenders prior to undertaking certain matters including altering our capital
structure, changing our shareholding, any further issuances of shares, effecting any scheme of amalgamation or
reconstruction, changing the management, dilution of promoters shareholding, declare dividends, changing our
constitutional documents and change in management and control. Further, in terms of security under the central
sales tax (“CST”) soft loan from SIPCOT, we are required to create a hypothecation of our movable properties by
an exclusive charge on the plant, machinery and equipment installed at the Chennai Manufacturing Plant. There
can be no assurance that we will be able to comply with these financial or other covenants or that we will be able
to obtain consents necessary to take the actions that we believe are required to operate and grow our business.
Any fluctuations in the interest rates may directly impact the interest costs of such loans. Further, we have availed
certain unsecured loans which are repayable on demand. Any demand from the lenders for repayment of such
unsecured loans, in the future, may affect our cash flow and financial condition. Our ability to make payments on
and refinance our indebtedness will depend on our continued ability to generate cash from our future operations.
We may not be able to generate enough cash flow from operations or obtain enough capital to service our debt in
the future.

Any failure to comply with the conditions and covenants in our financing agreements that is not waived by our
lenders or otherwise cured could lead to a termination of our credit facilities, foreclosure on our assets, acceleration
of all amounts due under such facilities or trigger cross-default or cross-acceleration provisions under certain of
our other financing agreements, any of which could adversely affect our liquidity, financial condition and our
ability to conduct and implement our business plans. Any default can negatively impact our credit rating, leading
to difficulties in securing future loans at favourable interest rates. For more details of our indebtedness, please see
“Management’s Discussion and Analysis of Financial Condition and Results of Operations — Liquidity and
Capital Resources — Indebtedness” on page 350.

67. Any downgrade in our credit ratings could increase our finance costs, affect our ability to obtain
financing, and adversely affect our business, results of operations and financial condition.

The cost and availability of capital depends, in part, on our short-term and long-term credit ratings. Credit ratings
reflect the opinions of ratings agencies on our financial strength, operating performance, strategic position and
ability to meet our obligations. Our credit ratings have remained consistent across the three months ended June 30,
2024 and Fiscals 2024, 2023 and 2022 as CRISIL reaffirmed long term rating of CRISIL AAA/Stable and short
term rating of CRISIL A1+ on our bank loan facilities. The ratings provided by credit rating agencies may be
downgraded, suspended or withdrawn at any time by the assigning rating agency. While we have not witnessed
any adverse change in our credit ratings in the past, there is no assurance that we will not face downgrades in credit
ratings of our Company in the future. Any downgrade in our credit ratings could increase finance costs, may cause
our lenders to impose additional terms and conditions or charge higher premiums or trigger events of default in
respect of any financing or refinancing arrangements that we enter into in the future and adversely affect our access
to capital and debt markets, which could in turn adversely affect our ability to employ capital to implement the
growth of our business and operation, our interest margins, results of operations, financial condition and cash
flows.

68. We track certain operational metrics and non-GAAP measures for our operations. Certain of our
operational metrics are subject to inherent challenges in measurement and any real or perceived
inaccuracies in such metrics may adversely affect our business and reputation.

Certain of our operational metrics are prepared with internal systems and tools that are not independently verified
by any third party and which may differ from estimates or similar metrics published by third parties due to
differences in sources, methodologies or the assumptions on which we rely. Such operational metrics include sales
volumes, order fulfilment numbers and after-sale service volumes. Our internal systems and tools have a number
of limitations and our methodologies for tracking these metrics may change over time, which could result in
unexpected changes to our metrics, including the metrics we publicly disclose. If the internal systems and tools we
use to track these metrics under count or over count performance or contain algorithmic or other technical errors,
the data we report may not be accurate. While these numbers are based on what we believe to be reasonable
estimates of our metrics for the applicable period of measurement, there are inherent challenges in measuring how
our platform is used across large populations. Limitations or errors with respect to how we measure data or with
respect to the data that we measure may affect our understanding of certain details of our business, which could
affect our long-term strategies. If our operating metrics are not accurate representations of our business, if investors

78



do not perceive our operating metrics to be accurate, or if we discover material inaccuracies with respect to these
figures, we expect that our business, reputation, financial condition and results of operations would be adversely
affected.

Further, these and other non-GAAP metrics presented in this Prospectus, such as Profit For The Period / Year
Margin, EBIT, EBIT (Excluding Other Income), EBITDA (Excluding Other Income), EBIT Margin (Excluding
Other Income), EBITDA Margin (Excluding Other Income), Net Worth, Return On Net Worth, Capital Employed,
Return On Capital Employed and Net Asset VValue Per Equity Share are supplemental measure of our performance
and liquidity that is not required by, or presented in accordance with, Indian accounting standard (“Ind AS”),
Indian GAAP, international financial reporting standards (“IFRS”) or United States generally accepted accounting
principles (“U.S. GAAP”). Further, these metrics are not a measurement of our financial performance or liquidity
under Ind AS, Indian GAAP, IFRS or U.S. GAAP and should not be considered in isolation or construed as an
alternative to cash flows, profit/(loss) for the period/year or any other measure of financial performance or as an
indicator of our operating performance, liquidity, profitability or cash flows generated by operating, investing or
financing activities derived in accordance with Ind AS, Indian GAAP, IFRS or U.S. GAAP. Although these non-
GAAP metrics are not a measure of performance calculated in accordance with applicable accounting standards,
our management believes that they are useful to an investor in evaluating us, as these metrics are widely used
measured to evaluate an entity’s operating performance. In addition, these are not standardised terms, hence a
direct comparison of these measures between companies may not be possible. Other companies may calculate
these measures differently from us, limiting its usefulness as a comparative measure.

69.  Our Statutory Auditors’ report for March 31, 2024 and 2023, includes observations with respect to
proper maintenance of accounts by one of our Subsidiaries and the enablement of the feature of
recording audit trail (edit log) facility by our Promoter and two of our Subsidiaries.

Our Statutory Auditors have observed in the audited financial statements for March 31, 2024 and 2023, that the
back-up of the books of account and other relevant books and papers with respect to one of our Subsidiaries,
Hyundai Motor India Engineering Private Limited, in electronic mode, has not been kept on servers physically
located in India daily.

In addition, our Statutory Auditors have observed in the audited financial statements for March 31, 2024, (i) that
with respect to the Company, the feature of recording audit trail (edit log) facility was not enabled at the database
level to log any direct data changes for the accounting software and at the application level of the accounting
software for certain fields relating to payroll, inventory and production records; (ii) that with respect to one of our
Subsidiaries, Hyundai Motor India Engineering Private Limited, the feature of recording audit trail (edit log)
facility was not enabled for the accounting software and therefore our Statutory Auditors are unable to comment
whether there were any instances of the audit trial feature being tampered with; and (iii) that with respect to one
of our Subsidiaries, Hyundai India Insurance Broking Private Limited, the feature of recording audit trail (edit
log) facility was not enabled for the period from April 1, 2023 to June 14, 2023 and our Statutory Auditors are
unable to comment whether there were any instances of the audit trail feature being tampered with due to
limitations in the system configuration.

There can be no assurance that the audit reports for any future fiscal periods will not contain such observations.
Investors should consider these observations of our Statutory Auditors in evaluating our financial condition,
results of operations and cash flows.

70.  Increased scrutiny and changing expectations from stakeholders with respect to the Company’s ESG
practices may result in additional costs or risks.

Companies across many industries are facing increasing scrutiny related to their environmental, social and
governance (ESG) practices. There is an increased focused on ESG practices and in recent years. If our ESG
practices do not meet investor or other industry stakeholder expectations, which continue to evolve, we may incur
additional costs and our brand, ability to attract and retain qualified employees and business may be harmed.

71.  If we are classified as a passive foreign investment company for U.S. federal income tax purposes, U.S.
investors in our shares may be subject to adverse U.S. federal income tax consequences.

A non-U.S. corporation will be classified as a passive foreign investment company (a “PFIC”) for any taxable
year if either: (a) at least 75% of its gross income for such year is “passive income” for purposes of the PFIC rules
or (b) at least 50% of the value of its assets (determined on the basis of a quarterly average) during such year is
attributable to assets that produce or are held for the production of passive income. For this purpose, passive
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income includes interest, dividends, and other investment income, with certain exceptions. The PFIC rules also
contain a look-through rule whereby we will be treated as owning our proportionate share of the assets and earning
our proportionate share of the income of any other corporation in which we own, directly or indirectly, 25% or
more (by value) of the stock. Based on the current and anticipated composition of our income, assets (including
their expected value) and operations, we do not expect to be treated as a PFIC for the current taxable year or in
the near future. However, our PFIC status depends, in part, on the expected value of our goodwill, which could
fluctuate significantly. Whether we are treated as a PFIC is a factual determination that is made on an annual basis
after the close of each taxable year. This determination will depend on, among other things, the ownership and
the composition of our income and assets, as well as the value of our assets (which may fluctuate with our market
capitalisation), from time to time. Moreover, the application of the PFIC rules is unclear in certain respects. The
Internal Revenue Service or a court may disagree with our determinations, including the manner in which we
determine the value of our assets and the percentage of our assets that are passive assets under the PFIC rules.
Therefore, there can be no assurance that our Company will not be classified as a PFIC for the current taxable
year or for any future taxable year. If we are treated as a PFIC for any taxable year during which a U.S. investor
held our shares, such U.S. investor could be subject to adverse U.S. federal income tax consequences.

72.  The requirements of being a listed company may strain our resources which may have a material adverse
impact on our operations.

The requirements of being a listed company may strain our resources. As a listed company, we will incur
significant legal, accounting, corporate governance, and other expenses that we did not incur as an unlisted
company. We will be subject to the SEBI Listing Regulations which will require us to file audited annual and
unaudited quarterly reports with respect to our business and financial condition. If we experience any delays, we
may fail to satisfy our reporting obligations and/or we may not be able to readily determine and accordingly report
any changes in our results of operations as promptly as other listed companies. Furthermore, as a listed company,
we will need to maintain and improve the effectiveness of our disclosure controls and procedures and internal
control over financial reporting, including keeping adequate records of daily transactions. In order to maintain
and improve the effectiveness of our disclosure controls and procedures and internal control over financial
reporting, significant resources and management attention will be required. As a result, our management’s
attention may be diverted from our business concerns, which may adversely affect our business, prospects, results
of operations and financial condition. If we fail to effectively implement sufficient disclosure controls and
procedures and internal control procedures over financial reporting, we may be unable to successfully manage or
accurately detect and report our future financial risks. In addition, we may need to hire additional legal and
accounting staff with appropriate experience and technical accounting knowledge, but we cannot assure you that
we will be able to do so in a timely.

EXTERNAL RISKS

73.  Natural disasters, fires, epidemics, pandemics, acts of war, terrorist attacks, civil unrest and other events
could materially and adversely affect our business.

Natural disasters such as droughts, epidemics, pandemics such as H7N9, H5N1, H1N1 strains of influenza in birds
and actual or threatened war, terrorist activities, political unrest, civil strife, and other geopolitical uncertainty as
well as other force majeure events may impede our production and delivery efforts and adversely affect our sales
results, which could materially and adversely affect our business, financial condition and results of operations.

For example, the conflict between Russia and Ukraine, the Israel-Gaza conflict or the ongoing tensions in the Red
Sea, which are beyond our control, may lead to economic instability, including in India, Korea or globally, and
may adversely affect our business, financial condition, cash flows and results of operations. The short and long-
term implications of the conflict between Russia and Ukraine and the Israel-Hamas conflict are difficult to predict
at this time. The Red Sea crisis has caused delays in our exports to certain regions. For more details, please see
“— Internal Risks — Disruptions of transportation network and transportation infrastructure or deficiencies in
service provided by our logistic service providers may have an adverse effect on our business and results of
operations. Further, we significantly depend on Glovis to provide logistics services. Any failure by Glovis to
provide such logistics services could adversely impact our business and raise conflicts of interest” on page 66.
We continue to monitor any adverse impact that the conflict between Russia and Ukraine, the subsequent
institution of sanctions against Russia by the United States and several European and Asian countries, and the
Israel-Hamas conflict may have on the global economy in general, on the businesses and operations of us, our
lenders and other third parties with which we conduct business. To the extent any geopolitical tension may
adversely affect our business, it may also have the effect of heightening many of the other risks described herein.
Such risks include, but are not limited to, adverse effects on macroeconomic conditions, including inflation;
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disruptions to our global technology infrastructure, including through cyberattack, ransom attack, or cyber-
intrusion; adverse changes in international trade policies and relations; disruptions in global supply chains;
significant volatility in commodity prices and supply of energy resources; political and social instability; changes
in consumer or purchaser preferences and constraints; volatility, or disruption in the capital markets, any of which
could negatively affect our business and financial condition. In the recent past, we have been witnessing increased
geopolitical tensions globally. Any potential aftermaths of such tensions such as cross-border restrictions,
sanctions, trade barriers, imposition of tariffs could adversely affect our supply chains and as a result our
production schedules. While we have alternative supply sources, should the conflicts lead to global shortages of
commodities that are related to our business, such as energy, we may face challenges in sourcing parts and
materials, including experiencing significant procurement cost increases.

Further, our operations may be adversely affected by fires and/or severe weather in India, which can result in
damage to our property and generally reduce our productivity and may require us to evacuate personnel and
suspend operations. Such incidents could create a greater perception that investment in Indian companies involves
a higher degree of risk and could have an adverse effect on our business. We cannot assure you that any backup
systems will be adequate to protect us from the effects of such unexpected events. Any of the foregoing events
may give rise to damage to our property, delays in production, breakdowns, system failures, technology platform
failures or internet failures or other interruptions to our business operations, which could cause the loss or
corruption of data or malfunctions of software or hardware as well as adversely affect our business, financial
condition, and results of operations.

74.  Changing regulations in India could lead to new compliance requirements that are uncertain.

The regulatory and policy environment in which we operate is evolving and is subject to change. The Government
of India may implement new laws or other regulations and policies that could affect our passenger vehicles or the
automotive industry in general, which could lead to new and onerous compliance requirements, including
requiring us to obtain approvals and licenses from the government and other regulatory bodies. For instance, the
Bharat Stage Emission Standards — VI, effective since April 2020, among other things, mandates a reduction in
allowable pollutant emission rates for vehicles equipped with ICE and sets a limit on the particulate matter
emission. Further, the Energy Conservation (Amendment) Act, 2022 mandates vehicle manufacturers in violation
of fuel consumption norms, in addition to the payment of penalty of <1 million, to pay a penalty of 25,000 per
vehicle for non-compliance of norms up to 0.2 litres per 100 km and 50,000 per vehicle for non-compliance of
norms above 0.2 litres per 100 km. Inability to comply with the applicable provisions of the statute may result in
penalties which may have a material adverse effect on our results of operations.

New compliance requirements could increase our costs or otherwise adversely affect our business, financial
condition, cash flows and results of operations. Furthermore, the way new requirements will be enforced or
interpreted can lead to uncertainty in our operations and could adversely affect our operations. Any changes to
such laws, including the instances mentioned below, may adversely affect our business, financial condition, results
of operations, cash flows and prospects.

Additionally, the Government of India has introduced (a) the Code on Wages, 2019 (“Wages Code”); (b) the
Code on Social Security, 2020 (“Social Security Code™); (c) the Occupational Safety, Health and Working
Conditions Code, 2020; and (d) the Industrial Relations Code, 2020 (collectively, the “Labour Codes”) which
consolidate, subsume and replace numerous existing central labour legislations. Different provisions of the Labour
Codes may have varying effective dates. While the rules for implementation under these codes have not been
notified in its entirety, as an immediate consequence, the coming into force of these codes could increase the
financial burden on our Company, which may adversely impact our profitability. For example, the Social Security
Code aims to provide uniformity in providing social security benefits to the employees which was earlier
segregated under different acts and had different applicability and coverage. Furthermore, the Wages Code limits
the amounts that may be excluded from being accounted toward employment benefits (such as gratuity and
maternity benefits) to a maximum of 50% of the wages payable to employees. The implementation of such laws
has the ability to increase our labour costs, thereby adversely impacting our results of operations, cash flows,
business and financial performance. Further, pursuant to the Finance (No.2) Act of 2024, notified on August 16,
2024, the Government of India has introduced new income tax slabs, an increase in standard deduction and an
increase in the deduction available in respect of private sector employer’s contribution to National Pension
Scheme from 10% to 14% of the salary of the concerned employees. There is no certainty on the impact of the
full union budget on tax laws or other regulations, which may adversely affect our business, financial condition,
results of operations or on the industry in which we operate. We are yet to determine the impact of all or some
such laws on our business and operations which may restrict our ability to grow our business in the future. For
further details, please see “Key Regulations and Policies” on page 211.
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Unfavourable changes in or interpretations of existing, or the promulgation of new laws, rules and regulations
including foreign investment and stamp duty laws governing our business and operations could result in us being
deemed to be in contravention of such laws and may require us to apply for additional approvals. Compliance
with evolving regulations may lead to increased costs and demand significant management time and resources,
and any failure to comply may adversely affect our business, results of operations, financial condition, cash flows
and prospects. Uncertainty in the applicability, interpretation or implementation of any amendment to, or change
in, governing law, regulation or policy in the jurisdictions in which we operate, including by reason of limited or
no precedent may be time consuming and costly for us to resolve, and may impact the viability of our current
business or restrict our ability to grow in the future.

Additionally, if we are affected, directly or indirectly, by the application or interpretation of any provision of such
laws and regulations or any related proceedings or are required to bear any costs in order to comply with such
provisions or to defend such proceedings, our business and financial performance may be adversely affected.

75.  Significant differences exist between Ind AS and other accounting principles, such as IFRS and U.S.
GAAP, which may be material to investors’ assessments of our financial condition.

For the purposes of disclosure in this Prospectus, the SEBI ICDR Regulations requires us to prepare and present
our Restated Consolidated Financial Information which are prepared and presented in conformity with Ind AS.
This Restated Consolidated Financial Information has been derived from our audited consolidated financial
statements for Fiscals 2022, 2023, 2024 and the three months ended June 30, 2023 and 2024. Ind AS differs from
accounting principles with which prospective investors may be familiar, such as Indian GAAP, IFRS and U.S.
GAAP as well as the Korean International Financial Reporting Standards (“K-1FRS”) adopted by the Hyundai
Motor Group. We have not attempted to quantify the impact of K-IFRS, U.S. GAAP or IFRS on the financial data
included in this Prospectus, nor do we provide a reconciliation of our Restated Consolidated Financial Information
to those of K-IFRS, U.S. GAAP or IFRS or any other principles or to base it on any other standards. K-IFRS, U.S.
GAAP and IFRS, and accounting principles and auditing standards with which prospective investors may be
familiar in other countries, differ in significant respects from Ind AS and Indian GAAP. Accordingly, the degree
to which the Ind AS financial statements, which are restated as per the Companies Act, 2013, SEBI ICDR
Regulations and the Guidance Note on Reports in Company’s Prospectuses (Revised 2019) issued by the Institute
of Chartered Accountants of India, included in this Prospectus, will provide meaningful information is entirely
dependent on the reader’s level of familiarity with Indian accounting practices. Any reliance by persons not
familiar with Indian accounting practices on the financial disclosures presented in this Prospectus should be
limited accordingly. In addition, differences in financial information reported by HMI and HMC due to varying
accounting standards might influence investors’ perceptions of us.

We have historically provided and intend to continue to provide our Promoter with and make publicly available
select financial statements that have been prepared and presented in conformity with K-IFRS (the “K-IFRS
Financials”). Our Company has been sharing the aforesaid select financial information for ease of comparison
with other global companies in the same industry and for reference purposes only. The K-IFRS Financials were
not included in this Prospectus, in compliance with applicable laws. Investors may not be able rely on the K-IFRS
Financials or any other related information for the purposes of investment in the Offer or for future investments
in the Equity Shares of our Company.

76.  Challenging economic conditions in India or globally could materially and adversely affect our business,
financial condition, results of operations, and prospects.

We sell passenger vehicles and parts in India and outside India. Our business therefore depends on general
macroeconomic and demographic factors in India and outside India which are beyond our control. In particular,
our revenue and profitability are strongly correlated to user discretionary spending, which is influenced by general
economic conditions, unemployment levels, the availability of discretionary income and consumer confidence. A
worsening economy, increased unemployment, increased energy prices, rising interest rates or other industry-
wide cost pressures could also affect consumer behaviour and spending and lead to a decline in our sales and
earnings. For instance, the increase in fuel price may increase the ownership costs of vehicles. According to the
CRISIL Report, rising crude oil prices typically lead to higher fuel costs, driving consumer preferences towards
more fuel-effective vehicles. As per the CRISIL Report, factors affecting the crude oil prices include geopolitical
issues such as the conflict between Russia and Ukraine and the Israel-Hamas conflict and reduced consumption
(due to recessionary fears stemming from inflation coupled with interest rate hikes globally), among others. Brent
crude oil prices were US$70.4, US$99.8 and US$82.6 per barrel on average in CY2021, 2022 and 2023,
respectively, according to the CRISIL Report. With the volatile global crude oil prices, CRISIL MI&A expects
the Brent crude oil prices to remain around US$83 to US$88 per barrel in 2024. For more details on crude oil
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price trend, see “Industry Overview” on page 135. Such changes to the price of crude oil may negatively impact
the demand for our passenger vehicles, especially since our current passenger vehicle portfolio comprises largely
of ICE passenger vehicles, thereby affecting our business and revenue from operations. In addition, any tightening
of the credit markets and credit conditions in India may decrease the availability of automotive loans and adversely
impact our vehicle sales and margins. Recently, in November, 2023, the Reserve Bank of India raised the risk
weight on banks' exposure to certain categories like consumer credit, credit card receivables, and NBFCs.
Consequently, loans availed from NBFCs are likely to become more expensive for the borrowers. An increase in
the risk weights for lenders directly impacts their capital adequacy ratio, as they have to set aside higher capital
against such loans, which eventually makes availing such loans more expensive for the borrowers. If banks and
non-bank financial companies apply higher credit standards in respect of loans provided by them generally or
vehicle loans, or if there is a decline in the overall availability of credit in the lending market, the ability of
consumers to purchase vehicles could be adversely impacted, which could have a material adverse effect on our
business and results of operations.

As we are incorporated in India and derive a substantial portion of our revenue from operations in India and all of
our assets are located in India, we are particularly vulnerable to factors that may adversely affect the Indian
economy. These factors may include: the macroeconomic climate, including any increase in Indian interest rates
or inflation; exchange rate fluctuations; scarcity of credit or other financing in India; prevailing income conditions
among Indian consumers and Indian companies; epidemic, pandemic or any other public health incidents in India
or in countries in the region or globally; volatility in, and actual or perceived trends in trading activity on India’s
principal stock exchanges; changes in India’s tax, trade, fiscal or monetary policies; political instability, terrorism
or military conflict in India or in countries in the region or globally; occurrence of natural or man-made disasters;
other significant regulatory or economic developments in or affecting India or its consumption sector;
international business practices that may conflict with other customs or legal requirements to which we are subject,
including anti-bribery and anti-corruption laws; protectionist and other adverse public policies, including local
content requirements, import/export tariffs, increased regulations or capital investment requirements; logistical
and communications challenges; downgrading of India’s sovereign debt rating by rating agencies; changes in
political environment; difficulty in developing any necessary partnerships with local businesses on commercially
acceptable terms or on a timely basis; and being subject to the jurisdiction of foreign courts, including uncertainty
of judicial processes and difficulty in enforcing contractual agreements or judgments in foreign legal systems or
incurring additional costs to do so. Any slowdown or perceived slowdown in the Indian economy, or in specific
sectors of the Indian economy, could adversely affect our business, results of operations, cash flows and financial
condition and the price of the Equity Shares.

77.  Any downgrading of India’s sovereign debt rating by a domestic or an international rating agency could
adversely affect our business.

India’s sovereign debt rating could be downgraded due to various factors, including changes in tax or fiscal policy
or a decline in India’s foreign exchange reserves, which are outside our Company’s control. Our borrowing costs
and our access to the debt capital markets also depend on the sovereign credit ratings of India. Any adverse
revisions to India’s credit ratings for domestic and international debt by international rating agencies may
adversely affect our ratings, the terms on which we are able to raise additional finances or refinance any existing
indebtedness. This could have an adverse effect on our business growth and financial performance, ability to
obtain financing and the price of the Equity Shares.

78.  Non-resident investors are subject to investment restrictions under Indian laws which limit our ability
to attract foreign investors, which may adversely impact the market price of our Equity Shares.

Under foreign exchange regulations currently in force in India, the transfer of shares between non-residents and
residents are freely permitted (subject to compliance with sectoral norms and certain other restrictions), if they
comply with the pricing guidelines and reporting requirements specified by the RBI and other applicable laws. If
the transfer of shares is not in compliance with such pricing guidelines or reporting requirements or falls under
any of the exceptions referred to above, then a prior approval of the relevant regulatory authority will be required.
Further, unless specifically restricted, foreign investment is freely permitted in all sectors of the Indian economy
up to any extent and without any prior approvals, but the foreign investor is required to follow certain prescribed
procedures for making such investment. The RBI and the concerned ministries and/or departments are responsible
for granting approval for foreign investment. Additionally, shareholders who seek to convert Rupee proceeds from
a sale of shares in India into foreign currency and repatriate that foreign currency from India require a no-objection
or a tax clearance certificate from the Indian income tax authorities. Furthermore, this conversion is subject to the
shares having been held on a repatriation basis and, either the security having been sold in compliance with the
pricing guidelines or, the relevant regulatory approval having been obtained for the sale of shares and
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corresponding remittance of the sale proceeds. We cannot assure you that any required approval from the RBI or
any other governmental agency can be obtained with or without any particular terms or conditions.

In addition, pursuant to the Press Note No. 3 (2020 Series), dated April 17, 2020, issued by the Department for
Promation of Industry and Internal Trade, investments where the beneficial owner of the equity shares is situated
in or is a citizen of a country which shares a land border with India, can only be made through the government
approval route. Further, in the event of transfer of ownership of any existing or future foreign direct investment
in an entity in India, directly or indirectly, resulting in the beneficial ownership falling within the aforesaid
restriction and/or purview, such subsequent change in the beneficial ownership will also require approval of the
Government of India. Furthermore, on April 22, 2020, the Ministry of Finance, Government of India has also
made similar amendment to the Foreign Exchange Management Act, 1999 Non-debt Instruments Rules. We
cannot assure investors that any required approval from the RBI or any other government agency can be obtained
on any particular terms or conditions or at all. For further information, see “Restrictions on Foreign Ownership
of Indian Securities” on page 428. Our ability to raise foreign capital through foreign direct investment is
therefore constrained by Indian law, which may adversely affect our business, financial condition, results of
operations and cash flows.

79. Investors may have difficulty enforcing foreign judgments against us or our management.

Our Company is a limited liability company incorporated under the laws of India. All of our Company’s assets
are located in India. As a result, you may be unable to:

o effect service of process in jurisdictions outside of India, including in the U.S., upon us and other related
persons or entities;

¢ enforce in the Indian courts, judgments obtained in courts of jurisdictions outside of India against us and
other related persons or entities, including judgments predicated upon the civil liability provisions of
securities laws of jurisdictions outside India; and

o enforce judgements obtained in U.S. courts against us and other related persons or entities, including
judgments predicated upon the civil liability provisions of the federal securities laws of the U.S.

Recognition and enforcement of foreign judgments is provided for under Section 13 and Section 44A of the Code
of Civil Procedure, 1908 (“CPC”). While India is not a party to the Convention on the Recognition and
Enforcement of Foreign Judgments in Civil and Criminal matters, India has reciprocal recognition and
enforcement of judgments in civil and commercial matters with a limited number of jurisdictions, such as the
United Kingdom, the United Arab Emirates, Singapore, and Hong Kong. To be enforceable, a judgment from a
jurisdiction with reciprocity must meet certain requirements established in the CPC. The CPC only permits the
enforcement and execution of monetary decrees in the reciprocating jurisdiction, not being in the nature of any
amounts payable in respect of taxes, other charges, fines or penalties. Judgments or decrees from jurisdictions
which do not have reciprocal recognition with India, including the U.S., cannot be enforced by proceedings in
execution in India. Therefore, a final judgment for the payment of money rendered by any court in a non-
reciprocating territory for civil liability, whether or not predicated solely upon the general laws of the non-
reciprocating territory, would not be directly enforceable in India.

The party in whose favour a final foreign judgment in a non-reciprocating territory is rendered may bring a fresh
suit in a competent court in India based on the final judgment within three years of obtaining such final judgment.
However, it is unlikely that a court in India would award damages on the same basis as a foreign court if an action
were brought in India or that an Indian court would enforce foreign judgments if it viewed the amount of damage
as excessive or inconsistent with the public policy in India. In addition, any person seeking to enforce a foreign
judgment in India is required to obtain the prior approval of the RBI to repatriate any amount recovered, and we
cannot assure that such approval will be forthcoming within a reasonable period, or at all, or that conditions of
such approval would be acceptable. Such amount may also be subject to income tax in accordance with applicable
law.

80. Financial instability in other countries may cause increased volatility in Indian financial markets.

Most of our current operations and market is in India. The Indian market and the Indian economy are influenced
by economic and market conditions in other countries, particularly the emerging Asian market countries.
Although, economic conditions are different in each country, investors’ reactions to developments in one country
can have adverse effects on the securities of companies in other countries, including India. Currencies of a few
Asian countries have in the past suffered depreciation against the U.S. Dollar owing to various factors. A loss of
investor confidence in the financial systems of other emerging markets may cause increased volatility in Indian
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financial markets and, indirectly, in the Indian economy in general. Any worldwide financial instability could also
have a negative impact on the Indian economy. Financial disruptions may occur and could harm our business,
future financial performance and the prices of our Equity Shares. Concerns related to a trade war between large
economies may lead to increased risk aversion and volatility in global capital markets and consequently have an
impact on the Indian economy.

The global credit and equity markets have from time to time, experienced substantial dislocations, liquidity
disruptions and market corrections. In response to such developments, legislators and financial regulators in the
U.S. and other jurisdictions, including India, may implement a number of policy measures designed to add stability
to the financial markets. However, the overall impact of these and other legislative and regulatory efforts on the
global financial markets is uncertain, and they may not have the intended stabilising effects. In the event that the
current difficult conditions in the global credit markets continue or if there is any significant financial disruption,
such conditions could have an adverse effect on our business, future financial performance and the trading price
of our Equity Shares.

81. Ifinflation rises in India, increased costs may result in a decline in profits.

Inflation rates could be volatile, and we may continue to face high inflation in the future, similar to what India
had witnessed in the past. Increasing inflation in India can contribute to an increase in interest rates and increased
costs to our business, including increased costs of transportation, salaries, and other expenses relevant to our
business, which may adversely affect our business and financial condition. High fluctuations in inflation rates
may make it more difficult for us to accurately estimate or control our costs. Any increase in inflation in India can
increase our operating expenses, which we may not be able to pass on to customers, whether entirely or in part,
and the same may adversely affect our business and financial condition. Further, high inflation leading to higher
interest rates may also lead to a slowdown in the economy and adversely impact credit growth. If we are unable
to increase our revenues sufficiently to offset our increased costs due to inflation, it could have an adverse effect
on our business, prospects, financial condition, results of operations and cash flows. While the Government of
India has previously initiated economic measures to combat high inflation rates, it is unclear whether these
measures will remain in effect, and there can be no assurance that Indian inflation levels will not rise in the future.
Any increase in inflation will have an impact on our costs and financial condition.

82.  Pursuant to listing of the Equity Shares, we may be subject to pre-emptive surveillance measures like
Additional Surveillance Measure (“ASM”) and Graded Surveillance Measure (“GSM”) by the Stock
Exchanges to enhance market integrity and safeguard the interest of investors.

SEBI and the Stock Exchanges have introduced various pre-emptive surveillance measures to enhance market
integrity and safeguard the interests of investors, including ASM and GSM. ASM and GSM are imposed on
securities of companies based on various objective criteria such as significant variations in price and volume,
concentration of certain client accounts as a percentage of combined trading volume and average delivery, and on
securities which witness abnormal price rise not commensurate with the company’s financial health and
fundamentals such as earnings, book value, fixed assets, net worth, price/earnings multiple, market capitalisation.
These measures are in place to enhance the integrity of the market and safeguard the interest of investors. Upon
listing, the trading of our Equity Shares would be subject to differing market conditions as well as other factors
which may result in high volatility in price, low trading volumes or a large concentration of client accounts as a
percentage of combined trading volume of our Equity Shares. The occurrence of any of the abovementioned
events or other circumstances may trigger any of the parameters prescribed by SEBI and the Stock Exchanges for
placing our securities under the GSM and/or ASM framework or any other surveillance measures, which could
result in significant restrictions on trading of our Equity Shares being imposed by SEBI and the Stock Exchanges.
These restrictions may include higher margin requirements, requirement of settlement on a trade for trade basis
without netting off, limiting trading frequency, reduction of applicable price band, requirement of settlement on
gross basis or freezing of price on upper side of trading, as well as mentioning of our Equity Shares on the
surveillance dashboards of the Stock Exchanges. The imposition of these restrictions and curbs on trading may
have an adverse effect on market price, trading and liquidity of our Equity Shares and on the reputation and
conditions of our Company.

RISKS RELATING TO THE OFFER

83.  The Offer Price of our Equity Shares and our price-to-earnings ratio may not be indicative of the trading
price of our Equity Shares upon listing on the Stock Exchanges subsequent to the Offer and, as a result,
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you may lose a significant part or all of your investment.

Our market capitalisation to revenue from operations for the Fiscal 2024 is 2.28 times of the Offer Price, and our
price to earnings ratio multiple for Fiscal 2024 is 26.28 of the Offer Price. The table below provides the details of
our price to earnings ratio and market capitalisation to revenue from our operations at the Offer Price:

Particulars  Price to earnings ratio* Market capitalisation to revenue from our operations*
Fiscal 2024 26.28 2.28
*Considering the Offer Price

Our Offer Price, our price to earnings ratio and the other ratios disclosed in the section “Basis for Offer Price”
beginning on page 118 may not be comparable to the market price and market capitalisation post listing and would
depend on the various factors included in the section mentioned herein. Any valuation exercise undertaken for the
purposes of the Offer by our Company in consultation with the BRLMs would not be based on a benchmark with
our industry peers as well. The relevant financial parameters on the basis of which Price Band will be determined,
shall be disclosed in the price band advertisement. For details of comparison with listed peers, see “Basis for
Offer Price” on page 118. Prior to this Offer, there has been no public trading market for our Equity Shares. It is
possible that, after this Offer, an active trading market will not develop or continue. Listing and quotation do not
guarantee that a market for our Equity Shares will develop, or if developed, the liquidity of such market for our
Equity Shares. If an active trading market does not develop, you may have difficulty selling any of our Equity
Shares that you buy.

84. HMC, our Promoter will be able to exercise substantial control over our Company and may have
interests that are different from those of our other Shareholders.

As on the date of this Prospectus, HMC, our Promoter (including through its nominees) holds 100% of our issued,
subscribed and paid-up Equity Share capital. Upon completion of this Offer, our Promoter, HMC, will
approximately hold 82.50% of our post-Offer issued, subscribed and paid-up Equity Shares capital. As a result,
our Promoter will be able to exercise a significant level of control over all matters requiring shareholder approval,
including the election of directors, amendment of our constitutional documents and approval of significant
corporate transactions and any other approvals which require a majority vote of shareholders eligible to vote. This
control could have the effect of delaying or preventing a change of control of our Company or changes in
management and will make the approval of certain transactions difficult or impossible without the support of such
controlling shareholder. The interests of our Promoter could conflict with our interests or the interests of our other
Shareholders. In particular, our Promoter is involved in a number of ventures that are in the same line of business
as our Company, see “— Internal Risks — We do not have any explicit non-compete agreement with our
Promoter. Our Promoter may be involved in ventures which are engaged in the same line of activity or business
as that of our Company and this may result in conflicts of interest with us. Our Directors, Key Managerial
Personnel and Senior Management may have interests in our Company in addition to their remuneration and
reimbursement of expenses” on page 66 above. In addition, we depend on HMC for our operations and our
business could be adversely affected if HMC prioritises other interests over ours. See “— Internal Risks — We
depend on HMC, our Promoter, for our operations, including for parts and materials (such as engines and
transmission assembly) and research and development. Any adverse change in our relationship with HMC and
the companies in the Hyundai Motor Group could have an adverse impact on our business, reputation,
financial condition, and results of operations.” on page 39. While the actions carried out by our Company post-
listing will be subject to Board and Shareholder approval, as required under the Companies Act, 2013, and the
SEBI Listing Regulations, any such conflict may adversely affect our ability to execute our business strategy or
to operate our business.

85.  Our Company will not receive any proceeds from the Offer. Our Promoter, HMC, will receive the
proceeds from the Offer.

The Offer consists of only an Offer for Sale of 142,194,700 Equity Shares of face value of 210 each by HMC.
Our Promoter, HMC, shall be entitled to the entire proceeds from the Offer (net of its portion of the Offer-related
expenses) and we will not receive any proceeds from the Offer. None of our Directors or Key Managerial
Personnel and Senior Management will receive, in whole or in part, any proceeds from the Offer. For details, see
“The Offer”, “Capital Structure” and “Objects of the Offer” on pages 90, 107 and 115, respectively.

86. Our Equity Shares have never been publicly traded and after this Offer, our Equity Shares may
experience price and volume fluctuations and an active trading market for our Equity Shares may not
develop. Further, this Offer Price may not be indicative of the market price of our Equity Shares after
this Offer.
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Prior to this Offer, there has been no public market for our Equity Shares. We cannot assure you that an active
trading market for our Equity Shares will develop or be sustained after this Offer. The Offer Price of our Equity
Shares is proposed to be determined by our Company, in consultation with the BRLMs, through a book-building
process and may not be indicative of the market price of our Equity Shares at the time of commencement of
trading of our Equity Shares or at any time thereafter. These will be based on numerous factors, including factors
as described under “Basis for Offer Price” on page 118 and may not be indicative of the market price for our
Equity Shares after the Offer. The market price of our Equity Shares may be subject to significant fluctuations in
response to, among other factors, variations in our operating results, market conditions specific to the industry we
operate in, developments relating to India and volatility in the stock exchanges and securities markets elsewhere
in the world. These broad market fluctuations and industry factors may materially reduce the market price of our
Equity Shares, regardless of our Company’s performance. In addition, following the expiry of the six-month
locked-in period on certain portions of the pre-Offer Equity Share capital, the pre-Offer Shareholder, i.e., our
Promoter, may sell its shareholding in our Company, depending on market conditions and their investment
horizon. Any perception by investors that such sales might occur could additionally affect the trading price of our
Equity Shares. Consequently, the price of our Equity Shares may be volatile, and you may be unable to sell your
Equity Shares at or above the Offer Price, or at all. There has been significant volatility in the Indian stock markets
in the recent past, and our Equity Share price could fluctuate significantly because of market volatility. A decrease
in the market price of our Equity Shares could cause investors to lose some or all of their investment.

87.  Pursuant to the SCRR, our Company is required to increase the public shareholding in our Company to
25% within five years from the date of its listing which may result in the public Shareholders not having
the benefit of the additional public float until we achieve full compliance with the minimum public
shareholding requirement.

The Offer and the Net Offer constitutes 17.50% and 17.40%, respectively, of the post-offer paid-up Equity Share
capital of our Company. Upon completion of this Offer, our Promoter, HMC, will approximately hold 82.50% of
our post-Offer issued, subscribed and paid-up Equity Share capital. In accordance with the provisions of the
SCRR, our Company is required to increase its public shareholding to at least 25% within a period of five years
to comply with the minimum public shareholding requirements. Given the period of five years to achieve the 25%
minimum public shareholding, the quantum of Equity Shares available for trading in the open market will remain
limited till such time that the minimum public shareholding is achieved and this limited public float of our Equity
Shares in the market could adversely affect the liquidity of our Equity Shares during such time period.

88.  Investors may be subject to Indian taxes arising out of income arising on the sale of and dividend on
our Equity Shares.

Capital gains arising from the sale of our Equity Shares are generally taxable in India. Further, securities
transaction tax (“STT”) shall be levied on and collected by an Indian stock exchange on which our Equity Shares
are sold. Any gain realised on the sale of equity shares on a stock exchange held for more than 12 months is
subject to long term capital gains tax in India. As per the existing provisions under Income Tax Act, such long-
term capital gains exceeding ¥100,000 arising from the sale of listed equity shares on a stock exchange are subject
to tax at the rate of 10% (without indexation and exchange variation benefit), provided that STT has been paid at
the time of acquisition and transfer of shares. Similarly, any gain realised on the sale of listed equity shares held
for a period of 12 months or less and on which STT has been paid on transfer will be subject to short-term capital
gains tax at a rate of 15%.

If the shares are not sold in recognised stock exchange or on which STT has not been paid as mentioned above,
long term capital gain will be charged at 20% (with indexation) and short-term capital gain will be taxed at
applicable slab rates. Non-residents are provided with the option of discharging tax on long term capital gain at
10% (without indexation and exchange variation benefit). The Non-Resident can also opt for the rate of tax as
proposed in the double taxation avoidance agreement for the above transactions, if it is beneficial, after providing
the necessary documents as prescribed under the statute.

As a result, subject to any relief available under an applicable tax treaty or any benefit available to non-residents
in their taxing jurisdictions where their income including income earned in relation to sale of Equity Shares is
assessed to tax, residents of other countries may be liable for tax in India as well as other jurisdictions on gains
arising from sale of our Equity Shares. Under the Finance Act, 2020, any dividends paid by an Indian company
will be subject to tax in the hands of the shareholders at applicable rates. Such taxes will be withheld by the Indian
company paying dividends. Further, the Finance Act, 2021, which followed, abolished the requirement for
Dividend Distribution Tax (“DDT”) to be payable in respect of dividends declared, distributed or paid by a
domestic company after March 31, 2020, and accordingly, such dividends would not be exempt in the hands of
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the shareholders, both resident as well as non-resident. Accordingly, any dividend distributed by a domestic
company is subject to tax in the hands of the investor at the applicable rates. Our Company may grant the benefit
of tax treaty to a non-resident shareholder for the purposes of deducting tax at source pursuant to any corporate
action including dividend subject to the satisfactory fulfilment of necessary conditions imposed by Income Tax
Act. The Finance Act, 2019 introduced new provisions under the Indian Stamp Act, 1899, which provides that in
the absence of a specific provision under an agreement, the liability to pay stamp duty in case of sale of securities
through stock exchanges will be on the buyer, while in other cases of transfer for consideration through a
depository, the onus will be on the transferor. The stamp duty for transfer of securities other than debentures, on
a delivery basis is specified at 0.015% and on a non-delivery basis is specified at 0.003% of the consideration
amount.

89.  Qualified institutional buyers (“QIBs”) and Non-Institutional Bidders were not permitted to withdraw
or lower their Bids (in terms of quantity of Equity Shares or the Bid Amount) at any stage after
submitting a Bid and Retail Individual Investors and Eligible Employees Bidding under Employee
Reservation Portion are not permitted to withdraw their Bids after Bid/Offer Closing Date.

Pursuant to the SEBI ICDR Regulations, QIBs and Non-Institutional Bidders are required to pay the Bid Amount
on submission of the Bid and were not permitted to withdraw or lower their Bids (in terms of quantity of Equity
Shares or the Bid Amount) at any stage after submitting a Bid. Retail Individual Bidders and Eligible Employees
Bidding under Employee Reservation Portion could revise their Bids during the Bid/Offer Period and withdraw
their Bids until Bid/Offer Closing Date. While our Company is required to complete all necessary formalities for
listing and commencement of trading of our Equity Shares on all Stock Exchanges where such Equity Shares are
proposed to be listed, including Allotment pursuant to the Offer, within three working days from the Bid/Offer
Closing Date or such other timeline as may be prescribed under applicable law, events affecting the Bidders’
decision to invest in our Equity Shares, including material adverse changes in international or national monetary
policy, financial, political or economic conditions, our business, results of operations or financial condition may
arise between the date of submission of the Bid and Allotment. Our Company may complete the Allotment of our
Equity Shares even if such events occur, and such events may limit the Bidders’ ability to sell our Equity Shares
Allotted pursuant to the Offer or cause the trading price of our Equity Shares to decline on listing.

90. We cannot assure that prospective investors will be able to sell immediately on a Stock Exchange any of
our Equity Shares they purchase in the Offer.

In accordance with Indian law and practice, final approval for listing and trading of our Equity Shares will not be
granted until after certain actions have been completed in relation to this Offer and until our Equity Shares have
been issued and allotted. Such approval will require the submission of all other relevant documents authorising
the issuance of our Equity Shares. In accordance with current regulations and circulars issued by SEBI, our Equity
Shares are required to be listed on the Stock Exchanges within a prescribed time. Accordingly, we cannot assure
you that the trading in our Equity Shares will commence in a timely manner or at all and there could be a failure
or delay in listing our Equity Shares on the Stock Exchanges, which would adversely affect your ability to sell
our Equity Shares.

91. Holders of Equity Shares could be restricted in their ability to exercise pre-emptive rights under Indian
law and could thereby suffer future dilution of their ownership position.

Under the Companies Act, 2013, a company having share capital and incorporated in India must offer holders of
its Equity Shares pre-emptive rights to subscribe and pay for a proportionate number of Equity Shares to maintain
their existing ownership percentages prior to the issuance of any new equity shares, unless the pre-emptive rights
have been waived by the adoption of a special resolution by holders of three-fourths of our Equity Shares who
have voted on such resolution. However, if the laws of the jurisdiction that you are in does not permit the exercise
of such pre-emptive rights without us filing an offering document or registration statement with the applicable
authority in such jurisdiction, you will be unable to exercise such pre-emptive rights unless we make such a filing.
We may elect not to file a registration statement in relation to pre-emptive rights otherwise available by Indian
law to you. To the extent that you are unable to exercise pre-emptive rights granted in respect of our Equity Shares,
you may suffer future dilution of your ownership position and your proportional interests in us would be reduced.
In addition, you may suffer continued risk of dilution if shareholders pass special resolutions for preferential issues
or take any other similar actions.
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92.  Any future issuance of Equity Shares or securities linked to Equity Shares may dilute your shareholding,
and sale of our Equity Shares by our Promoter may also adversely affect the trading price of our Equity
Shares.

We may be required to finance our growth through future equity offerings. Any future equity issuances by us,
including a primary offering, may dilute investors’ shareholdings in us. There can be no assurance that we will
not issue further Equity Shares or that the Shareholders will not dispose of our Equity Shares. Any future issuances
could also dilute the value of your investment in our Equity Shares. In addition, any perception by investors that
such issuances or sales might occur may also affect the market price of our Equity Shares. Any sales (or pledge
or encumbrance) of substantial amounts of our Equity Shares in the public market after the completion of the
Offer by our Promoter (subject to compliance with the lock-in provisions under the SEBI ICDR Regulations) or
the perception that such sales could occur, could adversely affect the market price of our Equity Shares and
materially impair our future ability to raise capital through offerings of our Equity Shares.

93.  Rights of shareholders of companies under Indian law may be more limited than under the laws of other
jurisdictions.

Our Articles of Association, composition of our Board, Indian laws governing our corporate affairs, the validity
of corporate procedures, directors’ fiduciary duties, responsibilities and liabilities, and shareholders’ rights may
differ from those that would apply to a company in another jurisdiction. Shareholders’ rights under Indian law
may not be as extensive and widespread as shareholders’ rights under the laws of other countries or jurisdictions.
Investors may face more challenges in asserting their rights as shareholders in an Indian company than as
shareholders of an entity in another jurisdiction.

94. A third party could be prevented from acquiring control of our Company because of anti-takeover
provisions under Indian law.

There are provisions in Indian law that may delay, deter or prevent a future takeover or change in control of our
Company, even if a change in control would result in the purchase of your Equity Shares at a premium to the
market price or would otherwise be beneficial to you. Such provisions may discourage or prevent certain types of
transactions involving actual or threatened change in control of our Company. Under the takeover regulations in
India, an acquirer has been defined as any person who, directly or indirectly, acquires or agrees to acquire shares
or voting rights or control over a company, whether individually or acting in concert with others. Although these
provisions have been formulated to ensure that interests of investors/shareholders are protected, these provisions
may also discourage a third party from attempting to take control of our Company. Consequently, even if a
potential takeover of our Company would result in the purchase of the Equity Shares at a premium to their market
price or would otherwise be beneficial to its stakeholders, it is possible that such a takeover would not be attempted
or consummated because of the Indian takeover regulations.
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SECTION I1I: INTRODUCTION

THE OFFER

The following table summarizes details of the Offer:

Offer WG
The Offer comprises:
Offer for Sale @

The Offer consists of:
Employee Reservation Portion®

The Net Offer consists of:

A) Qualified Institutional Buyers (“QIBs”) Portion

() (6)

of which:

i.  Anchor Investor Portion

ii. Net QIB Portion available for allocation to QIBs
other than Anchor Investors (assuming Anchor
Investor Portion is fully subscribed)

of which:

a. Available for allocation to Mutual Funds only (5% of
the Net QIB Portion)

b. Balance of QIB Portion for all QIBs including Mutual
Funds

B) Non-Institutional Portion® &) ©)

of which:

One-third of the Non-Institutional Portion available for
allocation to Bidders with an application size more than
200,000 and up to X 1,000,000

Two-third of the Non-Institutional Portion available for
allocation to Bidders with an application size of more than
% 1,000,000

C) Retail Portion ) ©®)

Pre-Offer and Post-Offer Equity Shares

Equity Shares outstanding prior to the Offer (as at the date
of this Prospectus)

Equity Shares outstanding after the Offer

Use of proceeds of the Offer

142,194,700" Equity Shares of face value ¥ 10 each,
aggregating to X 278,556.83 million”

778,400" Equity Shares of face value % 10 each aggregating to
¥ 1,380.88 million”

70,708,150" Equity Shares of face value of ¥ 10 each
aggregating to ¥ 138,587.97" million

42,424,890" Equity Shares of face value of ¥ 10 each
28,283,260" Equity Shares of face value of ¥ 10 each

1,414,163" Equity Shares of face value of ¥ 10 each
26,869,097" Equity Shares of face value of ¥ 10 each
21,212,445" Equity Shares of face value of ¥ 10 each
aggregating to % 41,576.39 million”

7,070,815" Equity Shares of face value of ¥ 10 each

14,141,630" Equity Shares of face value of % 10 each

49,495,705" Equity Shares of face value of ¥ 10 each
aggregating to ¥ 97,011.58 million*
812,541,100" Equity Shares of face value of ¥ 10 each

812,541,100" Equity Shares of face value of ¥ 10 each
Our Company will not receive any portion of the proceeds

from the Offer. For further information, see “Objects of the
Offer” beginning on page 115

"Subject to finalisation of the Basis of Allotment.
" A discount of ¥ 186 per Equity Share was offered to Eligible Employees bidding in the Employee Reservation Portion.

1.
2.

The Offer has been authorized by a resolution of our Board passed at their meeting dated May 17, 2024.

The Promoter Selling Shareholder has confirmed and authorized its participation in the Offer for Sale in relation to the Offered Shares.
The Promoter Selling Shareholder confirms that its portion of the Offered Shares have been held by it for a period of at least one year
prior to the filing of the Draft Red Herring Prospectus with SEBI in accordance with Regulation 8 of the SEBI ICDR Regulations or are
otherwise eligible for being offered for sale in the Offer in accordance with the provisions of the SEBI ICDR Regulations. The Promoter
Selling Shareholder, through its letter dated June 14, 2024, has authorised the sale of 142,194,700 Equity Shares of face value of ¥ 10
each.

In the event of under-subscription in the Employee Reservation Portion, the unsubscribed portion will be available for allocation and
Allotment, proportionately to all Eligible Employees who have Bid in excess of ¥200,000 (net of Employee Discount), subject to the
maximum value of Allotment made to such Eligible Employees not exceeding ¥500,000 (net of Employee Discount). The unsubscribed
portion, if any, in the Employee Reservation Portion (after allocation up to ¥500,000 (net of Employee Discount) to each Eligible
Employee), shall be added to the Net Offer. Our Company, in consultation with the BRLMSs, offered a discount of T 186 per Equity Share
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to Eligible Employees bidding in the Employee Reservation Portion which was announced two Working Days prior to the Bid/Offer
Opening Date. For further details, see “Offer Structure” and “Offer Procedure ” on pages 403 and 407, respectively.

4. Our Company, in consultation with the Book Running Lead Managers, allocated up to 60% of the QIB Portion to Anchor Investors on
a discretionary basis in accordance with the SEBI ICDR Regulations. One-third of the Anchor Investor Portion was reserved for
allocation to domestic Mutual Funds, subject to valid Bids having been received from domestic Mutual Funds at or above the price at
which Equity Shares were allocated to Anchor Investors in the Offer. Further, 5% of the Net QIB Portion was made available for
allocation on a proportionate basis to Mutual Funds only, and the remainder of the Net QIB Portion was made available for allocation
on a proportionate basis to all QIB Bidders (other than Anchor Investors), including Mutual Funds, subject to valid Bids having been
received at or above the Offer Price. However, if the aggregate demand from Mutual Funds was less than as specified above, the balance
Equity Shares available for Allotment in the Mutual Fund Portion were added to the Net QIB Portion and allocated proportionately to
the QIB Bidders (other than Anchor Investors) in proportion to their Bids. For details, see “Offer Procedure” and “Offer Structure”
beginning on pages 407 and 403, respectively.

5. Subject to valid Bids having been received at or above the Offer Price, under-subscription, if any, in any category except the QIB Portion,
is allowed to be met with spill-over from any other category or combination of categories, as applicable, at the discretion of our
Company, in consultation with the Book Running Lead Managers and the Designated Stock Exchange, subject to applicable
law. Undersubscription, if any, in the QIB Portion (excluding the Anchor Investor Portion) will not allowed to be met with spill-over
from other categories or a combination of categories.

6. Not less than 15% of the Net Offer was made available for allocation to Non-Institutional Bidders of which one-third of the Non-
Institutional Category was made available for allocation to Bidders with an application size of more than ¥ 200,000 and up to I
1,000,000 and two-thirds of the Non-Institutional Category was made available for allocation to Bidders with an application size of
more than % 1,000,000 and under-subscription in either of these two sub-categories of Non-Institutional Category may be allocated to
Bidders in the other sub-category of Non-Institutional Category. The allocation to each Non-Institutional Bidder was not less than the
minimum application size, subject to availability of Equity Shares in the Non-Institutional Category and the remaining available Equity
Shares, if any, shall be allocated on a proportionate basis in accordance with the conditions specified in this regard in Schedule X111 of
the SEBI ICDR Regulations.

Allocation to Bidders in all categories shall be made in accordance with SEBI ICDR Regulations. The allocation
to each Retail Individual Bidder shall not be less than the minimum Bid Lot, subject to availability of Equity
Shares in the Retail Category and the remaining available Equity Shares, if any, shall be allocated on a
proportionate basis. The allocation to each Non-Institutional Bidder shall not be less than the minimum Non-
Institutional application size, subject to availability of Equity Shares in the Non-Institutional Category and the
remaining available Equity Shares, if any, shall be allocated on a proportionate basis in accordance with the
conditions specified in this regard in Schedule XIII to the SEBI ICDR Regulations. For further information, see
“Terms of the Offer”, “Offer Structure” and “Offer Procedure” beginning on pages 396, 403 and 407,
respectively.
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SUMMARY OF FINANCIAL INFORMATION
The following tables set forth summary financial information derived from our Restated Consolidated Financial
Information. The summary financial information presented below should be read in conjunction with “Restated
Consolidated Financial Information” and “Management’s Discussion and Analysis of Financial Condition
and Results of Operations” beginning on pages 262 and 326, respectively.

(The remainder of this page is intentionally left blank)
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Hyundai Motor India Limited

Summary of Restated Consolidated Statement of Assets and Liabilities
(All amounts are in Indian % million)

Assets
Non-current assets
Property, plant and equipment
Capital work-in-progress
Right-of-use assets
Intangible assets
Financial assets

Other financial assets
Deferred tax assets (net)
Non-current tax assets (net)
Other non-current assets
Total non-current assets

Current assets

Inventories

Financial assets
Trade receivables
Cash and cash equivalents
Bank balance other than above
Loans
Other financial assets

Other current assets

Total current assets

Total assets

Equity and liabilities
Equity
Equity share capital
Other equity

Reserves and surplus
Total equity

Liabilities
Non-current liabilities
Financial liabilities
Borrowings
Lease liabilities
Provisions
Other non-current liabilities
Total non-current liabilities

Current liabilities

Financial liabilities
Borrowings
Lease liabilities
Trade payables

Total outstanding dues of micro enterprises and small enterprises ; and
Total outstanding dues of creditors other than micro enterprises and small ent

Other financial liabilities
Other current liabilities
Provisions
Current tax liabilities (net)
Total current liabilities
Total liabilities

Total equity and liabilities

As at
June 30, 2024

As at
June 30, 2023

As at
March 31, 2024

As at
March 31, 2023

As at
March 31, 2022

63,786.92 64,386.51 67,135.59 57,656.36 62,290.52
9,721.25 7,081.22 6,528.42 13,366.35 5,291.25
6,134.07 560.80 6,183.42 577.65 662.96
2,612.91 3,059.09 2,825.26 3,270.32 3,758.62

629.21 546.31 624.12 516.97 493.98
9,896.71 8,755.07 9,477.90 8,265.99 6,156.74
7,012.78 6,212.66 6,886.39 6,146.71 2,081.53
3,031.11 2,215.73 2,590.92 2,313.36 2,046.57

102,824.96 92,817.39 102,252.02 92,113.71 82,782.17

28,882.93 35,943.73 33,156.29 34,224.09 28,811.20

23,581.40 26,434.06 25,100.26 28,971.92 21,824.07

45,042.88 64,630.48 9,732.15 177,411.47 141,388.42

40,084.95 128,065.91 80,441.30 - -

- - - 659.48 154.94
3,718.15 3,003.44 3,439.24 4,539.58 3,005.15
9,567.12 6,153.82 9,371.19 7,813.17 5,614.63

150,877.43 264,231.44 161,240.43 253,619.71 200,798.41
253,702.39 357,048.83 263,492.45 345,733.42 283,580.58
8,125.41 8,125.41 8,125.41 8,125.41 8,125.41
113,361.69 205,682.88 98,531.16 192,422.77 160,437.14
121,487.10 213,808.29 106,656.57 200,548.18 168,562.55
6,016.98 6,862.07 6,227.97 7,065.66 7,667.10
533.54 259.30 557.68 267.23 307.47
8,671.35 8,270.03 8,467.39 8,037.65 7,743.02

11,968.21 10,119.09 11,610.97 9,759.55 7,378.07

27,190.08 25,510.49 26,864.01 25,130.09 23,095.66
1,564.46 5,968.92 1,451.18 4,520.34 3,733.23

96.62 34.25 95.58 40.24 68.95
1,831.52 2,072.11 2,158.18 1,536.92 1,274.98

68,718.27 72,963.46 72,772.39 72,871.39 52,779.30
6,031.06 8,809.48 5,759.74 8,067.47 4,263.43

15,466.82 17,948.80 39,327.93 25,342.17 23,789.21
4,580.67 4,393.04 4,528.20 4,539.05 4,027.33
6,735.79 5,539.99 3,878.67 3,137.57 1,985.94

105,025.21 117,730.05 129,971.87 120,055.15 91,922.37
132,215.29 143,240.54 156,835.88 145,185.24 115,018.03
253,702.39 357,048.83 263,492.45 345,733.42 283,580.58
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Hyundai Motor India Limited

Summary of Restated Consolidated Statement of Profit and Loss (including other comprehensive income)

(All amounts are in Indian % million)

For the three months

Income
Revenue from operations
Other income

Total income

Expenses
Cost of materials consumed
Purchases of stock-in-trade
Changes in inventories of finished goods, work-in-progress and stock-in-trade
Employee benefits expense
Finance costs
Depreciation and amortisation expense
Other expenses
Cost of materials consumed for own use
Total expenses

Profit before tax

Tax expense
Current tax
Deferred tax (net)

Total tax expense

Profit for the period / year
Other comprehensive income ("OCI") for the period / year
Items that will not be reclassified to profit or loss
Remeasurements of net defined benefit liability / (asset)
Income tax relating to items that will not be reclassified to profit or loss
Total other comprehensive income / (loss) for the period / year

Total comprehensive income for the period / year

Profit for the period / year attributable to:
Owners of the Company

Other comprehensive income / loss ("OCI') for the period / year attributable to:
Owners of the Company

Total comprehensive income for the period / year
Owners of the Company

Restated earnings per equity share (equity share of % 10 paid up)
- Basic earnings per share (%)
- Diluted earnings per share (%)

period ended
June 30, 2024

For the three months

period ended

June 30, 2023

For the
year ended
March 31, 2024

For the
year ended
March 31, 2023

For the
year ended
March 31, 2022

173,442.34 166,235.11 698,290.57 603,075.80 473,784.32
2,237.50 3,881.00 14,732.68 11,290.62 5,876.16
175,679.84 170,116.11 713,023.25 614,366.42 479,660.48
117,638.35 118,640.95 512,979.91 445,086.35 352,308.08
1,801.24 816.14 4,334.27 6,564.16 6,564.05
5337.45 6,557.53 (1,384.74) (1,351.21) (621.20)
5,527.69 4,794.67 19,754.88 17,662.26 16,476.38
316.40 371.86 1,580.79 1,424.01 1,319.13
5,289.81 5,596.90 22,079.31 21,898.66 21,695.86
19,868.85 15,555.02 71,820.52 60,098.70 44,397.74
(133.78) (101.75) (540.43) (472.26) (201.61)
155,646.01 152,231.32 630,624.51 550,910.67 441,938.42
20,033.83 17,884.79 82,398.74 63,455.75 37,722.06
5,533.93 5,071.33 22,965.26 18,414.53 10,377.87
(396.62) (478.40) (1,166.96) (2,051.28) (1,671.72)
5137.31 4,592.93 21,798.30 16,363.25 8,706.15
14,896.52 13,291.86 60,600.44 47,092.50 29,015.91
(88.18) (42.43) (178.57) (230.33) 36.11
22.19 10.68 44.95 57.97 (9.09)
(65.99) (31.75) (133.62) (172.36) 27.02
14,830.53 13,260.11 60,466.82 46,920.14 29,042.93
14,896.52 13,291.86 60,600.44 47,092.50 29,015.91
(65.99) (31.75) (133.62) (172.36) 27.02
14,830.53 13,260.11 60,466.82 46,920.14 29,042.93
18.33 16.36 74,58 57.96 35.71
18.33 16.36 74,58 57.96 35.71

(Not annualised)
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Hyundai Motor India Limited
Summary of Restated Consolidated Statement of Cash Flows
(All amounts are in Indian I million)

Cash flows from operating activities

Profit for the period / year

Adjustments for

Tax expense

Depreciation and amortisation expense

Depreciation on right-of-use assets

Finance costs

Loss / (Gain) on PPE sold / scrapped / written off (net)
Interest income from bank deposits

Interest income on refund of income tax

Income from government grant

Unrealised foreign exchange (gain) / loss (net)
Operating profit before working capital/other changes

Working capital adjustments

(Increase) / decrease in inventories

Decrease / (increase) in trade receivables

Decrease / (increase) in loans (current)

Decrease / (increase) in other financial assets (current and non-current)
(Increase) / decrease in other assets (current and non-current)
(Decrease) / increase in trade payables

Increase in other financial liabilities (current)

(Decrease) / increase in other liabilities (current and non-current)
(Decrease) / increase in provisions (current and non-current)
Cash generated from operating activities

Income taxes paid (net of refunds)

Net cash (used in) / generated from operating activities (A)

Cash flows from investing activities

Deposits with banks with original maturity of more than three months but less than twelve months
Maturity of deposits with banks with original maturity of more than three months but less than twelve
months

Payment for acquisition of property plant and equipment and intangible assets including RTU
Proceeds from sale of property, plant and equipment

Interest received on bank deposits

Net cash (used in) / generated from investing activities (B)

Cash flows from financing activities (refer note below)
Repayment of sales tax / VAT deferral loan

Repayment of lease liabilities

Proceeds from short term borrowings

Repayment of short term borrowings

Finance costs paid

Dividend paid (including withholding Tax)

Net cash flows (used in) / generated from financing activities (C)

Net (decrease) / increase in cash and cash equivalents (A+B+C)

Cash and cash equivalents at the beginning of the period / year
Effect of exchange rate fluctuations on cash and cash equivalents held
Cash and cash equivalents at the end of the period / year (refer note 12)

Cash and cash equivalents at the end of the period / year
Bank balances other than above at the end of the period / year
Total cash and bank balances at the end of the period / year

For the three months
period ended
June 30, 2024

For the three months
period ended
June 30, 2023

For the
year ended
March 31, 2024

For the
year ended
March 31, 2023

For the
year ended
March 31, 2022

14,896.52 13,291.86 60,600.44 47,092.50 29,015.91

5137.31 4,592.93 21,798.30 16,363.25 8,706.15
525751 5,580.05 21,982.09 21,813.46 21,602.76
32.30 16.85 97.22 85.20 93.10
316.40 371.86 1,580.79 1,424.01 1,319.13
(9.06) (2.39) (68.88) 53.25 48.89

(1,418.09) (3,224.57) (11,842.19) (8,848.05) (3,934.02)

- - (120.13) - (359.83)
(142.77) (159.20) (613.48) (651.06) (691.66)
5214 (82.55) (45.88) (200.16) (51.96)

24,122.26 20,384.84 93,368.28 77,132.40 55,748.47
4,273.35 (1,719.64) 1,067.80 (5,412.89) (3,178.00)
1,454.53 2,502.79 3,953.33 (7,221.78) 2,858.09

- 659.48 659.48 (504.54) 99.91
(284.77) 1,494.42 965.85 (1,079.10) 334.08
(186.17) 1,665.09 (1,629.59) (2,241.04) (480.76)

(4,335.65) 713.54 485.69 20,315.50 (6,563.50)

441.96 324.41 432.70 1,243.36 292,52
(23,305.07) (6,874.65) 16,449.57 4577.23 10,038.26
47.84 (75.77) (235.57) 161.22 (97.24)
2,228.27 19,074.52 115,517.54 86,970.36 59,051.82
(2,803.19) (2,734.90) (22,997.99) (21,327.80) (7,667.73)
(574.92) 16,339.62 92,519.55 65,642.56 51,384.00

(17,884.60) (144,671.13) (270,147.26) (1.04) -

56,280.27 17,237.34 193,109.49 - -
(5,590.72) (5,355.84) (32,462.08) (22,609.82) (12,649.79)

54.71 15.35 144.12 117.09 114.43
3,378.75 2,604.78 8,451.05 8,377.53 3,482.43
36,238.41 (130,169.50) (100,904.68) (14,116.24) (9,052.93)

(362.80) (313.09) (1,252.38) (1,177.10) (1,087.00)
(36.69) (20.29) (108.23) (97.92) (91.16)
3,201.72 4,586.08 5,537.98 16,531.53 10,462.86
(3,079.28) (3,171.32) (8,825.43) (15,785.16) (12,083.47)
(39.63) (44.15) (294.25) (329.18) (227.81)

- - (154,358.43) (14,934.51) (13,593.81)
(316.68) 1,037.23 (159,300.74) (15,792.34) (16,620.39)

35,346.81 (112,792.65) (167,685.87) 35,733.98 25,710.77
973215 177,411.47 177,411.47 141,388.42 115,676.30

(36.08) 11.66 6.55 289.07 1.35

45,042.88 64,630.48 9,732.15 177,411.47 141,388.42

45,042.88 64,630.48 9,732.15 177,411.47 141,388.42

40,084.95 128,065.91 80,441.30 - -

85,127.83 192,696.39 90,173.45 177,411.47 141,388.42
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GENERAL INFORMATION

Registered Office
The address of our Registered Office is as follows:

Hyundai Motor India Limited

Plot No. H-1, SIPCOT Industrial Park
Irrungattukottai, Sriperumbudur Taluk
Kancheepuram District 602 105
Tamil Nadu, India

Tel.: +91 44 4710 0000

E-mail: complianceofficer@hmil.net
Website: www.hyundai.com/in/en

Corporate Office
The address of our Corporate Office is as follows:

Hyundai Motor India Limited

Plot No. C-11 & C-11 A, City Centre,
Urban Estate - 2, Sector 29,
Gurugram 122 001

Haryana, India

For further details, including in relation to changes in the name and the registered office of our Company, see
“History and Certain Corporate Matters” beginning on page 221.

Corporate identity number and registration number

Corporate Identity Number: U29309TN1996PLC035377
Registration Number: 035377

Address of the RoC

Our Company is registered with the RoC which is situated at the following address:

Registrar of Companies
Block No. 6, B Wing, 2nd Floor
Shastri Bhawan, 26, Haddows Road

Chennai 600 034
Tamil Nadu, India

Board of Directors

Our Board comprises the following Directors, as on the date of filing of this Prospectus:

Name Designation DIN Address

Unsoo Kim Managing Director 09470874 Hyundai Motor India Limited, 42/73 Chamiers

and Chairperson Road, Nandhanam, Chennai 600 035, Tamil Nadu,
India

Tarun Garg Whole-time 00045669 D-169, Pundrik Vihar, Pitam Pura, Saraswati Vihar,
Director and Chief North West Delhi — 110 034, Delhi, India
Operating Officer

Gopalakrishnan Whole-time 09679256 S-24, Block F- Jains Avantika Apartment, 55

Chathapuram Director and Chief Manapakkam  Main  Road, = Mannapakkam,

Sivaramakrishnan Manufacturing Kancheepuram 600 125, Tamil Nadu, India
Officer

Wangdo Hur Whole-time 10039866 Leela Hotels and Residences, Ambience Island
Director and Chief NH8, Gurgaon, Haryana 122 002, India
Financial Officer

Shalini Puchalapalli Independent 07820672 Flat 102, Tower — 4, Pebble Bay, Dollars Colony,
Director Bengaluru — 560 094, Karnataka, India

96



Name Designation DIN Address

Ajay Tyagi Independent 00187429 X — 24, First Floor, Hauz Khas, South Delhi 110
Director 016, Delhi, India
Sree Kirat Patel Independent 03554790 A-81, 8" Floor, Grand Paradi Apartments, August
Director Kranti Marg, Kemps Corner, Mumbai — 400 026,
Maharashtra, India
John Martin  Independent 10746036 9 Percival Road, Clifton, Bristol, Avon, BS8 3LE,
Thompson Director United Kingdom

For brief profiles and further details in relation to our Board of Directors, see “Our Management” beginning on
page 230.

Company Secretary and Compliance Officer

Divya Venkat is the Company Secretary and Compliance Officer of our Company. Her contact details are as
follows:

Divya Venkat

Plot No. H-1, SIPCOT Industrial Park
Irrungattukottai, Sriperumbudur Taluk
Kancheepuram District - 602 105
Tamil Nadu, India

Tel: +91 44 6710 5135

E-mail: complianceofficer@hmil.net

Investor grievances

Bidders can contact our Company Secretary and Compliance Officer, the BRLMSs or the Registrar to the
Offer in case of any pre-Offer or post-Offer related problems, such as non-receipt of letters of Allotment,
non-credit of Allotted Equity Shares in the respective beneficiary account, non-receipt of refund orders or
non-receipt of funds by electronic mode, etc. For all Offer-related queries and for redressal of complaints,
investors may also write to the BRLMs.

All Offer related grievances, other than that of Anchor Investors, may be addressed to the Registrar to the Offer
with a copy to the relevant Designated Intermediary(ies) to whom the Bid cum Application Form was submitted.
The Bidder should give full details such as name of the sole or first Bidder, Bid cum Application Form number,
Bidder’s DP ID, Client ID, UPI ID, PAN, date of submission of the Bid cum Application Form, address of the
Bidder, number of Equity Shares applied for, the name and address of the Designated Intermediary(ies) where the
Bid cum Application Form was submitted by the Bidder and ASBA Account number (for Bidders other than the
UPI Bidders) in which the amount equivalent to the Bid Amount was blocked or the UPI ID, in case of UPI
Bidders.

Further, the Bidder shall also enclose the Acknowledgment Slip or provide the application number received from
the Designated Intermediary in addition to the document or information mentioned hereinabove. All grievances
relating to Bids submitted through Registered Brokers may be addressed to the Stock Exchanges with a copy to
the Registrar to the Offer. The Registrar to the Offer shall obtain the required information from the SCSBs for
addressing any clarifications or grievances of ASBA Bidders.

All Offer-related grievances of the Anchor Investors may be addressed to the Registrar to the Offer, giving full
details such as the name of the sole or first Bidder, Anchor Investor Application Form number, Bidders’ DP ID,
Client ID, PAN, date of the Anchor Investor Application Form, address of the Bidder, number of the Equity Shares
applied for, Bid Amount paid on submission of the Anchor Investor Application Form and the name and address
of the BRLMSs where the Anchor Investor Application Form was submitted by the Anchor Investor.

Book Running Lead Managers

Kotak Mahindra Capital Company Limited Citigroup Global Markets India Private Limited
27BKC, 1st Floor, Plot No. C — 27 “G” Block 1202, 12th Floor

Bandra Kurla Complex Bandra (East) First International Financial Center

Mumbai 400 051 G — Block Bandra Kurla Complex, Bandra (East)
Maharashtra, India Mumbai 400 098

Tel: +91 22 4336 0000 Mabharashtra, India

E-mail: hmil.ipo@kotak.com Tel: +91 22 6175 9999

97



Investor grievance e-mail: kmccredressal@kotak.com E-mail: hyundaimotorindiaipo@citi.com

Website: https://investmentbank.kotak.com Investor grievance e-mail: investors.cgmib@citi.com
Contact person: Ganesh Rane Website:
SEBI registration no.: INM000008704 www.online.citibank.co.in/rhtm/citigroupglobalscreen1.htm

Contact person: Karishma Asrani/ Vaibhav Gupta
SEBI registration no.: INM000010718
HSBC Securities and Capital Markets (India) Private  J.P. Morgan India Private Limited

Limited J.P. Morgan Tower, Off CST Road, Kalina
52/60, Mahatma Gandhi Road, Fort Santacruz East, Mumbai 400 098

Mumbai — 400 001 Mabharashtra, India

Mabharashtra, India Tel: +91 22 6157 3000

Tel: +91 22 6864 1289 E-mail: hmi_ipo@jpmorgan.com

E-mail: hmilipo@hsbc.co.in Investor grievance e-mail:

Investor grievance e-mail: investorsmb.jpmipl@jpmorgan.com
investorgrievance@hsbc.co.in Website: www.jpmipl.com
Website:https://www.business.hshc.co.in/en- Contact Person: Saarthak Soni/ Vidit Jain
gb/regulations/hshc-securities-and-capital-market SEBI registration no.: INM000002970

Contact person: Rachit Rajgaria/ Harshit Tayal
SEBI registration no: INM000010353
Morgan Stanley India Company Private Limited
18F, Tower 2, One World Centre

Plot 841, Senapati Bapat Marg

Mumbai 400 013

Mabharashtra, India

Tel: +91 22 6118 1000

E-mail: hmil_ipo@morganstanley.com
Website: www.morganstanley.com

Investor grievance e-mail:
investors_india@morganstanley.com

Contact person: Honi Joshi/ Keyur Thakar
SEBI registration no.: INM00001123

Statement of inter-se allocation of responsibilities of the Book Running Lead Managers

The responsibilities and co-ordination by the BRLMSs for various activities in this Offer are as follows:

S.No.  Activity Responsibility Co-ordinator

1. Capital structuring with the relative components and formalities such as BRLMs Citi
type of instruments, size of issue, allocation between primary and
secondary, etc.
2. Due diligence of the Company including its BRLMs Kotak
operations/management/business plans/legal etc. Drafting and design of
the Draft Red Herring Prospectus, the Red Herring Prospectus, this
Prospectus, abridged prospectus and application form. The BRLMs shall
ensure compliance with stipulated requirements and completion of
prescribed formalities with the Stock Exchanges, RoC and SEBI including
finalisation of this Prospectus and RoC filing.

3. Drafting and approval of all statutory advertisements. BRLMs Morgan
Stanley
4. Drafting and approval of all publicity material other than statutory BRLMs JPM

advertisement as mentioned above including corporate advertising,
brochure, etc. and filing of media compliance report.

5. Appointment of intermediaries — Registrar to the Offer, advertising BRLMs Citi
agency, including coordination of all agreements to be entered into with
such intermediaries.

6. Appointment of intermediaries - Banker(s) to the Offer, Sponsor Bank and BRLMs HSBC
other intermediaries, including coordination of all agreements to be
entered into with such intermediaries.

7. Preparation of road show marketing presentation and frequently asked BRLMs JPM
questions

8. International institutional marketing of the Offer, which will cover, inter BRLMs Citi
alia:

e  Marketing strategy;

e Finalizing the list and division of investors for one-to-one meetings;
and

e  Finalizing road show and investor meeting schedule.
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Activity

Responsibility

Co-ordinator

10.

11.

12.
13.

14.

Domestic institutional marketing of the Offer, which will cover, inter alia:

e  Marketing strategy;

e  Finalizing the list and division of investors for one-to-one meetings;
and

e  Finalizing road show and investor meeting schedule.

Retail and Non-institutional marketing of the Offer, which will cover, inter

alia,

e  Finalising media, marketing and public relations strategy including
list of frequently asked questions at road shows;

e  Finalising centres for holding conferences for brokers, etc.;

e  Follow-up on distribution of publicity and Offer material including
application form, this Prospectus and deciding on the quantum of the
Offer material; and

e  Finalising collection centres.
Coordination with Stock Exchanges for book building software, bidding
terminals, mock trading,
Anchor coordination, anchor CAN and intimation of anchor allocation.
Managing the book and finalization of pricing in consultation with the
Company and Selling Shareholder.
Post bidding activities including management of escrow accounts,
coordinate non- institutional allocation, coordination with Registrar,
SCSBs, Sponsor Banks and other Bankers to the Offer, intimation of
allocation and dispatch of refund to Bidders, etc. Other post-Offer
activities, which shall involve essential follow-up with Bankers to the
Offer and SCSBs to get quick estimates of collection and advising
Company about the closure of the Offer, based on correct figures,
finalisation of the basis of allotment or weeding out of multiple
applications, listing of instruments, dispatch of certificates or demat credit
and refunds, payment of STT on behalf of the Selling Shareholders and
coordination with various agencies connected with the post-Offer activity
such as Registrar to the Offer, Bankers to the Offer, Sponsor Bank, SCSBs
including responsibility for underwriting arrangements, as applicable.

Coordinating with Stock Exchanges and SEBI for submission of all post-
Offer reports including the final post-Offer report to SEBI.

BRLMs

BRLMs

BRLMs

BRLMs
BRLMs

BRLMs

JPM

Kotak

HSBC

HSBC
Citi

Kotak

Syndicate Member

Kotak Securities Limited

4% Floor, 12 BKC, G Block

Bandra Kurla Complex, Bandra (East)
Mumbai 400 051

Maharashtra, India

Tel: +91 22 6218 5410

Website: www.kotak.com

E-mail: umesh.gupta@kotak.com
Contact Person: Umesh Gupta

SEBI Registration No.: INZ000200137

Legal Counsel to our Company as to Indian law

Shardul Amarchand Mangaldas & Co

Amarchand Towers 216
Okhla Industrial Estate Phase 111
New Delhi 110 020

India

Tel: +91 11 4159 0700
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Legal Counsel to our Company as to International Law

Latham & Watkins LLP

9 Raffles Place
42-02 Republic Plaza
Singapore — 048 619
Tel.: +65 6536 1161

Statutory Auditors of our Company

B SR & Co. LLP, Chartered Accountants

KRM Towers, No.1

Harrington Road, Chetpet

Chennai — 600 031

Tamil Nadu, India

Email: hlakhotia@bsraffiliates.com

Tel: +91 44 4608 3100

Firm registration number: 101248W/W-100022
Peer review number: 014196

Changes in the auditors

There has been no change in the Statutory Auditors of our Company in the last three years preceding the date of
this Prospectus.

Registrar to the Offer

KFin Technologies Limited

Selenium Tower B, Plot N0.31-32
Gachibowli, Financial District
Nanakramguda, Serilingampally
Hyderabad 500 032

Telangana, India

Tel: +91 40 6716 2222/ 1800 309 4001
Website: www.kfintech.com

E-mail: hmil.ipo@kfintech.com
Investor grievance e-mail: einward.ris@kfintech.com
Contact Person: M Murali Krishna
SEBI Registration No.: INR0O00000221

Bankers to the Offer

Escrow Collection Bank(s)
HDFC Bank Limited

FIG — OPS Department- Lodha

I Think Techno Campus O-3 Level

Next to Kanjurmarg Railway Station

Kanjurmarg (East)

Mumbai 400 042

Mabharashtra, India

Tel: 022 3075 2927/ 28/ 2914

Website: www.hdfchank.com

E-mail: siddharth.Jadhav@hdfcbank.com, eric.bacha@hdfcbank.com, vikas.rahate@hdfcbank.com,
tushar.gavankar@hdfcbank.com

Contact Person: Siddharth Jadhav, Eric Bacha, Vikas Rahate, Tushar Gavankar
SEBI Registration No.: INBI00000063
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ICICI Bank Limited

Capital Markets division, 5" Floor

163, H. T. Parekh Marg

Backbay Reclamation, Churchgate
Mumbai 400 020

Maharashtra, India

Tel: 022 6805 2185

Website: www.icicibank.com

E-mail: varun.badai@icicibank.com
Contact Person: Varun Badai

SEBI Registration No.: INBIO0000004

Public Offer Account Bank
Kotak Mahindra Bank Limited

Kotak Infiniti, 6th Floor, Building No. 21
Infinity Park, Off Western Express Highway
General AK Vaidya Marg

Malad (East)

Mumbai 400 097

Maharashtra, India

Tel: 022 6605 6588

Website: www.kotak.com

E-mail: cmsipo@kotak.com

Contact Person: Siddhesh Shirodkar
SEBI Registration No.: INBI00000927

Refund Bank
ICICI Bank Limited

Capital Markets division, 5% Floor

163, H. T. Parekh Marg

Backbay Reclamation, Churchgate
Mumbai 400 020

Mabharashtra, India

Tel: 022 6805 2185

Website: www.icicibank.com

E-mail: varun.badai@icicibank.com
Contact Person: Varun Badai

SEBI Registration No.: INBI00000004

Sponsor Bank(s)
HDFC Bank Limited

FIG — OPS Department- Lodha

I Think Techno Campus O-3 Level
Next to Kanjurmarg Railway Station
Kanjurmarg (East)

Mumbai 400 042

Maharshtra, India

Tel: 022 3075 2927/ 28/ 2914
Website: www.hdfcbank.com

E-mail: siddharth.Jadhav@hdfcbank.com,

eric.bacha@hdfcbank.com,
vikas.rahate@hdfcbank.com,
tushar.gavankar@hdfcbank.com

Contact Person: Siddharth Jadhav, Eric Bacha,

Vikas Rahate, Tushar Gavankar

ICICI Bank Limited

Capital Markets division, 5™ Floor

163, H. T. Parekh Marg

Backbay Reclamation, Churchgate
Mumbai 400 020

Maharashtra, India

Tel: 022 6805 2185

Website: www.icicibank.com

E-mail: varun.badai@icicibank.com
Contact Person: Varun Badai

SEBI Registration No.: INBI00000004
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SEBI Registration No.: INBI00000063
Kotak Mahindra Bank Limited

Kotak Infiniti, 6th Floor, Building No. 21

Infinity Park, Off Western Express Highway

General AK Vaidya Marg

Malad (East)

Mumbai 400 097

Maharashtra, India

Tel: 022 6605 6588

Website: www.kotak.com

E-mail: cmsipo@kotak.com

Contact Person: Siddhesh Shirodkar
SEBI Registration No.: INBI00000927

Banker(s) to our Company

Citibank N.A.

9" Floor, DLF Square Building
Jacaranda Marg, DLF Phase 2

Gurugram 122 002

Haryana, India

Tel: +91 12449 64382

E-mail: avneet.singh.sachdeva@citi.com

HDFC Bank Limited

HDFC Bank House, Senapati Bapat Marg
Lower Parel West

Mumbai 400 013

Maharashtra, India

Tel: +91 99153 36165

E-mail: sandeep.bedil@hdfcbank.com

ICICI Bank Limited

ICICI Tower, NBCC Palace

Bhishma Pitamah Marg, Pragati Vihar
New Delhi 110 003

Delhi, India

Tel: +91 98105 66086

E-mail: mehru.bajaj@icicibank.com

Designated Intermediaries

Self-Certified Syndicate Banks

Axis Bank Limited

Axis House, 6th Floor, C-2
Wadia International Centre, Pandurang Budhkar Marg
Worli, Mumbai 400 025

Maharashtra, India

Tel: 022 24253672

Website: www.axisbank.com

E-mail: vishal.lade@axisbank.com
Contact Person: Vishal M. Lade

SEBI Registration No.: INBI00000017

DBS Bank India Limited

Ground Floor Nos. 11 & 12, Capitol Point
Baba Kharak Singh Marg

Connaught Place

New Delhi 110 001

Delhi India

Tel: +91 11 6653 8806

E-mail: garimakalra@dbs.com

Hong Kong and Shanghai Banking Corporation
Limited, India

Institutional Plot No. 68

Ground Floor, Sector 44

Gurgaon 122 002

Haryana, India

Tel: +91 92059 07707

E-mail: vivek3gupta@hsbc.co.in

Standard Chartered Bank

DLF Building No. 7A, 2/F, SC Tower
DLF Cyber City, DLF Phase 2

Sector 24, Gurugram 122 001
Haryana, India

Delhi, India

Tel: +91 124 48 76747

E-mail: hemant.jain@sc.com

The list of SCSBs notified by SEBI for the ASBA process is available at
http://www.sebi.gov.in/sebiweb/other/OtherAction.do?doRecognised=yes, or at such other website as may be
prescribed by SEBI from time to time.

A list of the Designated SCSB Branches with which an ASBA Bidder (other than UPI Bidders), not Bidding
through Syndicate/Sub Syndicate or through a Registered Broker, RTA or CDP could submit the Bid cum
Application Forms, is available at
https://www.sebi.gov.in/sebiweb/other/OtherAction.do?doRecognisedFpi=yes&intmld=34, or at such other
websites as may be prescribed by SEBI from time to time.

Syndicate SCSB Branches
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In relation to Bids (other than Bids by Anchor Investors and RIBs) submitted under the ASBA process to a member
of the Syndicate, the list of branches of the SCSBs at the Specified Locations named by the respective SCSBs to
receive deposits of Bid cum Application Forms from the members of the Syndicate is available on the website of
the SEBI (https://www.sebi.gov.in/sebiweb/other/OtherAction.do?doRecognisedFpi=yes&intmld=35) and
updated from time to time or any other website as may be prescribed by SEBI from time to time or such other
website as may be prescribed by SEBI from time to time.

Self-Certified Syndicate Banks and mobile applications enabled for UPI Mechanism

In accordance with SEBI circular No. SEBI/HO/CFD/DIL2/CIR/P/2019/76 dated June 28, 2019, SEBI circular
No. SEBI/HO/CFD/DIL2/CIR/P/2019/85 dated July 26, 2019, and SEBI circular No.
SEBI/HO/CFD/DIL2/CIR/P/2022/45 dated April 5, 2022, UPI Bidders may only apply through the SCSBs and
mobile applications whose names appear on the website of the SEBI which may be updated from time to time. A
list of SCSBs and mobile applications, using the UPI handles and which are live for applying in public issues
using UPI mechanism is available on the website of SEBI at
https://www.sebi.gov.in/sebiweb/other/OtherAction.do?doRecognisedFpi=yes&intmld=40 and
https://www.sebi.gov.in/sebiweb/other/OtherAction.do?doRecognisedFpi=yes&intmld=43, respectively, as
updated from time to time and at such other websites as may be prescribed by SEBI from time to time.

Registered Brokers

Bidders could submit ASBA Forms in the Offer using the stock broker network of the Stock Exchanges, i.e.,
through the Registered Brokers at the Broker Centres. The list of the Registered Brokers eligible to accept ASBA
Forms, including details such as postal address, telephone number and e-mail address, is provided on the websites
of the respective Stock Exchanges at www.bseindia.com and www.nseindia.com, as updated from time to time.

Registrar and Share Transfer Agents

The list of the RTAs eligible to accept ASBA Forms at the Designated RTA Locations, including details such as
address, telephone number and e-mail address, is provided on the websites of the Stock Exchanges at
https://www.bseindia.com/Static/Markets/Publiclssues/RtaDp.aspx? and https://www.nseindia.com/products-
services/initial-public-offerings-asba-procedures respectively, as updated from time to time.

Collecting Depository Participants

The list of the CDPs eligible to accept ASBA Forms at the Designated CDP Locations, including details such as
their name and contact details, is provided on the websites of the Stock Exchanges at
http://www.bseindia.com/Static/Markets/Publiclssues/RtaDp.aspx? and https://www.nseindia.com/products-
services/initial-public-offerings-asba-procedures respectively, as updated from time to time.

Experts to the Offer
Except as stated below, our Company has not obtained any expert opinions:

0] Our Company has received written consent dated September 28, 2024 from B S R & Co. LLP, Chartered
Accountants, to include their name as required under section 26(5) of the Companies Act read with the
SEBI ICDR Regulations in this Prospectus, and as an “expert” as defined under section 2(38) of the
Companies Act to the extent and in their capacity as independent statutory auditors, and in respect of (i)
their examination report dated September 28, 2024 on our Restated Consolidated Financial Information;
and (ii) their report dated September 28, 2024 on the statement of possible special tax benefits available
to our Company and its Shareholders included in this Prospectus and such consent has not been
withdrawn as on the date of this Prospectus. However, the term “expert” shall not be construed to mean
an “expert” as defined under the U.S. Securities Act.

(i) Our Company has received written consent dated October 8, 2024 from Manian & Rao, Chartered
Accountants, to include their name as required under section 26(5) of the Companies Act read with the
SEBI ICDR Regulations in this Prospectus, and as an “expert” as defined under section 2(38) of the
Companies Act to the extent and in their capacity as the independent chartered accountant, in respect of
their certificates in connection with the Offer and details derived therefrom as included in this Prospectus
and such consent has not been withdrawn as on the date of this Prospectus.

(iii) Our Company has received a written consent dated October 8, 2024 from M/s. RBSA Advisors LLP, to
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include their name as an “expert” as defined under section 2(38) and 26(5) of the Companies Act to the
extent and in their capacity as the independent chartered engineer and in respect of the certificate issued
by them and included in this Prospectus and such consent has not been withdrawn as on the date of this
Prospectus.

Monitoring Agency

As the Offer is an offer for sale of Equity Shares by the Promoter Selling Shareholder, our Company is not required
to appoint a monitoring agency in relation to the Offer.

Credit Rating
As the Offer is an offer for sale of Equity Shares, credit rating is not required.
IPO Grading

As the Offer is an offer for sale of Equity Shares, no credit agency registered with SEBI has been appointed in
respect of obtaining grading for the Offer.

Debenture Trustees

As the Offer is an offer for sale of Equity Shares, no debenture trustee has been appointed for the Offer.
Green Shoe Option

No green shoe option is contemplated under the Offer.

Appraising Entity

As the Offer is an offer for sale of Equity Shares by the Promoter Selling Shareholder, our Company will not
receive any proceeds from the Offer. Accordingly, no appraising entity has been appointed for the Offer.

Filing of the Draft Red Herring Prospectus

A copy of the Draft Red Herring Prospectus was filed electronically with SEBI through the SEBI intermediary
portal at https://siportal.sebi.gov.in, in accordance with the SEBI master circular no. SEBI/HO/CFD/PoD-
2/P/CIR/2023/00094 dated June 21, 2023, as specified in Regulation 25(8) of SEBI ICDR Regulations and circular
SEBI/HO/CFD/DIL1/CIR/P/2018/011) dated January 19, 2018 issued by SEBI. A copy of the Draft Red Herring
Prospectus was also filed with SEBI at:

Securities and Exchange Board of India
Corporation Finance Department

Division of Issues and Listing

SEBI Bhavan, Plot No. C4 A, ‘G’ Block
Bandra Kurla Complex, Bandra (East)
Mumbai 400 051

Maharashtra, India

Filing of the Red Herring Prospectus and this Prospectus

A copy of the Red Herring Prospectus, along with the material contracts and documents required to be filed, under
Section 32 of the Companies Act, has been filed with the RoC at its office and a copy of this Prospectus required
to be filed under Section 26 of the Companies Act, would be filed with the RoC at its office and through the
electronic portal at http://www.mca.gov.in/mcafoportal/loginvalidateuser.do. For details of the address of the
RoC, see “- Address of the RoC” on page 96.

Book Building Process

The Book Building Process, in the context of the Offer, refers to the process of collection of Bids from Bidders
on the basis of the Red Herring Prospectus, the Bid cum Application Forms and the Revision Forms within the
Price Band. The Price Band and minimum Bid Lot were decided by our Company in consultation with the
Promoter Selling Shareholder and the Book Running Lead Managers, and were be advertised in all editions of
Financial Express (a widely circulated English national daily newspaper), all editions of Jansatta (a widely
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circulated Hindi national daily newspaper) and all editions of Makkal Kural (a widely circulated Tamil daily
newspaper, Tamil being the regional language of Tamil Nadu, where our Registered Office is located), at least
two Working Days prior to the Bid/Offer Opening Date and were made available to the Stock Exchanges for the
purposes of uploading on their respective websites. Pursuant to the Book Building Process, the Offer Price was
determined by our Company in consultation with the Promoter Selling Shareholder and the BRLMs after the
Bid/Offer Closing Date. For further details, see “Offer Procedure” beginning on page 407.

All Bidders, other than Anchor Investors, could only participate through the ASBA process by providing the
details of their respective ASBA Account in which the corresponding Bid Amount was blocked by the SCSBs or
in the case of UPI Bidders, by using the UPI Mechanism. Additionally, Retail Individual Bidders participated
through the ASBA process only using the UPI Mechanism. Non-Institutional Bidders with an application size of
up to 0.50 million used the UPI Mechanism and provided their UPI ID in the Bid cum Application Form
submitted with Syndicate Members, Registered Brokers, Collecting Depository Participants and Registrar and
Share Transfer Agents. Anchor Investors were not permitted to participate in the Offer through the ASBA process.
In accordance with the SEBI ICDR Regulations, QIBs and Non-Institutional Bidders were not permitted to
withdraw or lower the size of their Bid(s) (in terms of the quantity of the Equity Shares or the Bid Amount) at any
stage. Retail Individual Bidders and other Eligible Employees could revise their Bid(s) during the Bid/Offer Period
and withdraw their Bid(s) until Bid/Offer Closing Date.

Anchor Investors were not allowed to revise and withdraw their Bids after the Anchor Investor Bidding Date.
Except Allocation to Retail Individual Investors, Non-Institutional Investors and the Anchor Investors, Allocation
in the Offer was done be on a proportionate basis. For further details on the method and procedure for Bidding
and the Book Building Process, see “Terms of the Offer”, “Offer Structure” and “Offer Procedure” beginning
on pages 396, 403 and 407, respectively.

The Book Building Process and the Bidding process are subject to change from time to time, and the
Bidders were advised to make their own judgment about investment through the aforesaid processes prior
to submitting a Bid in the Offer.

Bidders should note that the Offer is also subject to (i) filing of this Prospectus by our Company with RoC;
and (ii) our Company obtaining final listing and trading approvals from the Stock Exchanges, which our
Company shall apply for after Allotment.

Ilustration of Book Building Process and Price Discovery Process

Each Bidder, by submitting a Bid in the Offer, will be deemed to have acknowledged the above restrictions and
the terms of the Offer. For an illustration of the Book Building Process and the price discovery process, see “Terms
of the Offer” and “Offer Procedure ” beginning on pages 396 and 407, respectively.

Underwriting Agreement

Our Company and the Promoter Selling Shareholder entered into an Underwriting Agreement with the
Underwriters for the Equity Shares proposed to be offered through the Offer. Pursuant to the terms of the
Underwriting Agreement, the obligations of the Underwriters are several and are subject to certain conditions to
closing, as specified therein.

The Underwriting Agreement is dated October 17, 2024. The Underwriters have indicated their intention to
underwrite the following number of Equity Shares:

Name, address, telephone number and e-mail Indicative number of Equity Amount Underwritten (in
address of the Underwriters Shares to be Underwritten R million)
Kotak Mahindra Capital Company Limited 28,438,840.00 55,711.17

27 BKC, 1st Floor, Plot No. C-27, ‘G’ Block
Bandra Kurla Complex, Bandra (East)

Mumbai 400 051 Maharashtra, India

Tel: +91 22 4336 0000

E-mail: hmil.ipo@kotak.com

Citigroup Global Markets India Private Limited 28,438,940.00 55,711.37
1202, 12th Floor

First International Financial Center

G — Block Bandra Kurla Complex, Bandra (East)
Mumbai 400 098

Maharashtra, India
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Name, address, telephone number and e-mail Indicative number of Equity Amount Underwritten (in
address of the Underwriters Shares to be Underwritten  million)
Tel: +91 22 6175 9999
E-mail: hyundaimotorindiaipo@citi.com
J.P. Morgan India Private Limited 28,438,940.00 55,711.37
J.P. Morgan Tower, Off CST Road, Kalina
Santacruz East, Mumbai 400 098
Maharashtra, India
Tel: +91 22 6157 3000
E-mail: hmi_ipo@jpmorgan.com
HSBC Securities and Capital Markets (India) 28,438,940.00 55,711.37
Private Limited
52/60, Mahatma Gandhi Road, Fort
Mumbai — 400 001
Maharashtra, India
Tel: +91 22 6864 1289
E-mail: hmilipo@hsbc.co.in
Morgan Stanley India Company Private Limited 28,438,940.00 55,711.37
18F, Tower 2, One World Centre
Plot 841, Senapati Bapat Marg
Mumbai 400 013
Maharashtra, India
Tel: +91 22 6118 1000
E-mail: hmil_ipo@morganstanley.com
Kotak Securities Limited 100 0.20
4th Floor, 12 BKC, G Block
Bandra Kurla Complex, Bandra (East)
Mumbai 400 051
Maharashtra, India
Tel: +91 22 6218 5410
Website: www.kotak.com
E-mail: umesh.gupta@kotak.com

Total 142,194,700 278,556.83

The abovementioned amounts are provided for indicative purposes only and would be finalized after the pricing
and actual allocation and subject to the provisions of Regulation 40(3) of the SEBI ICDR Regulations.

In the opinion of our Board of Directors (based on representations made to our Company by the Underwriters),
the resources of the Underwriters are sufficient to enable them to discharge their respective underwriting
obligations in full. The Underwriters are registered as merchant bankers with SEBI or registered as brokers with
the Stock Exchange(s). Our IPO Committee, at its meeting held on October 17, 2024, has accepted and entered
into the Underwriting Agreement mentioned above on behalf of our Company. Allocation among the Underwriters
may not necessarily be in proportion to their underwriting commitments set forth in the table above.

Notwithstanding the above table, the Underwriters shall be severally responsible for ensuring payment with

respect to Equity Shares allocated to investors procured by them. The extent of underwriting obligations and the
Bids to be underwritten by each BRLM shall be as per the Underwriting Agreement.
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CAPITAL STRUCTURE

The share capital of our Company, as on the date of this Prospectus, is set forth below.

(in %, except share data)
S. Particulars Aggregate value Aggregate value
No. at face value at Offer Price”
A) AUTHORISED SHARE CAPITAL®
1,400,000,000 Equity Shares of face value of 210 each 14,000,000,000 -
B) ISSUED, SUBSCRIBED AND PAID-UP SHARE CAPITAL BEFORE THE OFFER
812,541,100 Equity Shares of face value of ¥ 10 each 8,125,411,000 -
C) PRESENT OFFER®®)
Offer for Sale of 142,194,700 Equity Shares of face value of X 10 each
Of which:
The Offer includes:
Employee Reservation Portion of 778,400 Equity Shares of face value X 10
each aggregating to % 1,380.88 million™®
Net Offer of 141,416,300 Equity Shares of face value X 10 each aggregating
to T 277,175.95 million”

E) ISSUED, SUBSCRIBED AND PAID-UP SHARE CAPITAL AFTER THE OFFER

812,541,100 Equity Shares of face value of 10 each 8,125,411,000 -

F) SECURITIES PREMIUM ACCOUNT

Before the Offer Nil
After the Offer Nil

"Subject to finalisation of Basis of Allotment.

* A discount of T 186 per Equity Share was offered to Eligible Employees bidding in the Employee Reservation Portion.

(1) For details in relation to changes in the authorized share capital of our Company, see “History and Certain Corporate Matters —
Amendments to the Memorandum of Association” on page 222.

(2) The Offer has been authorized by our Board pursuant to its resolution dated May 17, 2024. Further, our IPO Committee has taken on
record the approval for the Offer for Sale by the Promoter Selling Shareholder pursuant to its resolution dated June 14, 2024. For
details of authorizations for the Offer for Sale, see “The Offer” on page 90.

(3) The Promoter Selling Shareholder has confirmed that the Offered Shares are eligible for being offered for sale in the Offer in accordance
with the SEBI ICDR Regulations.

(4) The Employee Reservation Portion does not exceed 5% of our post-Offer paid-up Equity Share capital.

1,421,947,000 278,556,829,600

7,784,000 1,380,881,600"

1,414,163,000 277,175,948,000"

Notes to Capital Structure

1. Equity share capital history of our Company

The following table sets forth the history of the equity share capital of our Company:

Date of Nature of Name(s) of Number of  Face value Issue price Nature of
allotment allotment allottee(s) and  equity shares per equity  per equity consideration
details of allotted share share
equity shares ®) ®)
allotted per
allottee
May 6, 1996 Initial One equity share 7 1,000 1,000 Cash
subscription each was allotted
to the to Hyundai Motor
Memorandum  Company and
of nominees of
Association”  Hyundai  Motor
Company, i.e., M
G Chung, B J
Park, H W Baik,
N M Kim, Y S
Kimand B J Lee
December 27, Further issue® Hyundai  Motor 77,678 1,000 1,000 Cash
1996* Company
September 16, Further issue Hyundai  Motor 739,966 1,000 1,000 Cash
1997% Company
October 31, Further issue Hyundai  Motor 2,159,430 1,000 1,000 Cash
1997% Company
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Date of Nature of Name(s) of Number of  Face value Issue price  Nature of

allotment allotment allottee(s) and  equity shares per equity  per equity consideration
details of allotted share share
equity shares ®) ®
allotted per
allottee
December 10, Further issue Hyundai  Motor 905,685 1,000 1,000 Cash
1997# Company
March 31, Furtherissue  Hyundai Motor 774,605 1,000 1,000 Cash
1998* Company
July 21, 1998# Further issue Hyundai  Motor 1,654,435 1,000 1,000 Cash
Company
December 1, Further issue Hyundai  Motor 636,883 1,000 1,000 Cash
1998* Company
February 16, Furtherissue  Hyundai Motor 1,176,722 1,000 1,000 Cash
1999% Company

Pursuant to resolutions passed by our Board and our Shareholders in their respective meetings held on May 17, 2024,
the authorised share capital of our Company was sub-divided from 14,000,000 equity shares of face value of X 1,000
each into 1,400,000,000 Equity Shares of face value of 210 each. Accordingly, the issued, subscribed and paid-up
equity share capital of our Company was sub-divided from 8,125,411 equity shares of face value of Z 1,000 per
equity share to 812,541,100 Equity Shares of face value of 2 10 per Equity Share.
" Our Company was incorporated on May 6, 1996. The date of subscription to the Memorandum of Association is April 26, 1996 and
the allotment of equity shares pursuant to such subscription was taken on record by our Board on May 10, 1996.
“Allotments have been made by our Company pursuant to the in-principle approval dated June 11, 1996, received from RBI under
section 19(i)(d) of the Foreign Exchange Regulation Act, 1973 (“RBI Approval ). The RBI Approval was taken on record by our
Board in its meeting held on July 18, 1996.
*Our Company has been unable to trace Form 2 for return of allotment for such allotment as the relevant information was not available
in the records maintained by our Company. Our Company has conducted an extensive search of its records with the RoC, both
physically and on the MCA portal, and in this regard has obtained a certificate dated June 3, 2024, from BP & Associates, practicing
company secretaries. Accordingly, we have included these details based on share certificates and the resolution dated December 27,
1996, passed by the Board for this allotment. Further, we have also sent an intimation through our letter dated June 7, 2024, to the
RoC informing them of the missing Form 2 with respect to this allotment. For further details, see “Risk Factors — A form filing relating
to an allotment of our equity shares in the past, is not traceable. We cannot assure you that any action will not be initiated against
us in the future or that we will not be subject to any penalty imposed by the competent authority in this regard.” on page 61.

Our Company does not have any preference share capital as on the date of this Prospectus.
Equity shares issued out of revaluation reserves
Our Company has not issued any equity shares out of revaluation of reserves since incorporation.

Equity shares issued for consideration other than cash or pursuant to Sections 230 to 234 of the
Companies Act, 2013 or Sections 391 to 394 of the Companies Act, 1956

Our Company has not issued any equity shares for consideration other than cash nor has allotted any equity
shares pursuant to any scheme approved under under Sections 391 to 394 of the Companies Act, 1956 or
Sections 230 to 234 of the Companies Act since incorporation.

Issue of equity shares at a price lower than the Offer Price in the last year

Our Company has not issued any equity shares during a period of one year preceding the date of this
Prospectus.

Issue of equity shares under employee stock option schemes

Our Company has not issued any equity shares pursuant to any employee stock option scheme since its
incorporation. Our Company does not have any employee stock option scheme as on date of this Prospectus.

Shareholding of our Promoter and members of our Promoter Group

As on the date of this Prospectus, none of the members of the Promoter Group (excluding our Promoter)
hold any Equity Shares in our Company.
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Set forth below is the shareholding of our Promoter in our Company:

Name of the Shareholder

Pre-Offer

Post-Offer

Number of
Equity Shares

Percentage of pre-

Number of
Equity Shares

Percentage of post-

of face value of Offer EgumgShare of face value Offer E_qmt;; Sbare

210 each GERUEL () 0of 210 each GERUEL ()
Hyundai Motor Company 812,541,100% 100 670,346,400 82.50
Total 812,541,100% 100 670,346,400 82.50

“Subject to finalisation of Basis of Allotment
#Includes 100 Equity Shares of face value of ¥ 10 each,each held by Wangdo Hur, Kuen Han YI, Unsoo Kim, Jae Wan Ryu, Daeick
Kim and Jong Hoon Lee on behalf of and as nominees of Hyundai Motor Company, our Promoter.

History of build-up of Promoter shareholding in our Company

As on the date of this Prospectus, our Promoter holds, in aggregate, 812,541,100 Equity Shares of face value
of X 10 each, including 100 Equity Shares of face value of X 10 each, each held by Wangdo Hur, Kuen Han
Y1, Unsoo Kim, Jae Wan Ryu, Daeick Kim and Jong Hoon Lee on behalf of and as nominees of our
Promoter, which constitutes 100% of the issued, subscribed and paid-up Equity Share capital of our
Company. All the Equity Shares held by our Promoter are held in dematerialised form. As of the date of this
Prospectus, none of the Equity Shares held by our Promoter are pledged or otherwise encumbered.

Set forth below is the build-up of our Promoter’s shareholding in our Company since its incorporation:

Date of Number of Face Issue/ Nature of Nature of % of the % of the
allotment/ equity value per acquisition/ consideration transaction pre-Offer  post-Offer
transfer shares equity transfer Equity Equity

allotted/ share ()  price per Share Share
transferred equity capital? capital
share (})
May 6, 7 1,000 1,000 Cash Initial 0.00 0.00
19964 subscription
to the MoA
December 77,678" 1,000 1,000 Cash Further issue 0.96 0.96
27, 1996
September 739,966 1,000 1,000 Cash Further issue 9.11 9.11
16, 1997
October 31, 2,159,430 1,000 1,000 Cash Further issue 26.58 26.58
1997
December 905,685 1,000 1,000 Cash Further issue 11.15 11.15
10, 1997
March 31, 774,605 1,000 1,000 Cash Further issue 9.53 9.53
1998
July 21, 1,654,435 1,000 1,000 Cash Further issue 20.36 20.36
1998
December 636,883 1,000 1,000 Cash Further issue 7.84 7.84
1, 1998
February 1,176,722 1,000 1,000 Cash Further issue 14.48 14.48
16, 1999

Pursuant to resolutions passed by our Board and our Shareholders in their respective meetings held on May 17, 2024,
the authorised share capital of our Company was sub-divided from 14,000,000 equity shares of face value of ¥ 1,000
each into 1,400,000,000 Equity Shares of face value of 10 each. Accordingly, the issued, subscribed and paid-up equity
share capital of our Company was sub-divided from 8,125,411 equity shares of face value of X 1,000 per equity share
to 812,541,100 Equity Shares of face value of X 10 per Equity Share.

Total 812,541,100" 100 100

&Qur Company was incorporated on May 6, 1996. The date of subscription to the Memorandum of Association is April 26, 1996,and
the allotment of equity shares pursuant to such subscription was taken on record by our Board on May 10, 1996.

*As adjusted for the sub-division of face value of equity shares of our Company from 1,000 each to 10 each.

" Includes 100 Equity Shares of face value of ¥ 10 each, each held by Wangdo Hur, Kuen Han YI, Unsoo Kim, Jae Wan Ryu, Daeick
Kim and Jong Hoon Lee on behalf of and as nominees of Hyundai Motor Company, our Promoter.

*Our Company has been unable to trace Form 2 for return of allotment for such allotment as the relevant information was not available
in the records maintained by our Company. Our Company has conducted an extensive search of its records with the RoC, both
physically and on the MCA portal, and in this regard has obtained a certificate dated June 3, 2024, from BP & Associates, practicing
company secretaries. Accordingly, we have included these details based on share certificates and the resolution dated December 27,
1996, passed by the Board for this allotment. Further, we have also sent an intimation through our letter dated June 7, 2024, to the
RoC informing them of the missing Form 2 with respect to this allotment. For further details, see “Risk Factors — A form filing relating
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to an allotment of our equity shares in the past, is not traceable. We cannot assure you that any action will not be initiated against
us in the future or that we will not be subject to any penalty imposed by the competent authority in this regard.” on page 61.

Details of minimum Promoter Contribution locked in for 18 months

Pursuant to Regulations 14 and 16 of the SEBI ICDR Regulations, an aggregate of 20% of the fully diluted
post-Offer Equity Share capital of our Company held by our Promoter shall be considered as minimum
promoter contribution and locked-in for a period of 18 months or any other period as may be prescribed
under applicable law, from the date of Allotment (“Promoter’s Contribution”) and the Equity Shares held
by our Promoter in excess of Promoter’s Contribution and the Equity Shares held by them transferred
pursuant the Offer, shall be locked in for a period of six months, from the date of Allotment or any other
period as may be prescribed under applicable law.

Our Promoter has given its consent to include such number of Equity Shares held by them, in aggregate, as
may constitute 20% of the fully diluted post-Offer Equity Share capital of our Company as Promoter’s
Contribution. Our Promoter has agreed not to dispose, sell, transfer, charge, pledge or otherwise encumber
in any manner the Promoter’s Contribution from the date of the Draft Red Herring Prospectus, until the
expiry of the lock-in period specified above, or for such other time as required under SEBI ICDR
Regulations, except as may be permitted, in accordance with the SEBI ICDR Regulations.

As on the date of this Prospectus, our Promoter holds 812,541,100 Equity Shares of face value of X 10 each,
including 100 Equity Shares of face value of % 10 each, each held by Wangdo Hur, Kuen Han YI, Unsoo
Kim, Jae Wan Ryu, Daeick Kim and Jong Hoon Lee on behalf of and as nominees of our Promoter,
constituting 100% of our Company’s issued, subscribed and paid-up equity share capital, all of which are
eligible for Promoter contribution.

The details of Equity Shares held by our Promoter, which will be locked-in for minimum Promoter’s
contribution for a period of 18 months, from the date of Allotment as Promoter Contribution are as provided
below:

Name of Number of Number of Date of Face Allotment/ Nature of % of % of
our Equity Equity allotment/  value Acquisition  transaction the the
Promoter Shares of Shares of transfer” per price per pre- post-
face valueX  face value X Equity  Equity Share Offer Offer
10 each held 10 each Share of face value paid- paid-
locked-in” ®) %10 each (}) up up
capital  capital
(%) (ona
fully
diluted
basis) "
Hyundai 812,541,100 117,672,200 February 10 10 Further 14.48 14.48
Motor 16, 1999 issue
Company 44,836,020  December 10 10 Further 5.52 5.52
1,1998 issue
Total 812,541,100 162,508,220 20.00 20.00

" Includes 100 Equity Shares of face value of T 10 each, each held by Wangdo Hur, Kuen Han YI, Unsoo Kim, Jae Wan Ryu, Daeick
Kim and Jong Hoon Lee on behalf of and as nominees of Hyundai Motor Company, our Promoter.

# Equity Shares of face value of T 10 each were fully paid-up on the date of allotment/acquisition.

" Subject to finalisation of Basis of Allotment.

The Equity Shares being locked-in are not and will not be ineligible for computation of Promoter
Contribution under Regulation 15 of the SEBI ICDR Regulations. For details on the build-up of the equity
share capital held by our Promoter, see “ - History of build-up of Promoter shareholding in our Company”
on page 109.

In this connection, we confirm the following:

(i) Equity Shares offered for Promoter’s Contribution do not include Equity Shares acquired during the
three years preceding the date of this Prospectus (a) for consideration other than cash and revaluation
of assets or capitalisation of intangible assets, or (b) as a result of bonus shares issued by utilization of
revaluation reserves or unrealised profits or from bonus issue against Equity Shares which are
otherwise in-eligible for computation of Promoter’s Contribution;

(if) the Promoter’s Contribution does not include any Equity Shares acquired during the one year preceding
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10.

11.

12.

the date of this Prospectus, at a price lower than the price at which the Equity Shares are being offered
to the public in the Offer;

(iii) our Company has not been formed by the conversion of one or more partnership firms or a limited
liability partnership firm into a Company; and

(iv) the Equity Shares forming part of the Promoter’s Contribution are not subject to any pledge or any
other form of encumbrance.

Details of share capital locked-in for six months

In addition to Promoter’s Contribution locked in for 18 months any Equity Shares held by our Promoter’s in
excess of Promoter’s Contribution shall be locked in for a period of six months. Pursuant to Regulation 17
of the SEBI ICDR Regulations, the entire pre-Offer Equity Share capital of our Company will be locked in
for a period of six months from the date of Allotment, except for Equity Shares Allotted pursuant to the
Offer for Sale. As on the date of this Prospectus, our Company does not have Shareholders that are venture
capital funds or alternative investment funds of category | or category Il or a foreign venture capital investor.

As required under Regulation 20 of the SEBI ICDR Regulations, our Company shall ensure that the details
of the Equity Shares locked-in are recorded by the relevant Depository.

In terms of Regulation 21 of the SEBI ICDR Regulations, the Equity Shares held by our Promoter which are
locked-in as per Regulation 16 of the SEBI ICDR Regulations, may be pledged only with scheduled
commercial banks or public financial institutions or systemically important non-banking finance companies
or deposit taking housing finance companies as collateral security for loans granted by such entity, provided
that such pledge of the Equity Shares is one of the terms of the sanctioned loan. However, such lock-in will
continue pursuant to any invocation of the pledge and the transferee of the Equity Shares pursuant to such
invocation shall not be eligible to transfer the Equity Shares until the expiry of the lock-in period stipulated
above.

In terms of Regulation 22 of the SEBI ICDR Regulations, Equity Shares held by our Promoter which are
locked-in pursuant to Regulation 16 of the SEBI ICDR Regulations, may be transferred amongst our
Promoter or any member of the Promoter Group or to any new promoter, subject to continuation of lock-in
in the hands of the transferees for the remaining period and compliance with provisions of the Takeover
Regulations, as applicable and such transferee shall not be eligible to transfer them till the lock-in period
stipulated in SEBI ICDR Regulations has expired. The Equity Shares held by persons other than our
Promoter and locked-in for a period of six months from the date of Allotment in the Offer, may be transferred
to any other person holding Equity Shares which are locked-in, subject to the continuation of the lock-in in
the hands of the transferee for the remaining period (and such transferees shall not be eligible to transfer
until the expiry of the lock-in period) and compliance with the provisions of the Takeover Regulations.

Lock-in of Equity Shares Allotted to Anchor Investors

50% of the Equity Shares Allotted to Anchor Investors under the Anchor Investor Category shall be locked-
in for a period 90 days from the date of Allotment and the remaining 50% of the Equity Shares Allotted to
Anchor Investors in the Anchor Investor Category shall be locked-in for a period of 30 days from the date
of Allotment.

Our Promoter, members of our Promoter Group, our Directors or their relatives have not sold or purchased
any Equity Shares during the six months preceding the date of this Prospectus.
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13. Our shareholding pattern

The shareholding pattern of our Company as on the date of this Prospectus is as set forth below:

(A) Promoters 812,541,1 812,541,1 100 812,541,1 812,541,1
and 00 00 00 00
Promoter
Group

812,541,100

()  Public - - - ; ; ; : ; ; 5 5 3 } ) ; ;

© Non - - - - - - - - - - - - - - - -
Promoter-
Non
Public

(C1)  Shares - - - - - - - - - - - - - R R -
underlying
DRs

(C2)  Shares - - - - - - - - R R R R R R R _
held by
Employee
Trusts

Total 7" 8125411 - - 8125411 100 812,541,1 - 812,541,1 100 - - - - - -
00 00 00 00

812,541,100

" Our Company has seven shareholders, out of which six equity shareholders, i.e., Wangdo Hur, Kuen Han Y1, Unsoo Kim, Jae Wan Ryu, Daeick Kim and Jong Hoon Lee, are holding 100 Equity Shares of face value of ¥ 10 each
holders on behalf of our Promoter and our Promoter is the beneficial owner of these Equity Shares of face value I 10 each and in total holds 812,541,100 Equity Shares of face value of ¥ 10 each.

112

, as the registered



14,

15.

16.
@)
(@)

(b)

(©)

(d)

17.

As on the date of this Prospectus, our Company has seven Shareholders, which includes six nominee
shareholders of the Promoter.

Shareholding of our Directors, Key Managerial Personnel and members of Senior Management in our
Company

Except as stated below, none of our Directors or Key Managerial Personnel or Senior Management hold any
Equity Shares as on the date of this Prospectus.

Name Number of Equity Shares of Percentage of pre-Offer Equity Share capital
face value of ¥ 10 each
Unsoo Kim 100 Negligible
Wangdo Hur 100 Negligible
Daeick Kim 100 Negligible
Jong Hoon Lee 100 Negligible
Jae Wan Ryu 100 Negligible
Total 500" Negligible

"Held as the registered holders on behalf of our Promoter and our Promoter is the beneficial owner of these Equity Shares of face value ¥ 10 each.
Details of shareholding of the major shareholders of our Company
Details of shareholding of the major shareholders of our Company

Set forth below are details of shareholder holding 1% or more of the paid-up share capital of our Company
as on the date of this Prospectus:

Sr. Name of Shareholder Number of Equity Percentage of pre-Offer
No. Shares of face Equity Share capital
value of ¥ 10 each
1. Hyundai Motor Company 812,541,100 100

" Includes 100 Equity Shares of face value of ¥ 10 each, each held by Wangdo Hur, Kuen Han YI, Unsoo Kim, Jae Wan Ryu, Daeick
Kim and Jong Hoon Lee on behalf of and as nominees of Hyundai Motor Company, our Promoter.

Set forth below are details of shareholder holding 1% or more of the paid-up share capital of our Company
as of 10 days prior to the date of this Prospectus:

Sr. Name of Shareholder Number of Equity Percentage of pre-Offer
No. Shares of face Equity Share capital
value of T 10 each
1. Hyundai Motor Company 812,541,100 100

" Includes 100 Equity Shares of face value of ¥ 10 each, each held by Wangdo Hur, Kuen Han YI, Unsoo Kim, Jae Wan Ryu, Daeick
Kim and Jong Hoon Lee on behalf of and as nominees of Hyundai Motor Company, our Promoter.

Set forth below are details of shareholder holding 1% or more of the paid-up share capital of our Company
as of one year prior to the date of this Prospectus:

Sr. Name of Shareholder Number of equity Percentage of pre-Offer
No. shares Equity Share capital
1. Hyundai Motor Company 8,125,411 100

"Including one equity share of face value ¥ 1,000 each, each held by M K Chung, Kuen Han YI, Unsoo Kim, Dosik Kim, Daeick Kim
and Jong Hoon Lee on behalf of and as nominees of Hyundai Motor Company, our Promoter.

Set forth below are details of shareholder holding 1% or more of the paid-up share capital of our Company
as of two years prior to the date of this Prospectus:
Sr. Name of Shareholder Number of equity Percentage of pre-Offer
No. shares Equity Share capital
1. Hyundai Motor Company 8,125,411 100

" Including one equity share of face value ¥ 1,000 each, each held by M K Chung, Kuen Han YI, Unsoo Kim, Dosik Kim, Dageick Kim
and Jong Hoon Lee on behalf of and as nominees of Hyundai Motor Company, our Promoter.

Employee stock option scheme

Our Company does not have any employee stock option scheme as on the date of this Prospectus.
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19.

20.

21.

22.

23.

24.

25.

26.

217.

28.

There have been no financing arrangements whereby our Promoter, members of the Promoter Group,
directors of our Promoter, our Directors or any of their relatives have financed the purchase by any other
person of securities of our Company (other than in the normal course of the business of the relevant financing
entity) during the six months immediately preceding the date of filing of this Prospectus.

Our Company, our Directors and the BRLMSs have not entered into any buy-back arrangement for purchase
of the Equity Shares being offered through the Offer.

The Equity Shares are fully paid-up and there are no partly paid-up Equity Shares as on the date of this
Prospectus. The Equity Shares to be transferred pursuant to the Offer shall be fully paid-up at the time of
Allotment.

There are no outstanding warrants, options or rights to convert debentures, loans or other instruments into,
or which would entitle any person to an option to receive Equity Shares, as on the date of this Prospectus.

There will be no further issue of specified securities whether by way of issue of bonus shares, preferential
allotment, rights issue or in any other manner during the period commencing from the date of filing of the
Draft Red Herring Prospectus with SEBI until the Equity Shares have been listed on the Stock Exchanges
or all application monies have been refunded, as the case may be.

There is no proposal or intention, negotiations or consideration by our Company to alter its capital structure
by way of split or consolidation of the Equity Shares or issue of Equity Shares or convertible securities on a
preferential basis or issue of bonus or rights or further public offer of such securities, within a period of six
months from the Bid/Offer Opening Date.

None of the BRLMSs and their respective associates (as defined under the SEBI Merchant Bankers
Regulations) hold any Equity Shares as on the date of this Prospectus.

Our Company shall ensure that there shall be only one denomination of the Equity Shares, unless otherwise
permitted by law.

The issuance of equity shares since incorporation until the date of this Prospectus, by our Company had been
undertaken in accordance with the provisions of the Companies Act, as to the extent applicable.

All transactions in Equity Shares by our Promoter and members of our Promoter Group between the date of
filing of this Prospectus and the date of closing of the Offer shall be reported to the Stock Exchanges within
24 hours of such transactions.

None of the Shareholders of our Company are directly or indirectly related to the BRLMSs or their associates,
through their shareholding.
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OBJECTS OF THE OFFER

The objects of the Offer are to (i) to carry out the Offer for Sale of 142,194,700" Equity Shares of face value of X
10 each by the Promoter Selling Shareholder aggregating to ¥ 278,556.83" million; and (ii) achieve the benefits
of listing the Equity Shares on the Stock Exchanges. For further details of the Offer, see “The Offer” beginning
on page 90.

"Subject to finalisation of the Basis of Allotment.
" A discount of ¥ 186 per Equity Share was offered to Eligible Employees bidding in the Employee Reservation Portion.

Further, our Company expects that listing of the Equity Shares will enhance our visibility and brand image and
provide liquidity and a public market for the Equity Shares in India.

Utilisation of the Offer Proceeds by the Promoter Selling Shareholder

Our Company will not receive any proceeds from the Offer (the “Offer Proceeds”) and all the Offer Proceeds
will be received by the Promoter Selling Shareholder after deduction of Offer related expenses and relevant taxes
thereon, to be borne by the Promoter Selling Shareholder. For details of the Offered Shares, see “Other Regulatory
and Statutory Disclosures — Authority for the Offer” beginning on page 377.

Offer-related Expenses

The Offer expenses are estimated to be approximately X 6,241.20 million.

The expenses in relation to this Offer include, among others, listing fees, selling commission and brokerage, fees
payable to the BRLMs, fees payable to legal counsel of the Company and Promoter Selling Shareholder, fees
payable to the Registrar to the Offer, Escrow Collection Bank(s) and Sponsor Bank(s) to the Offer, processing fee
to the SCSBs for processing application forms, brokerage and selling commission payable to members of the
Syndicate, Registered Brokers, RTAs and CDPs, printing and stationery expenses, advertising and marketing
expenses and all other incidental and miscellaneous expenses for listing the Equity Shares on the Stock Exchanges.

Other than (i) the listing fees and (ii) any advertisements constituting corporate communications not related to the
Offer (in line with our past practices), which will be solely borne by our Company; all costs, charges, fees and
expenses that are associated with and incurred in connection with the Offer including, inter alia, filing fees, book
building fees and other charges, fees and expenses of the SEBI, the Stock Exchanges, the Registrar of Companies
and any other Governmental Authority, advertising, printing, accommodation and travel expenses, fees and
expenses of the legal counsel to our Company and Promoter Selling Shareholder, registrar fees and broker fees
(including fees for procuring of applications), bank charges, fees and expenses of the BRLMS, syndicate members,
Self-Certified Syndicate Banks, other Designated Intermediaries and any other consultant, advisor or third party
in connection with the Offer shall be borne by the Promoter Selling Shareholder, subject to compliance with
applicable law and as agreed among parties. All the expenses relating to the Offer shall be paid by our Company
in the first instance. Upon commencement of listing and trading of the Equity Shares on the Stock Exchanges
pursuant to the Offer, Promoter Selling Shareholder shall reimburse our Company for any expenses in relation to
the Offer paid by our Company on behalf of the Promoter Selling Shareholder directly from the Public Offer
Account except as may be prescribed by the SEBI or any other regulatory authority. In the event the Offer is
withdrawn or unsuccessful or the listing and trading approvals from the Stock Exchanges are not received, subject
to applicable laws, all costs and expenses (including all applicable taxes) with respect to the Offer shall be
exclusively borne by our Company, unless specifically required otherwise by the relevant governmental authority
and reimbursed by the Promoter Selling Shareholder.

The estimated Offer expenses are as follows:

(Z in million)

Activity Estimated As a % of the As a % of the

expenses* total estimated  total Offer size

(in X million) Offer expenses
Fees and commissions payable to the BRLMs (including any 4,930.46 79.00% 1.77%
underwriting commission, brokerage and selling commission)

Advertising and marketing expenses 256.01 4.10% 0.09%
Fees payable to the Registrar to the Offer 471 0.08% 0.00%
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Activity Estimated As a % of the As a % of the

expenses* total estimated  total Offer size
(in T million) Offer expenses
Commission/processing fee for SCSBs, Sponsor Bank(s) and 246.99 3.96% 0.09%
Bankers to the Offer. Brokerage and selling commission and
bidding charges for Members of the Syndicate, Registered Brokers,
RTAs and CDPs®
Printing and distribution of Offer stationery 4.15 0.07% 0.00%
Others 459.45 7.36% 0.16%
A. Regulatory filing fees, book building software fees, listing
fees, etc.
B. Fee payable to independent statutory auditor, namely B S 130.10 2.08% 0.05%
R & Co. LLP., Chartered Accountants
C. Fees payable to other intermediaries 24.64 0.39% 0.01%
D. Fee payable to legal counsels 63.89 1.02% 0.02%
E. Miscellaneous 120.81 1.94% 0.04%
Total estimated Offer expenses 6,241.20 100.00% 2.24%

V.

*Offer expenses include applicable taxes, where applicable. Offer expenses are estimates and are subject to change.

Selling commission payable to the SCSBs on the portion for Retail Individual Bidders, Non-Institutional Bidders and Eligible Employees
which are directly procured by the SCSBs, would be as follows:

Portion for Retail Individual Bidders" 0.30% of the amount Allotted” (plus applicable taxes)
Portion for Non-Institutional Bidders” 0.15% of the amount Allotted” (plus applicable taxes)
Portion for Eligible Employees” 0.25% of the Amount Allotted” (plus applicable taxes)

“Amount Allotted is the product of the number of Equity Shares Allotted and the Offer Price. Selling commission payable to the SCSBs
will be determined on the basis of the bidding terminal 1D as captured in the Bid Book of BSE or NSE.

No processing fees shall be payable by our Company and the Promoter Selling Shareholder to the SCSBs on the application directly
procured by them.

Processing fees payable to the SCSBs on the portion for Retail Individual Bidders, Non-Institutional Bidders and Eligible Employees
(excluding UPI Bids) which are procured by the members of the Syndicate / sub-Syndicate / Registered Broker / RTAs / CDPs and
submitted to SCSB for blocking, would be as follows:

Portion for Retail Individual Bidders, Non-Institutional Bidders and | €10 per valid Bid cum Application Form (plus applicable
Eligible Employees* taxes)

*Processing fees payable to the SCSBs for capturing Syndicate Member/Sub-syndicate (Broker)/Sub-broker code on the ASBA Form for
Non-Institutional Bidders and Qualified Institutional Bidders with bids above ¥ 0.5 million would be ¥ 10 plus applicable taxes, per valid
application.

The total processing fees payable to SCSBs as mentioned above will be subject to a maximum cap of ¥ 3.0 million (plus applicable taxes).
In case the total uploading charges/processing fees payable exceeds ¥ 3.0 million (plus applicable taxes), then the amount payable to
SCSBs, would be proportionately distributed based on the number of valid applications such that the total uploading charges / processing
fees payable does not exceed < 3.0 million (plus applicable taxes).

Selling commission on the portion for Eligible Employee, Retail Individual Bidders (up to ¥ 0.2 million) and Non-Institutional Bidders
(from ¥ 0.2 - % 0.5 million) which are procured by Members of the Syndicate (including their sub-Syndicate Members), RTAs and CDPs
or for using 3-in-1 type accounts- linked online trading, demat & bank account provided by some of the Registered Brokers which are
Members of the Syndicate (including their Sub-Syndicate Members) would be as follows:

Portion for Retail Individual Bidders” 0.30% of the amount allotted (plus applicable taxes)
Portion for Non-Institutional Bidders” 0.15% of the amount allotted (plus applicable taxes)
Portion for Eligible Employees” 0.25% of the Amount Allotted (plus applicable taxes)

“Amount Allotted is the product of the number of Equity Shares Allotted and the Offer Price.

The selling commission payable to the Syndicate / Sub-Syndicate Members will be determined (i) for RIls and Nlls and, on the basis of
the application form number / series, provided that the application is also bid by the respective Syndicate / Sub-Syndicate Member. For
clarification, if a Syndicate ASBA application on the application form number / series of a Syndicate / Sub-Syndicate Member, is bid by
an SCSB, the selling commission will be payable to the SCSB and not the Syndicate / Sub-Syndicate Member; and (ii) for Niis (above ¥
0.5 million), Syndicate ASBA Form bearing SM Code & Sub-Syndicate Code of the application form submitted to SCSBs for Blocking
of the Fund and uploading on the Exchanges platform by SCSBs. For clarification, if a Syndicate ASBA application on the application
form number / series of a Syndicate / Sub-Syndicate Member, is bid by an SCSB, the selling commission will be payable to the Syndicate
/ Sub Syndicate members and not the SCSB.

Bidding Charges payable to members of the Syndicate (including their sub-Syndicate Members) on the applications made using 3-in-1
accounts would be ¥ 10 plus applicable taxes, per valid application bid by the Syndicate (including their sub- Syndicate Members).
Bidding charges payable to SCSBs on the QIB Portion and NllIs (excluding UPI Bids) which are procured by the Syndicate/sub-
Syndicate/Registered Broker/RTAs/ CDPs and submitted to SCSBs for blocking and uploading would be < 10 per valid application (plus
applicable taxes).

The total processing fees payable to Syndicate (Including their Sub syndicate Members) as mentioned above will be subject to a maximum
cap of % 3.5 million (plus applicable taxes). In case the total uploading charges/processing fees payable exceeds ¥ 3.5 million (plus
applicable taxes), then the amount payable to Members of the Syndicate (Including their Sub syndicate Members), would be
proportionately distributed based on the number of valid applications such that the total uploading charges / processing fees payable
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Vi.

vil.

viii.

does not exceed X 3.5 million (plus applicable taxes).

The selling commission and bidding charges payable to Registered Brokers, the RTAs and CDPs will be determined on the basis of the
bidding terminal 1D as captured in the Bid book of BSE or NSE.

Selling commission/ bidding charges payable to the Registered Brokers on the portion for Retail Individual Bidders, Eligible Employees
procured through UPI Mechanism and Non-Institutional Bidders which are directly procured by the Registered Broker and submitted
to SCSB for processing, would be as follows:

Bidders and Eligible Employees

Portion for Retail Individual Bidders, Non-Institutional | <10 per valid application (plus applicable taxes)

All such commissions and processing fees set out above shall be paid as per the timelines in terms of the Syndicate Agreement and Cash

Escrow and Sponsor Bank Agreement.

Uploading Charges

Bidding charges/ processing fees for applications made by UPI Bidders using the UPI Mechanism would be as under:

Members of the Syndicate / RTAs / CDPs
(uploading charges)

¥ 30/- per valid application (plus applicable taxes)

The total uploading charges / processing fees payable to Members of the Syndicate, RTAs,
CDPs, Registered Brokers as listed under will be subject to a maximum cap of T 20 million
(plus applicable taxes). In case the total uploading charges/processing fees payable exceeds
X 20 million (plus applicable taxes), then the amount payable to Members of the Syndicate,
RTAs, CDPs, Registered Brokers would be proportionately distributed based on the number
of valid applications such that the total uploading charges / processing fees payable does
not exceed < 20 million (plus applicable taxes).

Sponsor Bank(s)

For Axis Bank Limited: 36.50 plus GST per valid Bid cum Application Form by UPI Bidders
using the UPI Mechanism.

For HDFC Bank Limited, ICICI Bank Limited and Kotak Mahindra Bank Limited: INil plus
GST per valid Bid cum Application Form by UPI Bidders using the UPI Mechanism.

The Sponsor Bank shall be responsible for making payments to the third parties such as
remitter bank, NPCI and such other parties as required in connection with the performance
of its duties under the SEBI circulars, the Syndicate Agreement and other applicable laws.

The processing fees for applications made by UPI Bidders may be released to the remitter banks (SCSBs) only after such banks provide a
written confirmation on compliance with SEBI circular no. SEBI/HO/CFD/DIL2/CIR/P/2022/51 dated April 20, 2022 read with SEBI Circular
No: SEBI/HO/CFD/DIL2/CIR/P/2021/570 dated June 02, 2021 read with SEBI Circular No: SEBI/HO/CFD/DIL2/CIR/P/2021/2480/I/M

dated March 16, 2021.

Monitoring Utilization of Funds

Since the Offer is an Offer for Sale and our Company will not receive any proceeds from the Offer, our Company
is not required to appoint a monitoring agency for the Offer.

Other confirmations

The Offer proceeds will be received by the Promoter Selling Shareholder. None of our Directors, Key Managerial
Personnel and Senior Management will receive any portion of the Offer Proceeds.
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BASIS FOR OFFER PRICE

The Price Band and the Offer Price has been determined by our Company, in consultation with the Book Running
Lead Managers, on the basis of assessment of market demand for the Equity Shares of face value of % 10 each
offered through the Book Building Process and on the basis of quantitative and qualitative factors as described
below. The face value of the Equity Shares is 10 each and the Offer Price is 196 times the face value of the
Equity Shares. Bidders should also see “Risk Factors”, “Our Business”, “Restated Consolidated Financial
Information”, and “Management’s Discussion and Analysis of Financial Condition and Results of Operations”
on pages 34, 178, 262 and 326, respectively, to have an informed view before making an investment decision.

Quialitative Factors

We believe that some of the qualitative factors and our strengths which form the basis for computing the Offer

Price are:

e We have been the second largest auto OEM since Fiscal 2009 in the Indian passenger vehicles market in
terms of domestic sales volumes, according to the CRISIL Report;

e We have diverse portfolio of passenger vehicles across powertrains and across major passenger vehicle
segments. Our current portfolio of passenger vehicles caters to a diverse customer base, such that we are able
to offer “something for everyone”. Currently, our portfolio includes 13 passenger vehicle models (including
N Line models which are the passenger vehicle models that feature sporty performance features) across all
major passenger vehicle segments by body type;

o We identify emerging market trends in a timely manner and introduce innovative passenger vehicles and
technologies to meet customer needs in India. We identify emerging market trends, latent customer needs and
aspirations based on our and HMC’s global network, in-depth market and product research;

¢ We have pan-India sales and distribution and after-sale services network offered by our dealers. As of June
30, 2024, we had 1,377 sales outlets across 1,036 cities and towns in India and 1,561 service centres across
India across 957 cities and towns in India, which has grown from 1,167 sales outlets across 873 cities and
towns in India and 1,307 service centres across 814 cities and towns in India as of March 31, 2021;

e We have digitised our customers and dealers’ interactions with each other and with us. Through the
“myHyundai” app and our website, customers can interact with us at every stage of the passenger vehicle
purchase journey and access after-sale services;

e We have flexible and automated manufacturing capabilities. The Chennai Manufacturing Plant was amongst
the few large single location passenger vehicle manufacturing plants in India in terms of production capacity
as of June 2024, according to the CRISIL Report. Our passenger vehicles are based on five different platforms
(four for ICE passenger vehicles and one for EVs); and

e We have an experienced management team with a track record of delivering profitable growth and superior
returns.

For further details, see “Our Business — Our Strengths” on page 184.
Quantitative Factors

Some of the information presented below, relating to our Company, is derived from the Restated Consolidated
Financial Information. For details, see “Restated Consolidated Financial Information” on page 262.

Pursuant to resolutions passed by our Board and our Shareholders in their respective meetings held on May 17,
2024, the authorised share capital of our Company was sub-divided from 14,000,000 equity shares of face value
of ¥ 1,000 each into 1,400,000,000 Equity Shares of face value of *10 each. Accordingly, the issued, subscribed
and paid-up equity share capital of our Company was sub-divided from 8,125,411 equity shares of face value of
% 1,000 per equity share to 812,541,100 Equity Shares of face value of X 10 per Equity Share. Sub-division of
shares has been retrospectively considered for the computation of EPS in accordance with Ind AS 33 for all
Fiscals/ periods presented.

Some of the quantitative factors which may form the basis for computing the Offer Price are as follows:

A. Basic and diluted earnings per share (“EPS”):

Fiscal / Period ended Basic EPS (in X) Diluted EPS (in %) Weight
Fiscal ended March 31, 2024 74.58 74.58 3
Fiscal ended March 31, 2023 57.96 57.96 2
Fiscal ended March 31, 2022 35.71 35.71 1
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Fiscal / Period ended Basic EPS (in¥) Diluted EPS (in %) Weight

Weighted Average 62.56 62.56 -
Three months ended June 30, 2024# 18.33 18.33 -
#Not annualised

Notes:

@ Basic EPS is calculated by dividing the net profit for the period/year divided by the weighted average number of equity shares.

@ Diluted EPS is calculated by dividing the net /profit for the period/year divided by the weighted average number of equity shares
adjusted for effect of dilution.

®  Weighted average means aggregate of year-wise weighted EPS divided by the aggregate of weights i.e. (EPS x weight) for each
year/ total of weights.

@ Pursuant to resolutions passed by our Board of Directors and the Shareholders in their respective meetings held on May 17, 2024,
the face value of the Equity Shares of our Company was sub-divided from ¥1,000 each to %10 each, the disclosure of basic and
diluted earnings per share for all the period/ years presented has been arrived at after giving effect to the sub-division.

B. Price/Earning (“P/E”) ratio in relation to Offer Price:

Particulars P/E at the Offer Price (number of times)

Based on basic EPS for the Financial Year 2024 26.28
Based on diluted EPS for the Financial Year 2024 26.28
C. Industry P/E ratio

Particulars P/E Ratio

Highest 30.44

Lowest 11.08

Average 23.45

Notes:

@ The industry high and low has been considered from the industry peer set provided later in this section. The industry composite
has been calculated as the arithmetic average P/E of the industry peer set disclosed in this section.

@ The industry P/E ratio mentioned above is for the financial year ended March 31, 2024. P/E ratio has been computed based on the
closing market price of equity shares on BSE Limited on October 16, 2024 divided by the Diluted EPS for the year ended March
31, 2024.

@ All the financial information for listed industry peers mentioned above is sourced from the audited financial statements of the
relevant companies for Fiscal 2024, as available on the websites of the Stock Exchanges.

D. Return on Net Worth

Fiscal / Period ended Return On Net Worth (%) Weight
2024 56.82 3
2023 23.48 2
2022 17.21 1
Weighted Average (of the above three 39.11
Financial Years)
Three months ended June 30, 2024* 12.26
#Not annualised

Notes:

@ Return on Net Worth is calculated as Profit for the period / year as a percentage of Net Worth

@ Net Worth is defined as total equity, which is equity share capital plus general reserve and retained earnings.

®  Weighted average means aggregate of year-wise weighted Return On Net Worth divided by the aggregate of weights i.e. (Return
On Net Worth x weight) for each year/total of weights.

For a reconciliation of non-GAAP measures, see “Management’s Discussion and Analysis of our Results
of Operations — Non- GAAP Financial Measures” on page 345.

E. Net Asset Value Per Equity Share

Net Asset Value Per Equity Share Amount (in %)
As on June 30, 2024 149.52
As on March 31, 2024 131.26
After the Offer
At Offer Price 149.52
Notes:

For a reconciliation of non-GAAP measures, see “Management ” s Discussion and Analysis of our Results of Operations - Non-
GAAP Financial Measures” on page 345.

Net Asset Value Per Equity Share defined as total equity divided by number of equity used in calculating earnings per shares.
Pursuant to resolutions passed by our Board and our Shareholders in their respective meetings held on May 17, 2024, the authorised
share capital of our Company was sub-divided from 14,000,000 equity shares of face value of T 1,000 each into 1,400,000,000 Equity
Shares of face value of T10 each. Accordingly, the issued, subscribed and paid-up equity share capital of our Company was sub-divided
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from 8,125,411 equity shares of face value of T 1,000 per equity share to 812,541,100 Equity Shares of face value of T 10 per Equity
Share.

F. Comparison of accounting ratios with listed industry peers

The following peer group has been determined on the basis of companies listed on Indian stock exchanges,
whose business profile is comparable to our businesses in terms of our size and our business model:

Net Asset Price/

. . Return On
Face (;Iosmg Revenge from Earnings per share for Value.Per earnings NgﬁNogh Market
Name of value priceason  operations for Financial Year 2024 gy ratio for for the capitalisat
the ® per October Financial @W Share as _the Financial ion (in T
company share) 16,2024 X  Year 2024 (in at March  Financial Year 2024 billion) ©
per share) Z million) 31, 2024@ Year %)@
Basic Diluted 20240 (%)

Company 10* NA 698,290.57 74.58 74.58 131.26 26.28©) 56.82%  1,592.58®
Listed peers
Maruti 5 12,373.50 1,418,582.00 429.01 429.01 2,723.77 28.84 15.75% 3,890.26
Suzuki
India
Limited
Tata 2 907.10 4,379,277.70 81.96 81.89 221.67 11.08 36.98% 3,338.68
Motors
Limited®
Mahindra 5 3,065.40 1,382,793.00 101.14 100.70 594.08 30.44 17.02% 3,811.91
&
Mahindra
Limited®

Source: All the financial information for listed industry peers mentioned above is on a consolidated basis (unless otherwise available

only on standalone basis) and is sourced from the annual reports / annual results as available of the respective company for the financial

year ended March 31, 2024 submitted to stock exchanges.

* Pursuant to resolutions passed by our Board and our Shareholders in their respective meetings held on May 17, 2024, the authorised

share capital of our Company was sub-divided from 14,000,000 equity shares of face value of ¥ 1,000 each into 1,400,000,000 Equity

Shares of face value of 10 each. Number of equity shares considered for above calculations are after considering impact of share sub-

division.

For a reconciliation of non-GAAP measures, see “Management’s Discussion and Analysis of our Results of Operations - Non-GAAP

Financial Measures” on page 345.

Notes:

@ Basic/diluted earnings per share refers to the basic/diluted earnings per share sourced from the financial statements of the
respective peer group companies for the financial year ended.

@ Net Asset Value Per Equity Share defined as total equity divided by number of equity used in calculating earnings per shares.

@) Price/earnings ratio for the peer group has been computed based on the closing market price of equity shares on BSE as on October
16, 2024, divided by the diluted earnings per share for financial year ended March 31, 2024.

@ Return on Net Worth is calculated as Profit for the period / year attributable to shareholders of the company as a percentage of
Net Worth.

) Market capitalisation is the product of the basic shares outstanding on BSE as at the quarter ended June 30, 2024 multiplied by
the closing price on BSE.

@ Price/earnings ratio for Company has been computed based on the Offer price of ¥ 1,960, divided by the diluted earnings per share

for financial year ended March 31, 2024. Market capitalisation of Company is the product of 812,541,100 Equity Shares

outstanding after the Offer multiplied by the Offer price of < 1,960.

Tata Motors Limited ‘A’ ordinary shareholders have received 7 ordinary shares for every 10 ‘A’ ordinary shares held, effective

from September 1, 2024. Earnings per share based on weighted average of ordinary shares and ‘A’ ordinary shares as on March

31, 2024; Net asset value per equity share based on total number of ordinary shares and ‘A’ ordinary shares as on March 31,

2024; Market capitalisation is the product of the basic shares outstanding on BSE as of September 1, 2024 multiplied by the closing

price on BSE. All the financial information mentioned for Tata Motor Limited is on a consolidated basis across business segments,

namely Commercial Vehicles, Passenger Vehicles, Jaguar Land Rover, Vehicle Financing and Others (Others consist of IT services

and Insurance Broking services).

®  All the financial information mentioned for Mahindra & Mahindra Limited is on a consolidated basis across business segments,
namely Automotive, Farm Equipment, Auto Investment, Farm Investments and Industrial Businesses and Consumer Services.

(7)

Key Performance Indicators

The table below sets forth the details of KPIs that our Company considers have a bearing for arriving at the
basis for Offer Price. These KPIs have been historically used by us to understand and analyze our business
performance, which in result, help us in analyzing our performance in comparison to our peers. All the KPIs
disclosed below have been approved and confirmed by our Audit Committee pursuant to its resolution dated
September 28, 2024 and have been certified by Manian & Rao, Chartered Accountants, pursuant to their
certificate dated October 8, 2024. This certificate on KPIs was part of the material contracts for inspection
and was accessible on the website of our Company at https://www.hyundai.com/in/en/investor-
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relations/investor-information/material-documents from the date of the Red Herring Prospectus until the Bid/
Offer Closing Date. For further details, see “Material Contracts and Documents for Inspection” beginning
on page 460. Further, since we are wholly owned by Hyundai Motor Company, our Promoter, the Audit
Committee has confirmed that there are no KPIs pertaining to our Company that have been disclosed to any
investors at any point of time during the three years period prior to the date of filing of this Prospectus.

Our Company confirms that it shall continue to disclose all the KPIs included in this section on a periodic
basis, at least once a year (or any lesser period as may be determined by the Board of our Company), for a
duration of one year after the date of listing of the Equity Shares on the Stock Exchanges, or for such other
duration as required under the SEBI ICDR Regulations.

The Bidders can refer to the below-mentioned Key Performance Indicators, being a combination of financial
and operational Key Performance Indicators, to make an assessment of our Company’s performances and
make an informed decision.

Details of our KPIs as of and for the three months ended June 30, 2024 and June 30, 2023 and Financial Years
ended March 31, 2022, March 31, 2023, and March 31, 2024, is set out below:

Metric Unit As at and for the three As at and for the Fiscal
months ended
June 30, June 30, 2024
2024 2023 2023 2022
Financial metrics
Revenue from operations (in< 173,442.34  166,235.11 698,290.57 603,075.80 473,784.32
million)
Domestic (in %) 76.30 79.73 77.66 76.59 78.80
Exports (in %) 23.70 20.27 22.34 23.41 21.20
Profit for the period / year (in¥ 14,896.52 13,291.86 60,600.44 47,092.50 29,015.91
million)
Profit For The Period / Year (in % 8.48 7.81 8.50 7.67 6.05
Margin M@ )
EBITDA (Excluding Other (in¥ 23,402.54 19,972.55 91,326.16 75,487.80 54,860.89
Income) WA million)
EBITDA Margin (Excluding in o 13.49 12.01 13.08 12.52 11.58
Other Income) (V4 (in %)
EBIT (Excluding Other Income) (in¥ 18,112.73 14,375.65 69,246.85 53,589.14 33,165.03
e million)
EBIT Margin (Excluding Other - 10.44 8.65 9.92 8.89 7.00
Income) WO (in %)
Net Worth () (in¥ 121,487.10 213,808.29 106,656.57 200,548.18  168,562.55
million)
Return On Capital Employed . 13.69 7.63 62.90 28.75 20.37
e (in %)
Operating metric
Total sales volume In 192,055 183,403 777,876 720,565 610,760
numbers
Domestic In 149,455 148,303 614,721 567,546 481,500
numbers
Exports In 42,600 35,100 163,155 153,019 129,260
numbers
Sales outlets In 1,377 1,351 1,363 1,336 1,282
numbers
Service outlets In 1,561 1,520 1,549 1,498 1,422
numbers

#Not annualised

Notes:

@ For a reconciliation of non-GAAP measures, see “Management’s Discussion and Analysis of our Results of Operations — Non-
GAAP Financial Measures” on page 345.

@ Profit For The Period/Year Margin is defined as Profit for the period/year as a percentage of total income.

©® EBITDA (Excluding Other Income) is calculated as Profit for the period / year plus Total tax expense plus Finance Costs plus
Depreciation and amortisation expense less other income.

@ EBITDA Margin (Excluding Other Income) is calculated as EBITDA (Excluding Other Income) as a percentage of Revenue from
operations.

® EBIT (Excluding Other Income) is calculated as Profit for the period / year plus Total tax expense plus Finance costs less Other
income.
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©® EBIT Margin (Excluding Other Income) is calculated as EBIT (Excluding Other Income) as a percentage of Revenue from

operations.

™ Net Worth is defined as total equity, which is equity share capital plus general reserve and retained earnings.
®  Return On Capital Employed is calculated as EBIT as a percentage of Capital Employed, where EBIT is calculated as Profit for the
period / year plus Total tax expense plus Finance costs and Capital Employed is calculated as Total equity plus Total non-current

liabilities.

Brief explanations of the relevance of the KPIs for our business operations are set forth below:

Metric

Explanation

Financial metrics

Revenue from operations

Domestic
Exports
Profit for the period / year

Profit For The Period/Year Margin

EBITDA (Excluding Other Income)
EBITDA margin (Excluding Other
Income)

EBIT (Excluding Other Income)
EBIT margin (Excluding Other
Income)

Net Worth

Return On Capital Employed

Operating metrics

Total sales volume

Domestic

Exports

Sales outlets

Service outlets

Revenue from operations is used by our management to track the revenue profile
of the business and in turn helps assess the overall financial performance of our
Company and size of our business.

Mix of domestic and export sales volume helps us identify the demand trends of
our vehicles and accordingly deploy our capital and production capabilities
towards a domestic focused or export focused sales strategy.

We believe that tracking our profit/(loss) from continuing operations after tax for
the period/year enables us to monitor the overall results of operations and
financial performance of our Company.

Tracking EBITDA (excluding Other income), EBIT (excluding Other income),
EBIT helps us identify underlying trends in our business and facilitates
evaluation of year-on-year operating performance of our operations.

We believe net worth enables us to establish the overall financial strength and
position of our business as well as internal sources of capital available for
deployment.

We believe return on capital employed enables us to track how efficiently our
Company generates earnings from the capital employed in the business.

We believe that total sales volume is an indicator of the overall effectiveness of
our R&D, product planning, manufacturing and marketing capabilities, having a
direct impact on our revenue from sales of vehicles as well as indirectly
impacting our revenue from sale of parts.

Mix of domestic and export sales volume helps us to identify the demand trends
of our vehicles and accordingly deploy our capital and production capabilities
towards a domestic focused or export focused sales strategy.

Sales outlets enable us to track the breadth and depth of our dealership network.
This is an important metric as our dealers represent the primary interface between
us and our customers.

Service outlets enable us to track the breadth and depth of our after-sales
capabilities across the country. This is an important metric as seamless
availability and quality of our after-sales services are key aspects for the
continuous growth for the demand of our vehicles.

We have described and defined the KPIs, as applicable, in “Definitions and Abbreviations” on page 1. For
details of our other operating metrics disclosed elsewhere in this Prospectus, see “Our Business” and
“Management’s Discussion and Analysis of Financial Condition and Results of Operations” beginning on
pages 178 and 326, respectively.

Description on the historic use of the KPIs by our Company to analyze, track or monitor the
operational and/or financial performance of our Company

In evaluating our business, we consider and use certain KPIs, as stated above, as a supplemental measure to
review and assess our financial and operating performance. The presentation of these KPIs is not intended to
be considered in isolation or as a substitute for the Restated Consolidated Financial Information. We use these
KPIs to evaluate our financial and operating performance. Some of these KPIs are not defined under Ind AS
and are not presented in accordance with Ind AS. These KPIs have limitations as analytical tools. Further,
these KPIs may differ from the similar information used by other companies and hence their comparability
may be limited. Therefore, these metrics should not be considered in isolation or construed as an alternative
to Ind AS measures of performance or as an indicator of our operating performance, liquidity, profitability or
results of operation. Although these KPIs are not a measure of performance calculated in accordance with
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applicable accounting standards, our Company’s management believes that it provides an additional tool for
investors to use in evaluating our ongoing financial results and trends and in comparing our financial results
with other companies in our industry because it provides consistency and comparability with past financial
performance, when taken collectively with financial measures prepared in accordance with Ind AS.

Investors are encouraged to review the Ind AS financial measures and to not rely on any single financial or
operational metric to evaluate our business. For further details please see “Risk Factors - We track certain
operational metrics and non-GAAP measures for our operations. Certain of our operational metrics are
subject to inherent challenges in measurement and any real or perceived inaccuracies in such metrics may
adversely affect our business and reputation.” on page 78.

Comparison of KPIs based on additions or dispositions to our business

Except as disclosed in “History and Certain Corporate Matters - Details regarding material acquisitions or
divestments of business/undertakings, mergers, amalgamations, any revaluation of assets, etc., in the last
10 years” on page 224, our Company has not undertaken any acquisitions or dispositions of assets/ business
during the three months ended June 30, 2024 and Fiscals 2024, 2023 and 2022. No comparison of KPIs over
time based on additions or dispositions to the business are required to be provided.

Comparison of its KPIs with Listed Industry Peers
The following table provides a comparison of the KPIs of our Company with our peer group. The peer group
has been determined on the basis of companies listed on Indian stock exchanges or globally, whose business

profile is comparable to our businesses in terms of our size and our business model:

Maruti Suzuki India Limited (Consolidated)

Metric Unit As at and for the three As at and for the Fiscal
months ended
June 30, June 30, 2024 2023 2022

2024% 2023%
Financial metrics (Consolidated)

Revenue from operations mi(ilnioi) 357,794.00 323,385.00 1,418,582.00 1,175,713.00 883,298.00
Domestic® (in %) NA NA 87.35 87.40 85.86
Overseas® (in %) NA NA 12.65 12.60 14.14

(in? 25,252.00
Profit for the period / year million) 37,597.00 134,882.00 82,110.00 38,795.00
Profit for the period / year margin ®  (in %) 10.21 7.58 9.24 6.86 4.31
(in?

EBITDA million) NA NA NA NA NA

EBITDA margin (in %) NA NA NA NA NA

EBIT (in T million) NA NA NA NA NA

EBIT margin (in %) NA NA NA NA NA

(in?

Net worth million) NA NA 856,360.00 617,913.00 553,335.00

Return on Capital employed (in %) NA NA NA NA NA

Total sales volume® In numbers NA NA 2,135,323 1,966,164 1,652,653
Domestic® In numbers NA NA 1,852,256 1,706,831 1,414,277
Exports® In numbers NA NA 283,067 259,333 238,376

Sales outlets® In numbers NA NA 3,863 3,640 3,357

Service touchpoints® In numbers NA NA 4,964 4,564 4,254

Note: All the financial information mentioned above is on a consolidated basis. Information in relation to Fiscal 2024, 2023 and 2022
is sourced from the respective year’s annual report as submitted to stock exchanges. Financial information in relation to three months
ended June 30, 2024 and June 30, 2023 is sourced from the unaudited financial results for the quarter ended June 30, 2024 and June
30, 2023 as submitted to stock exchanges.

NA = Not available in the data reported in the respective sources mentioned above.

#Not annualised

@ Revenue from operations (domestic) includes sales and services to customers located in India.

@ Revenue from operations (overseas) includes sales and services rendered to customers located outside India.

®  Profit for the period / year margin is calculated as profit for the period / year as a percentage of total income.

@ Includes passenger vehicle and light commercial vehicle volumes.

® Includes passenger vehicle and light commercial vehicle sales outlets / service touchpoints.
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We have considered information related to Tata Motors Limited on a consolidated basis across business
segments, namely Commercial Vehicles, Passenger Vehicles, Jaguar Land Rover, Vehicle Financing and
Others (Others consist of IT services and Insurance Broking services) in table A (“Tata Motors Limited
(Consolidated)™).

A) Tata Motors Limited (Consolidated)

Metric Unit As at and for the three As at and for the Fiscal
months ended
June 30, June 30, 2024 2023 2022
2024* 2023*

Financial metrics (Consolidated)
Revenue from operations  (in < million) 1,080,480.00 1,022,360.80 4,379,277.70 3,459,669.70 2,784,536.20

Domestic™) (in %) NA NA 29.18 32.98 28.99
Overseas® (in %) NA NA 70.82 67.02 71.01
Profit for the period / year (in < million) 56,920.00 33,006.50  318,067.50 26,898.70 (113,087.60)
Profit for the period / year (in %) 5.19 3.19 7.17 0.77 (4.02)
margin®®
EBITDA® (in T million) 155,680.00 146,810.00 627,980.00 370,110.00 268,400.00
EBITDA margin (in %) 14.40 14.40 14.30 10.70 9.60
EBIT® (in ¥ million) 91,240.00 82,590.00 362,280.00 124,870.00 19,310.00
EBIT margin (in %) 8.40 8.10 8.30 3.60 0.70
Net worth (in % million) 882,010.00 543,476.70  849,180.20  453,217.90  445,612.40
Return  on  Capital (in %) NA NA 18.70 6.50 1.00
employed®
Total sales volume® In numbers NA NA 1,380,315 1,335,819 1,086,734
Domestic In numbers NA NA NA NA NA
Exports In numbers NA NA NA NA NA
Sales outlets In numbers NA NA NA NA NA
Service touchpoints In numbers NA NA NA NA NA

Note: All the financial information mentioned above is on a consolidated basis. Information in relation to Fiscal 2024, 2023 and 2022

is sourced from the respective year’s annual report as submitted to stock exchanges. Financial information in relation to three months

ended June 30, 2024 and June 30, 2023 is sourced from the unaudited financial results for the quarter ended June 30, 2024 and June

30, 2023 as submitted to stock exchanges. EBITDA and EBIT are sourced from the respective year’s fourth quarter and respective

quarter’s investor presentation published by the company.

NA = Not available in the data reported in the respective sources mentioned above.

#Not annualised

@ Domestic information includes sales and services to customers located in India.

@ OQverseas information includes sales and services rendered to customers located outside India.

@ Profit for the period / year margin is calculated as profit for the period / year as a percentage of total income.

@ Fiscal 2023 and 2022 Return on Capital employed ratios are sourced from the Fiscal 2024 annual report.

®  Total sales volume in Fiscal 2024 excludes Chery Jaguar Land Rover (CJLR) JV sales volume, while in Fiscal 2023 and Fiscal
2022 includes CJLR JV sales volume.

©®  Figures have been rounded off to such number of units and decimal places as provided in the respective source.

Additionally, we have also considered information related to Tata Motors Limited’s Passenger Vehicles
business segment in table B (“Tata Passenger Vehicles — business segment”) given that segment is
considered relevant for benchmarking with our Company. The Tata Passenger Vehicles business segment
includes subsidiaries, namely, Tata Motors Passenger Vehicles Limited (“TMPV”), mainly, for ICE
passenger vehicles and Tata Passenger Electric Mobility Limited (“TPEM”) for electric passenger vehicles,
along with other subsidiaries like Tata Motors European Technical Centre Plc (“TMETC”), Trilix S.R.L and
share of Joint Operation Fiat India Automobiles Private Limited (“FIAPL”).

B) Tata Passenger Vehicles — business segment

Metric Unit As at and for the three As at and for the Fiscal
months ended
June 30, June 30, 2024 2023 2022
2024* 2023"

Financial metrics (Tata Passenger Vehicles)
Revenue from (in T million) 118,470.00  128,390.30  523,532.10  478,678.30  315,149.00
operations®

Domestic (in %) NA NA NA NA NA

Overseas (in %) NA NA NA NA NA
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Metric Unit As at and for the three As at and for the Fiscal
months ended

June 30, June 30, 2024 2023 2022
2024% 2023
Profit for the period / (in % million) NA NA NA NA NA
year
Profit for the period / (in %) NA NA NA NA NA
year margin
EBITDA® (in < million) 6,820.00 6,830.00 33,780.00 30,850.00 16,590.00
EBITDA margin (in %) 5.80 5.30 6.50 6.40 5.30
EBIT® (in X million) 320.00 1,260.00 10,290.00 5,010.00 (6,460.00)
EBIT margin (in %) 0.30 1.00 2.00 1.00 (2.00)
Total sales volume® In numbers 138,800 140,400 573,541 540,965 372,157
Domestic® In numbers NA NA 570,999 538,518 370,354
Exports® In numbers NA NA 2,542 2,447 1,803
Sales outlets® In numbers NA NA 1,456 1,410 1,183
Service touchpoints® In numbers NA NA 1,000 855 705

Note: All the financial information mentioned above are consolidated for Tata Passenger Vehicles business segment level including
TMPV, TPEM, TMETC, Trilix and share of joint operation FIAPL. Operational metrics for Passenger Vehicles business segment
includes data for TMPV and TPEM, unless mentioned otherwise. Information in relation to Fiscal 2024, 2023 and 2022 is sourced from
the respective year’s annual report as submitted to stock exchanges. Financial information in relation to three months ended June 30,
2024 and June 30, 2023 is sourced from the unaudited financial results for the quarter ended June 30, 2024 and June 30, 2023 as
submitted to stock exchanges. EBITDA and EBIT are sourced from the respective year’s fourth quarter and respective quarter’s investor
presentation published by the company.

NA = Not available in the data reported in the respective sources mentioned above.

#Not annualised

@ Revenue from operations for Tata Passenger Vehicles business segment.

@ Tata Passenger Vehicles business segment including TMPV and TPEM.

@ TMPV only.

@ Figures have been rounded off to such number of units and decimal places as provided in the respective source.

We have considered information related to Mahindra & Mahindra Limited, on a consolidated basis, across
business segments, namely Automotive, Farm Equipment, Auto Investment, Farm Investments and Industrial
Businesses and Consumer Services, for the entity and all the entities which form a part of its consolidated
financial statements in table A (“Mahindra & Mahindra Limited (Consolidated)”).

A) Mahindra & Mahindra Limited (Consolidated)

Metric Unit As at and for the three months As at and for the Fiscal
ended
June 30, June 30, 2024 2023 2022
2024# 2023#

Financial metrics (Consolidated)
Revenue from (in % million) 370,100.60 334,064.40 1,382,793.00 1,212,685.50 901,705.70
operations(”

Domestic® (in %) NA NA 88.52 85.87 82.62

Overseas® (in %) NA NA 11.48 14.13 17.38

Profit for the period / (in < million) 35,457.80 36,838.70 122,698.20 113,744.80 72,530.10
year

Profit for the period / (in %) 9.42 10.62 8.69 9.29 7.96
year margin®
EBITDA (in < million) NA NA NA NA NA
EBITDA margin (in %) NA NA NA NA NA
EBIT (in < million) NA NA NA NA NA
EBIT margin (in %) NA NA NA NA NA
Net worth (in ¥ million) 696,815.90 603,204.50 NA NA NA
Return on  Capital (in %) NA NA NA NA NA
employed
Total sales volume® In numbers NA NA 824,939 698,456 455,570
Domestic In numbers NA NA 800,276 666,349 423,143
Exports In numbers NA NA 24,663 32,107 32,427
Sales outlets In numbers NA NA NA NA NA
Service touchpoints In numbers NA NA NA NA NA
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Note: All the financial information mentioned above is on a consolidated basis. Information in relation to Fiscal 2024, 2023 and 2022
is sourced from the respective year’s annual report as submitted to stock exchanges. Financial information in relation to three months
ended June 30, 2024 and June 30, 2023 is sourced from the unaudited financial results for the quarter ended June 30, 2024 and June
30, 2023 as submitted to stock exchanges.

NA = Not available in the data reported in the respective sources mentioned above.

#Not annualised

@ Revenue from operations excludes income from investments related to subsidiaries, associates and JVs.

@ Domestic includes sales to customers located in India and service income accrued in India.

®  Overseas includes sales and services rendered to customers located outside India.

@ Profit for the period / year margin is calculated as Profit for the period / year as a percentage of total income.

® Includes passenger vehicle, commercial vehicle, three wheeler and automotive exports.

Additionally, we have also considered information related to Mahindra & Mahindra Limited, on a standalone
basis, in table B (“Mahindra & Mahindra Limited (Standalone)”) as that is considered relevant for
benchmarking with our Company.

B) Mahindra & Mahindra Limited (Standalone)

Metric Unit As at and for the three As at and for the Fiscal
months ended
June 30, June 30, 2024 2023 2022
2024# 2023

Financial metrics (Standalone)

Revenue from operations (in3T 270,387.90 240,560.50 987,634.20 849,602.60 574,459.70

million)
Domestic™) (in %) NA NA 95.81 94.06 93.29
Overseas® (in %) NA NA 4.19 5.94 6.71
(in¥ 26,126.30  27,737.30 107,178.00  65,486.40  49,352.20

Profit for the period / year million)
Profit for the period / year margin  (in %) 9.54 11.08 10.39 7.48 8.29
(in? NA NA 151,220.00 104,420.00  70,420.00

EBITDA® million)
EBITDA margin® (in %) NA NA 15.31 12.29 12.26
EBIT _(in_ 4 NA NA NA NA NA

million)
EBIT margin (in %) NA NA NA NA NA
(in3 545,486.70 456,710.60 518,120.60 428,588.00 386,563.40

Net worth million)
Return on Capital employed (in %) NA NA 26.75 18.13 14.67
Total Sales volume In numbers NA NA NA NA NA
Domestic® In numbers NA NA 459,877 359,253 225,895
Exports In numbers NA NA NA NA NA
Sales outlets In numbers NA NA NA NA NA
Service touchpoints In numbers NA NA NA NA NA

Note: All the financial information mentioned above is on a standalone basis. Information in relation to Fiscal 2024, 2023 and 2022 is

sourced from the respective year’s annual report as submitted to stock exchanges. Financial information in relation to three months

ended June 30, 2024 and June 30, 2023 is sourced from the unaudited financial results for the quarter ended June 30, 2024 and June

30, 2023 as submitted to stock exchanges.

NA = Not available in the data reported in the respective sources mentioned above.

#Not annualised

@ Domestic includes sales to customers located in India and service income accrued in India.

@ Qverseas includes sales and services rendered to customers located outside India.

®  EBITDA margin is calculated as EBITDA as a percentage of revenue from operations.

@ Return on capital employed is calculated as profit before interest and tax as a percentage of capital employed, where capital
employed is the average total equity and average total debt.

®  Passenger vehicle sales volume only.

®  Figures have been rounded off to such number of units and decimal places as provided in the respective source.

Price per share of our Company (as adjusted for corporate actions, including split) based on primary
issuances of Equity Shares or convertible securities (excluding Equity Shares issued under employee
stock option schemes and issuance of Equity Shares pursuant to a bonus issue) during the 18 months
preceding the date of the Red Herring Prospectus, where such issuance is equal to or more than 5% of
the fully diluted paid-up share capital of our Company (calculated based on the pre-Offer capital
before such transaction(s) and excluding ESOPs granted but not vested) in a single transaction or
multiple transactions combined together over a span of rolling 30 days (“Primary Issuances”)
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Our Company has not undertaken any Primary Issuances of its Equity Shares during the 18 months preceding
the date of the Red Herring Prospectus, where such issuance is equal to or more than 5% of the fully diluted
paid-up share capital of our Company in a single transaction or multiple transactions combined together over
a span of rolling 30 days.

Price per share of our Company (as adjusted for corporate actions, including split) based on secondary
sale or acquisition of equity shares or convertible securities (excluding gifts) involving our Promoter,
members of the Promoter Group, Promoter Selling Shareholder, or Shareholder(s) having the right to
nominate Director(s) on our Board during the 18 months preceding the date of filing of the Red Herring
Prospectus, where the acquisition or sale is equal to or more than 5% of the fully diluted paid-up share
capital of our Company (calculated based on the pre-Offer capital before such transaction/s and
excluding ESOPs granted but not vested), in a single transaction or multiple transactions combined
together over a span of rolling 30 days (“Secondary Transactions”)

There have been no Secondary Transactions of the equity shares of our Company during the 18 months
preceding the date of the Red Herring Prospectus, where such issuance is equal to or more than 5% of the
fully diluted paid-up share capital of our Company in a single transaction or multiple transactions combined
together over a span of rolling 30 days.

Since there were no primary or secondary transactions of equity shares of the Company during the 18
months to report (K) and (L), the information has been disclosed for price per share of the Company
based on the last five primary or secondary transactions where Promoter, members of the Promoter
Group, Promoter Selling Shareholder or shareholder(s) having the right to nominate directors on our
Board, are a party to the transaction, not older than three years prior to the date of filing of the Red
Herring Prospectus irrespective of the size of the transaction, is as below:

There are no Primary Issuances or Secondary Transactions of equity share capital by our Company during
the three years prior to the date of filing of the Red Herring Prospectus.

. Weighted average cost of acquisition, floor price and cap price

Based on the transaction described in (K), (L) and (M) above, the weighted average cost of acquisition, as
compared with the Floor Price and Cap Price is set forth below:

Types of transactions Weighted average  Floor price Cap price(i.e.,
cost of acquisition R (i.e., ¥ 1,865) 1,960)
per Equity Share)
Weighted average cost of acquisition for last 18 months for N.A. N.A. N.A.

primary / new issue of shares (equity/ convertible securities),
excluding shares issued under an employee stock option
plan/employee stock option scheme and issuance of bonus
shares, during the 18 months preceding the date of the Red
Herring Prospectus, where such issuance is equal to or more
than 5% of the paid-up share capital of our Company
(calculated based on the pre-Offer capital before such
transaction/s and excluding employee stock options granted
but not vested), in a single transaction or multiple
transactions combined together over a span of rolling 30
days

Weighted average cost of acquisition for last 18 months for N.A. N.A. N.A.
secondary sale / acquisition of shares equity/convertible
securities), where Promoter, members of the Promoter
Group, Promoter Selling Shareholder, or Shareholder(s)
having the right to nominate Directors on our Board are a
party to the transaction (excluding gifts), during the 18
months preceding the date of the Red Herring Prospectus,
where either acquisition or sale is equal to or more than five
per cent of the paid-up share capital of our Company
(calculated based on the pre-Offer capital before such
transaction/s and excluding employee stock options granted
but not vested), in a single transaction or multiple
transactions combined together over a span of rolling 30
days

Note: Since there were no primary or secondary transactions of equity shares of our Company during the 18 months to

127



Types of transactions Weighted average  Floor price Cap price(i.e., X
cost of acquisition (kX (i.e., ¥ 1,865) 1,960)
per Equity Share)

report (a) and (b), the information has been disclosed for price per share of our Company based on the last five primary
or secondary transactions where Promoter, members of the Promoter Group, Promoter Selling Shareholder or
shareholder(s) having the right to nominate directors on our Board, are a party to the transaction, not older than three
years prior to the date of filing of the Red Herring Prospectus irrespective of the size of the transaction, is as below:
Last 5 Primary Transactions N.A. N.A. N.A.

Last 5 Secondary Transactions Nil N.A. N.A.

N. Justification for Basis of Offer Price

1.

The following provides an explanation to the Offer Price being 196 times of weighted average cost
of acquisition of primary issuance price / secondary transaction price of Equity Shares along with
our Company’s KPIs and financial ratios as of and for the Fiscals 2024, 2023 and 2022 and the
three months ended June 30, 2024 and June 2023 and in view of the external factors which may
have influenced the pricing the of the Offer:

We are a part of the Hyundai Motor Group, the third largest auto original equipment manufacturer
(“OEM?”) in the world based on passenger vehicle sales in CY2023, and the second largest auto
OEM in the Indian passenger vehicles market since Fiscal 2009 according to the CRISIL Report.
We have a track record of manufacturing and selling four-wheeler passenger vehicles that are
reliable, safe, feature-rich, innovative and backed by latest technology. This is demonstrated in our
portfolio of 13 models across multiple passenger vehicle segments by body type such as sedans,
hatchbacks, sports-utility vehicles (“SUVs”) and battery electric vehicles (“EVS”).

We have consistently been the largest auto OEM in India by sales volume in the mid-size SUV sub-
segment from Fiscal 2019 to the three months ended June 30, 2024, according to the CRISIL Report.
We have been India’s second largest exporter of passenger vehicles from April 1, 2021 through June
30, 2024, according to the CRISIL Report. Since our inception and up to June 30, 2024, we exported
3.61 million passenger vehicles to over 150 countries, including to countries in Latin America,
Africa, Middle East, Asia, and others.

As of June 30, 2024, we had 1,377 sales outlets across 1,036 cities and towns in India and 1,561
service centres across India across 957 cities and towns in India. We have also implemented various
programmes to help increase the reach and effectiveness of our after-sales services provided through
dealers.

Our Chennai Manufacturing Plant had an annual production capacity of 824,000 units as of June 30,
2024. We are expanding our manufacturing capabilities in India with the recent acquisition of a
manufacturing plant in Talegaon, Maharashtra (“Talegaon Manufacturing Plant”) which is
expected to commence commercial operations partly in the second half of Fiscal 2026.

We have demonstrated a successful track record of growth in revenue, EBITDA and profit for the
year, with revenue from operations increasing to 698,290.57 million in Fiscal 2024 from
%473,784.32 million in Fiscal 2022, representing a CAGR of 21.40%, EBITDA (excluding Other
Income) increasing to 391,326.16 million in Fiscal 2024 from 354,860.89 million in Fiscal 2022,
representing a CAGR of 29.02%, and profit for the year increasing to 260,600.44 million in Fiscal
2024 from 229,015.91 million in Fiscal 2022, representing a CAGR of 44.52%.

O. The Offer price is 196 times of the face value of the Equity Shares.

The Offer Price of X 1,960 has been determined by our Company, in consultation with the Book Running
Lead Managers, on the basis of market demand from investors for Equity Shares through the Book Building
Process and is justified in view of the above qualitative and quantitative parameters.

Investors should read the above-mentioned information along with “Risk Factors”, “Our Business”, “Restated
Consolidated Financial Information” and “Management’s Discussion and Analysis of Financial Condition
and Results of Operations™ beginning on pages 34, 178, 262 and 326, respectively, to have a more informed view.
The trading price of the Equity Shares could decline due to the factors mentioned in the “Risk Factors” on page
34 and you may lose all or part of your investments.
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STATEMENT OF POSSIBLE SPECIAL TAX BENEFITS

The Board of Directors

Hyundai Motor India Limited

Plot No. H-1, SIPCOT Industrial Park
Irrungattukottai, Sriperumpudur Taluk
Kancheepuram District - 602 105
Tamil Nadu, India

Date: 28 September 2024

Subject: Statement of possible special tax benefits (“the Statement”) available to Hyundai Motor India
Limited (“the Company”) and its shareholder prepared in accordance with the requirement under
Schedule VI — Part A - Clause (9) (L) of Securities and Exchange Board of India (Issue of Capital and
Disclosure Requirements) Regulations, 2018 (“the ICDR Regulations”)

This report is issued in accordance with the Engagement Letter dated 03 April 2024 .

We hereby report that the enclosed Annexure Il prepared by the Company, initialed by us for identification
purpose, states the possible special tax benefits available to the Company and its shareholder under direct and
indirect taxes (together “the Tax Laws”), presently in force in India as on the signing date, which are defined in
Annexure |. These possible special tax benefits are dependent on the Company and its shareholder, fulfilling the
conditions prescribed under the relevant provisions of the Tax Laws. Hence, the ability of the Company and its
shareholder to derive these possible special tax benefits is dependent upon their fulfilling such conditions, which
is based on business imperatives the Company may face in the future and accordingly, the Company and its
shareholder may or may not choose to fulfill.

The benefits discussed in the enclosed Annexure Il cover the possible special tax benefits available to the
Company and its shareholder and do not cover any general tax benefits available to the Company and its
shareholder. Further, the preparation of the enclosed Annexure Il and its contents is the responsibility of the
Management of the Company. We were informed that the Statement is only intended to provide general
information to the investors and is neither designed nor intended to be a substitute for professional tax advice. In
view of the individual nature of the tax consequences and the changing tax laws, each investor is advised to consult
his or her own tax consultant with respect to the specific tax implications arising out of their participation in the
proposed initial public offering of equity shares of the Company (the “Proposed Offer”) particularly in view of
the fact that certain recently enacted legislation may not have a direct legal precedent or may have a different
interpretation on the possible special tax benefits, which an investor can avail. Neither we are suggesting nor
advising the investors to invest money based on the Statement.

We conducted our examination in accordance with the “Guidance Note on Reports or Certificates for Special
Purposes (Revised 2016)” (the “Guidance Note”) issued by the Institute of Chartered Accountants of India. The
Guidance Note requires that we comply with ethical requirements of the Code of Ethics issued by the Institute of
Chartered Accountants of India.

We have complied with the relevant applicable requirements of the Standard on Quality Control (SQC) 1, Quality
Control for Firms that Perform Audits and Reviews of Historical Financial information, and Other Assurance and
Related Services Engagements.

We do not express any opinion or provide any assurance as to whether:

i. the Company and its shareholder will continue to obtain these possible special tax benefits in future; or

ii. the conditions prescribed for availing the possible special tax benefits where applicable, have been/would
be met with.

The contents of the enclosed Annexures are based on the information, explanation and representations obtained
from the Company and on the basis of our understanding of the business activities and operations of the Company.

Our views expressed herein are based on the facts and assumptions indicated to us. No assurance is given that the
revenue authorities/ courts will concur with the views expressed herein. Our views are based on the existing

129



provisions of the Tax Laws and its interpretation, which are subject to change from time to time. We do not assume
responsibility to update the views consequent to such changes. We shall not be liable to the Company for any
claims, liabilities or expenses relating to this assignment except to the extent of fees relating to this assignment,
as finally judicially determined to have resulted primarily from bad faith or intentional misconduct. We will not
be liable to the Company and any other person in respect of this Statement, except as per applicable law.

We hereby give consent to include this Report in the Red Herring Prospectus (“RHP”) and the Prospectus and in
any other material used in connection with the Proposed Offer, and it is not to be used, referred to or distributed
for any other purpose without our prior written consent.

ForBSR & Co. LLP
Chartered Accountants

Firm’s Registration No.:101248W/W-100022

Harsh Vardhan Lakhotia

Partner
Place: Chennai Membership No.: 222432
Date: 28 September 2024 UDIN: 24222432BKGUFH5110
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ANNEXURE-I

LIST OF DIRECT AND INDIRECT TAX LAWS (‘TAX LAWS’)

Sr. No. Details of tax laws
Direct Tax Laws:

1 Income-tax Act, 1961 (“the IT Act”) and Income-tax Rules, 1962 (“Income Tax Rules”)
Indirect Tax Laws:

2. Integrated Goods and Services Tax Act, 2017

3. Central Goods and Services Tax Act, 2017

4. State Goods and Services Tax Act, 2017

S. Goods and Services Tax (Compensation to States) Act, 2017

6. Customs Act, 1962 and Customs Tariff Act, 1975 read with respective rules, circulars and
notifications made thereunder.

7. Foreign Trade Policy 2015-2020 as extended until 31 March 2023, read with Handbook of
Procedures and Foreign Trade Policy 2023

8. Tamil Nadu Industry Policy 2021

9. Maharashtra Industrial Policy 2019

LIST OF MATERIAL SUBSIDIARIES CONSIDERED AS PART OF THE STATEMENT:

The Company has two subsidiaries namely “Hyundai Motor India Engineering Private Limited” and “Hyundai
India Insurance Broking Private Limited”.

In accordance with the Securities and Exchange Board of India (Listing Obligations and Disclosure
Requirements) Regulations, 2015, as amended, neither of the above subsidiaries qualify as “material
subsidiaries”.

Note: Material subsidiaries identified in accordance with the Securities and Exchange Board of India (Listing
Obligations and Disclosure Requirements) Regulations, 2015, as amended, includes a subsidiary whose income
or net worth in the immediately preceding accounting year (i.e., 31 March 2024) exceeds 10% of the consolidated
income or consolidated net worth respectively, of the holding company and its subsidiaries in the immediate
preceding year.
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ANNEXURE-II

STATEMENT OF POSSIBLE SPECIAL TAX BENEFITS AVAILABLE TO HYUNDAI MOTOR INDIA
LIMITED (“THE COMPANY”) AND ITS SHAREHOLDERS UNDER THE APPLICABLE DIRECT
AND INDIRECT TAXES (“TAX LAWS”)

Outlined below are the possible special tax benefits available to the Company and its shareholders under the Tax
Laws (“Possible Special Tax Benefits”). These Possible Special Tax Benefits are dependent on the Company
and its shareholders fulfilling the conditions prescribed under the Tax Laws. Hence, the ability of the Company
and its shareholders to derive the Possible Special Tax Benefits is dependent upon fulfilling such conditions,
which are based on business imperatives it faces in the future, it may or may not choose to fulfil.

1. Special tax benefits available to the Company

i) Direct taxes:
a. Lower corporate tax rate under section 115BAA of the IT Act:

Section 115BAA has been inserted in the IT Act by the Taxation Laws (Amendment) Act, 2019 (“the
Amendment Act, 2019") with effect from 1 April 2019 (FY 2019-2020). Section 115BAA of the IT Act
grants an option to a domestic company to be governed by the section from a particular assessment year
(‘AY’). If a company opts for section 115BAA of the IT Act, it can pay corporate tax at a reduced rate of
25.168% (22% plus surcharge of 10% and education cess of 4%). Section 115BAA of the IT Act further
provides that domestic companies availing the option will not be required to pay Minimum Alternate Tax
(MAT) on their 'book profits' under section 115JB of the IT Act.

However, such a company will no longer be eligible to avail specified exemptions / incentives under the IT
Act and will also need to comply with the other conditions specified in section 115BAA of the IT Act. Also,
if a company opts for section 115BAA of the IT Act, the tax credit (under section 115JAA of the IT Act), if
any, which it is entitled to on account of MAT paid in earlier years, will no longer be available. Further, it
shall not be allowed to claim set-off of any brought forward loss arising to it on account of additional
depreciation and other specified incentives.

The Company has decided to opt for the lower corporate tax rate of 25.168% (prescribed under section
115BAA of the IT Act) with effect from AY 2020-2021.

b. Higher depreciation on moulds / electric vehicles/ other specified plant and machinery:

As per Appendix 1 of Rule 5 of income tax rules, the Company is eligible to claim higher depreciation on
certain plant and machineries such as moulds used in manufacture of rubber and plastic good, electrical
equipment, pollution control equipment, renewable energy saving devices, etc. Accordingly, the Company
claims higher rate of depreciation 40%/30% on these assets as against the normal rate of 15% on plant and
machineries.

c. Deduction under section 35(1)(i) and 35(1)(iv) of the IT Act

The Company is entitled to claim 100% of the revenue expenditure incurred on R&D under section 35(1)(i)
of the IT Act and 100% of the capital expenditure (other than expenditure incurred for acquisition of land)
incurred on R&D under section 35(1)(iv) of the IT Act in computing its income under the head “Profits and
gains of business or profession” and subject to satisfaction of prescribed conditions.

(if) Indirect Taxes:

a. Benefits under Comprehensive Economic Partnership Agreement (CEPA): A comprehensive
economic partnership agreement (CEPA) is a free trade agreement between two countries, based on which
the Company pays concessional duty on import of certain components used in the manufacture of final
products.
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b.

Foreign Trade Policy 2015-2020 as extended until 31 March 2023, read with Handbook of
Procedures and Foreign Trade Policy 2023:

Remission of Duties and Taxes on Exported Products Scheme (RoDTEP): This scheme is notified with
effect from 1 January 2021 with an object to neutralize the taxes and duties suffered on exported goods
which are otherwise not remitted/ refunded in any manner. The benefit is given as percentage of free on
board or as prescribed by the Department of Commerce. The remission of taxes is provided in the form of
transferable duty credit electronic script and are subject to realization of sale proceeds within the period
prescribed by Reserve Bank of India.

Customs Act, 1962:

Duty Drawback: Duty drawback is the Export benefit given to rebate the custom duties charged on
imported materials which are used for manufacture of exported goods.

(iii) Other Incentives (Based on 4 Memorandum of Understanding (MoU) with Government of Tamil

a.

Nadu and 1 MoU with the Government of Maharashtra):

Investment Promotion Subsidy:

Chennai Plant: As per the MoU Il and 111 entered into with the Government of Tamil Nadu (GoTN), the
Company is eligible for claiming benefit under Investment Promotion Subsidy scheme being a part of the
package of Incentives offered by the State

As per the scheme, the Company has been availing the incentives from the year 2008 after due fulfilment
of the obligations , as specified in the MOU. The said incentive is being availed in the form of “Refund of
Gross SGST remitted to the Government on sale of vehicles ” and is available upto the financial year
ending 2038-39.

Talegaon Plant: As per the offer letter provided by Government of Maharashtra, the Company is eligible
for Investment Promotion Subsidy equivalent to certain level of eligible investments made within a period
of 7 years from 1 April 2023 (as reduced by any other benefit provided in the offer letter). The Company
is eligible to claim this incentive in the form of “Refund of Gross SGST paid to the Government” with in
a maximum period of 20 years.

Central Sales Tax (CST) Soft Loan: As per the MoU I, A soft loan was granted to the Company against
the CST amount remitted to the Government. The loan carries nominal interest per annum and is repayable
every year in equal quarterly instalments over a period of 5 years after the expiry of period of 14 years
from the date of availment of soft loan.

TNGST / CST Deferral Scheme : As per the MoU 1, the Company has availed Interest Free Sales Tax
deferral scheme on sale of vehicles. As per this scheme, The Sales tax amount collected is repayable
every year in equal quarterly instalments over a period of 5 years only after the deferral period of 14
years.

Clean Energy Vehicle Subsidy: As per the MoU 1V,the Company is eligible for certain subsidy per
annum as “Clean Energy Vehicle (CEV) Subsidy” for a period of 20 years commencing from the first year
of production of clean energy vehicle (2019-2020). Clean energy shall include electric vehicle/ strong
hybrid/ plug in hybrid/ fuel cell and other non-polluting technology-based vehicle. Receipt of the subsidy
will be subject to fulfilment of producing the stipulated number of four-wheeler passenger cars powered
by Clean Energy technology for each block of 5 years. In the event of failure to fulfil the obligation as
above, the subsidy due shall be proportionately reduced and adjusted from the next year’s payment.

Capital Subsidy: As per MoU 1V the Company is entitled to a capital subsidy every year for a period of
20 Years from the year following the year in which fulfilment of investment criteria and employment
commitments are achieved. The Company has achieved the committed investment and employment during
the financial year 2023-24. Failure to maintain the committed employment figures in any subsequent year
will result in ineligibility for claiming capital subsidy in that particular year. The ineligible capital subsidy
of a particular year cannot be carried forward in the following year and would lapse.
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f.  Electricity Tax Exemption: As per MoU Ill, The Company is offered with “Electricity Tax” exemption
for the entire Chennai plant with the Government of Tamil Nadu for a period of 30 years from 1 April
2019. Further, based on MOU with Government of Maharashtra, the Company is offered with “Electricity
Tax” exemption for a period of 15 years from the date of commencement of commercial production , for
the Talegaon Plant, Pune.

g. Partial Stamp Duty Exemption: The Company is eligible for refund of partial Stamp Duty, paid on
acquisition of new plant at Talegaon, Pune in accordance exemption with the Government Notification
from Revenue and Forest Department.

2. Special tax benefits available to shareholders of the Company

There are no special tax benefits available to the current shareholders of the Company under the Tax Laws
Note:

1.The above is as per the current Tax Laws.

2. The above statement of Possible Special Tax Benefits sets out the provisions of Tax Laws in a summary manner
only and is not a complete analysis or listing of all the existing and potential tax consequences of the purchase,
ownership, and disposal of equity shares of the Company.

3. This statement of Possible Special Tax Benefits does not discuss any tax consequences in any country outside
India of an investment in the equity shares of the Company.

4. The possible special tax benefits are subject to conditions and eligibility criteria which need to be examined
for tax implications.

5.In respect of non-residents, the tax rates and consequent taxation mentioned above will be further subject to any
benefits available under the relevant Double Taxation Avoidance Agreement (“DTAA”), if any, between India
and the country in which the non-resident has fiscal domicile.

6. The tax benefits discussed in this statement are not exhaustive and are only intended to provide general
information to the investors and hence, is neither designed nor intended to be a substitute for professional tax
advice. In view of the individual nature of the tax consequences and the changing tax laws, each investor is
advised to consult his or her own tax consultant with respect to the specific tax consequences of his/her investment
in the shares of the Company.

7. No assurance is given that the revenue authorities/ courts will concur with the views expressed herein. Our
views are based on the existing provisions of law and its interpretation, which are subject to changes from time
to time. We do not assume responsibility to update the views consequent to such changes.

for Hyundai Motor India Limited Signed for identification purposes only
Wangdo Hur
Whole time director and Chief Financial Officer BSR&Co.LLP

Place: Chennai
Date: 28 September 2024
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SECTION IV: ABOUT OUR COMPANY

INDUSTRY OVERVIEW

Industry and market data used in this section has been derived from the report titled ‘Industry Report on the
Passenger Vehicle Industry in India’ dated September, 2024, prepared and issued by CRISIL (the ‘CRISIL
Report’), commissioned by and paid for by our Company. The CRISIL Report has been prepared and issued by
CRISIL for the purpose of understanding the industry exclusively in connection with the Offer. Further, CRISIL,
vide their consent letter dated October 4, 2024 (““Letter ) has accorded their no objection and consent to use the
CRISIL Report. CRISIL, vide their Letter has also confirmed that they are an independent agency, and confirmed
that it is not related to our Company, our Directors, our Promoter, our Key Managerial Personnel, our Senior
Management or the BRLMs. The CRISIL Report was available at the website of our Company at
https://www.hyundai.com/in/en/investor-relations/investor-information/material-documents from the date of the
Red Herring Prospectus until the Bid/Offer Closing Date. Unless otherwise indicated, all financial, operational,
industry and other related information derived from the CRISIL Report and included herein with respect to any
particular fiscal or calendar year, refers to such information for the relevant fiscal or calendar year. For further
details, see “Risk Factors — Internal Risks — We have used information from the CRISIL Report which has
been commissioned and paid for by our Company for industry related data in this Prospectus and any reliance
on such information is subject to inherent risks” on page 75.

Macroeconomic Overview of Global and Indian economy
Overview of the Global Economy

Review and Outlook of Global GDP

Global economic growth remained steady during CY2023 with several large economies showing resilience despite
geopolitical tensions, high interest rates and the growing intensity of extreme weather events. Further tightening
of financial conditions has also challenged the global trade and industrial production in CY2024. Given continued
inflationary pressure, central banks in both advanced emerging market and developing economies remained
cautious in easing monetary policy. The global outlook remains subdued, both advanced economies and emerging
market and developing economies are set to grow at a slower pace in CY2024 than the decade preceding the
pandemic. India has witnessed strong growth momentum despite these geopolitical tensions and uncertainties in
the global economic environment. Major push to economic growth has been fuelled by investments and key
sectors such as information technology, services, agriculture, and manufacturing.

Gross Domestic Product (“GDP ) growth of key economies (%)
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Source: International Monetary Fund (IMF); World Economic Outlook (WEO) — July 2024 update), CRISIL MI&A
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Outlook on India’s GDP

After a strong GDP growth in the past three fiscals, GDP growth is expected to moderate to 6.8% in Fiscal 2025.
The growth will still be higher than the pre-pandemic decadal average of 6.7%, continuing to position India as the
fastest growing major economy. Investments, a key factor that boosts growth, are expected to moderate as the
government focuses on fiscal consolidation. Investment prospects hinge on a sustained pickup in private capex.
Conditions remain conducive for private investment, with capacity utilisation in manufacturing at a decadal high.
The transmission of past rate hikes by the RBI to the broader lending rates continues.

The lowering of fiscal deficit will mean curtailed fiscal impulse to growth, but good quality of spending would
provide some support to the investment cycle and rural incomes. CRISIL MI&A also expects a normalisation of
the net indirect tax impact on GDP, after strong growth witnessed in the last fiscal. Exports will have to navigate
through mixed trends of improving global trade flows but slowing global growth. Recent data for the US indicate
its labour market is cooling, which points to slower growth ahead.

India to remain a growth outperformer globally

India is the fifth largest economy and among the fastest growing major economies. Despite slowdown in the near
term, India’s growth is expected to outperform over the medium run. CRISIL MI&A expects GDP growth to
average 6.8% between Fiscals 2025 and 2029, compared with 3.2% globally as estimated by the IMF. India’s
economic outlook remains positive, supported by structural reforms aimed at positioning it as one of the fastest-
growing major economies. According to Finance Ministry, India is expected to become the 3rd largest economy
in the world with a GDP of US$5 trillion by Fiscal 2028, from a nominal GDP of US$3.6 trillion in Fiscal 2023-
24,

India’s GDP growth trend and outlook
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Drivers for India’s economic growth:

e Government investments will continue to be the biggest contributor to growth. As the government
pursues fiscal consolidation, its role in boosting overall capex will partly diminish compared with the
past few years. Nevertheless, it is expected that private sector will gradually play a larger role than in the
recent past.

e The government's future capital expenditures are expected to be supported by factors such as tax
buoyancy, simplified tax structures with lower rates, tariff structure reassessment, and tax filing
digitisation.
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e Medium-term growth is anticipated to be bolstered by increased capital spending on infrastructure and
asset development projects, leading to enhanced growth multipliers.

e Strong domestic demand is expected to drive India’s growth over peers in the medium term.

e Investment prospects are optimistic, given the government’s capex push, progress of Production Linked
Incentive (“PLI”) scheme, healthier corporate balance sheets, and a well-capitalised banking sector with
low non-performing assets (“NPAs”).

e India is also likely to benefit from diversification of the supply chain from incoming foreign direct
investment (“FDI”) flows, as global supply chains get reconfigured with focus shifting from efficiency
towards resilience and friend shoring.

e Rising employment rates and a notable increase in private consumption, buoyed by growing consumer
confidence, are poised to drive GDP growth in the upcoming months.

Risks to Growth
Weak monsoon

Rainfall over the country during monsoon season (June-September) 2023 was 94% of its long period average
(“LPA”). Deficient rainfall has a significant impact on the rural demand. However, The India Meteorological
Department's (IMD's) first stage forecast for the 2024 South-West Monsoon season has indicated above-normal
rainfall at 106% +/- 4% of the Long Period Average (LPA), with the expectation of development of La Nina
conditions in August-September 2024.

Inflation pressure

Retail inflation data released by NSO in June 2024 showed core Consumer Price Index inflation remained
unchanged to a record low of 3.1% in June. Headline Consumer Price Inflation rose to 5.1% in June from 4.8%
in May as the food inflation surged higher to 9.4% in June.

External drag on growth

Global growth is likely to slow down this year because of higher interest rates. Central banks in key advanced
economies have maintained policy interest rates in their latest meetings. This, coupled with the improving inflation
outlook, is expected to allow the RBI to initiate rate cuts in Fiscal 2025. Geopolitical tensions like conflicts in
Israel, continued attacks in the Red Sea will continue to disrupt global trade.

Impact of higher interest rates

The transmission of past rate hikes by the Monetary Policy Committee (“MPCs”) is still playing out amid tight
liquidity conditions, which suggests a further rise in market lending rates in the near term. This is expected to
moderate domestic demand. The RBI’s move to increase risk weights on the consumer credit exposure of banks
and non-banking financial companies (“NBFCs”) is also expected to mildly affect overall credit growth next
fiscal.

CRISIL MI&A expects the environment to gradually turn favourable for rate cuts on the back of a multitude of
factors. First, a normal monsoon and the high-base effect of last fiscal are expected to ease food inflation. Kharif
sowing acreage so far is up 10.3% as on July 15. That said, the distribution of rainfall will also matter. Second,
GDP growth is expected to moderate this fiscal. There is a lower fiscal impulse to growth as the central
government plans to trim its fiscal deficit. The impact of MPC’s past rate hikes and other actions are expected to
temper credit growth and subsequently pull back GDP growth. Geopolitical uncertainties can affect India’s
exports as well. Due to these factors, CRISIL MI&A expects the MPC to initiate rate two cuts this fiscal, starting
October 2024 at the earliest.

Global Passenger Vehicle (Car) Sales

According to International Organization of Motor Vehicle Manufacturers, in calendar year (CY) 2023 global
passenger vehicle sales rebounded significantly and grew by 11.3% after remaining stable in 2022 as supply chain
challenges eased. The passenger vehicle volumes reached 65.3 million in 2023, from 64.8 million in 2019
surpassing the pre-COVID volumes. During the same period, the industry grew at a CAGR of 0.2%. The Indian
PV market is one of the fastest growing in the world (CAGR 2021-2023), growing at 15.4% vs. 6.8% for Global
passenger vehicle market.
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Global PV sales in CY2023 was dominated by Toyota Group (Toyota Motor Corporation) at 11.1 million,
followed by Volkswagen Group with 9.2 million units and Hyundai Motor Group (Hyundai + Kia) with 7.3
million units. These three OEMs were the top three PV makers in the world. Renault-Nissan-Mitsubishi and
Stellantis secured the fourth and fifth spot with 6.4 million units each.

Factors with a Direct Bearing on Automotive Industry Demand in India

Fluctuations in crude oil prices and INR USD exchange rates directly affect the auto demand by raising fuel costs
and import costs. Monsoon has a direct impact on agriculture related factors like crop yields and food prices,
which in turn impact auto demand by shaping consumer spending behaviours and economic stability. Similarly,
auto finance rates are pivotal in determining affordability. Moreover, Private Final Consumption Expenditure and
per capita income serve as a vital factor in consumer purchasing power, directly influencing affordability and
automotive demand.

Crude oil price trend

Brent crude oil prices have generally risen since end of CY2021. They became even higher with the Russia-
Ukraine conflict, which led to the prices averaging US$100 per barrel (bbl) in CY2022. The prices averaged
US$106 per barrel in the first half of CY2022 owing to the Russia-Ukraine conflict, which resulted in a significant
shift in the overall crude oil supply chain. However, increasing recessionary fears stemming from inflation
coupled with interest rate hikes globally have cast a significant shadow over consumption and economic growth,
pushing prices downward to US$94 per barrel, a decline of 11% in the second half of CY2022.

In CY2023, with the de-escalation of the crisis and balancing of global crude oil trade, the Brent crude oil price
was US$82.6 per barrel in the year. Moderating demand coupled with steady global supply and the volatile global
crude oil prices, CRISIL MI&A expects prices to remain rangebound average around US$83-88 per barrel in
CY2024. However, the recent issue pertaining to the shipping along with the OPEC+ production strategy as well
as a further decision on the ban of Russian crude, are key factors to be monitored in the current year.

Brent crude oil price and Passenger Vehicle Growth trend
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Rising crude oil prices typically lead to higher fuel costs. Impacting consumer preferences towards more fuel-
effective vehicles. Increased production cost for automakers and potential shift in consumer spending due to
inflation and economic conditions further influence automotive demand.

INR USD exchange rate for next one year

CRISIL MI&A expects the rupee to average to 84.0 against the dollar by March 2025 compared with
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approximately 83 in Fiscal 2024. While a narrower current account deficit is expected to remain manageable, it
may face some risks amid the uneven global growth scenario and geopolitical uncertainties.

The INR/USD exchange rate impacts auto demand by affecting import costs. A weaker INR raises input costs and
fuel prices, which reduces domestic demand while enhancing export competitiveness. While increase in fuel prices
directly impacts the consumer demand, rise in input costs may not always have a direct impact, as OEMs do not
always pass these costs to the consumers. Any price increase that is passed on by the OEMs, directly affects the
consumer’s purchasing decision.

INR USD exchange rate
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Agricultural Variables

With 86% of land holdings, small and marginal farmers dominate the Indian agricultural landscape. These farmers
rely on monsoon for irrigation; hence, its timely arrival and adequacy are needed for a good crop. Any negative
impact on crop supply due to low rainfall has a cascading effect on the Indian economy, as it leads to higher food
prices and subsequently lower discretionary spending. As per the India Meteorological Department (“IMD”),
monsoon deviation was 6% in Fiscal 2023.

Monsoon has been favourable over the past few years with deviation in the acceptable range. Fiscal 2024
witnessed an uneven spread of rainfall during the initial months. Rabi output was favourable in Fiscal 2023,
supported farmer income during the early months of Fiscal 2024. In the last fiscal, kharif sowing was initially
delayed owing to delay in monsoon. However, sowing has picked up in later months. Moreover, higher minimum
support price (MSP) during last fiscal and good price in the mandis have maintained on-ground positivity. In
Fiscal 2024 as per IMD monsoon deviation was -6%.

The IMD forecasts rainfall in the southwest monsoon season (June to September 2024) to be above normal (106%
of the LPA). It expects rainfall to gather momentum as La Nifia conditions develop in the latter part of the season.

Rainfall Deviation Trend
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Auto finance rates

The sharp rise in repo rates has increased the financing rates across auto segments. The PV segment is currently
witnessing interest rates of nearly 10%. Interest rates have reached the pre-pandemic levels and are expected to
remain firm in the short term. Demand for cars- durable goods most often purchased on credit and higher interest
rates makes auto loans more expensive impacting purchasing decisions of customers.

Average auto finance rates offered by banks
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Private final consumption expenditure

Private final consumption expenditure (“PFCE”) increased by 7.4% quarter-on-quarter in Q1 Fiscal 2025 as
compared to 4% quarter-on-quarter growth in previous quarter (Q4 Fiscal 2024). However, it has decreased by
1.6% as compared to Q4 Fiscal 2024. High frequency indicators show revival in rural demand. Rising agriculture
growth and declining job demand under National Rural Employment Guarantee Act (“MGNREGA”) indicate
improvement in rural conditions. Tractor sales rebounded this quarter after several months. Two-wheeler sales
continued to show healthy growth, albeit with some moderation. The Reserve Bank of India’s (“RBI”) survey
released in August indicates that consumer confidence in urban areas weakened in May. Support from bank retail
credit growth, while healthy, moderated in the first quarter of Fiscal 2025.

PFCE reflects the overall consumption patterns and spending capacity of households within an economy. When
PFCE increases it often translates to increased demand for various goods and services.

PFCE Quarterly Trend for India
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Source: Industry, CRISIL MI&A

GDP per capita

India had a GDP per capita of US$2,612.5 in 2023 compared to US$1,438.1 in 2013. It has increased at a CAGR
of 6.2% in the last 10 years. In 2020, the GDP per capita decreased by 6.7% owing to the pandemic and nationwide
lockdown which impacted the manufacturing and service sector. However, in 2021 these sectors returned to
normalcy and GDP per capita increased by 17.0% to reach US$2,238.1. Global dependency on India for
production of goods and growing service sector in the country for the past decade has aided this growth.

GDP per capita in USD from CY2013-2023
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Per Capita Income and Car Penetration

As per the provisional estimates by NSO, the per capita income (per capita NNI) is estimated to have grown by
7.4% in Fiscal 2024, compared with 5.7% in Fiscal 2023. In Fiscal 2021, per capita income declined 8.9% owing
to GDP contraction amid the pandemic’s impact. Per capita income rose by 7.6% in Fiscal 2022 on the lower base
of Fiscal 2021.

According to the International Monetary Fund’s estimates, India’s per capita income (at current prices) is expected
to grow at 9.4% CAGR over CY2024 to CY2029.

As per CRISIL MI&A, Indian economy is expected to surpass US$5 trillion mark over the next seven fiscals
(2025-2031) and inch closer to US$7 trillion. A projected average GDP growth of 6.7% in this period will make
India the third-largest economy in the world and lift per capita income to the upper middle-income category. By
Fiscal 2031, India’s per capita income will rise to approximately US$4,500, thereby making it an upper middle-
income nation.

At the macroeconomic level, the rise in per capita income implies that as incomes increase, the proportion of
expenditure allocated to discretionary items such as consumer durables and automobiles will also increase. This
will lead to an enhancement in consumption patterns, characterised by a growing demand for discretionary goods.
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Country-wise car penetration, CY 2021
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According to CRISIL MI&A, India had 26 cars per 1,000 people as of Fiscal 2024. Although the penetration grew
from 22 cars per 1000 people in Fiscals 2019 to 26 cars as of Fiscal 2024, it is significantly lower than the
developed nations and even emerging nations like Brazil, Russia, and Mexico. This provides significant headroom
for growth, especially given the expected increase in disposable incomes, faster economic growth, younger
population, and increased focus from international OEMs.

India’s Demographic Advantage

India’s median age is about 28 years, and it has largest working population among major global economies. It is
expected to add approximately 70 million to the workforce (15-64 age group) by 2030. This benefit allows greater
engagement in productive labour, thus bolstering national income. India's youthful demographic not only
strengthens the country's competitive edge in the services and manufacturing sectors but also unlocks the spending
potential of a young population towards discretionary expenses.

Policies Impacting the Indian Automobile Industry

Government policies impacting the automobile industry, including those related to infrastructure and supply chain,
self-reliant manufacturing, foreign direct investment, and tax related policies have an impact on vehicle
manufacturing and supply. The Government of India has announced and implemented several initiatives such as
National Infrastructure Pipeline, Gati Shakti Scheme and National Logistics Policy to improve the transportation
infrastructure in the country.

Union budget 2024-2025

Government announced Union Budget 2024-2025 in July 2024 with key priority areas being skill development,
employment, manufacturing and services, infrastructure development and innovation. Automotive industry has
largely reacted positively to the budget announcements. The emphasis of this budget to strengthen the MSME
sector through credit support scheme and new assessment model for public sector banks for credit is expected to
nourish automotive supplier base. Further, an outlay of INR 1.52 lakh crore for agriculture and provision of INR
2.66 lakh crore for rural development is likely to support rural demand for auto sector. Also, the government
measure for employment and up-skilling through Employment Linked Incentive Program and Skilling Program
is expected to support auto manufacturing and closing employment gaps in the sector. Incentivising job creation
for manufacturing is expected to help auto OEMs, suppliers and start-ups equally.

India has definite target in terms of adoption of alternate fuel vehicles and EVs. To strengthen the domestic EV
manufacturing ecosystem, foster development of EVs and give a fillip to processing and refining of critical
minerals, budget fully exempted custom duties on 25 rare earth minerals like lithium and reduced BCD on two of
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them. The budget also outlined the establishment of a Critical Mineral Mission for production, and recycling of
minerals. This is expected to advance innovation and development in the advanced automotive components sector,
enhancing the competitiveness of EV sector. Overall, the focus on rural development, development of skilled
labour pool, employment generation and better financing environment for MSMEs are key positives for auto
sector.

Improving infrastructure for increasing efficiencies in logistics

The government’s capex push has been focused largely on transport-related sectors, such as roads, railways, and
urban infrastructure. This is being complemented with policies geared towards improving and integrating different
segments of the logistics ecosystem. All these are expected to reduce bottlenecks and improve competitiveness of
domestic production and trade via reduced logistics costs and improved connectivity.

Make in India

The ‘Make in India’ initiative was launched in September 2014 to give a push to manufacturing in India and
encourage FDI in manufacturing and services. The objective of the initiative was to increase the share of
manufacturing in GDP to 25% by 2020 by boosting investment, fostering innovation, and intellectual property.
The other objective was building best-in-class infrastructure for manufacturing across sectors, including, but not
limited to automobile, auto components, aviation, biotechnology, chemicals, construction, defence manufacturing,
electrical machinery, electronic systems, food processing, mining, oil and gas, pharmaceuticals, renewable energy,
thermal power, hospitality, and wellness.

However, the share of manufacturing in GDP has not attained the intended levels of 25%. Hence, additional
policies were announced, and targets rolled forward initially to 2022 and then to 2025. Domestically, multiple
steps were taken to make sectors more attractive and ease investment processes. Some of the major steps taken
included announcement of the NIP and reduction in corporate tax; various sectors such as defence manufacturing,
railways, space, and single brand retail have been opened for FDI. Measures to boost domestic manufacturing
were also taken through Public Procurement Orders, Phased Manufacturing Programme (“PMP”’) and Production
Linked Incentive (“PLI”) schemes, etc. Many states also launched their own initiatives on similar lines to boost
manufacturing in their respective states.

PLI scheme to provide boost to industrial investments in the short-to-medium term

The PLI scheme’s primary objective is to make manufacturing in India globally competitive by removing sectoral
obstacles, creating economies of scale and ensuring efficiency. It is designed to create a complete component
ecosystem in India and make the country an integral part of the global supply chain. Furthermore, the government
hopes to reduce India’s dependence on raw material imported from China. The scheme is expected to boost
economic growth over the medium term and create more employment opportunities, as many of the sectors
covered under the scheme are labour-intensive. It will be implemented over Fiscals 2022 to 2029.

Safety norms

Bharat New Car Assessment Program (“BNCAP”) was launched by Ministry of Road Transport and Highways
on August 22, 2023, with an aim to enhance the road safety of passenger cars by increasing the vehicle safety
standards of these vehicles. BNCAP would promote a healthy competition between home grown OEMs and
international OEMs to manufacture safer cars along with pushing the safety and quality of the vehicles in India.
BNCAP rating system is a voluntary assessment program and came into effect on October 1, 2023.

BNCAP crash testing follows similar methodology followed in the Global New Car Assessment Programme
(“GNCAP”). The testing method aims to offer star ratings to cars based on their performance in crash testing.
The BNCAP regime has formulated a new standard, AlIS 197 and will offer star ratings on a scale of five, for both
adult occupant protection as well as child occupant protection offered by a car in a crash test assessment. Apart
from these, there are safety assist technologies like Electronic Stability Control (“ESC”), seat belt reminder,
pedestrian protection and pole side impact that are considered as qualifier for each rating.

GST structure for the automobile industry

Goods and Services Tax (“GST”) was introduced in 2017 as a single uniform taxation system, where all the taxes
are subsumed into one. In the past, consumers had to pay two taxes — excise and VAT at rates ranging from 26.5%
to 44%. However, with the introduction of GST, vehicles except electric vehicles (“EVS”) and hydrogen fuel cell
vehicles are levied at a base rate of 28% and an additional cess at 1-22% range based on factors like dimensions,
engine size and ground clearance. Importers/dealers are now able to claim the GST paid on goods imported/sold
whereas previously, they were ineligible to claim the excise duty and VAT paid.
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Excise paid on stock transfer would be covered by IGST under the GST law. Advance received for supply of
goods is also taxed under GST. GST helps the manufacturers in procuring auto parts at a cheaper cost due to an
improved supply chain mechanism under GST. GST on cars and bikes is kept under the 28% bracket and a list of
cesses to be levied on different kinds of automobiles has also been declared by the Indian government which is
ranging from 1 to 22%.

Import duty on passenger vehicles

Import duty also known as import tax, import tariff or customs duty is an indirect tax levied by Indian authorities
on goods purchased from a foreign country. Through import taxes, the price of imported goods increases and
demand decreases. This propels domestic market growth, demand for indigenous products and protects Indian
OEMs from foreign competitors.

Customs duty on automobiles based on fuel type

L Engine Import
Criteria capacity Fuel type duty in %
Used car import Any Any 125
Cars CBUs whose CIF value is more than US$40,000 >3,000 cc Pgtrol 100

>2,500 cc Diesel

. <3,000 cc Petrol 70
Cars CBUs whose CIF value is less than US$40,000 <2.500 cc Diesel
ICE vehicle SKD - CKD containing engine or gearbox or transmission mechanism in Any Any 35
pre-assembled form but not mounted on a chassis or a body assembly
ICE vehicle CKD - CKD containing engine, gearbox, and transmission mechanism Any Any 15
not in a pre-assembled condition
Electric Vehicles SKD - Pre-assembled battery pack, motor, motor controller, NA Electric 30%

charger, power control unit, energy monitor contractor, brake system, electric

compressor not mounted on chassis

Electric Vehicle CKD - Disassembled battery pack, motor, motor controller, charger, NA Electric 15%
power control unit, energy monitor contractor, brake system, electric compressor not

mounted on chassis

Note: CIF: Cost, Insurance and Freight, CBU: Completely Built Up, SKD: Semi Knocked Down, CKD: Completely Knocked Down
Source: SIAM, CRISIL MI&A

The government recently launched a scheme to promote electric passenger cars in India under which import duty
concession is offered for OEMs who set up domestic manufacturing facility in India with a minimum investment
of US$500 million. Under this scheme, the imported vehicles would attract a reduced customs duty of 15% with
maximum CIF (Cost, Insurance & Freight) value of US$35,000.

Corporate Average Fuel Efficiency/Economy norms (“CAFE"")

CAFE, or Corporate Average Fuel Economy norms aim to reduce fuel consumption by vehicles (or improve fuel
efficiency) by lowering carbon dioxide (“COZ2”) emissions, hence reducing reliance on oil, and regulating
pollution. Implemented in India on April 1, 2017, CAFE norms apply to petrol, diesel, LPG and CNG fuelled
vehicles. In phase 1 (2017-2022), CAFE norms required average corporate CO2 emissions to be less than 130
g/km by Fiscal 2022 and below 113 g/km thereafter (CAFE 1), i.e., vehicles needed to be 10% more fuel-efficient
by Fiscal 2022. CAFE Il norms came into effect on April 1, 2023. This is expected to incentivise the shift towards
greener technologies such as hybrids and electric vehicles (“EVS”). The Energy Conservation Bill requires
carmakers to pay INR 25,000 per unit if their fleet’s CO2 emissions exceed the intended CAFE score of 0-4.7
g/km, and INR 50,000 per unit if they exceed by more than 4.7g/km.

Government boost for Compressed Natural Gas (CNG)

As of Fiscal 2023, a total of 21.9 thousand km length of gas pipeline was operational under multiple commissioned
City Gas Distribution (“CGD?”) projects, and a total of 33.1 thousand km stretch was under construction. In Fiscal
2024, an additional 1,196 new stations were added, taking the total number of CNG stations to 6,861. Between
Fiscals 2019 and 2024, the number of CNG stations grew at a CAGR of 32%.

National Green Hydrogen Mission

The National Green Hydrogen Mission is a comprehensive action plan for establishing a Green Hydrogen
ecosystem in India. The policy is aimed at making India a leading producer and supplier of Green Hydrogen in
the world thereby creating export opportunities for Green Hydrogen and its derivatives. The policy, which
promotes hydrogen as a clean energy source, was approved by the government of India with an outlay of INR 197
billion in January 2023. Of this INR 174.9 billion is allotted for the Strategic Interventions for Green Hydrogen
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Transition (SIGHT) programme, INR 14.7 billion for pilot projects, INR 4.0 billion for R&D, and INR 3.9 billion
towards other Mission components. Under the SIGHT program, the government would offer incentives for
manufacturing of electrolysers and production of green hydrogen. By 2030, the government wants to increase its
annual hydrogen production capacity to five million metric tonnes. Reducing India’s dependence on fossil fuels
imports, lowering greenhouse gas emissions, transitioning the economy to low carbon intensity and making the
country assume technology and market leadership in this new industry is the aim of the National Hydrogen
Mission. The government plans to achieve this by setting up green hydrogen plants and encouraging research and
development in the sector. The government has also pledged INR 350 billion in the energy transition to attain the
goal of net zero carbon emissions by 2070.

BS-1V to BS-VI transition

BS emission standards are issued by the government to regulate the output of air pollutants from motor vehicles. In
January 2016, the government decided to skip BS-V and instead implement BS-V1 norms directly from BS-1V. It
fixed the deadline of April 1, 2020, for the introduction of BS-VI emission norms.

Prices of BS-VI-compliant PVs increased 2-4% as devices and systems were added to reduce emission levels. The
price hike was higher for diesel vehicles as these require additional exhaust parts.

In November 2022, the European Commission presented a draft proposal on Euro 7 Emission Norm to the
European Parliament. According to the same, Euro 7 pollution standards for new cars and vans will be
implemented from July 2025 and for buses and lorries from 2027. India follows the matured European market for
framing and implementation of policies and adapts it to suit Indian conditions. Provided Euro 7 comes into force
from 2025, India is highly likely to propose BS-VII regulation by end of this decade.

Review of the Indian Passenger Vehicle Industry
Review of the Indian Domestic PV Industry (Fiscals 2019 to Q1 Fiscal 2025)

Between Fiscals 2019 and 2024, India’s domestic PV sales volume rose at 5% CAGR. This growth was despite
the sales contraction (at 10% CAGR) witnessed during Fiscals 2019 to 2021. From the low base of Fiscal 2021,
PV sales bounced back and grew at a healthy pace to reach a historic high of 4.2 million vehicles in Fiscal 2024.

In Fiscal 2020, contraction of the economy put pressure on vehicle sales. Moreover, the Non-Banking Financial
Company (NBFC) liquidity crisis and halting of BS-1V vehicle production amid mandatory implementation of
BS-VI norms from Fiscal 2021 exerted added pressure during the year. The industry also lost nearly half a month’s
sales at fiscal year-end owing to outbreak of the COVID-19 pandemic and subsequent nationwide lockdown.

In Fiscal 2021, domestic sales volume continued to be impacted by the first wave of the pandemic. A nation-wide
lockdown, reduced mobility, and supply chain constraints leading to production cuts weighed on annual sales.
Despite some improvement in sales with the reopening of the economy and increased demand for personal
mobility during the second half of the year, sales contracted approximately 2.2% year-on-year owing to the
additional price hikes due to implementation of the BS-VI norms.

Fiscal 2022 began with a much severe second wave of COVID-19. State-imposed lockdowns, economic
uncertainty, and a global shortage of semiconductor supply caused extended waiting periods that impacted sales,
especially in the first half of the year. There was some improvement in the economic scenario with the reopening
of markets in the second half of the fiscal. Pent-up vehicle demand, further increased need for personal mobility
and improved supply scenario provided thrust to PV sales during the second half. After a two-year consecutive
drop, PV sales rose 13% from a very low base of Fiscal 2021.

In Fiscal 2023, the PV industry grew at a rate of 27% year-on-year, which was more than double the rate of 13%
year-on-year witnessed during Fiscal 2022, owing to the healthy pent-up demand created by two years of slump
in sales volume. The orderbooks of auto OEMs were further supported by several new launches in the growing
SUV category, which saw higher traction, along with multiple facelifts of existing models and easing supply of
semiconductors. In fact, overall wholesale volume reached a historic high of 3.9 million units in the fiscal.

During Fiscal 2024, growth momentum of the industry continued, albeit at a slower pace, backed by the continued
traction for the SUV segment, intermittent launches and improvement in disposable income. Off the high base of
Fiscal 2023, the industry grew by 8.4% in Fiscal 2024 to reach the historic high of 4.2 million units. During Q1
FY25, industry witnessed a million-vehicle offtake, an approximately 3% year-on-year increase. Hatchbacks
continued to remain under pressure while the SUV and MPV segments primarily drove the industry growth.

145



Review of the domestic PV sales volumes
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Note:
1. Figures in bracket to be read as negative (E.g. (10) to be read as minus 10)
2. Passenger vehicles (“PVS”) are four wheeled motor vehicles used for carriage of passengers comprising not more than eight
seats in addition to the driver's seat. PVs include hatchbacks, sedans, SUV, MPV and vans under it.
Source: SIAM, CRISIL MI&A

Review of the PV industry by value
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Note: Industry value calculated based on the reported vehicle sales revenue by OEMs and the total sales (domestic + exports) volumes of the
industry reported by SIAM.

Fiscal 2024 Industry value is estimated as Fiscal 2024 financials are not available for all OEMs as of 15th Sep 2024.

Source: SIAM, Annual Reports, MCA financials, CRISIL MI&A

The PV industry value witnessed a healthy growth from Fiscal 2019 to 2024 period, growing at approximately
13% CAGR. The average vehicle factory prices (ex-factory prices) rose at 8% CAGR during Fiscals 2019 to 2024
period led by rising share of premium vehicles. Additionally, price hikes undertaken by OEMs for compliance
with emission norms and due to increase in raw material costs provided an added push to average prices.

Total sales (domestic + exports) volumes of the industry, on the other hand, grew at a subdued pace of 4% CAGR
during the period. In fact, total vehicle sales (domestic + exports) dropped at 12.0% CAGR till Fiscal 2021
dragging the industry value down in Fiscal 2021. From this low base, total sales (domestic + exports) grew at 16%
CAGR till Fiscal 2024 thrusting the industry revenues forward. A sharp rise at a CAGR of approximately 12% in
average prices amidst premiumization trend lent further support to industry during Fiscal 2021-24 period, leading
to growth of the industry value at approximately 30% CAGR, to reach an estimated INR 3.6 trillion by value.

Premiumisation trend

The average selling price (“ASP”) between Fiscals 2019 and 2024 increased at a CAGR of 7-9% because of
premiumisation trend as well as sharp rise in vehicle prices. Modern consumers in India are preferring mid-end
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or top end version of the vehicles moving away from the traditional fuel-efficient budget friendly small cars
towards higher priced feature loaded larger cars which offer much more space, taller ride height, seamless
connectivity, and improved performance.

Further, there has been a major shift in customer preference with the launch of compact and mid-size SUVs. This
was majorly driven by shift in consumer sentiments towards newly launched feature rich vehicles in the SUV
segment. Increase in spending from the upper middle class after pandemic led to more purchases of SUVs
supported by higher number of models launches in the SUV category (which have higher profit margins) and
increase in affordability with launch of compact SUVs led to cannibalisation of hatchbacks and compact sedans.

Trend in Average Vehicle Price (ASP)
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Note: Based on OEM factory cost; ASP of Fiscal 2024 is estimated as Fiscal 2024 financials are not available for all OEMs as of 15th Sep
2024.
Source: CRISIL MI&A

The rise in penetration of digital technologies and safety features in the vehicles also aid this ASP growth. There
is a growing adoption of cars equipped with sunroof, digital infotainment systems and smart phone connectivity
solutions. Modern car buyers who are aware of the safety standards are preferring cars equipped with necessary
features like airbags, disc brakes and so on. These systems coupled with inclusion of modern LED lights, camera
and radar systems are increasing the overall cost of a vehicle. For example, Hyundai Motor India introduced
sunroof in their i10 and i20 hatchbacks back in 2008-09. From then till now, most of the models offered from the
company provides sunroof as an option and the company has played a crucial role in popularising modern features
in India.

Over and above these features, industry has also started offering connectivity as an add on feature in their latest
offerings especially in the top variants. These connectivity features enable seamless interaction between the user
and the vehicle through their application. Few of the features include remote start stop, remote HVAC (Heating
Ventilation and Air Conditioning) control, real time location services etc. Such features are available in vehicles
like MG Hector, Hyundai Venue, Creta, Tata Harrier/Safari, Mahindra XUV700, Maruti Grand Vitara to name a
few.

Moreover, apart from the standard safety features, many of the OEMs are also offering advanced driver assistance
and safety features through ADAS (Advanced Driver Assistance System) technology. The basic ADAS features
include blind spot detection, emergency braking, cruise control, lane departure warning etc. These additional
features are currently being offered in premium vehicles like Honda City, Kia Seltos, MG Hector, Hyundai Creta,
Mahindra XUV700 and Tata Safari. Currently most OEMs in the mass market? offer level 2 (L2) ADAS capability
through their in-house ADAS technology like Hyundai SmartSense and Honda SENSING.

All these additional features have also aided the premiumisation within the passenger vehicle industry.
Segmental Shifts Amidst Premiumisation

The passenger vehicle industry can be broadly classified based on body types into hatchbacks, sedans, sports
utility vehicles (SUVs), multipurpose vehicles (MPVs) and vans. Traditionally, Indian passenger vehicle buyers
have been cost conscious, with mileage and initial vehicle buying cost being the two main pillars of decision-

1 Mass market refers to OEMs whose domestic sales, exports and production data is captured monthly and annually by SIAM.
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making. Thereby, the hatchbacks segment had been leading PV sales over the years primarily because of the lower
ticket size and lower running costs, making them affordable to the average Indian customer.

However, with a growing share of younger buyers in India, there is an increasing awareness and preference
towards parameters other than price such as exterior and interior design, driving experience, safety, advanced
features and aesthetics, resulting in inter-segmental shift towards SUVs as well as intra-segmental shifts towards
the mid- to top-end variants. OEMs like Tata Motors2 & Hyundai Motor India have addressed this change by
showcasing enhanced vehicle safety in their recent launches. Several OEMs have also gradually introduced
advanced features and trickled them down from their top variants to the mid variants. Furthermore, rising
disposable incomes has also given an impetus to growth in the SUV segment.

Customer buying behaviour is also changing, wherein they are increasingly prioritising vehicle experience and
technology over cost and are willing to pay a premium and are also ready to accept longer waiting time for the
desired vehicle. More and more customers are now opting to buy mid to top level variants driving the intra-
segmental shifts. This shift towards feature loaded vehicles is also driving the premiumisation trend.

The share of small cars (hatchbacks) reduced from 46.9% in Fiscal 2019 to 27.7% in Fiscal 2024. During the same
period, share of SUVs increased from 23.2% in Fiscal 2019 to 51.2% in Fiscal 2024.

Typically, hatchbacks are priced (ex-showroom) between INR 4 lakhs to 10 lakhs, sedans between INR 10 lakhs
to 25 lakhs while SUVs are normally priced within INR 6 lakhs to 45 lakhs range and MPVs are between INR 10
lakhs to 30 lakhs. Within SUVs, compact SUVs are in INR 6 lakhs to 15 lakhs range, Mid-size SUVs are priced
between INR 10 lakhs to 25 lakhs, Large SUVs are typically priced between INR 15 lakhs and 45 lakhs.

Segment-wise trends in the overall PV sales volumes in India
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Rise of SUVs

The SUV segment, which traditionally appealed to customers valuing larger seating capacity and its ability to
drive on rough terrain, has increasingly gained customer preference over the years. The compact SUV segment,
especially, provided the much-desired SUV body styling at competitive rates bringing SUV segment within the
reach of the common consumers.

2 Operational metrics of Tata Motors/Tata Motors Limited in the purview of the document refers to the Tata Passenger Vehicles automotive
business that is inclusive of subsidiaries Tata Motors Passenger Vehicles Limited (TMPV) for ICE passenger vehicles and Tata Passenger
Electric Mobility Limited (TPEM) for electric passenger vehicles, unless mentioned otherwise. Other subsidiaries and business segments
that fall under the Tata Motors Group have no bearing on this report unless specified otherwise.
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Recognising the changing consumer preferences, OEMs also launched higher number of vehicles in the SUV
segment compared to other segments providing a further fillip to the SUV share expansion. In the last 5 years,
30+ SUVs were launched by the OEMs versus 4 hatchbacks and 3 sedans.

Thus, the changing customer preference coupled with new vehicle launches provided the real thrust to the growth
of the SUV segment. Prominent launches from players like Hyundai Motor India, Tata Motors, Mahindra &
Mahindra3, Maruti Suzuki aided the growth of this segment. Moreover, entry of global players like Kia and MG,
with their SUV portfolios lent further support to the segment’s growth.

All of this has led to the share of SUVSs in overall domestic PV sales to more than double from 23% in Fiscal 2019
to 51% in Fiscal 2024. During the last 5 years, while industry witnessed a growth at 5% CAGR, the SUV segment
grew at a growth rate of 23% CAGR, more than 4x industry growth rate. During Q1 Fiscal 2025, the SUV segment
expanded its share further to approximately 54%.

Within the SUV segment, compact SUVs (length <4m) grew in line (at 23% CAGR) with the overall SUV segment
keeping its share steady around 58% within the SUV segment.

Launch of Ford EcoSport provided a real thrust to the compact SUV subsegment in India around Fiscal 2014.
Over the years, introduction of vehicles like Maruti Suzuki Brezza (Fiscal 2016) and Tata Nexon (Fiscal 2018)
aided the growth of entire SUV segment as well as helped compact SUVs gain sizeable share within the SUV
segment, reaching 58% by Fiscal 2019 from 48% in Fiscal 2014. Moreover, launch of Hyundai Venue (Fiscal
2020), Kia Sonet (Fiscal 2021), Tata Punch (Fiscal 2022), Maruti Suzuki Fronx (Fiscal 2024) over and above the
launch of facelifts of other popular models backed the healthy growth of the compact SUV subsegment.

During Q1 Fiscal 2025, continued traction for popular models like Tata Punch, Maruti Suzuki Brezza, Maruti
Suzuki Fronx, Tata Nexon, Hyundai Venue, Hyundai Exter coupled with added push from new launches of Toyota
Urban cruiser Taisor and Mahindra 3XO expanded the share of compact SUVs to approximately 61%.

Introduction of Hyundai Creta in Fiscal 2016, has propelled the mid-size SUVs (length 4 - 4.4 m) segment. The
mid-size SUV segment (24% CAGR) outpaced the entire SUV segment and has grown its share within the SUV
segment in the last 5 years (till Fiscal 2024). Continued traction for the high selling models like Hyundai Creta &
Kia Seltos as well as successful recent additions including Maruti Suzuki Grand Vitara, Toyota Urban cruiser
Hyryder, and Honda Elevate provided the thrust to the growth of mid-size SUVs. The intermittent upgrades of the
vehicles provided an added fillip to the sub segment’s growth.

Slowdown in hatchbacks

The hatchbacks segment, which was once the leading segment, has seen a loss in market share in recent years
owing to lack of new model launches, frequent hikes in vehicle prices, increase in operating costs amid fuel price
hikes, and an unfavourable macroeconomic environment that impacted the price sensitive entry-level customer
base. Amidst the increased pressure on incomes and the cost surges, the demand for hatchbacks, especially for the
price sensitive Compact Hatchbacks subsegment (length <3.9 m) was impacted severely.

Lower demand for sedans

Shift towards the SUV segment, drop in demand from ride hailing commercial base and limited launches have
restricted the sales of sedans during Fiscal 2019 to Fiscal 2024 period and their contribution to overall PV sales
dropped from 19% in Fiscal 2019 to 9% by Fiscal 2024. Share of sedans witnessed a further contraction during
Q1 Fiscal 2025 to 8.6%.

Segmental growth within the industry in the last 5 years

Segment Fiscal 2019 Contribution Fiscal 2024 Contribution Fiscal 2019-Fiscal 2024 CAGR
Hatchbacks 46.9% 27.7% (67N %
Compact Hatchbacks 75.2% 66.7% (8.0) %
Premium Hatchbacks 24.8% 33.3% 0.0%
Sedans 18.8% 9.1% (9.5) %
SUVs 23.1% 51.2% 22.7%
Compact SUVs 57.7% 57.9% 22.9%
Mid-Size SUVs 23.7% 24.8% 23.8%
Large SUVs 18.6% 17.3% 20.8%

3 Operational metrics of Mahindra & Mahindra/Mahindra & Mahindra Limited in the purview of the document refers to the Passenger Vehicles
business within the Automotive segment. Other subsidiaries and business segments that fall under the Mahindra & Mahindra Group have
no bearing on this report unless specified otherwise.
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Segment Fiscal 2019 Contribution Fiscal 2024 Contribution Fiscal 2019-Fiscal 2024 CAGR

MPVs 5.7% 8.7% 14.0%
Vans 5.4% 3.3% (6.1) %
Total 100.0% 100.0% 4.7%

Source: SIAM, CRISIL MI&A

Seasonality of sales in the domestic PV industry

For the domestic passenger vehicle industry, the year end and festive (Dussehra / Diwali) quarter is normally the
best quarter from retail perspective. Retails are typically highest during the festive period of Dussehra and Diwali.
Industry also offers additional discounts during the festive period and also sometimes aligns new vehicle launches
around the same. Hence a substantial amount of inventory built up is done by the industry starting from 1 to 2
months before the festive period (generally August to October), therefore pushing the second quarter sales (July
— September).

After the festive period, industry witnesses some dip in sales. Restricting dispatches for the year end is a major
reason for the sales dip during the post festive month of December. OEMs usually offer higher discounts on the
year end vehicles to encourage purchase and liquidate previous year dealer stocks in the months of December and
January (next calendar year).

Vehicle dispatches are also higher during the fourth quarter of each fiscal (January-March), after the year change.
The fiscal year end month of March also sees higher offtake to comply with the annual targets. Post the higher
offtake, the beginning of the new fiscal (April-June) sees relatively lower dispatches after the increased inventory
built up done during the previous financial year end coupled with lower retails during the rainy season.

Competitive Landscape

Domestic PV industry is an oligopolistic market with few players dominating the entire industry. Maruti Suzuki
leads the PV industry in terms of domestic sales volumes. Hyundai Motor India is the second largest contributor
to the domestic sales, followed by Tata Motors and Mahindra & Mahindra. These 4 players together contribute
approximately 80% of the market.

However, in the last 5 years, the competition has intensified amidst competitively priced feature-rich vehicle
launches by all players as well as recent entrants such as Kia and MG grabbing sizeable shares.

Share of Maruti Suzuki contracted from a high base of 52% in Fiscal 2019 to approximately 41% in Fiscal 2023
due to the shift in customer preference from hatchbacks towards SUVs and Maruti Suzuki’s focus on the cars
segment. However, success of their recent launches like the Grand Vitara, Fronx, Invicto and continued traction
for the Ertiga and Brezza helped Maruti Suzuki regain some lost ground during Fiscal 2024 bringing their market
share up to 42%. Reduced traction for hatchback segment impacted Maruti Suzuki’s share in Q1 Fiscal 2025,
which dropped to 41%.

Hyundai Motor India is the second largest contributor to Indian domestic PV sales since Fiscal 2009 and has
maintained its position in the market since then. This is due to continued traction for popular SUV models like
Creta and Venue coupled with new vehicle launches and launch of upgrades of its popular models. Introduction
of Venue, Aura & Kona helped company expand its presence in the market during Fiscal 2020. In the following
4 years, Hyundai Motor India maintained 14-17% share within the domestic market amidst continued demand for
its popular models aided by frequent upgrades of its popular models like i10, i20, Creta, Verna, and Venue.
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PV domestic market share across OEMs
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Tata Motors gained ground in the last 5 years riding on the success of its SUV models of Nexon & Punch. The
increase in traction for EVs (where Tata Motors dominates) has also provided an additional support to Tata Motors
sales. In turn, Tata Motors' share of total market expanded from 6% to approximately 14%, during Fiscal 2019-
2024 period. This remained largely steady during Q1 Fiscal 2025.

The portfolio expansion in the form of XUV300, XUV700, Scorpio N has aided Mahindra & Mahindra’s share in
recent years. In the last 5 years, Mahindra & Mahindra expanded its share from 7% in Fiscal 2019 to 11% by
2024. The launch of 3XO, Bolero Neo plus provided an added kicker to its sales during Q1 Fiscal 2025, and
Mabhindra & Mahindra’s share expanded to 12%.

Recent entrant Kia tasted early success in the Indian market in the form of Seltos & Sonet which helped the
company grab a 6% share of the market by Fiscal 2024. Its share remained rangebound during Q1 Fiscal 2025.

Toyota has maintained its 4-6% market share with continued demand for its flagship Innova. While Glanza, Urban
Cruiser and Hyryder provided added support to Toyota’s sales in recent years. Its latest launch Taisor backed its
share expansion to 7% during Q1 Fiscal 2025.

Honda has been facing intense competition in the domestic market and its share has contracted from 6% in Fiscal
2019 to 2% in Fiscal 2024. Its share contracted further to approximately 1% in Q1 Fiscal 2025.

Competitive Landscape in the Hatchbacks segment

Hatchbacks segment is dominated by Maruti Suzuki followed by Hyundai Motor India at second place. Maruti
Suzuki leads both the compact hatchbacks as well as the premium hatchbacks subsegments. In the last 5 years,
Maruti Suzuki has consolidated its position further, with increased presence in the compact hatchbacks
subsegment. Some of the highest selling models of Swift & WagonR backed Maruti Suzuki’s numero uno
position. Despite some slowdown in sales of Alto, the addition of Spresso helped Maruti Suzuki maintain its lead
in the compact hatchbacks subsegment.
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OEM wise market share in Hatchbacks segment
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On the other hand, Maruti Suzuki lost some ground in the premium hatchbacks subsegment to Tata Motors &
Toyota. While Baleno continues to lead the premium hatchbacks subsegment, introduction of Tata Altroz &
Toyota Glanza contracted its share.

Hyundai Motor India has lost some share in the hatchbacks segment in the last 5 years. Discontinuation of its
compact hatchbacks Santro and Eon impacted the company’s share within the hatchbacks segment. However,
continued traction for popular models Grand 110 NIOS and i20 restricted the company’s drop in share. Intensified
competition with entry of new models Tata Altroz and Toyota Glanza in the premium hatchbacks segment exerted
pressure on its share in the premium hatchbacks subsegment in the last 5 years.

Over the years, the premium hatchbacks segment witnessed considerable consolidation post discontinuation of
models like the Volkswagen Polo, Ford Figo and Honda Jazz. However, early launches in the premium hatchback
segment like Hyundai i20 (2008) and Maruti Suzuki Baleno (2015) helped to continue the momentum in the
segment. Recent entrants Tata Motors & Toyota also gained sizeable ground through their models like the Tata
Altroz and Toyota Glanza.

Competitive Landscape in the Sedans Segment

Maruti Suzuki leads the sedans segment with its model Dzire leading the segment with a 51% share (in Q1 Fiscal
2025). Restricted mobility during the pandemic contracted the demand of Dzire during the pandemic, exerting
pressure on its share during Fiscal 2021 & Fiscal 2022. The launch of Virtus and Slavia as well as sharp rise in
Hyundai Aura sales put further pressure on Maruti Suzuki’s share during Fiscal 2023. Improvement in the demand
for commercial usage backed the share expansion of Maruti Suzuki during Fiscal 2024 and Q1 of Fiscal 2025.

Hyundai Motor India extended its presence in the sedans segment especially in Fiscal 2024 led by the launch of
its Verna facelift coupled with continued demand for its compact sedan model Aura. In fact, in Fiscal 2024, despite
discontinuation of Xcent, Hyundai Motor India emerged as the second largest contributor to the sedans segment.
Hyundai Verna was the top selling model in the premium sedans segment in Fiscal 2024, and the second highest
selling model during Q1 of Fiscal 2025. Aura was the second highest contributor to sedan sales with a share of
15% during Q1 of Fiscal 2025.

Honda has been facing intense competition in the sedans segment for its flagship model City, from the recently
launched VVolkswagen Virtus & Skoda Slavia as well as the Hyundai Verna facelift. Due to this its share contracted
from 22% in Fiscal 2019 to 14% in Fiscal 2024. Volkswagen Virtus was the top selling premium sedan during
Q1 of fiscal 2025.
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In the compact sedans segment, Maruti Suzuki leads with a market share of approximately 64.7%, from the Dzire
model. Following Maruti Suzuki, Hyundai Motor India holds a share of around 18.9%, attributed to Aura model.
Honda follows with a market share of 8.3%, derived from the sale of its model Amaze. Tata Motors holds a share
of around 8.0% with its model Tigor. The models in this segment are used for both personal and commercial
purposes. In the premium sedans segment, Volkswagen dominates with a 25.1% market share, driven by sale of
its only model Virtus. Following them, Hyundai holds a 24.7% market share primarily from sales of the Verna
model. Skoda follows Hyundai with a 22.7% market share, attributable to the sales of its model Slavia. Honda
occupies a 15.4% market share, driven by the popularity of City model. Maruti Suzuki holds a 12.2% market
share, largely from sales of the Ciaz model. Within the luxury sedans market, Toyota commands a sizable 96.1%
share through its Camry Model sales, while Skoda captures a 3.9% market share with its Superb Model.

OEM wise market share in Sedans segment
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Competitive Landscape in the SUV Segment

OEM wise market share in SUV segment
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Compared to other segments, the SUV segment is much more fragmented with no clear leader and very close
competition between the OEMs. Moreover, amidst the sharp rise in demand for SUVs, competition has further
intensified in this segment with increased focus from all the OEMs as well as entry of new players into this
segment.
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In the last 5 years, dominant players like Mahindra & Mahindra and Maruti Suzuki have lost some share from
their elevated base, while Hyundai Motor India and Tata Motors have expanded their presence. New entrants Kia
& MG entered India in Fiscal 2020 and successfully grabbed a sizeable share in the next 4 years. Both the new
entrants primarily focused on the fastest growing SUV segment. Entry of these global players aided the growth of
overall SUV segment as well.

OEM wise market share in Compact SUV segment
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The largest subsegment within SUVs, compact SUV, has witnessed very intense competition in the last 5 years
with a sizeable number of launches and upgrades from all major players. New launches have a notable impact on
the sales of this segment with customers preferring the latest feature-rich competitively priced models. Thus, the
launch of new models has a sizeable impact on the competitive landscape of this subsegment.

Until Fiscal 2019, the compact SUV subsegment was relatively consolidated with only a few players offering
compact SUVs. With its new entrant Brezza, Maruti Suzuki dominated the subsegment in Fiscal 2019, followed
by Mahindra & Mahindra due to continued traction for its popular Bolero model. Hyundai Motor India entered
the compact SUV subsegment with Venue in Fiscal 2020 and grabbed a sizeable 21% share within a year. Kia
introduced Sonet in Fiscal 2021 and contributed 12% to the subsegment during the year. Similarly, launch of
Punch helped Tata Motors garner an additional 12% share in Fiscal 2022. Additionally, increased traction for its
model Nexon with the introduction of EV powertrain aided Tata Motors growth in Fiscal 2022. Continued demand
for these models helped Tata Motors expand its presence within the compact SUV space during Fiscal 2023.
Bolero, Thar and XUV300 supported Mahindra & Mahindra’s 20-22% share within the compact SUV subsegment
in the last 4 years. The launch of 3XO backed its share expansion during Q1 Fiscal 2025. The launch of Hyundai
Motor India’s Exter and Maruti Suzuki’s Fronx and Jimny helped these two OEMs recover some lost ground
during Fiscal 2024.
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OEM wise market share in Mid-size SUV segment
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Hyundai Motor India dominates the mid-size SUV sub segment. With its flagship model Creta, Hyundai Motor
India commanded a leading 68% share of the subsegment during Fiscal 2019. Intermittent upgrades to Creta
helped Hyundai Motor India maintain a notable share in the next 4 years as well and had a market share of 31%
in Fiscal 2024. However, it faced stiff competition from new entrants in the subsegment restricting its share.
Although, the share contracted over the years, with expansion in the overall segment sales, Hyundai Motor India’s
sales have also grown over the years.

Hyundai, through its only mid-size SUV offering Creta, extended its share in the mid-size SUV segment to
approximately 38% in Q1 of Fiscal 2025.

Entry of Kia in the Indian market with Seltos helped it garner a sizeable 43% share during Fiscal 2020. On the
other hand, Urban Cruiser Hyryder and Rumion backed Toyota’s expansion in the mid-size SUV subsegment in
the last 2 years. The launch of Grand Vitara helped Maruti Suzuki expand its share during Fiscal 2024.

In the last 2 years, the launch of models like the Honda Elevate, Skoda Kushaqg, VVolkswagen Taigun, Mahindra
XUV400, Citroen C3 Aircross has intensified the competition further within the subsegment.

Many OEMs like Honda, Citroen, VW, Toyota entered this subsegment in the last 2 years while few OEMs like
Renault and Nissan discontinued their offerings as well.
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OEM wise market share in Large SUV sub-segment
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Mahindra & Mahindra leads the large SUV subsegment with Scorpio and XUV product line. The company faced
production constraints during Fiscal 2021 and 2022 restricting its contribution in those years. Additionally, recent
launches from MG (Hector) and Hyundai Motor India (Alcazar) exerted added pressure on Mahindra &
Mabhindra’s market share during those years. However, the launch of XUV700 and Scorpio N helped the company
regain its lost share and expand its presence further in the last 2 years. Improvement in its production levels after
the pandemic hiatus provided the much needed thrust for Mahindra & Mahindra.

MG’s entry into the large SUV segment with the Hector helped it obtain 18% of the subsegment’s share in Fiscal
2022. Hyundai Motor India introduced Alcazar in Fiscal 2022 and expanded its presence in the large SUV segment
significantly during the year.

Changing Powertrain Mix in the Indian Passenger Vehicles Industry

Conventional fuel powertrains (Petrol and Diesel) have dominated the Indian passenger vehicle industry for
decades. Petrol vehicles were the preferred choice primarily due to low acquisition cost as compared to diesel
vehicles. This was despite diesel being cheaper than petrol, however, during Fiscal 2012 to Fiscal 2014 period,
there was an increasing preference for diesel vehicles due to rising petrol prices and further increase in the price
gap with diesel. This was also supported by the fact that diesel vehicles gave better mileage, and there was only a
slight difference in acquisition cost for a diesel vehicle.

However, considering the higher air pollution and environmental harm caused by diesel vehicles, the Supreme
Court ordered a ban on diesel vehicles in the NCR region in order to reduce air pollution and improve the air
quality. Moreover, higher price rise in diesel vehicles for the emission norms (BS-1V & BS-VI) implementation
shifted consumer preference towards the petrol vehicles after Fiscal 2015. Subsequently, the share of diesel PV
retails in the industry dropped from 48% in Fiscal 2015 to 37% in Fiscal 2019.

Moreover, the shift in OEM focus from diesel to petrol including discontinuation of diesel models by few OEMs
like Maruti Suzuki with the onset of stricter BS-VI norms, exacerbated the situation for diesel vehicles. In Fiscal
2024, the share of diesel powertrain in the industry retail slid to only 18%. On the other hand, the share of petrol
variants expanded from 56% in Fiscal 2019 to 63% by Fiscal 2024. In Q1 Fiscal 2025, petrol variants lost some
ground to CNG and share of petrol variant dropped to 61%.
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Powertrain mix trend of PV industry retails
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Maruti Suzuki which contributed approximately 35% of diesel retail sales during Fiscal 2019, discontinued its
diesel portfolio entirely during the BS-VI transition. Other players like Hyundai Motor India, Tata Motors and
Mahindra & Mahindra developed BS-VI complaint diesel engines as well and continued to offer diesel powertrain.

Outlook on the Domestic Passenger Vehicle Industry

Going ahead, CRISIL MI&A expects the macroeconomic scenario to lend support to the industry growth with
GDP projected to grow at a healthy pace between Fiscal 2024 to Fiscal 2029. India’s GDP growth is expected to
outperform other major geographies in the next 5 years with an expected growth rate of 6-8%. India’s inflation
levels are also expected to remain subdued in the 3-5% range, which is within the RBI’s target band. CRISIL
MI&A has assumed 3 years of normal monsoons within the 5-year outlook period and has considered positive
momentum in rural demand. Fuel prices are also expected to remain near steady in the next 5 years. These
favourable macro-economic factors are expected to aid the consumer disposable income levels.

Besides the macro-economic factors, continued support from government in terms of policies as well as continued
expenditure and investments are expected to provide an added support. The favourable demographics is an added
advantage for India which is also expected to help propel the passenger vehicle industry forward.

Additionally, OEMs are expected to continue with launches of feature rich competitively priced vehicles aiding
the overall demand growth.

The changing consumer dynamics including younger consumer base, premiumisation, electrification, shorter
replacement cycles (4-5 years currently versus 7-8 years a decade ago) will provide further impetus to the demand.
Additionally, the government’s push for scrapping of old vehicles is expected to help in shortening replacement
cycles and hence aid demand.

Over and above these demand drivers, the capacity expansion by players like Maruti Suzuki, Hyundai Motor
India, Tata Motors is expected to support the growing vehicle demand. Moreover, the expansion in the supporting
infrastructure like EV charging stations and CNG pumps will also aid choices for customers across powertrains.

CRISIL MI&A expects the industry to clock 4.5-6.5% CAGR between Fiscal 2024 to Fiscal 2029 period to reach
5.2-5.7 million domestic vehicle sales.

CRISIL MI&A has considered 3 different GDP growth scenarios for the next 5 years. Ata 6% CAGR GDP growth
scenario, the PV industry is projected to reach approximately 5.2 million units by Fiscal 2029 growing at 4.5%
CAGR in the next 5 years. Assuming a 7% CAGR GDP growth, 5.5% CAGR growth can be achieved for the PV
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industry. If India achieves 8% CAGR GDP growth in the next 5 years, the domestic passenger vehicle industry
will clock approximately 6.5% CAGR growth and reach approximately 5.7 million vehicle levels by Fiscal 2029
according to CRISIL MI&A estimates.

Domestic PV Industry outlook (volumes)
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Segmental Outlook

Growth in the domestic industry is expected to be led by the SUV and MPV segments while the hatchbacks,
sedans and vans segments are expected to clock muted growth going ahead.

Segmental growth outlook

Hatchbacks (5.7 % 0.0-2.0%
Compact Hatchbacks (8.0) % (1.0) -0.5%
Premium Hatchbacks 0.0% 1.5-4.0%

Sedans (9.5) % 0.5-2.0%

SUVs 22.7% 7.0-9.0%
Compact SUVs 22.9% 6.8 - 8.8%
Mid-Size SUVs 23.8% 7.8-10.0%
Large SUVs 20.8% 7.2-9.2%

MPVs 14.0% 6.4-9.4%

Vans (5.1) % 1.1-2.0%

Total 4.7% 4.5-6.5%

Source: SIAM, CRISIL MI&A
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Industry segmental split outlook
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Outlook on the Powertrain mix of the industry

Indian domestic passenger vehicle industry, which was completely dominated by the conventional fuels, has
witnessed fast acceptance of alternate fuels especially in the last 2 or 3 years. In fact, the share of CNG powertrain
doubled to 15% while EV (2.3% share) and the latest addition, strong hybrids (2.2% share) expanded their
presence in the vehicle retails.

Going forward, CRISIL MI&A expects the share of alternate fuel vehicles to witness a multi-fold growth while
the conventional fuel vehicle’s share will slide.

Powertrain wise Outlook of the industry
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By Fiscal 2029, CRISIL MI&A projects the share of CNG variants to rise to 22-27% from the 15% share clocked
in Fiscal 2024. Healthy growth in CNG station infrastructure will primarily thrust the growth of CNG vehicle
share. Amidst the government’s push coupled with the support of City Gas Distribution ("CGD”) players,
completion of commitments under the CGD rounds is expected to pick up pace. Thus, CNG station infrastructure
is projected to rise at a healthy pace till 2030.

Electrification is another trend witnessed in the Indian domestic passenger vehicle market in the last 2 or 3 years.
Plethora of vehicle launches, expanding charging infrastructure and continued government support will aid further
growth of electrification in India going ahead. CRISIL MI&A expects the EV penetration to reach 17-20%
(approximately 1 million units) by Fiscal 2029 from the 2.3% penetration (approximately 90 thousand units) seen
in Fiscal 2024.

However, for EVs, range anxiety, limited charging infrastructure, import dependency on certain components,
higher import duties and underdeveloped local supply chain are few bottlenecks.
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The recent entry of strong hybrid vehicles such as Maruti Suzuki Grand Vitara, Maruti Suzuki Invicto, Toyota
HyRyder, Toyota Hycross and Honda City have witnessed fast acceptance due improved mileage, environmental
benefits coupled with absence of EV concerns like range anxiety, limited charging infrastructure, etc. In the last
2 years, strong hybrid powertrains have grabbed approximately 2% share of the annual retails of the PV industry.

In the long-term horizon, CRISIL MI&A projects higher traction for strong hybrids, further buoyed by attractive
hybrid offerings, OEM focus, infrastructure availability and government support. By Fiscal 2029, strong hybrids
are projected to contribute about 13-16% to the industry retails.

Review of Exports Trend

Passenger vehicle exports grew 1.4% in Fiscal 2024 compared to 14.7% in Fiscal 2023. The export volume
reached 672 thousand units in Fiscal 2024 from 663 thousand units in Fiscal 2023. The moderation in trade across
global economies, which is directly linked to the slowdown in economic growth, has weighed down on passenger
vehicle exports from the country. This economic slowdown is anticipated to lead to reduced consumer spending
and investment in various regions, subsequently impacting merchandise trade volumes and posing significant
challenges for India's export prospects. The Red Sea crisis has further added to the woes. Red Sea strait is a crucial
shipping route for India’s trade with Europe, Middle East, and Africa. The crisis is leading to an increased
logistical challenge as changes in the trade route is impacting the distance and thus increasing the freight cost.
Further, the longer transit times and higher lead time for dispatches owing to some uncertainties in the incoming
cargo ships are also impacting exports. The Red Sea crisis might have a ripple effect on crude oil prices, thus
impacting the inflation and GDP growth. As a result, the overall demand for Indian export cars in the international
markets is likely to have flat growth in Fiscal 2024.

Demand for Indian vehicles in export destinations is affected by, among others, economic conditions in those
export destinations such as inflation, geopolitical issues, incentives provided by the Government of India and trade
agreements.

Top export destinations including Morocco, Mexico, Philippines, Chile, Cote d'lvoire and Indonesia witnessed
good economic growth along with lowering inflation which resulted in a healthy demand recovery. Further, OEMs
including Maruti Suzuki and Hyundai Motor India continued to export their entry level as well as best selling
vehicles to overseas market leveraging the trade agreement pacts in place to gain competitive edge in these
markets.

Export growth trend (Fiscal 2019-Fiscal 2024)
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Competitive Scenario

Fiscal 2024 recorded a moderate growth of 1.4%, which was hindered by a global economic slowdown. The
reduced consumer spending and investment during this period led to lower merchandise trade volumes, posing
challenges for India's export potential and resulting in subdued demand for Indian-made vehicles in international
markets. Fiscal 2023 recorded an export growth of approximately 15% owing to demand from emerging countries
supported by push from major OEMs. Latin America and Africa dominated the demand for Maruti Suzuki’s
Baleno, S-Presso and Dzire models. Overall exports of Maruti Suzuki stood at 2.8 lakh helping it garner
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approximately 42% of overall exports share and making it the biggest PV exporter. Hyundai Motor India (24%),
Kia (7.8%) and Volkswagen (6.6%) secured second, third and fourth spot in exports share respectively.

Hyundai Motor India has been the second largest exporter of passenger vehicles from April 1, 2021 through June
30, 2024. As of Fiscal 2024, their exports stood at 163.2 thousand units, a growth of 6.6% compared to Fiscal
2023. In Fiscal 2023, the exports reached 153.0 thousand from 129.3 thousand in Fiscal 2022, a growth of 18.4%
contributed mainly by African and Latin American markets. Verna, Grand i10 and Aura are the top export model
for Hyundai Motor India. Since its launch, Verna has always maintained a strong position in the export market.
With the launch of 6th generation Verna in Fiscal 2023, Hyundai Motor India has started exports of the same to
Latin America and South Africa. Further, SUV models Creta, Alcazar and Venue are among the top exported
vehicles from India. Compact sedans including Aura and Xcent, strengthen the company’s position in the compact
sedans market.

Improved performance and subsequent recognition in emerging market for small cars such as Hyundai Aura,
Maruti Suzuki Dzire, Maruti Suzuki Baleno, Hyundai Grand i10, as well as SUV models like Hyundai Creta, Kia
Seltos and Kia Sonet have led to increase in exports. Kia has scaled up export operations very quickly in India
after entry in mid-2019 owing to its models Sonet and Seltos. Export performance of Tata Motors and Mahindra
& Mabhindra is subdued owing to their higher focus on the domestic market. Nissan and Renault also posted good
growth driven by their new crossovers. Volkswagen also started exporting the Virtus and Taigun to overseas
markets leveraging the demand for large cars.

Maruti Suzuki has significantly grown its shipments and emerged as the top car exporter in the country with
approximately 39% market share in Q1 Fiscal 2025. Hyundai Motor India market share has remained stable over
the past few years, and it is the second largest passenger car exporter with approximately 24% market share in Q1
Fiscal 2025. The company’s export volumes have increased year-on-year by 21.4% owing to the introduction of
the new Creta, and continuing momentum for Grand i10 and Venue models. Top export destinations for Hyundai
Motor India are South Africa, Saudi Arabia, Chile and Mexico.

OEM wise exports share by volume (Fiscal 2019-Q1 Fiscal 2025)
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PV Exports Outlook for India

Major OEMs in India are expanding their production capacities with an aim to make India as an export hub for
Africa, Middle East, and Asia. Further, policies including PLI are offering a momentum to domestic OEMs for
manufacturing and exporting EVs from India. Government offers incentives through PLI for entire EV ecosystem
including automabiles, auto components and ACC batteries. Major OEMs in India have already announced plans
to export EVs from India starting 2025-2026. Passenger vehicle exports from India grew at 1.4% in Fiscal 2024
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and is expected to grow at a CAGR of 7-9% between Fiscals 2024 and 2029. Anticipated economic stability and
growth, increased push from OEMs and India’s trade agreements are expected to boost India’s overall exports.

Outlook for exports (Fiscal 2023-Fiscal 2029P)
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Electrification in the Indian PV Industry

Amid rising environmental concerns, electric vehicles (EVSs) are gaining traction globally, including in India. The
country is one of the signatories to the Paris Agreement under the United Nations Framework Convention on
Climate Change. It is also part of the EV30@30 campaign, targeting a 30% sales share for EVs by 2030.

To accelerate EV adoption, the government has been incentivising consumers by extending support via FAME
(Faster Adoption and Manufacturing of (Hybrid &) Electric Vehicles in India) subsidy as well as tax cuts. The
government announced INR 100 billion for Phase 1l of FAME, which commenced on April 1, 2019. The policy
aims to provide a subsidy of INR 10,000 per kWh to four-wheelers (battery EVs, plug-in hybrid EVs, strong
hybrids) for commercial purposes and public transport. It also envisions creation of infrastructure for charging of
EVs.

These schemes alongside the Production Linked Incentive (PLI) schemes, scrappage policy, Battery Waste
Management Rules 2022 as well as the Make in India initiative is setting up the roadmap for widespread EV
manufacturing and adoption.

Government support, coupled with rising awareness about EVs, environmental concerns, expansion in EV
infrastructure as well as increasing EV model portfolio is driving electrification in India. The EV segment received
a real thrust in the last two years backed by model launches at competitive rates, price hikes in ICE vehicles and
elevated petrol and diesel costs. While EVs bring several cost benefits and have evolved into a desirable
powertrain choice today, the public perception towards electric vehicles and awareness against pollution from
ICE vehicles also played a major role behind the rise in EV adoption across the country.
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Domestic passenger vehicles EV retails and penetration trend
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During Fiscal 2021 to Fiscal 2024 period, EV retails increased at approximately 160% CAGR (17 times). This
sharp rise in EV retails translated into 2.3% EV penetration in Fiscal 2024. Fiscal 2025 started on a positive note
for EVs with the penetration levels rising to 2.5% levels during the first quarter.

Despite the improvement in EV penetration during recent years, electrification in the passenger vehicle segment
is still at a quite nascent stage and there is a sizeable scope of expansion going ahead.

Intensifying Competition in the EV Passenger Vehicle Space

The competition within the EV space has been intensifying, illustrated by the fluctuating market shares and
positions of automobile companies in India that offer EVs in the passenger vehicle space.

Mahindra & Mahindra dominated the EV market till Fiscal 2019. Introduction of Nexon helped Tata Motors take
the lead in the EV space. Continued traction for its popular EV Nexon coupled with new EV launches like Tiago,
Tigor and Punch, aided Tata Motors’ share expansion. However, with increased competition especially from MG
and Mahindra & Mabhindra, Tata Motors lost some ground during Fiscal 2024.

ZS EV supported MG’s expansion in the EV subsegment. The recent launch of Comet EV further extended its
contribution during Fiscal 2024. The introduction of Kona helped Hyundai Motor India grab a 13% market share
during Fiscal 2020. Intensified competition in the subsegment restricted its contribution in further years.

Mahindra & Mahindra lost its lead in the EV space with discontinuation of its models like eVerito. The launch of
XUV400 aided its share expansion in recent years.
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Player wise share in EV retails
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Current expanse of India’s Charging Infrastructure

To support the rising electric vehicle population, there is a growing focus on expanding the supporting charging
infrastructure network across the country. Public charging stations are being installed in cities, highways, and
commercial areas, making it more convenient for EV owners to charge their vehicles. There is an increasing
adoption of fast charging technologies, such as DC fast charging, to reduce charging times and provide greater
convenience to EV users.

The overall number of chargers for PVs is estimated at more than 76,000, with the residential category leading by
far with more than 80%share in terms of volume. According to data from the Bureau of Energy Efficiency, a total
of 25,202 Public Charging Stations (“PCS”) are active in the country as of September 2024. This is 39 times
increase over the 650 charging outlets in 2019. Market for residential chargers is expected to grow at a CAGR of
59-61% between the Fiscal 2024 and 2029 due to the growing demand of wall mount chargers that could support
charging at home. PCS is expected to grow at 51-53% CAGR between Fiscal 2024 and 2029